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Mr. Furnace Dealer: 






Mr. Furnace Dealer: 


Are you getting the best Would you increase your 





results from the line of sales if it were possible? 






You know that an en- 





warm air furnaces you 






largement of your busi- 





are selling? Are you sat- 






ness will also mean an 





isfied with your profits? 





enlargement of your 






And are your customers 
satisied with the fur- 


profits. The way to make 






your business a success is 















naces you sell them? to satisfy your customers. 


SERIES “A” 
MONCRIEF WARM AIR FURNACE 


We can help you succeed, Mr. Furnace Dealer. We have a brand new proposition 
to offer you. It will give you the opportunity you have been longing for, 
that of being the leading furnace man of your town. Our many yeargSof expe 
rience as warm air furnace manufacturers enables us to produc@=a Was air 
furnace that is the acme of perfection. It will be a silent salesman ¥iyour place 


of business; one that will bring results. 


Our latest catalog and full particulars regarding our 1914 Sample Proposition 


will be sent to you for the asking. Write for them at once, you will be pleased. 


THE T. E. HENRY FURNACE CO. 
Cleveland Manufacturers Cleveland 


Sich 




















ALPHABETICAL INDEX AND CLASSIFIED‘LIST OF ADVERTISERS, PAGES 72 and 73 
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HOUSE OVER 100 YEARS OLD 
LATELY EQUIPPED WITH KELSEY WARM AIR GENERATOR 
O have ugly radiators in the rooms of an old rily heated in any weather, regardless of the direc- 


timey house like this, where the rooms have tion the wind is blowing. 
spacious fire-places—is entirely out of keeping. 





See ARTE | 


RéGuh | - 


We have a letter from its present owner, who is 

The Kelsey, with its wall and floor vents, in no art editor of a prominent magazine. You will be 
way detré acted from the spirit of this fine old house, interested in what he says about the Kelsey Warm 
and although 65 feet long, any room is satisfacto- Air Generators 


=< 8 


Send for it and at the 
same time ask for our 


Kelsey repair parts for the Dealer Proposition. 
shed estern — be 

s. maby <7 by Geier eppler 

New York 


TLD | 


= 767 Lincoln Avenue, 
bere Park Ave. 


ae WARM AIR GEDERATO 


EALERS IN ALL 
Biss: 30 2 N. pts Av sali 301 James Street PRINCIPAL CITIES 


~-— Sores 








“OUALTT TY "RANGES 


Are well named. Everything connected with 
them is of the highest quality. The material is 
the best obtainable, thoroughly tested, and none 
but skilled mechanics are employed in the assem- 
bling of QUALITY RANGES. 


That is why 


, STOVES AND RANGES 
uality SURE TO PLEASE 





The QUALITY LINE OF RANGES are different from 
the ordinary ranges most merchants have in stock. One 
glance will reveal the good points of QUALITY RANGES 
& Hots that make them the best selling line on the market. The 
on et beauty of design is but one feature. The prices are no 
higher than that of goods of less merit, and you don’t lose 
the difference, Mr. Merchant. Your profit is as large, if 
not larger, than any other make of ranges will net you. 





Our inducements to the trade are greater than any other manufacturer is offering. Investigations 
have proven this. Write for catalog and find out for yourself. The sooner you add QUALITY 
RANGES to your stock, the sooner your profits will be increased. 


QUALITY STOVE AND RANGE COMPANY 


BELLEVILLE, ILLINOIS 
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FOSTER’S OPAL 


The Cast Iron Range with a Record 








AR 
~i 


We Guarantee 


Ist. That with only 8 pounds of soft coal, and in 40 minutes from 
lighting match, FOSTER’S Opal will bake two pans of biscuits, 


one after the other, cook a large meal and heat 12 quarts of water 
in the reservoir. 


2nd. That 3 bushels of soft coal and a FOSTER’S Opal will do 


all the cooking and baking for a large family for a whole week. 


The reason this range is so economical in operation is because the heat 
passes under all of the six lids no matter how the dampers are turned. 


Secure the agency and boost your stove trade. 


THE FOSTER STOVE CO. 


Ironton, O. 
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WANS 


Patent Improved, Wrought Steel, Portable 


RANGE 


For Hotels, Restaurants, Public 
Institutions, Boarding Houses and 
Private Families. 

~All kinds of Hotel Implements for 
culinary purposes. 
We manufacture a complete line of 
Ranges, all sizes, and for every 
purpose. 
Write for catalog and full particu- 
lars in regard to our new selling 
plan. 








THE JOHN VAN RANGE CO., rititcsdBrosivey 


Southwest Corner 


Cincinnati, Ohio 











THE CHAMPION 
INTERCHANGEABLE 


The Range That Burns 


GAS, or COAL or WOOD 
Sells 12 Months of the Year 
Tg Has 6 Lids 


for Gas or 
6 fer Coal. 


Changed in 
3 Seconds. 





Takes only 
42 inches 
Floor Space. 


Reduces the 
Gas Bill one- 
third. 


Takes All 
Poisons from 
the Home. 


Made in 
Steel and 
Cast Iron. 


ST Ee The Most 
ES: —e Profitable 
aaa Sold. 


On Sale from the Atlantic to the Pacific. The Greatest on the 
Maket. Will Please Your Trade. Write for Catalog and Prices. 


THE CHAMPION STOVE CO. 
Cleveland Cevelond 








FOR GAS 








THE ROBINSON 


Tubular Warm Air -Furnace 





A Warm Air Furnace with a large radiator that 
will produce a large amount of heat from a small 
amount of fuel. Burns hard coal and wood. Does 
not waste fuel. 

The Celebrated Eclipse Grates are used in this 
style of furnace. ‘The fire is kept clean and ashes will 
not accumulate in center of grate. Live fuel will not 
fall through. 

There are many other reasons why Robinson Dealers are 
making a success of their furnace business. Write for our latest 
cataleg of the ROBINSON LINE of WARM AIR FURNACES. 
‘They are all live sellers. 


ROBINSON FURNACE CO. 


New Address: 205-207 W. Lake St., Chicago, Ill. 
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A FITTING COMBINATION 


Of the fundamental principles of furnace iy 
construction is found in the | 


WEIR °m" FURNACE 


DURABILITY, PRACTICABILITY and ECONOMY 



























The The | 
WEIR WEIR | 

for for | 
Service Service 





DURABLE because it is jointless, all steel, and heavily 
riveted. 


PRACTICAL because it will burn any fuel, and is 


self-cleaning. 


ECONOMICAL because it utilizes every heat unit, is 


gas tight, and has a large radiating surface. 


Don’t fail to investigate the WEIR Furnace. You can make 
large and profitable sales. Write for catalog today. 


THE MEYER FURNACE CO. 


PEORIA, ILLINOIS 
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Qu EDGh Furnace Hints—No. 7 | 
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[jr Engh Badger Warm Air Top 
eturn Flue Furnace 

FURNACES R 
Designed to meet the demand for a durable and economical 
warm air furnace that will burn hard coal exclusively. The 
large combustion chamber utilizes all of the fuel and gets the best 4 
results from it. This is only one of the many reasons why # j 
GILT EDGE RADIUM WARM AIR TOP RETURN FLUE & 
FURNACES bring the best results. Your object is to satisfy % 
your customers. If you sell them GILT EDGE WARM AIR # 
FURNACES you have done this. 
Our latest catalog, which fully describes all GILT EDGE WARM AIR FURNACES, will be 


sent upon request. Write for it and convince yourself that all our claims are well founded. Good 
results and good profit are the outcome of all GILT EDGE WARM AIR FURNACE sales. 


R. J. Schwab & Sons Co. — Milwaukee, Wis. 


























business of your locality? You would if the furnaces you 
a e selling were as durable and economical as 


CAN Warm Air Furnaces, will burn soft coal or slack equal- 
ly as well as other furnaces burn hard coal. And the result 
is the same. The fire is always even and every particle of 
fuel is consumed. 


Are You Satisfied 
With the Magnitude of Your Business: 


Are you getting your share of the warm air furnace 


AMERICAN 
WARM AIR FURNACE 


The new Air Blast Fire Pot which is in all AMERI- 


Our latest catalog fully describes the entire line 
of AMERICAN Warm Air Furnaces. It will be 
sent to you at your request. Write for it at once. 


AMERICAN FURNACE CO. 


2725-27-29-31 Morgan Street St. Louis, Mo. 




















See Our Advertisement on the Front 


Cover This Week 





The T. E. pe Furnace Company 


, Ceylon 
velan 











llr 











N 





AMERICAN ARTISAN AND HARDWARE RECORD 


AGOODTHING | | 


Good things as a rule are not cheap and cheap 
things are seldom good. Quality is remembered long . 
after price is forgotten. - 











FOS OPT REI CHE Ceasar 


aOR MURS 





















Square Pot Furnaces cost only a very few 
dollars more than cheap furnaces, but these few dollars 
are put into the heart and soul of the furnace. 


Your customer wants the best he can buy for the 
least money. It will take little effort on your part to 
prove to him that the Square Pot Furnace is the 
very best he can buy, and that he should pay no less 
than the square pot price if he wants real service, real 
durability. and real fuel economy. 


WHY NOT INVESTIGATE? 





BOYNTON’S SQUARE POT . 
CRUSADER FURNACE CHICAGO i 
Made in Eight Sizes NEW YORK JERSEY CITY 


“HOME COMFORT” 
HOT BLAST FURNACE 


A furnace built especially to burn soft coal. 
Consumes every particle of smoke, soot and 
gas. Will give as much heat from the cheaper 
grades of soft coal as other furnaces give from 
the same amount of hard coal. This is accom- 
plished by our 


HOT BLAST ATTACHMENT 


which will fit any of our furnaces. The heated 
air is discharged directly above the fire, causing 
almost perfect combustion. The saving in fuel 


is about 50 per cent, making “HOME COMFORT” 


Warm Air Furnaces the cheapest in the long run. 


























Every dealer should have our latest catalog. 
If you haven’t received one, write for it today. 


WROUGHT IRON RANGE CO. 


5661 Natural Bridge Avenue ST. LOUIS, MO. 
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Not Merely Talk— 
But Actual Performances 


Have put the BEAVER WARM AIR FURNACE 
in a class by itself. The BEAVER WARM AIR 
FURNACE not only supplies warmed air, but the 
warmed air is fresh. This is an important feature 
that should not be overlooked when buying a fur- 
nace. The BEAVER WARM AIR FURNACE is 
also dust and gas proof. These features insure 
pure air at all times, which is necessary for good 
health. 


Become a BEAVER DEALER if you are not already one. No better business- 
building and profit-making line was ever offered to the retail furnace trade. Write 
for catalog ‘‘G,”’ describing the BEAVER LINE of WARM AIR FURNACES at 
once. ‘There is nothing to lose and all to gain. 


THE DANVILLE STOVE & MFG. CO. 


DANVILLE, PENNSYLVANIA 
W. D. SAGER, 330-340 North Water Street, CHICAGO, ILLINOIS 








LOS ANGELES, CAL. PITTSBURGH, PA. SAN FRANCISCO, CAL. 
Union Hardware & Metal Co, R. E. Edmunds, 104 Wood St. Mangrum & Otter Co., Inc., 561-563 Mission St. 



































A look into the AWiseTr ade-Mark 


XXth Century Furnace 


Means 
It radiates one-third more heat. A Good 
It uses one-third less fuel. 

Furnace 


It consumes its own gas and soot. 
It is practically indestructible—few repairs. 
It has a convoluted radiator, which intensifies the heat. 


Furnace Dealers 
handling WISE 
Warm Air Fur- 





6 The maces are cer- 
7 Sensible tain they are 
Furnace selling furnaces that 


are totally satisfactory. 
Durability and econo- 
to cheap grades of my are the main points 
soft coal and slack, of any furnace., WISE 
with such a perfect Warm Air Furnaces are exceptionally durable 


oy gah seal g and economical in both fuel and labor. They will 


is one that burns all 
kinds of fuel, even 


like give the service you have been looking for. 
The Our latest catalog will be sent to you 
XXth | at your request. Write for it to-day and 
Century /consider the WISE LINE of Warm Air | 
Furnace Furnaces. 


Write for es 
Catalog A. — 


XXth Century Heating & Ventilating Co. : Wise F urnace Co. 


General Office and Factory at AKRON, OHIO | AKRON, OHIO 
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‘SAFETY FIRST ” 


One of the most important obstacles to contend with when installing furnace 
pipe is the possibilities of the pipe becoming overheated. Especially is this true in 
old buildings, constructed of wood. To overcome this 
possibility, a furnace pipe that will not get hot is needed. 


MICHIGAN SAFETY 
FURNACE , PIPE 


Is double, leaving an air space between the outer 
and inner pipes. This allows the free circulation of cool, 
fresh ‘air constantly. This air duct between the pipes 
serves to keep the outer pipe from becoming overheated 
and also to keep the warm air, passing through the pipe, 
from becoming chilled. 
ALL MICHIGAN SAFETY FURNACE PIPE MADE WITH 


AUTOMATIC LOCKING DEVICE. SAVES 50% OF THE 
TIME AND LABOR SPENT ON THE JOB. 





a a it ee na 
















































It will pay you to investigate. Write for our latest catalog today. 


Michigan Safety Furnace Pipe Company 


New Address: 113-115 East Fort Street DETROIT, MICHIGAN 
= — —- 
The Distinctive 
and Most Important Feature 
OF THE 


FLORAL CITY CAPITOL FURNACE 


Is the Dome or Body with the outer 
return flue or Horseshoe Radiator. 


THIS IS OUR “‘CAPITOL’’ FURNACE B= 


The products of combustion pass from the body into the outer radiator. 
The heat is intense and here we use a Solid Cast-Iron Plate instead of steel. 






















The Dome or Body is 
MADE OF EXTRA HEAVY STEEL PLATE 


Reinforced on the inside (next to the fire) with‘a wide cast flange. 
Write Today for Catalog 


The MONROE FOUNDRY AND FURNACE COMPANY 


MONROE, MICHIGAN 


‘“ Al AM() School Room Heaters" j 


Furnaces and Hot Water 
CHARLES SMITH, 70 West Lake Street, Chicago, Illinois 

















SPECIALTIES FOR COMBINATION HEATING 
















A SCHEIBLE FURNACES 
HOT Are made by experts with over twenty-five 
AIR years’ experience. Every feature of any value 

has been used in the construction of SCHEIBLE 
FURNACE FURNACES. They combine durability prac- 








| 


| ticability and economy. 






installed with or with- 
out pipes. Anewheater §& 
and new idea, tried six 
years and a wonderful 

success, r 


DEALERS 


Get the agency now. # 
Don’t wait and kick 








| Full particulars. will be sent at your request. 
Send for them at once. 













; idiowmsic omer SCHEIBLE-MONCRIEF 
AMERICAN BELL & HEATER CO. 




















The Underwriters Endorsement 


Is Approved By 
Furnace Men Who Know 


“HANDY” FURNACE PIPE and FITTINGS § 


(A Style and Size for Every Use). 


To answer the demand for a safe and efficient furnace pipe that will not only with- 
stand the possibility of becoming overheated, but will keep the warm air passing through 
it at its original temperature, ‘‘HANDY’’ Double Furnace Pipe and Fittings have been 
offered to the trade. They have met with unequalled success wherever they have been used. 
Fittings of all shapes and sizes are obtainable: 


Our latest catalog shows them all. It will be sent to you together with our price list 
on request. You had better send for it today. 


Meyer & Bro. (0.Peoria,|ll 


1313 South Adams Street 








yaaa. 
ie egy 
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More than a thousand manufacturers of stoves and hardware have 
equipped their plating plants with the HANSON & VAN WINKLE 


MECHANICAL ELECTRO PLATING APPARATUS 
For Nickel, Copper, Brass, Bronze and Zinc 





Write us about your work 
and our experts will tell 
you whether it can be 
handled to advantage in 
the Mechanical Apparatus. 
If it can, we will plate some 
of your own samples for 
your inspection. 


Bulletin No. 113A 


sent on request. 


THE HANSON & VAN WINKLE COMPANY 


Electro Plating Equipment 


NEWARK, NEW JERSEY 
WESTERN BRANCH: CANADIAN BRANCH: 
110 North Clinton Street, Chicago Toronto, Ontario 














So a ee 


FURNACE CASING RINGS 


Made of Steel 


are manufactured for less money—are much neater in appearance—and are much lighter and 
stronger than the cumbersome and costly cast iron rings. 






Use Them—They Will Save You Money 


They are made to conform to individ- 
ual requirements in every respect. 
Made to Your Measurements 


With Lugs—For Double Casings Full Circles For Ordinary Use 
Without Lugs—For Single Casings Partial Circles—For Full Cast Fronts 









Write for Prices 


THE WALWORTH RUN-FOUNDRY COMPANY 


West 27th Street, Filmore and Talcott Aves. and N. Y. C. & St. L. R. R. 


Cleveland 


Largest Gray Iron Foundries Estimates Furnished for Castings Manufacturers of Semi-Steel Registers 
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A SHINE | 
IN EVERY, 


DROP 4 


Bier Stove Polish 
Metal Polish 
Iron Enamel 


Our products do not dry out, rust through 
cans, or freeze in any climate. They are good 
until used. Our name guarantees quality and 
dealers handling BLACK SILK products are 


assured of a ready sale for them. 
Buy through your jobber 
BLACK SILK STOVE POLISH WORKS, Sterling, Illinois 


A SHINE | 
IN EVERY, 
DROPS 


oe 
- 











You 
Forget 
About 

Damper 
Troubles 


when you equip dampers in heavy smoke-pipes, breechings, 


" PARKER’S DAMPER 
BALL-BEARING BUSHING 


—because this Bushing was specially designed to overcome 
these troubles. 


See the set-screw? When tightened, it holds fast the 
damper in the correct position, thus stopping it from 
striking the sides of the pipe. This prevents ‘‘binding.” 
The ball-bearing feature moves the damper smoothly, 
silently and uniformly. Besides, it takes off all the strain, 
which the damper puts on the pipe and carries it on itself. 


The Bushing is easily and quickly installed and makes 
a neat and satisfying job. 


It is endorsed by leading Engineers and specified by 
them for use in the greatest buildings. 


-Let us send you a circular which gives sizes, prices and 
other information. 


PARKER SUPPLY COMPANY 
511 West 45th Street . NEW YORK 

















DO YOU KNOW THAT 


SMITH’S “MALTESE” 
WATER HEATERS 


Are made with eight styles of 
tappings? ; 





They can be used in any 
Warm Air Furnace, Steam or 
Hot Water Boiler. Easy to in- 
stall and always ready. 


Write for our catalog and prices at once. 


CHAS. SMITH CO. 


57 West Lake Street Chicago, Illinois 








Boosting 
Sales 


with an at- 
tractive little 
Regulator 


Something every 
dealer will ap- 
preciate and find 
a big help in 
making sales. | 





Prices are very 


FURNACE 
. reasonable. 


REGULATOR & 


The Furnace Supply & Mfg. Co. 
Cleveland, Ohio 


QUALITY COUNTS 


Our STOVE BOLTS, STOVE RODS 
and RIVETS are all of the higher 
grade. Try them yourself and be con- 
vinced. Our latest catalog will be sent 
you at your request. Write for it now. 


THE KIRK-LATTY MFG. CO. 














(Cvland Ceyplond 





a ce are 


SY 


1102 
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“MISSION ” 


SYMONDS’ NEW SIDE WALL REGISTER 


Greater Area, Simple in Construction and Operation, 
Easily Installed. 


Send for complete catalogue and prices. It will pay you to write. 


SYMONDS REGISTER CO. 


1102-04 Madison St. ST. LOUIS, MO. 








A Cosey Corner Seat 


COLD AIR FACES 


In all styles, shapes and sizes. Made of any wood. 4 Proper 
ventilation is a necessity. Wooden ventilators, that will match 
the finish of a room, will add to its attractiveness. Why not make 
your work as neat as possible when the cost is about the same? 


Write for our illustrated booklet, telling you how low in price and 
high in quality our Wooden Ventilators and Register Faces are. 


THE WOODEN VENTILATOR CO, 


East Palestine, Ohio 


AUER REGISTERS 





register made. | 


SANITARY 

GOOD SELLERS 
LIBERAL PROFITS 
EXCLUSIVE AGENCY 


Write for 1914 


Stamped Steel AUER Baseboard 
REGISTER BOoK. 


Register with French Art Deflector, 
closed as a Summer Front. 


THE AUER REGISTER CO. Gow 











Put that Advertisement in AMERICAN 
ARTISAN if You Want Results 














| 





| 
Unlike any other | 





isa SIGN OF QUAL- 
ITY inarange. It is 
necessary to the qual= 
ity of any range. 


The COOPER OVEN THERMOMETER 


Your range is not complete 
until you get it. It adds sell- 
ing value because of its repu- 
tation for accuracy and re- 
liability. Can be used on 
any style of range. 


The Cooper Oven Thermom- 
eter has led the way for 20 
years and still leads 
Get our catalog 
and prices. 





(One-half actual size.) 


The Cooper Oven Thermometer Co. 








PEQUABUCK, CONN. 








Lightning Stove Pipe Machines 


Save time, money and labor. Their operation is simple, 
rapid and noiseless. The LIGHTNING STOVE PIPE 
MACHINE is the only one on the market that will 
rapidly and perfectly close the seams or groove Nested 
Stove Pipe. Can be attached to any post, 
wall or bench. It is adjustable to all sizes 
and gauges of Stove Pipe, Furnace Pipe 
and other Sheet Metal articles. 


Write for particulars. 


LIGHTNING ——= p 
axeve Se MACHINE PAT APLO FOR x : 
—— — ————— = -& 

es 


Manufactured by 





HEMP & CO., St. Louis, i. S. A. 
is accomplished only by having an intense heat at all times- 
This is instantly created by using 
ROTARY 

POSITIVE 
for supplying the necessary air blast. Every shop, however 
small, should have a blower for heating 
All big shops use them. They save their 
cost in gas and time. Better than gasoline 

ALSO USED FOR VACUUM 

CLEANING 


e * * 
Quick Forging and Annealing 
be B L 0 W E R S 
HIGH PRESSURE 
solder coppers and other heating work. 
or bunsen burners. 

CATALOG No. C4AR 


INTERIOR VIEW 





| LEIMAN BROS., C4AR-62 John St., NEW YORK 








Good-Bye, Dirt 


No more dirty, greasy 
hands if you use 


HAND WITCH 


It takes off grime and 
grease quicker and with less 
soap than any other cleaner. 
It’s all in the making. 





Sample will be sent free at your request. 
Write for it today and see for yourself 


NICKEL PLATE STOVE POLISH CO. 


Manufacturers Chicago, III. 





2 RO oan 6m 








































_ 


oxtlllkessansteciomnacrieenanatacadllianadbaeaaiiaichenRanediennd = a ee athermnsmnsinssenenima eine cares al eines a 











_ 




















Fee ears 













14 AMERICAN ARTISAN AND HARDWARE RECORD 





Now and Save Money 
































RE 
iis SILO Mareen 
Dep cee asim om 
A. OUR ITY REMIND (MED 
ein ae 
a wt OReTTY wat fous 
1. VERY Fk Tha) was OVER 
a» L... me FACTORY AnD VOLS -LAUTeRe & 
ecieniss wus USE THER 
asses PARTICULARS AT ONCE 
DELTA FILE WORKS, PHILADELPHIA, PA. 
CHICACO OFFICE, 108 W. Lake St NEW YORK OFFICE, 35 Wooster Se. 














ORAS EH cas CHET Ane KL seeHF Ee Lier OF ROVER TIBERS, PAGES © cee © 


After completing arrangements with publishers of the leading magazines 
we are ina position to put within your reach the best magazines, including all 
foreign language papers and journals at greatly reduced prices. With our aid, 
you are now able to gt AMERICAN ARTISAN AND HARDWARE 


RECORD with your home magazines at a great saving of time and money. 


Club orders for three or more magazines, one of which must be 
AMERICAN ARTISAN AND HARDWARE RECORD, will be accepted. 


Magazines may be sent to different addresses if desired. 


Regular Regular 

Class Price Class Price. 
35 AMERICAN ARTISAN ........ $2.00 35 Mantel, Tile & Grate Monthly. ..$2.00 
23 American Magazine ............. 1.50 25 Motion Picture Story Magazine.. 1.50 
17 American Poultry Journal....... 1.00 23 McClure’s Magazine ............ 1.50 
i eeu pee 1.00 23 Modern Electrics & Mechanics... 1.50 
23+ Damas. 5 eee os. BAS. 1.50 17  Biodera PHIGUE 65% oes ke eke 1.00 
OS Colle é: Waekty ooo os veces csces 2.50 23 Popular Electricity ............. 1.50 
a REPORT Ta ca ska hic cs ced bone 1.50 23 Photoplay Magazine ............ 1.50 
ee ne ee er ee re Or. 75 2D Peters Reve es sk cab os 1.00 
25 Everybody’s Magazine .......... 1.50 8 People’s Home Journal.......... 50 
oot QMS Se ERS: abs a le tee 1.50 35 Review of Reviews.............. 3.00 
&-Farm & Firesidé..............%. 50 ee i RE ae ye ere 1.50 

27 Green Book Magazine........... 1.50 55 Scientific American .............. 3.00 
7e Hatpet’a Welly. 2.2. .5..506.5%: 5.00 Ze Decties Works | ois 6s is hse es. 1.50 
12 Home Needlework .............. 75 25 Woman’s Home Companion...... 1.50 
oe | eee Ge 1.00 12 Woman’s Magazine ............. 75 


How to Get the Cost of Your Combination: 


Choose the three or more magazines you wish and add the class 
numbers before the name of the magazines and multiply by 5. 


Example—AMERICAN ARTISAN AND HARDWARE RECORD, 
class 35; Modern Electrics and Mechanics, class 23; Scientific American, class 
55. Total makes 113. Multiply by 5 and you have the cost of the combination, 
which is $5.65. The regular prices shown at the right of the magazines will 
show you the amount of money you are saving by taking advantage of our 
clubbing offer. 


Prices quoted on any magazines not listed. 


AMERICAN ARTISAN AND HARDWARE RECORD 


DANIEL STERN 


Publisher and Bookseller 
910 South Michigan Boulevard, CHICAGO, ILL. 


Buy Your Magazines for Summer Reading 
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Munsell’s Mica 


EUGENE MUNSELL & COMPANY 


NEW YORK: 68 Church St. 


CHICAGO: 542 S. Dearborn St. 


The Standard for ft 
High Grade Stoves a 


And Leading Jobbers Everywhere 











and steam heaters. 


W E furnish repair parts to fit all stoves, ranges, furnaces, water 
and water backs. 


We also carry a full line of water fronts 


Prompt Delivery guaranteed at all times. 


CENTRAL STOVE & FURNACE REPAIR COMPANY 


1801 Diversey Parkway, Chicago, Illinois 









Wood and Metal 
STOVE PATTERNS 


Cover Plate Patterns 


MOSER PATTERN WORKS 
Newark, Ohio 


PATTERNS 


FOR STOVES AND HEATERS 
First-Class in Wood and Iron 


VEDDER PATTERN WORKS 
Betablished 1835 TROY, N. Y. 


PATTERNS 


For Stoves and Heaters 
The Cleveland Castings Pattern Co. 


(Cloud 


THE GEO. W. COPE 
STOVE PATTERN 
WORKS Wocpsrince’see 


DETROIT, MICHIGAN 


WELLER PATTERN (0 


COUIMCY. (Lis 

















/ UINCYP. TTERN('O 


IRON&WOOD 


STOVE PATTERNS 





Match Plates | 


| 


316-318 N. Third St. 





















STOVE REPAIRS 


Range and Furnace Repairs 


A. G. BRAUER SUPPLY CO. 





g A LAKE TRIP FOR REST AND RECREATION 


Use D. & C. Line Steamers for Business and Pleasure Trips 
HE refreshing lake breezes, the freedom of the decks and the 
luxurious comfort of the popular D. & C. Line steamers are wait- 


ing for you. Whether you go north to beautiful Mackinac Island, 


the famous summer resort of the North country, or choose the “Water 
Way” on your trip from the east or west, you will appreciate the many 
comforts on our palatial steamers. 

Daily service between Detroit and Cleveland, and Detroit and Buffalo. 
Four trips weekly from Toledo and Detroit to Mackinac Island and way 
ports. Delightful day trips between Detroit and Cleveland during July 
and August. Popular week-end excursions every Saturday between 
Detroit and Buffalo, and Detroit and Cleveland. Special Steamer Cleve- 
land to Mackinac Island direct, two trips weekly, June 25th to Sept. 10th, 
making no stops enroute except at Detroit every trip. Daily service be- 
tween Toledo and Put-In-Bay, June 10th to September 10th. 

YOUR RAILROAD TICKETS, reading between Detroit and Buf- 
falo or Detroit and Cleveland, are available for transportation on D. & C. 
steamers either direction. 

AN INTERESTING PAMPHLET giving detailed description of 
various trips will be mailed you on receipt of two cents to pay postage. 
Address L. G. Lewis, Genl. Passenger Agent, Detroit, Mich. 

DETROIT & CLEVELAND NAVIGATION COMPANY 
Philip H. McMillan, President. A, A. Schantz, Vice-Pres. and Genl. Mgr. 
Steamers arrive and depart from foot of Third Street, Detroit, Mich. 















ST. LOUIS, MO. 








































AMERICAN ARTISAN: 


Many thanks for the ad. 









In regard to your Paper will say it is the best of its kind in the market. I received 36 let- 
ters during the last three weeks from parties looking for tinners and plumbers. 
P. C. WESTPHAL, Poynette, Wis. 


Yours truly, 
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‘FRONT RANK’ FURNACES 


Supply the Demand for the Best! 
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Residence of W. S. Pennick, New Orleans, La., Which is Heated by Two 
“PRONT RANK” Warm Air Furnaces 


Pe NIC " 5 Fan ; Ur D. HE accompanying letter 


; tells what one of the users 
MOLASSES & SYRUPS. 

New Orveans.La. of “FRONT RANK” 

Warm Air Furnaces thinks of 

them. And the same favorable 


Haynes Langenberg Mfg C 
ynee Langenberg Mfg Co reports come from all parts of the 


a noe pied Fevruary 21, 1914. country. Wherever ‘*‘FRONT 
Gentlemen RANK’”’ Furnaces are used, 
erection’ of 0 very akie soaibeise a Muetepert tere f tales of their economy, satistac- 
Witt, 2S veecans epaal aoe sotgptanar ake ag ay 
steel furnaces. lated. 

80 uhiciaaes Shen ae building ayo ache “py ey That is the reason “FRONT 
Movers Favret & Livaudais, te ove ifthe Prent Rent’ steel RANK” Warm Air Furnaces 
furnaces could still be obtained, and if so, to give 

= geamaaag in my home at No 1 Audubon Place, New are in such demand. They 


need very little advertising. 


Accordingly two furnaces were installed and they 

ween wena en Aman bE Font Srsatht peed 
saat, because T think it te the best and wost sconoatcal district know that you are the 
in baie thbahen os aay ead an a agent. They will go out of 
_— their way to obtain a ‘‘FRONT 

. Yours very tru RANK” Warm Air Furnace. 
WsP=2 yin ee Sek Our literature fully describes 
paint “EWweD the advantages of ‘‘ FRONT 

(ata want RANK” FURNACES. 
‘a 
Cael Shall we send it? 


HAYNES-LANGENBERG MEG. CO. 


4045-4057 Forest Park Boulevard, ST. LOUIS, MO. 
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DANIEL STERN 
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TERMS OF SUBSCRIPTION IN THE UNITED STATES AND Its Possgsstons (Invariably in Advance) ONE YEAR PostaGE Parp $2.00 
ForeIGN Countries ONE YEAR PostaGe Parp $4.00 Canapa ONE YEAR PostaGE Pap $3.00 


Entered as Second-Class Matter June 25 1885 at the Post Office at Chicago Illinois under Act of March 3rd 1879 





Vol. 67. No. 24. CHICAGO, JUNE 13, 1914. 


$2.00 Per Year. 








You cannot judge him by his present surround- 
ings—by what he has made of himself; for to do so 
would be, to his way of thinking, de- 

The Man  cidedly unfair. 

Who Knows = you must sum him up by what he 
It All, 
knows: 

He knows it all. 

Yet there is nothing in his establishment, in his his- 
tory, or in his creed, nothing in the way he goes after 
things, to warrant you in thinking that he knows even 
his own business. 

He is playing the game of the moth with the danger- 
ous flame of self-adulation. 

You enter his sanctum: The first thing to impress 
you is the frigid atmosphere of mistaken economy. 

Like the snow, “you see it, you feel it.”’ 

You approach him on some subject having for aim 
the betterment of his business. 

His countenance falls perceptibly. 

And now he picks up courage and gropes about in 
the cells of his cobweb-ridden brain, in quest of a de- 
fense for his methods. 

He doesn’t believe in the proposition you suggest. 
“There’s nothing in it.” 

Yes, he knows all about it. 

You point out Smith and Company who gained a 
handsome increase in their business, thanks to an ad- 
vertising campaign in judiciously selected mediums. 

But he doesn’t believe in “that sort of advertising.” 

It is not quite dignified enough to suit the “ethics” 
of our cobweb friend. 

He wouldn't go about it that way. He would do it 
this way. 

Oh, he knows! 

But, not today. 

Some other day—yes, when he can be found more at 
leisure ; that’s it. 

And in the meantime, the cobwebs are at work, 
stretching their sickly tissues over the portals of his 
brain, deadening the ambition of his clerks, filling the 
place with an air of business death and stagnation, 
sealing the fate of another wreck on the sandbar of 
foolish pride, on the reef of the great god Ego. 








To one who has followed with any degree of inter- 
est the fortunes of the Southland since the Period of 
Reconstruction, the address of President 
President WW. A Parker of the Southern Hard- 
Parker’s ; ayh 
Address, V2t¢ Jobbers’ Association, before the an- 
nual convention of that organization at 
White Sulphur Springs, West Virginia, must convey 
significance of the highest order. 


Distinctly optimistic in tone, the words of the chief 
executive of the association are nevertheless founded 
upon sober fact, as the figures in his address, which 
appear in the report of the annual convention of the 
Southern Hardware Jobbers’ Association, published 
in this issue of AMERICAN ARTISAN, will indicate if 
put to the test of statistics. 

It is good to know, to learn from the lips of one 
essentially well informed, such as is President Parker, 
that the Southland has at last come into her own. 

We of the North rejoice over the glorious resurrec- 
tion of the South. 

Her prosperity cannot but reflect upon the nation as 
a whole. 

No nation, part of which lay wrapped in slumber- 
ous lethargy or stunted, arrested development, was 
ever entirely prosperous. 

It is well known to those who are informed upon 
the subject that the natural wealth and resources of the 
South are as yet but poorly understood. 

Much has been accomplished by intrepid captains 
of commerce and industry in the South, during the 
course of the past few years. 

Much more remains to be done; and this, not be- 
cause of the failure to take advantage of the many op- 
portunities which lie waiting in the Southland, as 
much as by reason of the immensity of the task of 
further exploitation and development. 

President Parker has sounded the call to advance. 

In comparatively few words he has struck the key- 
note of the industrial situation in the South. 

He is to be congratulated upon his clear and un- 
erring insight into the situation of his beloved South- 


land. 








IN HIS annual address before the organization of 
which he is the chief executive, President N. A. Glad- 
ding of the American Hardware Manu- 


ident ’ 19+4 
President facturers’ Association spoke truly when 


Gladding 


Philosophic. he said: afin 
“Tt seems that at the beginning of 


every association year there are always a few men 
who feel that they have had all the benefits that can 
be derived from the organization and who, either for 
that or other reasons, tender their resignation, or, fail- 
ing to pay their dues, are dropped from the roll. This 
year has been no exception to the rule.” 

Although it must be accepted that selfishness is the 
basis of all human operations, that the daily struggles 
of each and every one of us are not by any means so 
much for the welfare of our neighbor as for our- 
selves and those associated with us in the family circle, 
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yet it must be admitted that of late years mankind, 
speaking in a business sense, has expanded, happily, 
to a broader point of vision, to a broader conception 
of things, sociologically. 

“We have come to realize that the welfare of man- 
kind in general is the welfare of the individual in 
particular.” 

As President Gladding points out, there still re- 
main those narrow, warped and shallow souls, whose 
highest point of vision is the church-spire of their 
little village, whose greatest possible attainment would 
be their own selfish success even at the expense of the 
success of all the rest of the world. 

It has come to be a well known and recognized 
truth, in recent years, that the association is for the 
business man what the home is for the family. The 
recognition of this truth has come about only after 
years of proselyting on the part of sturdy pioneers, 
who had sufficient insight into the future, sufficient 
knowledge of the human heart, sufficient conception 
of what might be accomplished by the liberal com- 
mingling of business men, to go forth and sow the fer- 
tile seeds which have resulted in the glorious results 
of association work. 

Although President Gladding made but brief refer- 
ence to the subject, his few words spoke volumes. 

A man of ripened, judicious knowledge, a leader of 
undisputed ability, he placed his finger upon the sore, 
even as a skilled surgeon diagnosing the ailment of a 
patient. 

It may as well be understood now as at any future 
time, that we have come to a point in the life of the 
country when the business man cannot possibly exist 
successfully without his association. 








THE AppRESs of the Honorable Carter Glass, Con- 
gressman from the Lynchburg district of Virginia, 
and chairman of the Committee on Bank- 
ing and Currency, and who assisted in 
drafting the new Currency Bill, estab- 
lishing regional banks throughout the 
country, created a tremendous impression upon his 
hearers when he addressed the annual convention of 
the American Hardware Manufacturers’ Association, 
in joint session with the Southern Hardware Jobbers’ 
Association, at White Sulphur Springs, West Vir- 
ginia, on Tuesday, June 9. 

His audience was fairly carried away by the force- 
fulness and logic of Mr. Glass when he said: 


“Now when Mr. Wilson was elected President of the 
United States and a Democratic Congress was elected, they 
set to work immediately to revise the banking and currency 
laws of the country, and even before the president-elect was 
inaugurated I, as the prospective chairman of the Banking and 
Currency Committee of the House of Representatives, went to 
Princeton, New Jersey, and there Mr. Wilson and I went over 
the outlines of a currency bill which I had for some years had 
in mind. You will recall that during acute financial panics 
the only remedy at hand was a lawless but efficient one. The 
clearing houses of the great money centers and the clearing 
houses of some of the small communities of the country would 
organize and take over the securities of the various banks of 
the respective communities and issue what was known as 
clearing house certificates in order .to relieve the monetary 
stress in business and in finances. That proved, as I have said, 
a very affective measure and the thought occurred to me that 
if the clearing houses of the great money centers of the coun- 
try could rescue the country from the dangers of a panic by 
such a process, why might not that principle be adapted to 
the prevention of panics throughout the country by the or- 
ganization of banks and clearing house. banks, and bearing 


Carter Glass 
On Banking 
Reform. 


that in mind I drafted very largely what is now known as 
the Federal Reserve Act. I went over its details and its pur- 
poses with the president-elect and received from him man, 
valuable suggestions as to the desirability and necessary altey- 
ations of the draft of the bill as then presented to him. The 
result of it has been, gentlemen, that we have established q 
system of regional reserve banks throughout the country, 
which will perform the functions of clearing houses and also 
other business of banking institutions. They had to be made 
the depository of the reserve funds of the country. In othe) 
words, instead of congesting all the reserve funds of the 
national banking system of the United States in the single 
central reserve city of New York to the enormous amount tn- 
dicated a while ago of 873 millions of dollars on the fourth 
dav of March of the current year, we proposed over a period 
of thirty-six months to gradually draw back these reserve 
funds from the vaults of this great central. reserve city and 
take them back to the sections where they originated and 
where they belonged and where they should stay to minister 
in response to the commercial and industrial requirements of 
those respective communities. (Applause.) We have done it 
wisely. We have not done it suddenly so as to produce disas- 
ter or hardship. The process is to extend over a period of 
three years, and due notice is given the great bankers of the 
country that at the end of that time they can no longer hold 
all of the reserve funds of the country to be thrown into the 
maelstrom of Wall Street speculation, but rather to be kept 
on hand ready to respond to business requirements.” 


And again Mr. Glass said: 


I tell you, gentlemen of the hardware trade and bankers 
present, this bill is a declaration of independence by the small 
bankers and by the people of America against the impositions 
of the great bankers that have skinned them for the last fifty 
years. (Applauce.) 

The American business man may now go forward un- 
afraid of prosperity and the American banker may go to the 
peacefu! slumber of his couch without being afraid of night- 
mares of financia! panic, and I want to say to you, despite all 
of the croaking about hard times, that we are on an era of 
prosperity such as America has never known before and that 
it is not possible in the realms of business of finance with this 
on the statute books to bring about another panic in America. 

Mr. Moreton Frewen, one of the most accomplished of the 
text book writers on economical problems, an Englishman of 
great influence and great experience, says: “The passage of 
the American Currency Act was a greater discovery than half 
a dozen new African gold fields.” 

Sir Felix Schuster, one of the greatest bankers in Eng- 
land, says: “The new American Currency Act has made the 
l'nited States a more formidable competitor than ever before, 
not only as regards international commerce, but as threaten- 
ing London’s position as the center of internal banking.’ 


These remarks of Mr. Glass, as quoted from his ad- 
dress, which is published in the report of the Amer- 
ican Hardware Manufacturers’ Association, elsewhere 
in this issue of AMERICAN ARTISAN, are particularly 
worthy of note, in that the speaker himself was instru- 
mental in bringing about certain very much desired 
changes in our banking laws. 

To be a critic of conditions and to be a factor in the 
remedying of evils are two very different things. 

There is little in that sort of criticism which does 
not suggest betterment. 

Anybody can criticise. 

It is given to few in our latter-day period of ad- 
vancement to offer material betterment. 

Carter Glass is not only a pleader for better things. 

He has proven himself to be a molder of improved 
conditions. 








OF THE various degrees and forms of ownership in 

these latter days of high rates of living, it will be 

admitted by any reader of average in- 

Real Estate telligence that the strength of an appli- 

en og cant’s request for credit will be gauged 

quite naturally according to the public 

confidence which he has established in himself and his 
character as a merchant. 

Today, it must be admitted, the merchant seeking 

credit is no longer asked who he is, nor how far his 
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actual bank ‘roll will carry him. The estimate of the 
sound business man today seems to be founded on the 
question of what a man has acquired in actual real es- 
tate in his city—what he has made his own. 

The general consensus of opinion seems to be that 
if a man has sufficient stamina and mental caliber to 
force himself out of the rut of tenancy on to the 
broad and prosperous highway of proprietorship, he 
has within him something of the principles essential to 
success, Without which no man may hope to achieve the 
coveted goal. 

It is safe gauge, that when you discover the young 
fellow who is so thrifty as to have invested in a piece 
of real estate, you have a far-sighted and shrewd in- 
dividual to consider. 

It was no less an industrial personage than Russell 
Sage who, in the course of an interview, shortly be- 
fore his death, said: 

“T would advise any young man to invest in real 
estate. By this I mean that he should go in debt, 
heavily in debt. The heavier the better. The heavier 
he goes in debt the more he will be forced to pay out. 
The more he pays out the more he will feel the power 
which is latent in him; and it is the discovery of this 
power that will reveal to him what he really can do.” 








RANDOM NOTES AND SKETCHES 





BY SIDNEY ARNOLD 

I am indebted to a good friend, James H. Reed, of 
157 Pine Street, Williamsport, Pennsylvania, for the 
following interesting chronicle of the “Eastern Shore” 
folk. Mr. Reed is a traveling salesman for the Stove 
and Range Company of Pittsburgh, Pennsylvania: 

“Between the Delaware and Chesapeake Bays lies 
the Delaware and Chesapeake Peninsula. 

“This peninsula is known to traveling men as the 
Eastern Shore Country, and comprises all of the State 
of Delaware, five counties of Maryland and two coun- 
ties of Virginia. 

“This Eastern Shore Country is one of the gardens 
and orchards of the East and its waters form the fish- 
ing ground of the nation, one little town (Bridgeville, 
Delaware) shipping 4,600,000 quarts of strawberries 
in a season, while Crisfield, Maryland, ships more than 
a million dollars’ worth of soft shell crabs annually ; 
and these are not isolated cases, but similar figures 
could be quoted for almost any town on this peninsula. 
When you see a wagon, boat or freight car on the 
Eastern Shore, it is usually loaded with either the food 
products of the land or sea. 

“Consequently ‘Eastern Shore’ folk happily combine 
the traits of both sailor and farmer. 

“Here we find the purest Anglo-Saxons found in 
the United States, being the direct descendants of those 
cavaliers who received their land grants from the 
English crown. 

“The great hosts of emigrants that reach our ports 
have never touched this Eastern Shore Country, but 
have gone farther inland without leaving the imprint 
of their languages or customs among these Anglo- 
Saxons of the ‘Eastern Shore’ Country. 

“All over this peninsula we find hospitality at its 
height. The ‘square deal’ principle predominates and 
all are blessed with a subtle sense of humor. 
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“Recently I was riding through Delaware, occupy- 
ing a seat in the smoking car. 

“A middle aged farmer came into the coach and, seat- 
ing himself beside me, opened up the following con- 
versation : 

**Selling something ?’ 

**Trying to.’ 
**What line ?’ 
‘Stoves.’ 
‘*Where from?’ 
‘Pittsburgh.’ 

“*That’s a good town; many people have 
there. 
get into a good thing ?’ 

‘Perhaps; if it is not too good.’ 

“*Well, I have a patent I want to manufacture and 
market.’ 

“What is it?” 

“*A ‘patent scarecrow.’ 

“*Does it do the work?’ 

“Indeed it does. I made one last summer and put 
it out in a cornfield, and the crows not only left that 
field alone, but brought back the corn they had stolen 
the year before.’ 

“Then, with a merry twinkle in his eye, he said: 

“Good-bye, partner; here is where I get off.’ 

“As the train pulled away from the little station, he 
waved me a smiling good-bye. 

“Inside of the next fifteen minutes the brakeman 
was calling out ‘Next stop is Seaford.’ 

“A fussy individual who had been asking many 
question of passengers and crew, and making unneces- 
sary complaints about the minor details of the railroad 
service, called to the brakeman: 

“Say, old man, I am expecting a friend to get on 
here. Can you tell me which car he will get on?’ 

“The brakeman turned with a smile and said: 

“*Indeed, sir, I can’t. All the cars will stop.’ 

“In about thirty minutes more we had reached 
Salisbury, Maryland. Riding in the ‘bus to the hotel, 
we passed the ‘Four Corners’ of the town, where there 
are two churches located on diagonal street junctions. 

“A passenger in the "bus said: 

““Boys, I was riding up here one night and they 
were having services in both of these churches. In 
the first church we passed they were singing “Will 
There Be Any Stars in My Crown?’ and on passing 
the second church we heard them singing, “No, Not 
One.”’ 

“That night after supper I was sitting in the lobby 
at the hotel, when a well-known liveryman of the town 
walked in and, addressing an equally well-known grain 


money 
Do you know any of them that would like to 


dealer, said: 

“*Bill, what is hay ?’ 

“The grain dealer replied: ‘Ours is mainly dried 
grass.’ 

“At bedtime I was almost afraid to ask to have some 
drinking water sent to my room for fear the genial 
night clerk might tell me I would find a ‘spring’ in the 
lock. 

“But these ‘Eastern Shore’ folks are careful that 
their wit shall never be more than innocent jest, and 
it must always be the kind without a sting. 

“The ‘Eastern Shore’ man is too well bred to wil- 
fully offend anyone.” 
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UP TO THE MINUTE 
NEWS SIFTINGS 








ANNUAL OUTING AND SHAD DINNER A 
DISTINCT SUCCESS. 


The annual outing and shad dinner of the Stove 
Salesmen’s Association of Pennsylvania, which took 
place at the Old Mohican Club House, Morris-Junc- 
tion-on-the-Delaware, New Jersey, on Saturday, June 
6, was the most successful in every sense of the word 
in the history of the organization. 

The weather was ideal and a dinner worthy the 
palate of an epicure was served to the hundred and 
one members and guests who gathered about the fes- 
tive board. 

The shad, which was planked, was cooked in full 
view of everybody. : 

One of the features of the day was a baseball game, 
the teams being recruited from the ranks of the Asso- 
ciation members. The game was not without consid- 
erable interest and in some instances the fielding was 
distinctly of professional order. Strike-outs were 
credited to the pitchers of both teams. The game, 
which went five innings, ended nine to six. 

A cold Junch was served on the lawn of the club 
house before the shad dinner, and a large variety of 
liquid refreshments and cold viands were within easy 
reach. 

The following is a list of the members of the Stove 
Salesmen’s Association of Pennsylvania, who at- 
tended the annual outing and shad dinner: 


Geo. W..Wagoner, The Floyd, Wells Co., Royersford, Pa. 

Joseph Evans, Mahood & Co., Philadelphia, Pa. 

Jas. R. Wotherspoon, Jas. R. Wotherspoon, Philadel- 
phia, Pa. 

Geo. L. Woodburn, United Stove Repair Co., Philadel- 
phia, Pa. . 

Robt. L. Hoy, The Floyd, Wells Co., Baltimore, Md. 

William E. Russell, Mfrs. Agent, E. Orange, N. J. 

George D. Lewis, Stamford Gas Stv. Co., Philadel- 
phia, Pa. 

Fred. Sabin, F. Sabin & Co., Philadelphia, Pa. 

Robert T. Garrett, Fow Mfg. Co., Philadelphia, Pa. 

O. M. Fagley, Fagley & Halpen, Philadelphia, Pa. 

John R. McKnight, I. A. Sheppard & Co., Elkins Park, 
Pennsylvania. 

Harry E. Borzell, The Floyd, Wells Co., Philadelphia, Pa. 

Otto S. Smith, United Stove Repair Co., Philadelphia, Pa. 

Wm. F. Habicht, The Borden Stove Co., Philadelphia, Pa. 

Wm. J. McGarigle, Roberts, Winner & Co., Glenolden, Pa. 

S. E. Lent, Griswold Mfg. Co., Allentown, Pa. 

Wm. H. Evans, Pecora Paint Co., Philadelphia, Pa. 

James G. Waters, Philadelphia, Pa. 

William G. Levis, E. A. Hibbs Co., Philadelphia, Pa. 

H. V. Jennings, Co-Operative Fndry. Co., York, Pa. 

August A. Miller, Moores, Pa. 

Norman H. Moyer, Roberts, Winner & Co., Quaker- 
town, Pa. 

Charles D. Carter, Floyd, Wells Co., New York, N. Y. 

William Eckfeldt, A. Cox Stove Co., Lansdale, Pa. 

Wm. Pile Eckfeldt, Hanson & Van Winkle Co., New- 
ark, N. J. 

George Howard Rotz, March, Brownback Stv. Co., Potts- 
town, Pa. 

Michael A. Boyle, I. A. Sheppard & Co., Philadelphia, Pa. 

Edward E. Barto, A. Cox Stove Co., Camden, N. J. 

John W. Abbott, Philadelphia, Pa. 

James Black, P. D. Beckwith Est.. Philadelphia, Pa. 

Andrew L. Rivel, Mahood & Co., Philadelphia, Pa. 
- a McConville, Penna. Stove Pattern Shop, Philadel- 
phia, Pa. 


Lawrence P. Eckfeldt, A. Cox Stove Co., Philadelphia, Pa. 


L. A. Larzelere, Lehigh Stove & Mfg. Co., Lehighton, Pa 
Lee S. Leiser, Jas. R. Wotherspoon, Philadelphia, Pa. 
Frank S. LaChance, Peninsular Stove Co., Harrisburg, Pa 


Albert J. Kochel, March, Brownback Stove Co., Potts- 


town, Pa. 


William H. Young, Jas. Spear Stove & Htg. Co., Phila- 


delphia, Pa. 


Homer E. Sherwood, A. Cox Stove Co., Hackensack, N. J. 
Frank A. Anderson, The Floyd, Wells Co., Royers- 


ford, Pa. 
J. B. Smyth, Borden Stove Co., Philadelphia, Pa. 
Henry C. Paullin, Rutland Fire Clay Co., Philadelphia 
Pennsylvania. 


Thos. F. Depuy, Lehigh Stove & Mfg. Co., Lehighton, Pa. 


Harry S. Knerr, Lehigh Stove & Mfg. Co., Lehighton, Pa 
Oscar C. Winters, The Floyd, Wells Co., Royersford, Pa. 


Arthur W. Proctor, I. A. Sheppard & Co., Philadelphia, 


Pennsylvania. 


Fred V. S. DeVoll, A. Cox Stove Co., Philadelphia, Pa. 


Fred Fluck, Fred Fluck, Philadelphia, Pa. 
Nathan Fow, Fow Mfg. Co., Philadelphia, Pa. 


Charles T. Wootten, Wootten Dye Works, Philadel- 


phia, Pa. 
J. B. Borden, Borden Stove Co., Philadelphia, Pa. 
Leo Fischler, Borden Stove Co., Philadelphia, Pa. 
David Bowers, Haslet, Flanagan Co., Philadelphia, Pa. 
C. D. Reese, E. F. Kurtz, Philadelphia, Pa. 
Chas. M. Ambler, A. Cox Stove Co., Philadelphia, Pa. 
Ralph McCall, Wincroft Stove Works, Reading, Pa. 
Chas. F. Bechtel, March, Brownback Stove Co., Potts- 
town, Pa. 
A. B. Clemo, A. Cox Stove Co., Philadelphia, Pa. 
B. P. Miles, Borden Stove Co., Philadelphia, Pa. 
Albert E. Koch, Borden Stove Co., Philadelphia, Pa. 
H. B. Taylor, Jr., Pettinos Bros., Philadelphia, Pa. 
John M. Krupp, Lansdale, Pa. 
Fred J. Knoedler, Fred J. Knoedler, Philadelphia, Pa. 
Chas. C. Titus, Borden Stove Co., Philadelphia, Pa. 
Clifford K. Smith, E. F. Kurtz, Philadelphia, Pa. 
M. W. Layton, Borden Stove Co., Philadelphia, Pa. 
Chas. C. Baessler, United Stove Rep. Co., Philadelphia, 
Pennsylvania. 
The following were guests at the annual outing: 
John A. King, Metal Worker Plumb. & Steam Fitter, 
New York, N. Y. 
‘ wn L. Krekel, Secy. Stove Salesmen’s Asso. of New 
ork. 
Frank Cavanaugh, Roberts, Winner & Co., Quakertown, 
Pennsylvania. 
F, G. Pate, Pecora Paint Co., Philadelphia, Pa. 
John Lindsay, Pecora Paint Co., Philadelphia, Pa. 
Chas. L. Voss, Voss Stove Pat. Works, Philadelphia, Pa. 
Milliard Hickey, Wm. Highton Sons Co., Philadelphia, Pa. 
R. D. Wells, The Floyd, Wells Co., Royersford, Pa. 
Paul Brook, The Floyd, Wells Co., Royersford, Pa. 
Charles Levis, Wm. A. Hibbs, Philadelphia, Pa. 
A. Wilson, Quakertown, Pa. 
Joseph F. Baile, Philadelphia, Pa. 
P. J. Donnelly, Philadelphia, Pa. 
Mr. Pearce, Wm. Abbott, Philadelphia, Pa. 
Andrew Hermann, Philadelphia, Pa. 
William Myers, Wm. Myers & Co., Philadelphia, Pa. 
Earl Myers, Wm. Myers & Co., Philadelphia, Pa. 


The outing came to a close at 6:30 in the evening, 
when the members and their guests, after a most 
enjoyable day of recreation, turned their steps to- 
wards home. 

A letter from Daniel Stern, in which he expressed 
regret over his inability to attend the annual shad 
dinner, was read in public during the course of the 
dinner. 

Much credit is due the Entertainment Committee 
for the manner in which the annual event was planned 
and carried out. This committee was composed of 


William F. Habicht, August A. Miller, and James R. 
Wotherspoon, all of Philadelphia. 
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American Electro-Platers’ Society Elects Officers. 
Dayton, Ohio, Convention City for 1915 








The second annual convention of the American 
Electro-platers’ Society. drew to a close on the night of 
Saturday, June 6, when a smoker and luncheon was 
tendered the convening members of the organization 
at the Fort Dearborn Hotel, Chicago, headquarters for 
the annual convention. 

On Friday, .June 5, occurred the election and in- 
stallation of officers for the ensuing year. 

Follows a list of the newly elected officers: 

Supreme President, J. H. Hansjosten, Kokomo, 
Indiana; Supreme First Vice-President, W. S. Bar- 
rows, Toronto, Canada; Supreme Second Vice-Presi- 
dent, H. H. Williams, St. Louis, Missouri; Supreme 
Treasurer, J. E. Sterling, New York City; Supreme 
Secretary, C. Frey, Newark, New Jersey; Editor, H. 
B. Willmore, Chicago, Illinois. 

Charles H. Proctor, the founder of the American 
Electro-platers’ Society, who hails from Arlington, 
New Jersey, was elected honorary member of the 
Society. 

The duty of installing the newly elected officers of 
the Supreme Society was imposed upon Mr. Proctor. 

The election of officers was advanced from Saturday 
to Friday, and the automobile ride which had been 
scheduled to take place on Friday, was postponed un- 
til Saturday. 

Dayton, Ohio, was chosen as the convention city of 
1915. The American Electro-platers’ Society will hold 
their annual meeting in the Ohio city during the first 
week of June. 

In the course of the Friday evening session a paper 
was read before the convention by L. Schmidt, a 
member of the Milwaukee Pranch of the’ American 
Electro-platers’ Society. Mr. Schmidt’s remarks were 
decidedly complimentary to the society and the work 
performed by its organization. Mr. Schmidt's -ad- 
dress, which was of a refreshing and optimistic tone, 
is given herewith: 

In rendering great service there is great reward. When 
I first learned that some of the more progressive platers in 
and around New York City had formed themselves into a 
society and that a branch was about to be formed in this 
city, I can assure you that it was welcome news to me, as I 
had been waiting for several years for something of this 
kind to happen. 

When I saw a copy of the first quarterly review and had 
an opportunity to carefully read the matter that it con- 
tained I was more than ever impressed with the possibilities 
that lay before the platers of the United States through 
mutual co-operation. This first number struck me as being 
just the best little paper ever, and the formulas and papers 
were so written that it did not require a professor to under- 
stand them. 

About this time I met Mr. Liscomb, who seemed to be 
carrying the burden of the proposed Chicago branch on his 
shoulders, and just to relieve him of some of this burden I 
asked him if he happened to have an application blank with 
him or could send me one, that I would certainly sign up, 
and the first meeting would find me on hand like the first 
robkins of the good old springtime. 

Much credit is due to the gentlemen from the East who 
have been instrumental in bringing this organization up to 


its present success. We greet them with pleasure end are 
glad to have this opportunity to shake hands with them. 


There is no question but what an exchange of experiences 
such as we get through these meetings will result in mutual 
benefits. 

When Mr. Hansjosten, our worthy ex-president, returned 
from the New York convention and informed us that the 
next annual convention of this society was to be held in 
Chicago on June 6th, I was overjoyed and am sure that we 
of this branch were all equally pleased. 

When the newly-elected president of the Chicago branch 
asked me to make up a line of samples, I felt that I was “up 
against it,” as in the shop where I am at present employed 
we have no material or facilities for samples such as you 
would be interested in. But where there’s a will there’s a 
way, even though it means work and worry to get out pleas- 
ing samples. You will appreciate some of my difficulties 
when I say that my first trouble was to find a suitable sample. 
As I.said before, we had nothing in my own shop. that could 
be used. I happened to think of a model maker that I knew 
and found that he was willing to help me out by making a 
model. of a fancy design that I had selected. My next 
trouble was to find a foundry that could cast these for me. 
The first one was so porous and spongy that it was useless, 
the next was no better, and after other foundrymen informed 
me that it was “jewelry” that I wanted, not “castings,” I 
made up my mind to send to New York for a casting, and 
let me tell you that this one was fine. It seems to me that 
the Chicage foundrymen do not use French sand or know 
how to dry their castings. There was sure some expense 
and delay to get this from New York, but I had worked on 
castings from the same foundry before-and knew what to 
expect. After having the castings chased, I had the Imperial 
Brass Foundry, of this city, make up fifty castings. They 
gave me a fine job, and when the convention is here I will 
be able to show quite a few samples, which I trust will inter- 
est the members at large. 

As I look back over the years that have gone, I recall 
many experiences in connection with my work, and the one 
that now seems most strange is the difficulty we all experi- 
enced in trying to gain some real knowledge about our work. 
We, as you know, did not have books, papers, etc., always on 
tap, and when I needed some information about a certain 
finish I had to hunt up someone who would exchange some 
of his formulas for some that I might have, otherwise you 
would have to pay dear for it. 

As I remember, the only book then on plating was 
“Watts,” published in England, and to a kid whose head 
reached only a little higher that the tank, vou can imagine 
that there were a good many things in that book that never 
touched me. 

Some of us remember the little red-covered book that 
the Zucker & Leavitt Company handed out to the boys away 
back in the bicycle days—1896 I think. There wasn’t. much 
to it, but it was a great help to me, and I am quite sure that 
every plater of that time found something in it that helped 
him over the hard places. This was followed by a work of 
real value when Herbert J. Hawkins came out with the book 
called “Polishing and Plating of Metals,” and, believe me, 
brother platers, it took the gentleman a long time to get that 
book up to its present standard. 

Since then we have become familiar with “Langbein’s,” 
“The Metal Industry,” “The Brass World” and other publica- 
tions, through which we have learned much. 

Sooner or later we have a desire to see other cities, and 
I was no exception, so after having worked in several shops 
in Chicago I found work in many other cities and it was then 
that my real troubles began and nowhere to look for help. 
I remember in one shop we had some ball-bearing cups to 
plate. These were blue steel, very highly tempered, and how 
to nickel plate them kept me guessing tor some time. All 
my other work came out fine, but as fast as I tackled the 
cups the nickel refused to stick. I was several hundred miles 
from home and “up a tree” with a good chance of losing my 
job, when one of our good friends selling plating supplies 
came along and with his help we soon got those cups to take 
nickel as a duck takes to water. All through my plating 
career I have found the salesmen my loyal friends, always 
ready to help me in every way possible, and I can assure you 
from my own experience that there’s lots of satisfaction when 
you are in some small town a long way from home to meet 
one of the boys and have the opportunity of talking over 
husiness, picking up always some new wrinkles that lead to 
better work. 

Platers of today do not know how fortunate they are 
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in having a society such as ours to whom they can go for 
any needed information instead of trying to work-it out of 
some plater, as we were formerly compelled to do. 

Tonight our dreams are realized in that the first gather- 
ing in the history of the profession when we as platers from 
different parts of the country can come together and discuss 
the problems that so vitally concern us, and I am sure when 
I say that we all are— 

One for all and all for one. 


Other talks were made at the Friday evening ses- 
sion by the following members: 

J. Birnbaum, Milwaukee Branch; S. Huenerfauth, 
Chicago Branch; L. Schulte, Chicago Branch, and H. 
J. TerDoest, New York Branch. 

Short sessions were held during the forenoon and 
afternoon of Saturday, June 6. The afternoon ses- 
sion adjourned after a very brief meeting, to take the 
scheduled auto ride over the interesting parts of 
Chicago. 

The smoker and lunch, which was given Saturday 
evening, was a distinct success from every point of 
view and a delightful evening was enjoyed by all. 
There were about two-hundred guests in attendance. 


George B. Hogaboom filled the role of toastmaster 
with much credit to himself and pleasurable satisfac- 
tion to all present. During the course of the evening 
Mr. Hogaboom availed himself of the opportunity to 
extend the thanks of himself and his fellow visitors 
to the Chicago Branch of the American Electro- 
platers’ society for the cordial treatment accorded the 
convening members during their stay in the Windy 
City. 

An interesting paper was read during the course of 
the evening by Herbert J. Hawkins of the Dayton 
Branch. 

Mr. Hawkins remarks follow: 


To one who has been in touch with this industry as many 
years as have I, and who has known something of the mis- 
givings, not to say superstitions, to which many of our old- 
time platers were subject in regard to some cherished formula 
or process, this assembly is surely a revelation because the 
very air seems permeated with good fellowship and each indi- 
vidual member seems to be filled with an earnest desire to 
do his part to make this convention a marked success. A 
few years back such a gathering would not even be thought 
of, much less be brought to a successful feality. 

One of the most helpful and promising accomplishments 
of this educational society is the breaking down and removal 
of all secrecy and prejudices with which many of the old- 
school platers have entangled their minds, with the idea that 
they were protecting their individual interests and knowledge. 

Every man has a purpose in life and is for a purpose. 
We fill our own individual niche or space and not another’s. 
Each man’s ingenuity and individuality is what shines forth 
in his work and upon these qualities and these alone depend 
his success, be it great or small. These qualities are per- 
sonal possessions and cannot be taken from us by another. 

Now, if a mechanic or scientist shuts himself up in a 
cave away from the light of the world, he becomes a mental 
cripple and instead of making progress he will retrograde. 
What we need is mental co-operation and association with 
other minds interested in the same things we are interested 
in: also minds which have mastered, in part at least, the sci- 
ence of chemistry and science of electricity, because the art 
of electro-plating is a part of, and absolutely dependent upon, 
both electricity and chemistry for its very existence. To me 
it is a remarkable thing that chemistry has been developed in 
so many different industries to such a high state of useful- 
ness and efficiency. Electricity also has made wonderful 
strides in finding new fields and new uses everywhere, while 
our own branch of these two wonderful sciences has made 
small we compared with the others. But since the birth 
of the A. E. S. much good has been accomplished, and while 
only the LF ot of the hidden treasure of knowledge has 
been touched pertaining to our art, we are in a fair way to 
gradually accomplish great things. 

In every city where this educational society is established 
we have willing instructors in both chemistry ‘and electricity, 
and it behooves every man who expects to stay in the run- 
ning to erhbrace each and every opportunity; to obtain the 
exact and scientific knowledge pertaining to his business. 


He must know how to make and how to maintain his solu- 
tions and must know what a given result should be and why. 
Platers have been doing a lot of guessing and some bluffing ; in 
times past, but this was not the fault of anyone in particular, 
but due rather to conditions, and this is the evil that this 
society aims to correct and is correcting. 

It is surprising how backward we are—some of us 
platers—when it comes to adopting new methods. By new 
I do not mean experiments, but well defined and accepted 
practices such as the use of electro-cleaners, mechanica! 
platers, voltmeters and ammeters, etc. Every few days I run 
across someone who refuses to see the wisdom of using these 
(in this day and age) absolutely essential appliances. Only 
a few days since I was asked to take back an ammeter where 
three months ago a new generator and other epuipment was 
installed. I installed the voltmeter when the plant went in, 
but because I did not install the ammeter in the circuit it 
was never put in and as they got along without it the assump- 
tion was that it was a useless luxury. But as soon as these 
instruments are put into use, the plater finds out how im- 
portant they are. And from this time forward every plater 
in this society will find it not only important but absolutely 
necessary for his advancement to be fully equipped with ail 
necessary instruments with which to make tests and to deter- 
mine facts, because new improvements and methods are ever 
appearing and must ever continue to appear from the very 
nature of their inexhaustible source, and to keep in touch 
and be familiar with new developments he must be equipped 
with instruments which are recognized as standard. That is 
one of the changes that this movement is bringing about. 

In ten years’ time or less I predict that this society will 
have grown so in usefulness and understanding that it will be 
considered a power for good in the field of scientific research. 

If electro-chemical demonstrating apparatus is installed 
by the different branches and the members ‘will attend with 
open minds and a desire to learn, teachers will be found who 
will unfold to them the whys and wherefores of the so-called 
secrets of plating as fast as they are able to assimilate the 
facts. It is true that there have been many new ideas ad- 
vanced any very many new time and labor-saving devices and 
compounds, so-called, put upon the market, especially within 
the last few years. They may be classified under three heads 
—good, bad and indifferent. All the new things that can be 
classed under the first head “good” we want and will save. 
The others are, and by right should be, short lived and must 
go to the scrap heap. He is a wise plater who can properly 
classify all the new get-rich-quick methods and means he is 
asked to try out; who is able to separate the wheat from the 
chaff. But with the good work that will be done for him by 
this association it will be a very short time when every plater 
can have at least a good working knowledge of electro-chem- 
istry and be perfectly competent to make his own analyses 
and demonstrations. What we require is understanding, by 
which we can put our beliefs to the test. Then if found cor- 
rect they are no longer beliefs but become positive knowledge. 

There is but one truth of any problem. It is that fact 
we must keep in mind. Instead of knowing the truth of 
many of our problems we have been guessing, trying to make 
three plus two equal four—as it were. It can’t be done. But 
how easy it is and how sure of the true result when we know 
two plus twot equals four and understand the fundamental 
principle. 

There really is nothing new, for all the so-called new 
discoveries, great and small, that have been made, the prin- 
ciple was and is always there. So the truth or principle is 
now for any new developments or unfoldments man may 
make. These principles always have been, always will be. 
They are eternal and it is in the province of man’s mind to 
unfold and develop them. Knowledge is increasing in 
abundance as we learn to use it and make it our own. 


Usually the man who makes great claims to having supe- 
rior knowledge has nothing in truth to back them up. To 
illustrate: A few years ago a manufacturer told me that he 
was having difficulty in getting enough work from the plating 
room to get out his orders, and what he did get was cut 
through—the work being copper plated and oxidized. He 
asked me if I would go to the plating room and perhaps help 
the plater, who was a young man, to locate the difficulty. He 
was running two batches: of work per day—think of it—one 
in the morning and one in the afternoon. The solution was 
simply rain water, being almost free from cyanide and copper. 
The work was supposed to be plating, but was covered with a 
brown oxide, no gas being given off at the cathode. He said, 
and I think correctly, that this was not the kind of copper 
solution for the kind of work at hand, but he wanted an acid 
or duplex copper. I then asked him if he understood how 
to make and operate this solution, my intention being to assist 
him if he wished. He said: “I have been at this business 
twelve years, and know all there is to know about it.” Some 
claim. 

This young man put his sulphate copper in galvanized 
iron tubs and filled them with water, then went home for the 
night—you know the rest. The next day they hired a plater. 
Now if that young man had imbibed some of the spirit of 
friendship and helpfulness that pervades this gathering he 
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would have known that my intentions were good and not 
evil, I have learned this—that when I am able to convey to 
anyone some really helpful information [ invariably receive 
much more than I give as a return. 

I have been plodding along at this business, in one capac- 
ity or another, for at least twelve years, and at this present 
moment, as I stand here before these men, among whom are 
electricians, chemists, electro-chemists and platers who have 
both the scientific and practical knowledge of the plater’s art, 
I realize now more fully than ever before how few of these 
truths I have really mastered and how much is yet to be 
learned. AE : 

He must be a man of very limited understanding and 
knowledge indeed who would make the statement that he 
has exhausted all knowledge of any branch of electro-chem- 
istry. The science of electro-chemistry offers perpetual and 
everlasting challenge to you, and to me, to show the best that 
is in us. No man since the beginning of the plating art has 
ever found the limitations of any theory or practice pertaining 
to or dealing with any of its many branches and in the very 
nature of things no man will discover the uttermost end of 
any these possibilities. 

It is to this society that we now look for the unfoldment 
of these (to us) hidden truths and I firmly believe that it is 
not a distant day when the employers of the best paid and 
most competent platers will insist that they come recom- 
mended by the A. E. P. A. When that happy day arrives we 
wili have outgrown the title platers and will be known as 
electro-chemists. 

However, we cannot attain to this dignified position 
at will, but must labor continually and persistently as we are 
being taught and led along the well defined paths of our 
chosen profession. 

If we will be conscientious and persistent in our efforts 
the standard of efficiency is bound to be raised until at no 
distant date we will be not platers merely but members of 
a dignified profession. To me this is the one great outstand- 
ing purpose of the A. E. P. A.—to accomplish this result. 
For this reason I believe we—one and all—should deem it a 
special privilege to give to this movement both our financial 
and moral support—not from any commercial or selfish mo- 
tive but simply because it is in reality a great and worthy 
educational movement. It is hardly possible to over-estimate 
the good this movement may accomplish. We owe much to 
the men who were the instigators of this society for their 
untiring efforts in behalf of their fellow men who are making 
electro-plating their life work. Much credit is due also to 
cur trade papers, The Metal Industry and Brass World for 
their efforts and helpful influence. Here I wish to say that 
this society has lost a fund of scientific knowledge and a 
power for progress in the passing of the late Edwin Starr 
Sperry. He seemed competent and capable of giving a con- 
cise and correct solution to any electro-chemical problem 
that might be put to him. Such men as he are an asset to 
any educational society. I had the pleasure of meeting 
Mr. Sperry at a brass foundry convention in Detroit some 
years ago. This is what he said: “Well, well! You know, 
T had pictured you as an old, cadaverous looking fellow with 
a long white beard with one foot in the grave. Can you 
imagine it? 

Whiskers have nothing in common with our profession. 
I do remember, though faintly so long ago that the memory 
of man runneth not to the contrary, when Mr. Starrett used 
to come to St. Louis where I was then located and bring his 
whiskers with him, but they were not white—far from it— 
they were pink. I suppose I will have to pay for these re- 
marks when Mr. Starrett gets me on the carpet next time. 
Anyhow, it is bully to be able to say it right out loud and 
know the boss can’t choke you off, and then—I am going to 
get out of town tonight. 

And now, gentlemen, in closing I wish to repeat a little 
verse which embraces and expresses fully my sentiment as 
to the welfare of our society and all its members. This 
verse was written by a Quaker missionary named Stephen 
Grellet. For many years it has adorned the walls of my 
home. It was used, I think, at the last convention and per- 
haps we could not do better than to adopt it as our slogan. 
It is as follows: 

“I shall pass through this world but once. Any good 
thing I can do, therefore, or any kindness I can show to any 
human being, let me do it now. Let me not defer nor neglect 
it, for I shall not pass this way again.” 


Other features of the evening were Magic Won- 
ders, being a sleight of hand entertainment by F’. C. 
Cyrex of the Dayton Branch and representative of the 
Hanson-Van Winkle Company for that city. 

Charles H. Proctor delivered a short though im- 
pressive address on the subject of good fellowship, 
which was very well received. Throughout the eve- 
ning songs were rendered by a quartet engaged espe- 
cially for the occasion. 
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The festivities concluded appropriately with the 
singing of Auld Lang Syne, in which all present 
joined. 





STOVE PATENTED. 


James Joseph Hickey, Toronto, Ontario, Canada, 
has secured United States patent No. 1,098,798 for a 
stove having the 
usual walls and back 
flue leading to the 
chimney, comprising 
the com bina- 
tion with the fire 
box having the usual 
back wall, an oven 
spaced from the 
stove to form flues, a division plate dividing the said 
flue ketween the front wall of the oven and the back 
wall of the fire box into two portions, the front por- 
tion being open at the bottom and communicating with 
the bottom of the fire box and closed at the top and 
with which the aforesaid opening communicates, the 
other portion being open at the top and at the bottom 
and leading to the top and bottom of the oven, a baf- 
fle plate and a damper extending across the flue to 
either allow the products of combustion to pass direct- 
ly from the fire box over the oven to the oven door 
side thereof and then to the back flue or from the fire 
box around and beneath the oven to the flue and 
from thence to the back flue leading to the chimney. 











1,098,798 









LIGHTNING STOVE PIPE MACHINE. 


A machine that has proven itself a boon to stove 
and hardware dealers is manufactured by Hemp & 
Company, St. Louis, Missouri, and is known as the 
Lightning Stove Pipe Machine. The inventor of this 
machine, himself one of the largest manufacturers of 
patent lock stove pipes, claims it to be the only ma- 
chine on the market that will rapidly and perfectly 
close the seam of or groove nested stove pipe. 

The Lightning Stove Pipe Machine is said to be 
absolutely noiseless in operation. It is simple in con- 
struction, has no parts to get out of order, and can 
be operated by a novice. 

The manufacturers assert that this machine has 
many times the capacity of any other device used for 
the same class of work. Being adjustable, it is not 
only adapted for putting together all gauges and sizes 
of stove pipe, including taper joints, but can be used 
by sheet metal workers for closing seams on furnace 
pipe and other purposes. 

The Lightning Stove Pipe Machine weighs less than 
sixty pounds, takes up very little room and can be 
attached to a post, wall or bench. 

The manufacturers say that the saving in time and 
labor that is made possible by the use of this machine 
is sufficient to cover its cost in one season. 

Full information concerning this money and labor 
saving device will be sent by the company on request. 


$9 —_____—_—_—— 


Strenuous souls hate cheap success.—Emerson. 
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In the biographies of men whose lives have been 
characterized by worthy performance, should be found 
stimulus and incentive for others. 

It is a peculiar fact that all the great historians of 
the world were lovers of biography. 

It would appear that the reader finds in the story of 
another man’s life some glint of reflection which 
strikes home and depicts his own achievements or 
possibilities. 

As a matter of fact, is there not every reason why 
from out the lives of successful men should be gath- 
ered lessons and principal, the putting into practice 
of which must result in success to a proportionate and 
comparative degree. 

True enough, the rules 
adopted by one man for the 
reaching of the goal, and in 
his case proved entirely meri- 
torious and fruitful of results, 
must not of necessity be the 
only guide line to success for 
all the rest of humanity. 

Success is an illusive jade— 
a contemptuous flirt. 

But, withal, she is said to 
wait upon all men once in 
their lives; which may or may 
not be true. 

It is worthy of note that 
the average successful man 
has not waited for success to 
knock at his door. 

And it is equally remarkable 
that success is ever the more 
kindly disposed towards those 
who have not waited her com- 
ing. 

Charles F. Mertz, the sub- 
ject of this sketch, and. the 
newly elected treasurer of the National Association of 
Stove Manufacturers, is a native of Rochester, New 
York, in which beautiful city he was ushered into 
life on the 24th day of February, 1866. 

The childhood and school-boy days of Mr. Mertz 
differed in no essential particular from those of the 
average American boy. 

He attended the Free Academy at Rochester, New 
York, in which institution of learning he distinguished 
himself as an apt and diligent pupil. 

Upon emerging from school, he sought and obtained 
employment with the Co-Operative Foundry Company, 
of Rochester, his initial position with that concern 
being that of billing clerk. 

Subsequently the young Mertz was promoted to the 
position of bookkeeper, in which capacity he made 





CHARLES F. MERTZ. 


his services of such undoubted value to the company 
that he later was assigned to the important post of 
cashier. 

Steadily he rose in the esteem of his employers 
until, upon the death of E. W. Peck, which occurred 
about January 1, 1912, he was elected secretary and 
treasurer of the Co-Operative Foundry Company, 
which position he has filled with much credit to him- 
self and benefit to his company, down to the present 
date. 

Mr. Mertz has for many years distinguished himself 
by his ardor and conspicuous services in association 
work. 

His valued presence has for long been noted at the 
frequently recurring conven- 
tions of the stove manufactur- 
ers, where his mature and 
splendidly directed advice has 
always been considered of ut- 
most worth and importance. 

Indeed, ‘it is because of his 
unflagging zeal on behalf of 
the promotion and extension 
of the association spirit in the 
stove manufacturing industry 
that he was, at the recent con- 
vention held at New York 
City, chosen for the important 
office of the treasureship. 

Coming to the lighter side 
of our subject, it should be 
said that Mr. Mertz is a de- 
voted disciple of Isaac Wal- 
ton. 

In certain quiet, unfre- 
quented spots of Canada he 
has, for a period extending 
over twenty years, made his 
way with rod and reel, at cer- 
tain periods of the year. 

Here his prowess has become known to the nature- 
loving coterie of nimrods whose delight it is to angle 
in the silent places. Mr. Mertz has been particularly 
fortunate in landing many fine catches of bass and 
muskelonge. 

A man of simple tastes and plain habits, Mr. Mertz 
is a universal favorite among associates and business 
acquaintances alike. 

His career is truly typical of the successful Amer- 
ican business man, who has had it in him to start 
with a humble beginning and create a position for him- 
self in the business and social world. Mr. Mertz 
is in every sense of the word a self-made man. He 
enjoys the distinction of having made his personality 
worth while to his profession. 
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HALL OF FAME 








To no one individual in the United States is due 
more credit for good deeds performed, for achieve- 
ment ‘gained on behalf of the uplift and advancement 
of the traveling salesman, than to John P. McCrea, the 
genial veteran of the road whose likeness appears on 
this page. 

It is one thing to go forth over the highways and 
byways of Commerce, seeking one’s own weal and 
profit, and another to combine with this quest for 
earthly goods a sincere and heartfelt endeavor for the 
promotion of the welfare of one’s brothers in the 
craft. 

Many there are in the world who are adept at work- 
ing out “their own salvation.” 

But the number of those is 
small indeed who are big 
enough and broad enough to 
extend their efforts for the 
betterment of conditions be- 
yond the limited circle of 
their own narrow sphere. 
They are good fellows—for 
themselves. 

It is safe to say that the 
moral influence of John. P. 
McCrea, as directed in con- 
stant and never-failing effort 
for the uplift of the traveling 
salesman’s profession, has 
had a tremendous effect in 
the bringing about of better 
conditions. Of this there can 
be no question. 

His kindly missives, print- 
ed in tract form, and at his 
own experise, have for long 
carried the cheering words 
and gentle, truthful philos- 
ophy of their author to sales- 
men in every part of the land. 

John P. McCrea is of Irish birth, having been 
ushered into life in the little town of Dromore, Coun- 
ty Down, near the City of Belfast. Here the little John 
spent the first six years of what was later to become 
such a useful and unselfish life to his fellow men. 
Upon the death of his mother, which unfortunate 
event occurred at this time, the little fellow was sent 
across the sea to his uncle, John Patterson, who lived 
in Baltimore, Maryland. 

Two years later John made another change in domi- 
cile, this time migrating to Pittsburgh, Pennsylvania, 
which city was destined to be the scene of much of 
the boy’s future life work. Mr. McCrea very properly 
calls Pittsburgh his home city. 

Among the early influences in the little John’s life 








JOHN P. 






were two good women who, notwithstanding their own 
family responsibilities, were minded to take an inter- 
est in the motherless boy. 

Mr. McCrea frequently refers to these gentle souls, 
To them, he 
good he has 


when in conversation with his intimates. 
will say, is due all the credit for what 
been able to accomplish in the world. ‘ 
At the age of eleven, a critical turning point in the 
life of any boy, he found himself alone in the world 
and compelled to shift for himself. At nine he had 
been taken from school and transferred without ado to 
the institution of learning which was to become his 

Alma Mater—the University of Hard Knocks. 
John for a 


became a “boomer,” 


time, 
floating 
from one job to another, as 
boys will invariably do who 
have not as yet found their 
calling. 

After a strenuous period of 
several years, during which 
his store of worldly experi- 
ence grew apace, John, now a 
youth of seventeen, found 
himself the entire working 
force of A. H. Childs, an iron 
merchant of 


now 


commission 
Pittsburgh. 

For upwards of twenty- 
three years he remained af- 
filiated with the Childs con- 
cern and only terminated this 
connection at the end of that 
time because of his desire to 
engage in less confining em- 
ployment. 

After a period of rest, Mr. 
McCrea himself 
with the American Sheet Iron 
Company, of Phillipsburg, 
New Jersey, afterwards passing from this connection 
to a position in the sales department of the American 
Sheet Steel Company. 


associated 


McCREA. 


Upon the reorganization of this concern he severed 
his connection with this company and engaged in busi- 
ness as a mortgage broker in Pittsburgh. 

Some time later he became affiliated with the Na- 
tional Adjustment Company, of Cleveland, Ohio, re- 
maining in this connection until the present time. 

Friendly service has been the self-taught motto of 
Mr. McCrea’s life. It is his spoken and well practiced 
belief that none of us can afford to live selfishly. 

How much better it would be for the world and 
humanity if more people thought the same way—and, 
thinking so, acted accordingly! 
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HARDWARE WINDOW DISPLAYS—WHAT TRIM- 
MERS HAVE DONE AND WHAT THEY MAY DO 








FISHING TACKLE DISPLAY. 


A display of fishing tackle arranged in one of the 
windows of Kidney & Ryan’s hardware store, Geneseo, 
Illinois, by Henry Taube, created quite a little sensa- 
ticn in that town, and helped sell a quantity of rods, 
lines, bait and other fishing requisites. The window, 
as shown in the accompanying illustration, was 
trimmed to represent a fish- 


Although Mr. Taube has arranged many window 
displays, among them being several “back to nature” 
scenes, it is the general opinion that in producing this 
fishing scene he has eclipsed all his previous efforts. 


HORSE GOODS DISPLAY FROM CANADA. 


Interest in AMERICAN ARTISAN’S campaign for bet- 
ter window displays is not concentrated in any one lo- 








ing scene, every minute de- 
tail being given sufficient at- 
tention to make the scene 
realistic. 

A large tank about five 
feet square, was filled with 
water in which was placed 
the forward part of a fishing 
boat. 

The floor of the window 
near the glass was treated 
with a quantity of sand and 
gravel, to represent a bank 
of the stream. At the right 
a pile of sand was formed 
into a little mound, that ob- 
structed the view of spec- 
tators in such a manner that 
the boat appeared to be en- 
tirely in the water. 

The figure of a lad in 
summer attire was placed 
in the boat, together with 
the various requisites of a 





modern fishing outfit. He 
is seen holding a Bristol rod 
in his hand, with his eyes 
fixed intently on the bobber of the fish line. Open 
at his side is a tackle box containing a varied assort- 
ment of fishing hooks, flies, worms and lines. 

The fact that there were a dozen live turtles—snap- 
ners and soft shelled—in the water did not seem to 
daunt this youth at all. He stood beneath the wil- 
low branches hour after hour with the fortitude and 
patience of the proverbial fisherman. He was un- 
mindful of the young boys and old boys, too, who 
stopped to view this attractive fishing scene. 

A large sign at the extreme right of the window and 
which rested on the boat, called attention to the fact 
that Kidney & Ryan’s store was fishing tackle head- 
quarters. At the lower left corner of the window 
was displayed an attractive placard inviting the public 
to “come in and swap fish stories.” It is said that 
Mr. Taube’s display brought forth enough of those 
thrilling and hard-to-believe “fish” stories to com- 
fortably fill all the pages in a Webster’s unabridged 
dictionary. 
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FISHING TC 


TADGUARM 








A Fishing Display. 

cality. Exhibits are received from all parts of the 
United States and Canada. In fact, a Canadian firm— 
Mills Hardware Company, Hamilton, Ontario—was 
awarded one of the cash prizes in the last AMERICAN 
ArTISAN Window Display Contest, and several other 
Canadian competitors were very highly commended 
for the attractiveness of the display. 

During the many vears that AMERICAN ARTISAN has 
maintained its Window Display Contest Department, 
thousands of dollars have been spent for prizes and 
much valuable space has been used to display the ex- 
hibits submitted. That this money is being spent in a 
good cause is shown by the marked improvements in 
the quality of window displays, trimmed by hardware- 
men, photographs of which are sent to AMERICAN 
ARTISAN. 

The exceedingly attractive window display of horse 
goods shown in the accompanying illustration was ar- 
ranged by Harold Cook of the Sommerville Hardware 
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Company, Limited, Edmonton, Alberta, Canada, and 
appeared at a very appropriate time. 

Although the trimming of this window involved a 
good deal of work and expense, the exhibitors assert 
that the results obtained were worthy of the means, 
as the display served the dual purpose of boosting the 
local Spring Horse Show as well as the sales of the 
company. 

The pillars seen at the rear of the window are fitted 
with electric light fixtures and are connected by a 
center strip eighteen inches wide on which are placed 
raised blocks, the whole being beautifully entwined 
with roses, ferns and purple wisteria. The centerpiece 
was made especially for this display and was fitted 
with electric light fixtures. Bits, riding crops and 
gilt horse shoes were tied with horse show color rib- 
bons and displayed on the ‘centerpiece. 

The horse head—“a blue ribbon rider’—in the cen- 
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Hardware Company, Limited, and proclaimed this 
window display to be the company’s tribute to the 
Spring Horse Show. 





TRADE JOURNALS PLAY IMPORTANT PART 
IN BUSINESS DEVELOPMENT. 


In a recent article in the Saturday Evening Post, 
the following judicious comment was made on the sub- 
ject of trade papers and the part played by them in 
the development of ambitious young men: 

“When a man begins studying a field of business in 
trade journals and technical books, he will soon be led 
farther if he is really interested. 

“These books give him general principles and cur- 
rent news, tell him what the trade is driving at, who 
the men are that count in its activities, and he will 
soon want to know some of these men, and there is 








Attractive and Forceful Display. 


ter is an oil painting by Mrs. Harold Cook. The entire 
display seen in the middle of the window is draped at 
each side with purple plush tied with purple and yel- 
low ribbons—the horse show colors. 

Either end of the window on pedestals draped with 
purple plush were displayed saddles of exquisite de- 
sign and workmanship. On smaller pedestals draped 
with the same material were shown lap robes, curry 
combs, sponges, and bridles. Between the small and 
large pedestals at each end of the window were placed 
whips tied with yellow ribbons. 

On the floor of the window, on a bed of puffed 
purple plush, were displayed harness, robes, sponges, 
halters, martingale rings, and other horse goods. The 
card seen near the center of the window display was 
set on an oak card easel and is the work of Mr. Cook, 
who is the advertising manager of the Sommerville 


nothing in the world to prevent him from getting 
acquainted with them. 

‘The young fellow who selects a field of work be- 
cause he likes it and studies methods therein for the 
purpose of developing his own personal value, has 
every right to profit by what the best men in the field 
can tell him, and they will be always glad to help him, 
if he is intellfgent and tactful. 

“Leaders in every field of business are continually 
laying themselves open to his approach. They work 
out new methods. They build up organizations. They 
speak at trade gatherings. They expound their opin- 
ions and it all appears in the trade journals devoted to 
their work. 

“Mighty few men are too busy or too big to pay at- 
tention to the inquirer who is interested in their 


methods.” 
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THE WEEK’S HARDWARE 
RECORD 


Of Interest to Manufacturer, Jobber and Dealer 








AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west- 
ern hardware and metal prices corrected weekly. 
You will find these on pages 66 to 71 inclusive. 








The Warren G. Bright Horse Shoe Company, Strea- 
tor, Illinois, has been incorporated with a capital stock 
of $15,000, to manufacture and deal in horse shoes, 
nails and hardware specialties. The incorporators are 
C. W. Webb, W. G. Bright, and D. L. Boyd. 





HARDWARE CLUB OF CHICAGO NEWS ITEMS. 

Among the recent visitors of the Hardware Club of 
Chicago was J. C. Stuhlman, of St. Paul, Minnesota. 
Mr. Stuhlman is one of the most aggressive and suc- 
cessful hardware dealers in his section of the country. 

E. M. Healy, of Dubuque, Iowa, together with Mrs. 
Healy, recently was host to friends at the Hardware 
Club. Mr. Healy is both a hardware jobber and re- 
tailer and has made a marked success of both ends of 
the business. 





W. F. Waller, sales manager of Hibbard, Spencer, 
Bartlett & Company, of Chicago, was recently host to 
Carl Crantz and Richard Carroll, at the Hardware 
Club. 





Messrs. Perrigo and Knight, who represent the 
E. C. Atkins Company in this territory, are making 
their headquarters at the Hardware Club of ‘Chicago. 
These gentlemen may be said to have placed them- 
selves in the ranks of the elect, by reason of recent 
generosities to the coffers of the Hardware Club. 





P. J. Jacobs, of Stevens Point, Wisconsin, was a 
welcome visitor to the Hardware Club, on Wednesday, 
June 10. Mr. Jacobs had more leisure time to devote 
to friends and acquaintances upon this occasion than 
some time ago when his time was well taken up during 
his stay at the Hardware Club. 





One of the finest impromptu talks ever heard at the 
Hardware Club was delivered recently by Nathan 
Roberts, secretary of the Nebraska State Retail Hard- 
ware Dealers’ Association, upon the ogcasion of his 
visit to this city. Mr. Roberts is a fluent and forceful 
speaker. 

Walter E. Donelson, of Conant & Donelson Com- 
pany, Conway, Massachusetts, was the guest at 
iuncheon of A. Vere Martin, at the Hardware Club, 
recently. 


Stewart S. Crippen, of the L. S. Allen Company, 
was the guest of Harry Starret at luncheon recently 


in the rooms of the Hardware Club. Mr. Crippen was 
so favorably impressed with the many good features 
of the liardware Club that he signed an application 
for membership before leaving. 

On Friday night, June 12, the Chicago Retail Hard- 
ware Dealers’ Association met in the club rooms of the 
Chicago Hardware Club, where they were addressed 
by Messrs. Campbell and Kraft of Heath & Milligan. 
Arrangements are to he made later for future meet- 
ings of the Chicago Retail Hardware Dealers’ Asso- 
ciation at the Hardware Club. 
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TRADE-MARK PATENTED. 











Hibbard, Spencer, Bartlett & Company, Chicago, 
Illinois, have secured United States patent No. 77,061 
for a trade-mark in Class 13, 
for hardware, plumbing and 
steam fitting supplies. The par- 
ticular description of goods to 
which the trade-mark will apply 
is enameled steel or iron ware. Hibbard; Spencer, 
3artlett & Company claim use of this trade-mark since 
December, 1913. 








ANNUAL PICNIC OF CHICAGO RETAIL HARD- 
WARE ASSOCIATION. 





Tuesday, July 21, has been decided as the day on 
which the Chicago Retail Hardware Association will 
hold their annual picnic. The event will be held at 
Brand’s Park, which is within the Chicago limits. 

The close proximity of the picnic grounds~to the 
homes of association members and their friends will 
enable them to derive considerably more benefit from 
this picnic than is usually the case. Two minute 
service on the Elston avenue cars has been arranged 
for. This will enable those going to the picnic to 
spend much more time at the grounds. 

Various committees are busily engaged in arranging 
the program and securing prizes, so that a most enjoy- 
abie time may be had by all in attendance. 
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TRADE=MARK PATENTED. 








The Allith-Prouty Company, Danville, Illinois, have 
secured United States patent No. 64,198 for a trade- 
mark in Class 13, for hardware, 

plumbing and steam-fitting supplies. 

The particular description of goods 

to which the trade-mark will apply is 

sash locks, sash lifts, door hangers, 

door track, floor hangers, traveling 

64,198 merchandise carriers, sliding door 
stay rollers, door pulls, hasps, screen door hinges, 
screen and storm sash hangers. The Allith-Prouty 
Company claim use of this trade-mark since May, 1912. 
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TRADE=-MARK PATENTED. 


The Oneida Community, Limited, Oneida, New 
York, have secured United States patent No. 77,427 
for a trade-mark in Class 50, for mer- 
VICTOR chandise not otherwise classified. The 
77,427 particular description of goods to 
which the trade-mark will apply is mouse traps. - The 
Oneida Community, Limited, claim use of this trade- 
mark since March 13, 1914. 


CASTERS PATENTED. 


Robert P. Heron and Edmund Sabo, Syracuse, New 
York, have secured United States patents Nos. 1,099,- 
042, 1,099,042, 1,099,044 and 1,099,045 for four cas- 
ters. Patent No. 1,099,042 com- 
prises the combination with a 
caster wheel, horn and pintle, 
of bearing balls on said horn, and 
a ball retaining plate having cavi- 
ties through which individual 
balls project, the pintle being se- 
cured to the horn and having a 
shoulder above the plate co-act- 
ing therewith to hold it with the 
balls permanently on the horn. 
Patent No. 1,099,043 for a caster 
for tubular legs comprises in combination with a 
wheel, horn and pintle, a leg supporting plate surround- 
ing the pintle having an upstand- 
ing annular centering flange for 
co-action with the interior of the 
tubular leg, and an _ inverted 
U-shaped spring frame, through 
a hole in the closed end of which 
the pintle passes and which has 
depending legs on opposite sides 
of the pintle provided with free 
ends over said plate within said 

1,099,043 flange and adapted to co-act with 
the inside of the flange to limit their outward move- 
ment. Patent No. 1,009,044 for a caster for tubular 
poe legs comprises in combination with a 
; wheel, horn and pintle, a leg supporting 
plate provided with means to co-act with 
the interior of the tubular leg to center 
the same and with stops within the 
means, and an inverted U-shaped spring 
frame, the free ends of whose legs ex- 

1,099,044 tend lengthwise of the tubular leg and 
are located within the means and outside said stops. 
Patent No, 1,099,045 for a caster for tubular legs com- 
prises in combination with a 
caster wheel, horn and pintle, a 
leg supporting plate surrounding 
the pintle, and a retaining frame 
having a body and wings folded 
at an angle thereto, each wing 
presenting an edge to the inte- 
rior of the tubular leg to en- 
gage the same frictionally. the 
engaging edge and the wing fold 
lying in substantially the plane 
in which the comprehensive force impels the wings to 
move. 
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NEW “RED DEVIL”? STRIPPING PLIER. 

Smith & Hemenway Company, 151 Chambers 
Street, New York City, are jealous of the reputation 
they have built for 
their line of Red 
Devil Tools. In or- 
der to maintain this 
reputation of lead- 
ership, they make additions to their already extensive 
line, from time to time. 

An instrument that has found favor with electricians 
and linemen has recently been placed on the market 
by the Smith & Hemenway Company. This tool is 
known as the No. 1151 Stripping Plier, and in addition 
to being adapted for the cutting and stripping of in- 
sulaticn of any gage wire, can be used as a regular 
flat nose and side cutting plier. 

The stripping is accomplished by means of two 
stripping blades, set one in each member of the plier, 
immediately behind the head. The body of the blades 
are threaded, permitting of the most minute adjust- 
ment. This feature allows the blades to be used both 
for cutting and stripping insulation, as either the nar- 
row cutting edge can be put on the insulation, or the 
broad stripping edge put in contact with the wire. 

The stripping blades are renewable and a screw 
driver is furnished with each plier for adjusting the 
blades. The illustration shows at a glance the many 
decided advantages and general utility of the 1151 
stripping plier. 

This tool is made of the same high grade drop 
forged tool steel as used in the construction of the 
rest of the Red Devil line of electrician’s and linemen’s 
tools, which represents over 3,000 varieties. 

A complete catalog of the Red Devil line of elec- 
tricians’ and linemen’s tools will be sent by the manu- 





Number 1151 Stripping Plier. 


facturers on request. 


TRADE-MARK PATENTED. 








The Globe Manufacturing Company, Perry, Iowa, 
have secured United States patent No. 63,379 for a 


trade-mark in Class 23, for 

(WICKER YE] laundry appliances and ma- 

chines. The particular de- 

— scription of goods to which 

the trade-mark will apply is laundry washing ma- 

chines and washing machine wringers. The Globe 

Manufacturing Company claim use of this trade- 
mark since the year 1906. 
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TRADE=-MARK PATENTED. 





The Heppenstall Forge & Knife Company, Pitts- 
burgh, Pennsylvania, have secured United States 


patent No. 75,820 for a trade-mark in Class 23, for 
cutlery, machinery, tools, and parts thereof. The par- 


HARDTEM 


75,820 
ticular description of goods to which the trade-mark 
will apply is shear knives and die blocks. The Hep- 
penstall Forge & Knife Company claim use of this 
trade-mark since January, 1908. 
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AN IMPROVED MOP STICK. 


The Stover Manufacturing Company of Freeport, 
Illinois, have just put before the trade a new folder, 
describing in detail 
the various models 
of Ideal Mop Sticks, 
which they manu- 
facture. It is true 
that one of the most 
helpful articles in 
keeping homes, offi- 
ces and public build- 
ings clean and sani- 
tary is the modern 
mop stick, and the 
Stover Manufactur- 
ing Company claim 
the Ideal Mop Stick 
a product of the 
highest quality. The 
firm points out that 
it is only through the enormous sale of their improved 
mop-stick that they are enabled to make the various 
parts on automatic machinery, which insures accuracy 
and stable quality in manufacture, low cost and prompt 
fulfillment of orders. 





Ideal Mop Stick. 


The catalogue just issued by the company shows 
every popular style of the Ideal Mop Stick—some 
which hold either brush or cloth; others cloth only; 
some large for janitor’s use; others smaller for con- 
venient use in the home. The Stover Manufacturing 
Company claim the use of only the best grade of sea- 
soned hard woods in the manufacture of the Ideal 
Mop Stick and state that every handle must pass a 
double inspection before being used. The company 
avers that the same standard of high quality is incor- 
porated in the production of all the metal parts of their 
mop-stick and detail several exclusive features in their 
booklet, which are interesting. 


All styles of the Ideal Mop Stick are tied one dozen 
in a bundle and the regular household sizes are shipped 
one gross in a crate; the large sizes one-half gross in 
a crate. The Stover Manufacturing Company request 
dealers to write for the new catalogue of their various 
hardware specialties. 
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HAND SCRAPER PATENTED. 





Christian Bodmer, New Britain, Connecticut, has 
secured United States patent No. 1,098,706 for a hand 


3d 
1,098,706. 





scraper, which he has assigned to the Stanley Rule 
& Level Company, New Britain, Connecticut. In a 
scraper body, including a main central portion, there 
is comprised a sole having a slot therein constituting 
a cutter opening, a wall projecting upwardly at the 


forward edge of said cutter opening, two handles ar- 
ranged at opposite ends of the main central portion 
and integrally connected therewith, said connection 
including a series of longitudinally arranged rib-like 
flanges extending from the edges of the sole portion 
and the wall, and merging by gentle curves into and 
forming part of the handles. 
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COUCH HAMMOCK PATENTED. 








Isaac E. Palmer, Middletown, Connecticut, has se- 
cured United States patent No. 1,099,098 for a couch 
hammock, which he has assigned 
to the I. E. Palmer Company, 
Middletown, Connecticut, com- 
prising in combination a sub- 
stantially rectangular frame having suspension ends 
positioned in substantial parallelism with the ends of 
the frame, and a looped mattress positioning member 
at each end of the frame, each member having its 
ends seated in sockets in the frame, readily remov- 
able therefrom and projecting slightly above the upper 
surface of the frame so as to constitute mattress- 
positioning devices, said members being positioned 
closely adjacent the lateral edges of the suspension 
ends and co-operating therewith to provide substan- 
tially rectangular corners. 


1,099,098 -——y— 





a 
~-oo 


OIL LAMP PATENTED. 








Franz Friedrich Kaestner, Erfurt, Germany, has 
secured United States patent No. 1,099,054 for an 
oil lamp, having a flat wick 
burner, a wick tube hel- 
ically twisted at its upper 
A--| \\\. Ayeiia J!) |--8 end, so that the wick pro- 
jects a beam of light from 
the full width of the wick, 
» in the desired direction, and 
a wick regulating spindle 
disposed at an angle to the upper opening of the wick 
tube. 
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RETAIL HARDWARE DOINGS. 








William Bell, Iowa City, Iowa, has purchased the C. F. 
Woods hardware store. 

The Steele Hardware Company, Wichita, Kansas, have 
been incorporated with a capital stock of $15,000. 

Geiwitz & Son, Amiret, Minnesota, have purchased the 
Hedge & Baer hardware store. 

J. E. Essen, Glencoe, Minnesota, has purchased the G. A. 
Genet hardware store. 

William Baker, Osakis, Minnesota, has bought an in- 
terest in the Anderson Brothers Hardware & Implement 
business. 

J. R. Noyes and C. W. Merriam, Louisville, Nebraska, 
have purchased the hardware store of W. C. Dorsey. 

Frank Swanson, Washburn, North Dakota, has purchased 
the C. W. McGray hardware store. 

Mr. Olson, Centuria, Wisconsin, has purchased the in- 
terest of Jesse Schieble in the Centuria Hardware Company. 

F. S. Coats of Aberdeen, South Dakota, succeeds Peter 
and Fred Wells, of Monroe, Wisconsin, in the implement and 
hardware business. 

W. H. Sheeran, Great Falls, Montana, has engaged in 
the hardware business. 

A hardware store under the name of Phelps & Wickner 
has been opened in Rio, Wisconsin. 

The Gregg Hardware Company, 44 Cadillac Square, De- 
troit, Michigan, leased a five-story building at 9-11 Cadillac 
Square. 
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American Hardware Manufacturers Meet in Twenty- 
sixth Convention at White Sulphur Springs 











The 25th convention of the American Hardware 
Manufacturers’ Association was held June 9-12 at 
White Sulphur Springs, West Virginia. The New 
Greenbrier Hotel was headquarters for the convening 
hardware manufacturers. A large and representative 
body of members of the association were on hand for 
the opening session of the convention, which occurred 
on the morning of Tuesday, June 9. 


A meeting of the Executive Committee of the Amer- 
ican Hardware Manufacturers’ Association was held 
at the New Greenbrier Hotel on Monday afternoon, 
June 8, at which the resignation of Henry R. Towne, 
second vice-president of the association, was accepted. 


There was no general election of officers at this 
convention, as the annual election is held at the 
autumn gathering of the organization. However, the 
following changes were effected: Charles J. Graham, 
of Pittsburgh, was promoted from third vice-presi- 
dent, and E. M. Kemp, of the Wabash Screen Door 
Company of Chicago, a member of the Executive Com- 
mittee, was advanced to the third vice-presidency. 
Robert Burton Jones of the Clyde Cutlery Company, 
of Clyde, Ohio, was elected a member of the Executive 
Committee, to take the place vacated by E. M. Kemp, 
advanced. 


The program of the American Hardware Manufac- 
turers’ convention is given herewith: 


TuESDAY, JUNE 9. 

10 a. m.—Open joint session of the Southern Hardware 
Jobbers’ Association and the American Hardware Manufac- 
turers’ Association, 

3 to 5 p. m.—Band concert in Casino. 

9 p. m.—Assembly in the Greenbrier. 
room. Refreshments. : 

WEpNESDAY, JUNE 10. 

10 a. m.—Executive Session: 

President’s address. 

Minutes of last meeting. 

Report of Auditing Committee. 

Report of Secretary-Treasurer. 

Report of Executive Committee. 

Report of Membership Committee. 

Report of Entertainment Committee. 

Report of Promotion Committee. 

Communications. 

Unfinished business. 

New business. 

Appointment of Resolutions Committee. 

Address—“Postal Problems,” Mr. Don C. Seitz, Manager, 
The World, New York, N. Y. 

Address—Mr. George T. McIntosh, National One Cent 
Letter Postage Association, Cleveland, O. 

3 to 5 p. m—Band concert in Casino. 

9 p. m.—Lawn fete. Refreshments. 

Tuurspay, JuNE ll. 

10 a. m—Joint executive session of the Southern Hard- 
ware Jobbers’ Association and the American Hardware Manu- 
facturers’ Association. 

Address—“The Sherman Anti-Trust Law and the Pro- 
posed Amendments Thereto,” Hon. Wm. Marshall Bullitt, 
Louisville, Ky. 

3 to 5 p. m—Band concert in Casino. 

9 p. m.—Open air picture play. 

Fripay, June 12. 

10 a. m.—Executive Session: 

Action upon resolutions. 

Miscellaneous business. 

Adjournment. 


Dancing in ball 


3 to 5 p. m.—Band concert in Casino. 
Evening.—Impromptu and Auld Lang Syne. 


l‘otlowing is a list of the various committees: 
ADVISORY BOARD (CONSISTING OF EX-PRESIDENTS). 


Julius C. Birge, Ames Shovel & Tool Co., Seymour Mfg. 
Co., St. Louis, Mo. 

F. S. Kretsinger, American Fork & Hoe Co., Evanston, II. 

Charles W. Asbury, The Enterprise Manufacturing Co., 
Philadelphia, Pa. 

Hon. Robert Garland, Garland Nut & Rivet Co., Pitts- 
burgh, Pa. 

G. H. Jantz, The American Wringer Co., New York, N. Y. 

P. B. Noyes, Oneida Community, Ltd., Oneida, N. Y. 


C. L. Reierson, Chairman; Remington Arms, U. 
Co., New York, N. Y. 
Louis A. Tranberg, John Chatillon & Sons, New York, 


AUDITING COM MITTEE. 
M. C. 


CONVENTION COM MITTEE. 


G. H. Jantz, The American Wringer Co., New York, N. Y. 

A. C. McKinnie, The Stanley Works, New Britain, Conn. 

F. D. Mitchell, American Hardware Mfrs. Assn., New 
York, N. Y. 

ENTERTAINMENT COMMITTEE. 

Geo. T. Bailey, Chairman; Oliver Iron & Steel Co., Pitts- 
burgh, Pa. 

F. G. Coakley, Samson Cordage Works, Boston, Mass. 

S. R. Droescher, S. R. Droescher, New York, N. Y. 

C. E. Roberts, Hopkins & Allen Arms Co., Norwich, Conn. 

T. J. Usher, Russell & Erwin Mfg. Co., Chicago, IIl. 

FREIGHT COM MITTEE. 

Chas. D. Gates, Chairman; Turner, Day & Woolworth 
Handle Co., Louisville, Ky 

Frank M. Baldwin, Baldwin Tool Works, Parkersburg, 
W. Va. 

Geo. S. Boutwell, Standard Horse Shoe Co., Boston, Mass. 

A. L. Clark, Winsted Edge Tool Works, Winsted, Conn. 

E. S. Waddell, Southern Plow Co., Columbus, Ga. 


MEMBERSHIP COMMITTEE. 


Wm. J. McCurdy, Chairman; The Neverslip Mfg. Co., 
New Brunswick, N. J. 

T. B. Coles, American Steel & Wire Co., New York, N. Y. 

Norman P. Cooley, The Hart & Cooley Co., New Britain, 
Conn. 

Joseph M. Hottel, Delta File Works, Philadelphia, Pa. 

I. Walter Jenks, Carnegie Steel Company, Pittsburgh, Pa. 

G. C. Longman, Acme Steel Goods Co., Chicago, Ill. 

Chas. A. McGuire, Dille & McGuire Mfg. Co., Richmond, 
Ind. 

Geo. M. North, The Lamson & Sessions Co., Cleveland, O. 

G. K. Simonds, Simonds Manufacturing Co., Fitchburg, 
Mass. 

PROMOTION COMMITTEE. 

Chalmers M. King, Chairman; McKinney Manufacturing 
Co., Pittsburgh, Pa. 

A. W. Bowman, Atlantic Screw Works, Hartford, Conn. 

W. H. Booth, Corbin Cabinet Lock Co., New Britain, 
Conn. 

Frank W. Davis, Lake Erie Iron Co., Cleveland, O. 

Chas. W. Dimick. U. S. Cartridge Co., Boston, Mass. 

Roland Gerry, Jones & Laughlin Steel Co., Pittsburgh, Pa. 

S. G. Gilfillan, Belfont Iron Works Co., Ironton, O. 

W. A. Graham, Wallingford Mfg. Co., Wallingford, Vt. 

Joseph H. Grubb, Hussey-Binns Shovel Co., Pittsburgh, 


D. G. Harvey, Reynolds Wire Co., Dixon, III. 

W. H. Hays, Iron City Tool Works, Ltd., Pittsburgh, Pa. 

Fdward Ingalls, The Atha Tool Co., Newark, N. J. 

R. B. Jones, Clyde Cutlery Co., Clvde, O. 

Chas. P. King, American Iron & Steel Mfg. Co., Atlanta, 
Ga. 

C. S. Meacham, Lovell Manufacturing Co., Chicago, III. 

J. T. Rose, Atlanta Steel Company, Atlanta, Ga. 

R. E. Shanahan, Bissell Carpet Sweeper Co., Grand Rap- 
ids, Mich. 

J. T. Skelly, Hercules Powder Co., Wilmington, Del. 

J. J. Teeple, Fayette R. Plumb, Inc., Philadelphia, Pa. 

C. E. Wocd, Peck, Stow & Wilcox Co., Southington, Conn. 
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NELSON A. GLADDING. 


President American Hardware Manufacturers’ Association. 


























\t the opening session of the American Hardware 
enufacturers’ Convention, which was held on the 
orning of Tuesday, June 9, jointly with the Southern 

iJardware Jobbers’ Association, much good was un- 

doubtedly accomplished for both organizations. Sel- 
dom, if ever, in the history of association work has so 
much of the true spirit of co-operation been evidenced. 
his joint session of the two associations was very 
largely attended. President Gladding of the American 

Hardware Manufacturers’ Association spoke as 

follows: 

Gentlemen: I consider it my first duty upon this 

occasion to tell you how much and how sincerely I 





Wm. H. Matthal, First Vice-President American Hardware 
Manufacturers’ Association. 


appreciate the great honor that you conferred upon 
me at our annual meeting last October in Atlantic 
City by making ‘me president of this magnificent or- 
ganization. 

It is my first duty because of the fact that -I did 
not have the opportunity of expressing my thanks at 
that time, being unable to attend the meeting ‘on the 
morning of my election. 

I felt then, as now, that it was a mistake to put me in 
the position because there are so many abler and more 
deserving men who are members of the association, a 
goodly number of whom are not so tied down with 
detail work at home, and who, therefore, could have 
given much more time to the duties of the office. 

However, after I found that I was “in for keeps” 
I determined to give the best that was in me as far as 
[ could in the limited time at my command for the 
benefit of the association, and so here we are today 
already a little over one-half the way round to another 
mile post, and we will take a brief look backwards to 
see whether or not we have accomplished anything that 
is worth whil@ and for the good of the membership 
during the time that has gone. 

It seems that at the beginning of every association 
vear there are always a few members who feel that 
they have had all the benefits that can be derived from 
the organization and who either, for that or other rea- 
‘ons, tender their resignations or failing to pay their 
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dues are drepped from the roll, and this vear has been 
no exception to the rule. 

The total membership at the time of the last annual 
meeting was 332; the total number of withdrawals, 
16; so that we would have had only 316 members to- 
day had it not been for the vigorous campaign for 
new members that we have endeavored to carry on 
both from the offices of your secretary and president; 
but by means of this campaign it is a pleasure to 
report that the total net membership today stands at 
342, showing that we have added 26 new members 
since the last meeting, or a net increase of 10, which 
we feel is very good, considering the present condi- 
tion of business. 

In this work of securing new members it was 
my great pleasure to have had personal corre- 
spondence with more than two hundred of the 
members. That is to say, there were that. many 
of -your people who showed such a splendid in- 
terest if the work as to take the trouble to not only 
sign and return the postal card pledge that was sent 
out with my letter, but also to write me in a personal, 
friendly way on the subject. It was a splendid lot 
of letters and indicated clearly the fine spirit of co- 
operation that permeates our membership. 

A number of these new members are the direct 
result of the interest taken and the work done by 
some of the older members. 

For all of this I wish.to express most sincere thanks 
on behalf of this administration, because there is 
nothing that is so encouraging to your officers as to 
know that the rank and file who belong to our organ- 





Charlies Graham, Second Vice-President American Hardware 
Manufacturers’ Association. 

ization believe in it themselves and are willing to pull 

off their coats and work for it. 

Large credit is also due to our indefatigable secre- 
tary, who is always on the job and whose heart and 
brain and hands are always at work for the good of 
the association. 

In February our Executive Committee had the 
pleasure of meeting in New York City the Executive 
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F. D. MITCHELL. 


Secretary-Treasurer American Hardware Manufacturers’ Asso- 
ciation. 














smmittee of the Southern Hardware Jobbers’ Asso- 

ation, and the chairman of.our Executive Committee, 
\Mr. Frank Baackes, will cover same Wm his report. 

You have doubtless all read the comitttamications is- 
sued from our-secretary’s office and the articles upon 
letters and advertising in special editions. Bulletins 
were also sent to the members of both the National 
and Southern jobbers’ associations. 





E. M. Kemp, Third Vice-President. M@an Hardware Manu- 
facturers’ A fa 


In addition to this we have sent notices from the 
secretary's office in reference to proposed legislation 
by the present Congress, and we thought it wise to do 
this both by letter as well as in our Bulletin, be- 
cause otherwise many of our members, perhaps, be- 





H. R. Towne} Retiring Second ‘Vice-President American Hard- 
ware Manufacturers’ Association. 


ing so busy, would fail to notice what was being done 
in Washington. It is our plan to be of as great serv- 
ice in this regard to the membership as it is possible 
to be. 

In some of the letters received during our mem- 
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bership campaign,. questions were asked by a few 
regarding the benefits to be derived from this organ- 
ization, and in our replies we tried to set forth the 
principal objects of its existence, the main thing be- 
ing, we believe, in the manufacturers getting together 
for the discussion of these matters of common con- 
cern in which we are all interested, such as our rela- 
tions with each other and with the trade. The re- 
forms that can be brought about in the carrying on of 
manufacturing businesses, also the legislation that is 
proposed from time to time by the United States Gov- 
ernment or by the various states in which we do busi- 
ness. And not least of all is the getting together in a 
fraternal’ way with our friends, the jobbers, for by 
this means we.are able to make personal acquaintances 
and lasting friendships that can never be accom- 
plished through. correspondence or in any other way. 
We have a very important meeting tomorrow, 
Thursday, morning in joint session with the Southern 
Hardware Jobbers’ Association, which is to be in the 
nature of a general conference on trade topics. 





George T. Bailey, Chairman Entertainmert Committee, Ameri- 
can. Hardware Manufacturers’ Association. 


For the opening of this meeting we are to be highly 
favored and greatly honored with an address by the 
Hon. Wm. Marshall Bullitt, of Louisville, Kentucky, 
former Solicitor-General of the United States under 
President Taft. who will talk to us concerning the 
Clayton and other amendments to the Sherman Anti- 
Trust Law. 

Mr. Bullitt is recognized as one of the highest au- 
thorities on commercial law, and it will certainly pay 
each one of us to be present at that meeting. The 
subject is one of vital interest at this time, as you all 
know, and we are anxious to give Mr. Bullitt the 
benefit of as large an audience as possible. 

During the remaining months of our administration 
it will be the endeavor of your officers to give you 
every possible service within the limits of the associa- 
tion’s ability. 

I trust that each one of you will be successful in 


} 


your business affairs and that we will come to the 
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October meeting in fine colors, both as an association, 
as well as individual manufacturers. 


Throughout the convention the program was ad- 
hered to with unusual accuracy. At the Wednesday 
morning session the Membership Committee reported 
on the acquisition of twenty-six new members to 
ihe association. At this session an able address on 
Postal Problems by G. H. Jantz for Don C, Seitz, man- 
ager of the New York World was read. This address 


follows herewith: 

The post office fills so large a place in national life as to 
make it a department of the first importance. It is unfortu- 
nate, therefore, that it is not possible to consider its opera- 
tions from the standpoint of strict business. Instead we have 
to face an enormous organization governed by Congress, sub- 
ject to rules, whims and political exigencies, such as inter- 
feres seriously with any rule of efficiency or common sense 
in administration. It was never the purpose of the founders 
of the post office that it should be more than a self-sustaining 
institution; it was not to be run for profit; it was to diffuse 
intelligence even if it cost money. In the early days, when 
communication was difficult and centers of population remote, 
it was not possible perhaps for anything but a government 
institution to carry on the distribution of mail. Nations gen- 
erally have recognized the fact that mail carrying is a public 
duty, not because the government could do it more cheaply, 





Frank Harrison, Executive Committee, American Hardware 
Manufacturers’ Association. 


but because it could better afford to sustain a loss than a 
private organization. We, therefore, have built up a business 
institution under political auspices, which did a net business 
in 1913 of $266,578,192.24. To do this it requires the service 
of about sixty thousand post offices and more than 150,000 
employes. 

During the last half dozen years a vigorous assault has 
been made on the periodical publishers by the post office au- 
thorities, in an effort to curtail the freedom of transporta 
tion of producers of orinted matter, and to increase the cost 
of the same. Lately the government has been aided in this 
movement by the one cent letter postage organization. This, 
I understand, has a considerable membership at ten dollars 
a year, bringing in a large revenue, and enabling it to put up 
a vigorous and intelligent propaganda. 

The theory seems to be that if the rate on second class 
matter can be doubled, it would be possible to carry letters at 
one-half the present cost. I do not know what figures this 
promise is based on. 

Last year’s report of the postmaster general showed that 
the revenue, as apportioned by that official, from second class 
matter paid in money was $9,975,348.92 and from the sale of 
postage stamps, stamped envelopes and postal cards—$239,- 
749,038.55. The doubling of the second class rate, assuming 
that it would produce in the same proportion as at present, 
would mean a total revenue of less than $20,000,000 with 
which to offset halving the enormous total given above, the 
greater share of which, of course, must come from first class 


matter. 


When we consider the care ‘that first class matter re- 
quires, the room it occupies in proportion to its revenue jn 
the post office boxes, mail sacks and routings, it will be prett, 
dificult to develop any line of figuring that would show 4 
sufficient increase to offset the enormous drop in total revenue 
I do believe it would be possible to have one cent postag: 
if the post office could be run as a business concern, by busi- 
ness men and not by law. There is a constant temptation on 
the part of Congress to increase the unremunerative side of 
the business. Take the rural free delivery for example. You 
will hear the charge very frequently that the railroads receive 





F. Baackes, Executive Committee, American Hardware Manu- 
facturers’ Association. 


an undue compensation from the post office. The figures 
would not indicate this. Last year the department paid $47,- 
751,500 for the transportation of the mail. The salaries of 
the mail clerks alone amount to $23,443,200, or about half the 
amount paid to carry the matter they handle. This does not 
include traveling allowances and other items relating to the 
train service. 





John L. Haines, Executive Committee, American Hardware 


Manufacturers’ Association. 


You will be interested to know that nearly as much mone) 
was paid for rural service as was paid the railroads. 

The audit of the expenses of the rural free delivery sys- 
tem amounted to $45,557,148.39. This is paying a pretty good 
price for an average handling of 25 pounds per carrier per 
day, as against the enormous burden handled by the railroads. 
I believe in the rural free delivery system, but I believe. in 
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being fair about it. Salaries have been raised with amazing 
readiness and routes extended to suit anybody who asked for 
them apparently, judging by the growth of the service. The 
rural carrier’s pay averages far more than that of any other 
worker in the neighborhood where he operates. Perhaps he 
is to be congratulated on receiving a thousand dollars a year, 
instead of the original six hundred. 

You can see that Congress has raised its cost of delivery 
to the country forty per cent, and there is no evidence to 





Executive Committee, American Hardware 


Manufacturers’ Association. 


B. A. Hawley, 


show that any great increase in the amount of business 
handled per carrier. 

While not pleading for any special favors for second class 
matter in relation to rates, it may interest the members of 
your association to know that the present rate of one cent per 
pound is double that allowed express companies by the Inter- 
state Commerce Commission for carrying publications. To 
double the rate would give the government four times as 


Robert B. Jones, Executive Committee, American Hardware 
Manufacturers’ Association. 


much. It is true that to a considerable extent the government 
carries smaller units than the express companies, but all mat- 
ter is made up and routed in the publication offices, so the 
handling is only at one end, where the government maintains 
room and help, which in few cases works more than one or 
two hours a day in the distribution of mail matter. The 
average post office is ihe last business place to open in a town 
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and the first to close. It is a busy place that has four mails 
a day outside of the cities. 

The use of the post office should be encouraged by all 
possible means. I believe second class matter has been pro- 
ductive of postal business. Since 1892 when the newspaper 
and periodical press began to take on its great development, 
with the coming of cheap paper, the per capita use of the 
mails has increased from $1.03 to $2.74 per annum. 

What we ought 10 strive for is not the increase of cost 
for one class of business in order to reduce the charge for 
another, but to bring the post office into greater usefulness. 
The parcels post is the first real forward movement. The 
postal savings bank is another. Yet the two ought to have a 
close relationship as a factor in reducing the cost of living 
and cutting out the drones between the producer and the 
consumer. The full possibilities of the parcels post are still 
to be developed. 

There are two reasons for this. The first is that the cost 
of the service is too great for the profitable transportation of 
many products. The second is the lack of financial facilities 
for country people—and for that matter the average city 
dweller as well. The ordinary citizen does not keep a bank 
account outside of the savings institutions, where check-draw- 
ing is not permissible. Many city banks require balances that 
cannot be maintained by the run of householders. While 
banks are plentiful in cities, even if not widely utilized, the 
country is poorly supplied, and the farmer who wishes to use 





American Hardware 


Committee, 
Manufacturers’ Association. 


W. D. Disston, Executive 


checks or to cash them, is put to much bother, something he 
detests and avoids. 

But an expansion of the postal savings bank system can 
correlate with the parcel post and create a nation-wide con- 
venience. Every post cffice should become a depositary and 
paying point. Depositors should be provided with check books. 
The stamping of the check by the postmaster would mean its 
certification. The clumsy machinery of the postal order sys- 
tem would disappear and the uncertainty of the registered 
letter be done away with. It would not be necessary for the 
government to pay inierest on these accounts. The use of the 
facilities afforded would be a sufficient return on the deposit, 
or, if the interest system be retained, the placing of a one- 
cent stamp upon the check would bring a large return to the 
government and be but a small tax upon the depositor, as 
against the present cumbersome money order service. 

In this way the farmers and consumers would be provided 
with a safe and convenient form of exchange by which they 
could do business directly with each other at infinitesimal 
cost with a great mutual advantage. It could damage no ex- 
isting financial institutions, because it would serve people out- 
side the pale of banking. 

Under the present conditions it is impossible to finance 
parcel post transactions conveniently, and this limitation 
serves as a great check upon its reaching the full usefulness. 
There is nothing complicated about the plan advanced. he 
machinery exists for its successful operation. Post offices in 
every town in the United States have ample room, and in 
nearly all cases plenty of clerical help. A certified check from 
one office to another means nothing but clearing. The cash 
balancing will be small, as the checks will to a large extent 
kill each other, just as they do in the clearing houses at the 
banking centers. Checks other than postal can be collected 
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without any risk by the simple method of not allowing them 
to be drawn against until the money is received. No bank 
possesses the means of identification that prevails at the usual 
post office. It is the one place in town where everybody is 
known. In no case docs the money have to be paid until the 
return is safely in hand. It would prove a business without 
risk and a facility beyond measure. 


The Committee on Resolutions was composed: of 
F. S. Kretsinger, of Chicago; Charles W. Asbury, 
Philadelphia; W. S. McKinney, of Pittsburgh; Sam 
D. Latty, of Cleveland, and T. H. Taylor, of New 
York. 

The following resolutions were adopted at this ses- 
sion: 

Wuereas, Many manufacturers are frequently re- 
quested to contribute toward the expense of advertis- 
ing in many forms by the distributors, especially for 
the publication of special catalogs, and in newspapers 
and other publications, the expense for which should 
be properly borne by the distributors; and 

WueEreas, Some manufacturers have been impor- 
tuned by the publishers of newspapers and other peri- 
odicals to make advertising contracts in the name of 
certain distributors, the results of which would cause 
indirect injury to other distributors covering the same 
territory. Now, therefore, be it 

Resolved, That this Association in convention as- 
sembled, protests against these irregular practices, and 
urges its members to refuse to make contributions of 





Wallace L. Pond, Executive Committee, American Hardware 
Manufacturers’ Association. 


any sort covering items of advertising expense. 

Wuereas, It has been reported to the Executive 
Committee of this Association that the agreed terms 
for settlement in consideration of the allowance of a 
discount for cash is exceeded in many cases; and 

WHEREAS, This Association has repeatedly advised 
its members to co-operate with their customers to the 
extent of insisting upon payment within the agreed 
period. Therefore be it 

Resolved, That this Association in cenvention as- 
semLled, again strongly advises its members to insist 
strictiv upon compliance with cash discount terms. 


At a joint session of the American Hardware Man 
ufacturers’ Association and the Southern Hardwar 
Jobbers’ Association, held on Thursday, Marshall Bul- 
litt, Louisville, Kentucky, delivered an eloquent ad 
dress which lasted about an hour. Mr. Bullitt was ten 
dered a rising vote of. thanks at the close of his ad 
dress. By. . 

At this joint session the two. as$6ciations discusse 





H. G. Reynolds, Executive Committee, American Hardware 
Manufacturers’ Association. 


various conditions surrounding problems of distribu- 
tion of hardware in the south. 

Upon adjournment, a ladies’ card party was given, 
which proved to be a distinct success. There were also 
picture plays on the lawn, which closed with patriotic 
pictures, among others being Paul Revere’s famous 
ride. 

The manufacturers held no session on Friday, 

Atlantic City, New Jersey, is the favored convention 
city for the two associations for 1915. 


~~ 


DOOR LATCH PATENTED. 





Themas Balfour, Onga Onga, Hawkes Bay, New 
Zealand, has secured United States patent No. 1,098,- 
703 for a door latch, comprising the com- 
bination of a door having a hole therein, 
a face plate on the door and surrounding 
said hole and having inwardly projecting 
spaced bearing members, a hasp pivoted 
between the bearing members and ex- 
tending through the hole and face plate 
and projecting at both ends, a hook or 
pawl on its inner end, a projecting spring secured to 
the upper wall of said hole and pressing on the hasp, a 
fixture having a depression adapted to receive the hook. 
a pair of spaced ears on the face plate above the outer 
end of the hasp, a handle pivoted between the ears, and 
provided with an inwardly projecting cam piece at its 
upper end, which is adapted to be drawn horizontally 
and to cause the cam piece to engage and depress the 
projecting end of the hasp, the handle moving in the 
same plane of movement as the hasp. 
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Twenty-fourth Annual Convention of Southern Hard- 
ware Jobbers’ Association. Election of Officers 








The 24th annual convention of the Southern Hard- 
ware Jobbers’ Association was held at White Sulphur 
Springs, West 
Virginia, June 9, 
ear, 12. The 
headquarters for 
ithe atinual event 
was the beautiful 
New — Greenbrier 
Hotel. A record at- 
tendance_ was 
noted, as is usual 
with this-organiza- 
tion, and enthus- 
iasm was the key- 
note of the annual 
gathering. It is 


oan * RE ¢ the general con- 
eae eee} ssensus of opinion 
MANUFACTURERS’ ‘ that a great deal 
PSSOCIATION - tf of good was ac- 
te pues 265° complished at this, 

the 24th annual 


meeting of the 
Southern organiza- 
tion. 

Handsome 
badges, such as il- 
lustrated on this 
page, were given to the ladies, representatives, and 
visitors at the convention. As will be noted on the 
badge illustrated herewith, the name of the party pre- 
sented with a badge appeared upon it. 

The well known reputation of the southland for its 
elaborate.and general congenial spirit in the matter of 
entertainment was well upheld in this instance. Busi- 
ness was combined with pleasure and the satisfaction 
derived by all those present at the convention was not 
only confined to the business of the annual event, but 
also to the many pleasureable features brought about 
by the Entertainment Committee. 

The firstmeeting was a joint session of the Southern 
Hardware..Jobbers’ Association and the American 
Hardware’ Manufacturers’ Association. Both organiza- 
tions heldtheir conventions at White Sulphur Springs 
the samé’ tithe. 

After music by the band, the convention was called 
to order at. 10:30 a. m. by President W. A. Parker, 
of Atlanta, Georgia. Rev. J. D. Kidner, of the 
Methodist. Episcopal ‘Church of White Sulphur 
Springs, was introduced and opened the proceedings 
with the following invocation: 





Almighty and eternal and ever-blessed God, our Heav- 
enly Father,-we approach into Thy prescence this morning 
desiring to thank Thee for Thy goodness, for the wonder- 
ful expressions of Thy mercy as revealed unto the children 
of men, and as the sun shines from the skies this morning, 
dispelling the physical darkness around us, we hope and pray 


that the light of heaven may shine in upon our experience 
and upon our lives, illuminating the very personality of our 
existence with Thy presence and with the consciousness of 
the revelation of Thyself. We thank Thee for our souls and 
we thank Thee for ‘these bodies, the temples for the in- 
dwelling of Thy presence and of Thy spirit; and as we are 
met together this morning in this association, we thank Thee, 
O Lord God, that we first look unto Thee, the author and 
finisher of all things, Thou in whom we live and ‘do move 
and have our being; and, Guardian Father, we pray Thee 
that we may be willing to recognize Thy sovereignty over 
us and Thy jurisdiction. around and about us; and help us 
to know, our Father, that we in very large measure have 
reached the attainments which we have reached in every 
phase of human life because of Thy directing and:controlling 
power, because men and women have lived in strict adherence 
with the unfailing laws of Thy Majesty; and; as we stand 
forth today we thank Thee, O Lord God, for the wonderful 
achievements experienced upon the part- of men. 

Now, we ask: that Thou will in a ‘special way bless this 
association this morning. Bless the officers, we beseech 
Thee; give them wisdom from on high. Direct them in all 
that they shall undertake today; and we pray that Thou 
would bless every member of this association whether pres- 
ent with us this morning or absent. We: pray that Thou 
would bless the homes which they represent. 

Lord God, we thank Thee for the homes of our land 
and for the homes of our country; and we thank Thee for 
the fatherhood and we praise and magnify Thy name, Thou 
Lord, for the motherhood of our homes. We pray that 
Thou will keep in safety and peace these. men who are sep- 
arated from their families and carry them back to their 
homes in safety; and from their meeting together, and be- 
cause of the experiences. through which they have passed, 
may they carry into their life’s work greater determination, 
new ideas, higher impulses, and may they know that great 
accomplishments are yet to be achieved. We. thank Thee, 
our Father, for the commercial interest of our land, and 
we bless and adore Thy name for the opportunities of busi- 
‘ness, and the opportunities for solving the problems and 
burdens and making the life in which we liye happy because 
of the satisfaction of the various imterests wich are pe- 
culiar to our existence in. human life. “And, Lord, our God, 
again we pray Thee that Thou would bless us and that Thou 
will guide us and direct us, and may this occasion be an 
opportunity which we .shall avail ourselves of and use the 
same to the extension of interest which means the upbuilding 
of humanity and the uplifting of men and women every- 
where. We ask Thee that Thou would imbue us with the 
appreciation for human life and apply our experiences to the 
avenues of success.as they come to us. We pray Thee that 
we may realize that we are contributing somewhat to the 
betterment of. our land and country. Guide and direct us 
Uphold us by Thy Spirit and eventually bring us to regard 
the trust committed to us, and we-shall give Thee unending 
praise in a world that has no end, in riches of grace, in 


Christ, our blessed Redeemer. (Closing with the Lord’s 
Prayer.) 

President N. A. Gladding of the American Hard- 
ware Manufacturers’ Association addressed the 


convention on behalf of that Association as follows :! 


Mr. President, Ladies‘and Gentlemen: Although I had 
fair warning, having received a copy of the programme some 
days ago, knowing that my name was upon it, vet at the 
same time I feel very much like an old darkey who walked 
along by a bank one morning, and there was a sign on the 
bank, “Closed,” and a man came along who: said, “Well,' 
Sam, what are you doing. looking at the bank? Don’t you 
know this bank is closed?” “Yes, I does.” ‘Well, vou did 
not have any money in there, did vou?” “Yes, I did; I had 
all the money I had.in the world.” “Well,” he says, “you 
know it is busted now and you cannot get any money out of 
there now?” “Oh, yes, I know it is done busted, but what 
I was thinking about is that that is the first one that I had 
ever had bust right in my face.” I feel very much like he 
did trying to get up and make a speech, especially on an oc- 
casion of this kind, because I am so proud of being here rep- 
resenting the American Hardware -Manufacturers’ Associa- 
tion, so proud of being in this audience with you all, that 
I am so overwhelmed with emotion that I can hardly talk 
at all. I never did try to make a serious speech before a 
large audience but once, I think, and that was at a banquet 
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the Southern Hardware Jobbers’ Association in Rich- 
I suppose many of you will remember it, and I had 
or of being the toastmaster at the banquet, and I 


f 
mond. 


he hon : 
al worked for several weeks at home getting up what I 


thought was a flowery talk, and when I got up and flour- 
ished my hand in the air and said, “Ladies and Gentlemen, 
three hundred years ago—” some of my good friends in 
the audience hollered out, “That is a long while ago.” Well. 
of course, you know what that did to my speech right then 
and. there. 

It certainly is a most happy occasion to be here. You 
I think I express the sentiments of all the manufac- 


know, 
and all the men that represent them, including “the 


turers 





S. St. J. Eshelman, Newly Elected President Southern Hardware 
Jobbers’ Assoclation. 


Old Guard,” if I may take the liberty of speaking for them, 
having the honor of being one of them, that this is one day 
in the year that we look forward to with the greatest of 
pleasure. We anticipate the meeting with the Southern 
Hardware Jobbers’ Association with more pleasure than any 
other trip that we make, because it is just like coming back 
home again and going to an “old folks’ picnic.” You know 
in those homecomings you go there and you meet all your 
old friends. You don’t meet them more than once a year, 
and sometimes not that often, and you have the opportunity 
to grasp their hand and look into their faces and say “How 
do you do, Bill, and Jim, and John” and all the rest. And 
to the ladies, to some of them, he may say, “How do you do, 
Sally, or Mary?” Of course, in speaking about ladies, I tell 
you right now, that is one thing about the Southern con- 
vention that makes us all want to come. These meetings 
are noted for their good fellowship. I think it would be a 
good idea some time for us all to get together and have an 
experience meeting to remifisce and meet and tell about 
all the good things that have happened, all the way down 
fate the first meeting of the association to the present 
ime. 


I want to congratulate you, Mr. President, and all the 
members. of this fine association, upon the fact of its not only 
being one of the first, if not the first, hardware trade asso- 
ciation in this country, but for having had such a splendid 
history. You have made the hardware history during your 
existence, and I want to offer the hearty congratulations of 
the American Hardware Manufacturers’ Association to you, 
sir, upon having arrived at your twenty-four birthday. May 
you live as many more years as you can count as an asso- 
ciation, and of course individually, too, and we hope that 
the American Hardware Association will be able to plant 
flowers on your grave a thousand years from now. Such 
meetings’ as this make us all feel younger and better, and 
none of us are getting old; we are all getting younger. 

I want to thank you all for your kind attention. You 
have been more than kind to me. I didn’t know that I could 
stand upon my feet so long without falling down. I want 
to thank you very much and wish you long life and pros- 
perity and hope we will meet again next year, and I want to 
Say right now we miss those who have been with us before— 
some of them prominent members—who are not here this 
time, whom we all know and love, and we are sorry that 
they are not here. We hope that next year we will all meet 
together in equally as delightful a spot in even larger num- 
bers than we have today. I thank you very much. 
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President W. A. Parker of the Southern Hardware 
Jobbers’ Association, in a characteristic address, wel- 
comed the delegates and guests. He said: 


Ladies and Gentlemen, Delegates and Friends: It is my 
very great pleasure to welcome you this morning to the twenty- 
fourth annual convention of the Southern Hardware Jobbers’ 
Association. 

To see this splendid attendance of our membership, as 
well as those of our friends and manufacturers, spells success. 

We have met several times in the North, on the idea that 
by so doing we would bring to our convention a larger num- 
ber of our friends, the manufacturers, but the bond that 
now binds us together is so strong that we feel, wherever we 
meet, that meeting will be well attended and a success. 

The friendly relations that now exist between the two 
associations cannot be easily broken or cast aside. It now 
forms a valuable dividend paying asset to both associations. 
And here, nestling in the Blue Ridge, surrounded by all that 
is grand and beautiful in nature, let us all attune our hearts 
and voices to make this convention our very best. 

And, may I say to you, our Northern friends and manu- 
facturers, that the South is prosperous. 

To illustrate this clearly and concisely at this time, when 
the railroad world is so exercised with the decreasing revenue 
and increasing expenses, [ call your attention to the following 
figures} as used by the speaker in his anual address to the 
freight bureau of his own city at their annual meeting in 
January last. 

I invite your attention to the following figures compiled 
for the month of November, 1913. The net operating revenue 
of the country as a whole fell from $410 to $344 per mile. 
In ‘the Eastern district it fell from $601 to $434. For the 
Southern it rose from $279 to $292, and for the Western it 
fell from $374 to $823. 

For the first five months of the current fiscal year the 
report shows that: The net operating revenue for the country 
as a whole fell from $2,164 per mile to $1,933, a loss of $231. 
For the Eastern district it fell from $3,481 to $2,867, a loss of 
$614 per mile. For the Southern district it rose from $1,297 
to 1,342, a gain of $27 per mile. For the Western district it 
fell from $1,897 to $1,743, a loss of $154. 





, 


John Donnan, Secretary-Treasurer, Southern Hardware Jobbers 
Association. 


The foregoing figures would indicate that the Eastern and 
Western districts have about reached the crest of the wave, 
while the wealth, production and tonnage of the Southern dis- 
trict is growing by leaps and bounds. 

As a further illustration of the upbuilding and growth of 
the South, I call your attention to one particular city, not 
the South, I call vour attention to one particular city, and this 


is not an exception. This city shows the following figures: 
1900 1910 Increase 

POGUATION (tin Sepus ives vets 89,872 154,889 72.3% 
1900 1909 Increase 

Capital in factories. ....$14,603,000 $30,878,000 111.4% 

Products of factories. 14,419,000 33,038,000 129.1% 
1899 1913 

Bank clearings ...... $83,058,397.11 $725,604,192.65 
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To further emphasize the growth and prosperity of the 
South, let me give you the figures as it relates to one of our 
Southern states with which the writer is most familiar—the 
and what holds good of this state applies to 


state of Georgia 
every Southern state. 
MANUFACTURERS GEORGIA, CENSUS 1910. 
1899 1909 
Capital employed....... $79,303,000 $202,778,000 ........... 
Value of products...... 94,532,000 202,863,000 ; 
Value added by manufac- 





MOO 5 cactus taonck 45,176,000 S5REROO0 .....5.5...'. 
1899 1909 Increase 
Value of all crops....... $86,345,343 $226,595,436 $140,250,093 


Percentage increase 162.4%. 


In the March number of the Manufacturers’ Record it is 
stated: ‘The South’s cotton crop, including seed, in 33 years 


value was $16,452,000,000. World’s production in gold and 


silver in 33 years, $11,094,015,242. Excess of cotton value over 


gold and silver in 33 years, $5,357,984,758. 
SOUTHERN MANUFACTURING. 
1880 1900 1909 

Capital invested...... $329,753,000 $1,408,866,000 $2,883,929,000 
Value of the products 622,840,000 1,860,113,000 3,158,399,000 

We of the South have no quarrel with our brethren of the 
North, East or West. We are proud of the growth and pros- 
perity, for we believe that whatever adds to the wealth and 
commerce of this nation is good for all, but we are firmly 
convinced that the South of today offers to the world greater 
inducement and larger returns for capital invested than any 
other section of this great country. 


President Parker: We have with us this morning 
a gentleman that has engraved his name indelibly upen 
the history of this country within the last few months, 
a gentleman of the South, a gentleman of Virginia, 
and I take pleasure in introducing to this audience this 
morning the honorable Carter Glass, representative in 
Congress from the Lynchburg, Virginia, district. 

Mr. Glass addressed the convention as follows: 


Mr. Glass: Mr. President, Ladies and Gentlemen of the 
Hardware Association—I cannot begin to express to you my 





H. H. Beers, Sergeant-at-Arms for Life, Southern Hardware 
Jobbers’ Association. 


appreciation of the compliment implied by your invitation to 
be here this morning and to address your association upon 
the subject of the currency. I think my embarrassment is 
greater than the professed embarrassment of the speaker 
who has preceded me, because the president of your associa- 
tion has presented me as a man of some note, and that in 
the presence of quite a number of my own home people who 
know me as a very commonplace sort of a person. 

While it is in a way a great pleasure to me to be here, 
I am quite certain that if you could realize how painful a 
thing public speaking is to me, you would be willing to con- 
cede that the compliment that I may pay you in being here 
is quite commensurate with the honor that you do me in in- 
viting me here, because I am not used to this thing of public 
speaking. However, having been associated with the con- 





struction and passage of the Federal Reserve Act, I fee} 
that there is some public obligation or duty upon me to r-- 
spond to invitations to give some exposition of that measu;; 
and to explain its relation to the business interests of th, 
country. 

For more than twenty-five years students of banking a). 
currency in America have fully realized that the system undcr 
which we have been operating for more than fifty years ;; 
crude and antiquated and unfinished, and for now neariy 
twenty years repeated efforts have been made to revise the 
system so as to make it more or less efficient. All these ef- 
forts have failed until recently, when the Congress of the 
United States passed an act, and the président of the United 





Henry P. Chenoweth, Assistant Sergeant-at-Arms for Life, 
Southern Hardware Jobbers’ Association. 


States attached his signature, to what is now known as the 
Federal Reserve Act. It has been known that this country 
has prospered in spite of the disadvantages of a crude bank- 
ing and currency system, rather than because of any aid that 
it has gotten from the existing system, in that for more than 
thirty years we have been the scoff and ridicule of the prac- 
tical bankers and the experts and the text book writers of 
all Europe, because of our antiquated banking and currency 
system. The system has been deficient in two notable par- 
ticulars. It has provided an unelastic and rigid currency 
system; that is to say, that our national currency system has 
been based upon the nation’s indebtedness and has never 
been responsive to the country’s commercial requirements 
and industrial demands. It is based upon the nation’s in- 
debtedness and the extent of its efficiency is méasured by the 
extent of our national debt. To give you a single and con- 
crete illustration: If the aggregate capital of ‘the national 
banks of a given community is $10,000,000, that exactly 
measures the ability of those banks to respond to the busi- 
ness requirements of that community, albeit those require- 
ments may be one hundredfold greater than the aggregate 
capital of the national banks of the town. That responds 
reasonably well to the business requirements of the com- 
munity in normal times, but when exigencies present them- 
selves, when business is active, when the demand for ac- 
commodation is acute, why the national banks of no com- 
munity in this country have been able to respond to the busi- 
ness requirements of that time. Then another fundamental 
defect of the system is the fictitious nature of our national 
reserve system. You gentlemen know that under the Na- 
tional Banking Act for fifty years we have had what pur- 
ports to be a reserve system, but what in reality was not a 
reserve system. Banking reserves, as you konw, are that modi- 
cum of bank deposits that the law requires to be kept on 
hand to meet current daily demands of the depositors. In 
other words, for every one hundred dollars that you deposit 
the national banking law requires that bank to keep fifteen 
dollars in its vaults to respond to your daily business needs 
and requirements—to meet the demand that you may make 
upon that bank daily for your business transactions. That 
fifteen per cent was arrived at by bank averages. The banks 
are supposed to keep fifteen dollars of your hundred dollars 
on hand. It is permitted under the law to loan eighty-five 
dollars of your one hundred dollars at interest. That is the 
way the banks make money; but the law goes further and 
does not require that the fifteen dollars be kept in the vaults 
of the local banks, but permits 9 per cent of the fifteen dol- 
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ars to be deposited in the vaults of banks in reserve cities, 
also in central reserve cities, and in turn it permits 12% per 
cent of the 9 per cent deposited in the reserve city to be de- 
posited in the vaults of the central reserve cities; so that the 
result of that fictitious system . of the banking reserves has 
heen that when business is lax, when it is not active, the 
banks deposit their reserves with the city reserve bank and 
the reserve city bank deposits their reserve with the central 
reserve city bank, so in the last analysis all of the reserve 
funds of this country in the national banks find their way 
to the vaults of the banks in the great central reserve city 


of New York. : 
There is a common myth, a popular belief, that the coun- 





O. B. Barker, Executive Committee, Southern Hardware 
Jobters’ Association. 


try banks of America are dependent upon New York City, 
whereas just the reverse of that proposition is true. On 
March 4th of this current year the New York banks held 
$873,000,000 of the reserve funds of the country banks of 
America, while it loaned out at that period only $192,000,000, 
holding $873,000,000 of the funds belonging to the country 
banks—and were loaning out on the same date only $192,000,- 
(00; so that instead of the country banks of America being 
dependent upon the great central reserve system of New 
York, just the reverse is true, and New York's very life is 
the resources of the country banks of America. Now, then, 
that system resulted in the throwing into the vortex of Wall 
Street speculation the great reserve funds of America. When 
times are dull in the business world and these reserve ftinds 
are congested in the vaults of the banks of New York the 
New York banks in order to recoup themselves loan out 
these reserve funds for Wall Street speculation, and the re- 
sult of that sort of system is that when business gets active 
again, when the demands are abnormal, when. the season ar- 
tives and when commercial activity. begins, and the country 
banks seek to draw back from this congested center the funds 
which belong to them, there is a stringency in the money 
market; high rates prevail and decimally in this country -for 
the last fifty years we have had what we know as a financial 
panic; so that in 1907, for example, when business was pros- 
perous—because panics never come in dull times—when the 
demand for financial accommodations was widespread 
throughout the country, why the banks of the great centra! 
reserve cities could not draw in their funds fast enough and 
we witnessed the greatest financial panic that’ was ever wit- 
nessed on this continent since the foundation of the United 
States Republic. 

Now a system of this sort that in nearly every ten years 
of our existence brings distress and disaster and commercial 
and financial failure to every avenue of trade and to every 
part of this country, is manifestly a system under which 
business staggers rather than under which commerce is given 
wide range, and the effort has been for the last twenty years 
to correct this system. It found expression in the Indianap- 
olis monetary conference of 1897 when the merchants and 
bankers and professional men through their representatives 
assembled and drafted a bill for the correction of these ‘evils. 

hat measure was presented to the Congress of the United 
States and in due and usual process was filed in the archives 
of the Banking and Currency Committee of the House of 
Representatives and never heard of again. A little later’ on 
we had what is known as the Walker Currency Bill, which 
met the same fate. Still later on we had the Fowler Asset 
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Currency Bill, which was reported by the Banking and Cur- 
rency Committee of the House of Representatives, and came 
so near being passed that the politicians of that body became 
very much frightened lest they might be doing something to 
relieve the business distress of this country, and therefore 
the Speaker of the House of Representatives, being on the 
eve of a national election, not wanting to go to the country 
to answer difficult problems and questions immediately side- 
tracked the Fowler Asset Currency Bill and Congress sub- 
stituted for that measure what was known as the Vreeland- 
Aldrich Currency Bill, which was so much dead lumber; but 
it served its purpose, however—the purpose of keeping the 
currency question from being .agitated on the eve of a na- 
tional election and it saved the bacon of many Congressmen 
who otherwise would not have been re-elected The Vree- 
land-Aldrich Bill was simply a makeshift. The cost of get- 
ting the currency under that bill was obviously so great that 
those of us who had given our attention to the question knew 
perfectly well and confidently .predicted that there never 
would be used under the Vreeland-Aldrich Act one dollar 
of currency, and we lived to find ourselves prophets, and 
any of you who have a mind to go to Washington on a sight- 
seeing tour will be shown through the Treasury Building 
and there you will be shown five hundred million of dollars 
of Vreeland-Aldrich currency, not one dollar of which has 
ever gotten out of the grated bars of the Treasury Building, 
because no bank in America could- ever -have the opportunity 
to ask‘ for the help offered by the:> Vreeland-Aldrich Bill 
until it was all ready to-flv the signal of distress at the mast- 
head; so that proved utterly futile. 

Now, when Mr.. Wilson was elected. president of the 
United States and a Democratic Congress was elected, they 
set to work immediately to revise the banking and currency 
laws of the country, and even before the president-elect was 
inaugurated I, as the prospective chairman of the Banking 
and Currency Committee of the House of Representatives, 
went to Princeton, New Jersey, and there Mr. Wilson and I 
went over the outlines of a currency bill which I had for 
some years had in mind. You will recall that during acute 
financial panics the only remedy at hand was a lawless but effh- 
cient one—the clearing houses of the great money centers and 
the clearing houses of some of the small communities of the 
country would organize and take over the securities of the 
various banks of the respective communities and issue what 





Frank B. Dunlop, Executive Committee, Southern Hardware 
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was known as clearing house certificates in order to relieve 
the momentary stress in business and in finances. That 
proved, as I have said, a very effective measure and the 
thought occurred to me that if the clearing houses of the 


great money centers of the country could rescue 
the country from the dangers of a panic by such 
a process, why might not that principle be adapt- 
ed to the _ prevention of panics’ throughout the 


country by the organization of banks and clearing house 
banks? And bearing that in mind I drafted very largely 
what is now known as the Federal Reserve Act. I went 
over its details and its purposes with the president-elect and 
received from him many valuable suggestions as to the de- 
sirability and necessary alterations of the draft of the bill 
asthen presented to him. The result of it has been, gentle- 
men, that we have established. a system of regional reserve 
banks throughout the country which will perform the func- 
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tions of clearing houses and also other business of banking 
institutions. They had to be made the depository of the re- 
serve funds of the country. In other words, instead of con- 
gesting all the reserve funds of the national banking sys- 
tem of the United States in the single central reserve city 
of New York to the enormous amount indicated a while ago 
of $873,000,000 on the fourth day of March of the current 
year, we proposed over a period of thirty-six months to 
gradually draw back these reserve funds from the vaults 
of this great central reserve city and take them back to the 
sections where they originated and where they belonged and 
where they should stay to minister in response to the com- 
mercial and industrial requirements of those respective com- 
munities. (Applause.) We have done it wisely. We have 
not done it suddenly so as to produce disaster or hardship. 
The process is to extend over a period of three years, and 
due notice is given the great bankers of the country that at 
the end of that time they can no longer hold all of the re- 
serve funds of the countrv to be thrown into the maelstrom 
of Wall Street speculation, but rather to be kept on hand 
ready to respond to business requirements. 

These regional reserve banks are to be made the fiscal 
agents of the United States Government, so that instead of 
congesting in the Treasury Department at Washington and in 
the sub-treasury of the United States the ‘current funds of 
the Government, they will be kept in the banks for the use of 
commerce, and the Government of the United States for the 
first time within the last seventy-five years will transact its 
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business in a business-like way by checking upon these re- 
gional reserve banks which are its fiscal agents rather than 
piling up great hordes of money withdrawn from the channels 
of trade and to be paid out later at the sub-treasuries. 

We witnessed last year a very beneficent spectacle—the 
first of its kind under the antiquated system—of the Secre- 
tary of the Treasury calling the bankers from all over the 
country to come to Washington and borrow the Government 
funds whereby to move the crops of the country. There never 
should be any necessity for that if the reserve funds of the 
country stay where they belong. They will always be on 
hand to move the crops of the country and to respond to 
commerce rather than to be congested in the money centers 
to encourage stock gambling and speculation of all kinds. 
These banks are endowed with the peculiar function of re- 
discounting short time gilt-edge commercial paper. We da 
not interfere with the independent spirit of American bank: 
ing that has prevailed in this country for fifty years. We 
do not in any way hamper the business activities of the indi- 
vidual bankers or in any way abate the individuality of the 
banks of the country. We simply provide an additional facil- 
ity for the transaction of banking business. Why in 1907 
the national banks of your business community may have had 
twenty millions of dollars of gilt-edge ninety day commercial 
paper, but they could not have gotton one dollar of currency 
on the credit of the twenty millions of dollars of commercial 
paper—not one dollar, while under this system they can get 
twenty millions of dollars less a reasonable rate of discount. 
That is the difference between the old and the new. (Ap- 
plause.) Why do I say that? Because we provide an inex- 
haustible store of currency ready and responsive to the busi- 
ness requirements of the country. You carry up to your 


banker one hundred dollars of notes based upon commercial 
transactions or industrial business transactions and that bank- 
er will readily give you accommodation because that bank wi!| 
no longer have any excuse for declining the accommodation. 
Why? Because by indorsing your paper and carrying it up 
to your regional reserve bank it can have it re-discounted 
at a reasonable rate of interest, and the regional reserve bank 
by carrying it up to the Federal Reserve Board, that we have 
constituted, can have currency in unlimited degree upon that 
paper, and that applies to small banks as well as large banks, 
because there is no limitation put upon the amount of dis- 
count that a small bank could negotiate provided it has behind 
that re-discount the necessary reserve and the short time com- 
mercial paper required. We have made the maturity of this 
paper ninety days. That does not. mean that the execution 
of the paper shall be ninety days, but that it shall only have 
ninety days to run when it is re-discounted. A popular ap- 
prehension among bankers, who ought to be well informed 
upon the subject, prevailed for some time that it meant for 
ninety days only. It may be executed for six months or 
twelve months. It simply means that when it gets within 
ninety days of maturity that the commercial paper is subject 
to re-discount; and the great bankers of the country, in order 
to frustrate the efforts to revise this fictitious reserve system 
and to defeat the enactment of legislation, assiduously pre- 
sented that view to the country banker—that there was no 
such thing as ninety day paper in this country, that there 
was not enough of it to warrant the establishment of such a 
system; and the very day that a western banker came to 
Washington to testify before a Senate committee that there 
was no such thing as ninety day maturity paper in the Middle 
West why two of the western cities—St. Louis and Chicago— 
reported to the Secretary of the Treasury that they had in 
their vaults 286 millions of dollars of ninety day maturity pa- 
pers, so that that banker did not know what he was talking 
about. (Applause.) 


These regional reserve banks are permitted—they do not 
transact business with individuals, but the banks they re- 
discount for—individual banks—they are permitted under cer- 
tain severe restrictions to go out into the open market and 
deal in a certain class of securities, gold bullion and gold coin. 
The purpose of that permission is not to have them interfer- 
ing with the individual bankers in normal times, but to com- 
pel individual banks to observe the rate of discount established 
by a regional reserve bank. Under the law each of the twelve 
regional reserve banks is permitted to initiate a rate of dis- 
count for the region in which it is situated. In other words, 
Richmond in Virginia has has been designated as one of 
these regional reserve banks. It embraces the state of Mary- 
land, the District of Columbia, Virginia, the two Carolinas and 
West Virginia. The regional reserve bank at Richmond is 
permitted to initiate once each week the rate of discount 
which shall prevail in that territory, and in order to enforce 
that rate of discount against the individual bankers, whose 
greed may permit them to go above that rate of discount, the 
regional reserve bank is permitted to go out in the open mar- 
ket to engage in certain transactions; that is, the banks of the 
United States go out into the open market at times in order 
to compel obedience or compliance with the rate of discount 
which it fixed. 


These regional reserve banks are to be managed as any 
national bank by a board of directors composed of nine per- 
sons. Six of the nine directors are to be selected by the 
banks themselves—the stockholding banks. Every national 
bank is required, and every state bank is permitted, to sub- 
scribe to the stock of the regiona! reserve bank in an amount 
qual to six per cent of its capital and unimpaired surplus; so 
that all the national banks must be stockholders and all of 
the state banks and trust companies are permitted to be stock- 
holders if they please to that extent—to the amount of six 
per cent of their capital and unimpaired surplus. 


The banks, as I have indicated, are to be controlled by a 
board of directors, six of whom to be selected by the stock- 
holding banks and three by a federal reserve board at Wash- 
ington. Three of the six directors to be selected by the 
stock-helding banks are essentially to represent the banking 
interests, therefore they may be officers or directors or at- 
taches of banks. The other three directors to be selected 
by the stockholding banks are assumed to represent the com- 
mercial, industrial or agricultural interests of a given section. 
Consequently they may not be bank officers or directors or 
employes of banks. The three directors of class “C” to be 
appointed by the federal reserve board are supposed to rep- 
resent the public generally and they may not be officers, di- 
rectors or employes of banks. 

Now then, over the entire system we have created what 
is known as a federal reserve board composed of seven mem- 
bers with headquarters at Washington. Two of the members 
are ex-officio the Secretary of the Treasury and the Comp- 
troller of the Currency. The five remaining members are 


to be appointed by the President of the United States for a 
term of ten years at an annual salary of twelve thousand 
dotlars, and these seven men constitute the federal reserve 
board of the banking system to oversee the entire system, to 
see that the law is obeyed, to see that the banks are con- 
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ducted upon business principles and to comply with every 
detail and every requirement of the statute. 

~The earnings of these regional reserve banks are to be 
divided, and I recall as follows: A six per cent cumulative 
dividend is to be paid upon the stock of the holding banks— 
4 six per cent cumulative dividend, net, which is a pretty 
good investment—six per cent dividend net. After this cumu- 
lative dividend shall have been paid, the banks are required 
+o accumulate a surplus of forty per cent in order to strength- 
en their facilities for responding to the business requirements 
of their respective regions. After the cumulative dividends 
shall have been paid and the surplus built up the excess 
earnings of all the banks—all the regional banks—go to the 
United States Government to provide a gold reserve behind 
the outstanding Treasury notes, and when that shall have 
been done to be applied to the extinguishment of the bonded 
indebtedness of the United States; so, gentlemen, it may be 
predicted that within a few years we will accumulate a gold 
reserve behind the greenbacks of this country dollar for dol- 
lar, so that there will no longer be in our system a disturbing 
element and a greenback will be just as sound as a gold doi- 
lar or a gold certificate. (Applause.) 

We have provided that there may be branches of these 
regional reserve banks established so as to better accommo- 
date the commerce of the country. We have provided for a 
federal advisory board to be composed of one banker from 
each of the regional reserve banking districts, to be selected 
by the board of directors of the regional reserve bank—a 
banking board with headquarters in Washington to offer sug- 
gestions and to tender advice to the federal reserve board. 

We have provided that banks with as much as one mil- 
lion of dollars capital may establish branch banks abroad for 
the accommodation of our foreign commerce. One of the 
greatest impediments in the way of our expansion in trade 
abroad has been a lack of banking facilities, and millions 
upon millions of dollars of exchange collections have gone 
to London, Berlin and Paris because we have had no adequate 
banking facilities. Now banks with that amount of money—a 
capital of one million of dollars—may establish branch banks 
abroad to expand our foreign relations. 

I tell you, gentlemen of the hardware trade and bankers 
present, this bill is a declaration of independence by the small 
bankers and by the people of America against the impositions 
of the great bankers that have skinned them for the last fifty 
years. (Applause.) 

I want totell you what their processes have been; they 
sent a fellow down to Washington at the inception of this 
thing to look me over. That is true, they did. They sent 
the craftiest man they could find to Washington to have an 
interview with me ostensibly on some other subject, but to 
find out whether I would do to act as chairman of the Bank- 
ing and Currency Committee, not yet having been designated 
but in line of promotion. They wanted to know if I was the 
sort of man who would stifle legislation instead of a man who 
would enact legislation. I think they found out. (Laughter.) 

Then the next assault upon it was that it provided infla- 
tion, and a funny thing about it was that while that old Scotch- 
man, James A. Forgan, was before the Senate Committee 
pointing out that this bill would tremendously contract com- 
mercial credits, his partner, Mr. Dawes, of the same town, ex- 
Comptroller of the Currency, was at Chicago pointing out how 
it would tremendously inflate the currency. Well, it could not 
possibly do both at the same time, but as a matter of fact it 
does neither. It expands commercial credits when they need 
to be expanded and it contracts them at the consummation 
of the commercial transaction, and that is a system ideal in 
its operation, a system that this country has struggled after 
for fifty years, but under which it will now move forward to 
a season of unexampled prosperity. 

_We have guarded that bill in every conceivable way 
against inflation. We have for the first time in fifty years 
written upon the Federal statute books a foreign credit sys- 
tem. Under the National Banking Act, which was passed in 
1862, and is now in existence, no farmer, no matter how rich 
might be his farm and how extensive, could get one dollar 
of credit at a national bank upon his land. Now we have 
provided four or five year farm loans under the National 
Banking system which releases credit in the aggregate of 359 
millions of dollars, and we have favored the farming interests 
in another way, inasmuch as his credit period is not extensive 
we have permitted farm notes to run for six months rather 
than for ninety days, so that under this bill for the first 
time in fifty years we have recognized the great agricultural 
interests of America as entitled to consideration which thev 
have never received heretofore. 

_ And one thirg that I want especially to call to the atten- 
tion of you business men, we have required in this bill that 
all collections by banks shall be made at actual cost and that 
exchange in this country shall be at par and free; and I tel 
you, gentlemen, that I had to summon every atom of my pug- 
nacity and fighting spirit to put that in there and to retain 
it in there. I could not begin to recount to you the devices 
that the bankers of this country used to knock it out, and they 
cid knock it out in the Senate, but when it came to the confer- 
ence we showed those senators that the Senate was not the 
most august body on earth, but the House was. It made me 
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a little glad for the first time that I failed to be elected to 
the Senate—I tell you the honest truth. What does it do? 
Why, it makes exchange free. It makes collections at actual 
cost, so that no longer in America may banks graft business 
men and charge them for supposed exchange that they never 
pay out for the transfer of funds excepting upon the book- 
keeping account. Under this bill a check on your regional 
reserve bank wherever it may be located, if Galveston, Texas, 
or San Francisco, California, or Richmond, Virginia, or any- 
where else, is just as sound and just as good as exchange on 
New York City itself, and it should be so. 

Now, ladies and gentlemen, without wearying you any 
longer with an exceedingly dull and complicated topic, I de- 
sire to thank you for your attention and to say in conclusion 
what I think I justly should say that while I am perfectly 
willing to appropriate to myself all the praise that I have 
gotten or may get or can get, | am not by any means respon- 
sible for this bill. The president of your association very gra- 
ciously said that I had written my name and fame in the 
country’s history. That is all right, I stand it pretty well; 
I go around and get myself introduced in those sort of terms 
and like it. Ordinarily I am not guilty of any remonstrance 
about it, either, but it did make me feel rather foolish at the 
same time when I wert home, when the citizens of my town 
gave me a reception and I sat upon the platform and looked 
out into that audience and saw boys that I used to fight chick- 
ens with and rob apple orchards and go swimming with and 
then have myself introduced as a distinguished citizen; it 
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made me feel downright foolish; but I stand it as a general 
proposition, but I want to say to you, men of the hardware 
trade, that the man who is chiefly responsible for that Fed- 
eral Reserve Act, although he did not write a sentence of it, 
is Woodrow Wilson, the President of the United States (ap- 
plause), and I do not say it through any political consideration. 
I would say it if he was a Republican and the facts were true. 
I am not saying this to exalt him, but I do deprecate that no 
Republican in all these fifty years has ever done it; but I want 
to say to you that but for the infinite patience and the marvel- 
ous and insuperable courage of Woodrow Wilson, we would 
never have had a line of that upon the statute book. He met 
them at every point. When it came to intimidation he could 
not be intimidated, and when it came to persuasion he is the 
most persuasive man on the face of the earth; so that it was 
his masterful leadership; it was his wonderful patriotism; 
it was his marvelous passion to be of service to the American 
people, that gave us this Federal Reserve Act. 

I want to say to you that I regard it as one of the most 
auspicious and fortunate incidents of my life that in the provi- 
dence of God I was permitted to be the hand maiden of a 
man of that type and to help in legislation of this sort. 

The American business man may now go forward una- 
fraid of prosperity and the American banker may go to the 
peaceful slumber of his couch without being afraid of night- 
mares of financial panic, and I want to say to you despite all 
of the croaking about hard times that we are on an era of 
prosperity such as America has never known before and that 
it is not possible in the realms of business or finance with this 
on the statute books to bring about another panic in America. 

Mr. Moreton Frewen, one of the most accomplished of 
the text book writers on economical problems, an Englishman 
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of great influence and great experience, says: “The passage 
of the American Currency Act was a greater discovery than 
half a dozen new African gold fields.” 

Sir Felix Schuster, one of the greatest bankers in Eng- 
land, says: “The new American Currency Act has made the 
United States a more formidable competitor than ever before, 
not only as regards international commerce, but as threatening 
London’s position as the center of international banking.” 

I thank you, ladies and gentlemen, for your very patient 
and apparently very attentive listening to a very dry subject. 
(Applause. ) 

We propose to refund the 2 per cent bonds of the United 
States into 3 per cent bonds without the circulation privilege, 
and in that way eventually retire more than two-thirds of the 
bonded security, a currency which is a rigid currency, never 
responsive to business requirements, but always dependent 
upon the state of the bond market—always. In other words, 
if the business of a community needs additional facilities 
and you go to a national bank to get those facilities, the 
banker always considers whether it will be more profitable 
to go out into the open bond market and buy United States 
2 per cent bonds and issue additional currency there upon, or 
whether it would be more profitable not to do it. So that 
your business requirements are always met with that impedi- 
ment—the state of the bond market instead of the necessities 
of trade. Therefore we propose to retire these 2 per cent 
bonds and the circulation privilege and refund them in 3 per 
cent without the circulation privilege. There will be an in- 
creased rate of interest to be borne by the American public, 
but the American public must remember that for the last 
thirty years under this national bank circulation privilege the 
United States has been enabled because of the fictitious value 
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of the 2 per cent bonds brought about by the circulation priv- 
ilege—the United States has been enabled to float its debt at 
an abnormally low rate of interest—a lower rate than any 
nation of the whole civilized earth, and the people of this 
country have already gotten the advantage of this system in 
this low rate on their national indebtedness, and that in 
order to be sincere and honest and to keep faith with the 
holders of the United States 2 per cent ‘bonds they ought to 
be willing, as I am sure they will be willing, to bear this 
trifling increased rate of interest upon the nationil debt; so 
that in a period of twenty years we will probably have re- 
tired five hundred millions of dollars of the 2 per cent bonds 
with the circulation privilege with a refund in the 3 per cent 
bonds without the circulating privilege. 

We have increased the bank examining requirements. 
Hitherto a bank examiner has been paid a fee for the ex- 
amination of a bank, with a result that he is in a hurry to get 
through with one bank so as to get to another bank and 
make another fee. We have required that bank examiners 
will be paid a salary, so that the bank examiner will be cer- 
tifying to something and it will mean something and the bank 
not fail the day after an examination is made. (Applause.) 

Now, then, let me discuss briefly some of the reasons for 
this system that we have devised and that has been put upon 
the statute book, and some of the difficulties that we encoun- 
tered. In the first place, it was contended that the regional 
reserve bank being the property of the stock-holding banks, 
should have their boards of managers composed entirely of 


men selected by the stock-holding banks. The contertj,) 
was that these class “C” directors to be appointed by thi. 
Federal Reserve Board at Washington should not be—tha; 
they were interlopers that had no interest in the bank. The 
response was that the greatest depositor in these regina! 
reserve banks would be the people of the United State 
through their government at Washington; that the Federa| 
funds to be deposited in these regional reserve banks wou 
aggregate from 250 to 300 million of dollars per year, and 
that the people of the United States, being the largest and 
the greatest depositors in these regional reserve banks, shouw|; 
have representation upon the Board of Directors, and we 
gave them three directors to be appointed by the Federal 
Reserve Board at Washington. That argument could not be 
met by the big bankers, because the country did not interpose 
any opposition to this scheme and the big bankers of Ney 
York and Chicago had to withdraw that ground of argument. 
Then they took the position that the Federal Reserve Board 
should be elected by the banks—the Board at Washington to 
supervise the entire system should be elected by the banks, 
and if entirely elected by the banks then a majority of its 
members should be elected by the banks, and if not a major. 
ity, then a minority at least of its members should be selected 
by’ the banks. That was a very plausible contention. It was 
so plausible that it fooled me to death for a while and | 
agreed to it—that it ought to be done, and then, as I have 
repeatedly said, on the night of the day that the President 
of the United States told me that he would not stand for a 
banker upon that Board—a banker being selected as a 
member of that Board—I did not sleep a wink that night, 
and I got up the next morning and wrote the President of 
the United States perhaps as vigorous a letter as he has ever 
received since he was inaugurated a year ago. I said to him 
that I thought his proposition was fundamentally wrong and 
politically inexpedient, and begged him to revise and review 
it. As I have said, I am a little ashamed of it now. I wrote 
at the time I thought I knew more about it than the “School- 
master,” but I found out that I was mistaken. At all events, 


about two days after I wrote that letter there came to Wash- 
ingion a committee composed of the greatest bankers in this 
country—George M. Reynolds ‘of Chicago, one of the twelve 
men who admitted that they controlled the commercial credits 
of the United States—Mr. Wade of St. Louis, Vanderlip of 
New York, Forgan of Chicago-and- John Perrin of the Pa- 


wanted me to agree to go up to the White House and pre- 
sent them to the President, and I headed the procession con- 
fident that we would go up and convince the President that 
he was radically wrong in denying the right of the bankers 
to select a minority representation upon the Federal Reserve 
Board. Well, I did my part in the presentation and I left 
it to the bankers to do the arguing, and they stayed there for 
an hour presenting their views of the question, and whe: 
they got through the President turned with the most gracious 
smile on earth and said: “Gentlemen, I challenge you to 
point out a government commission in this country or any 
other country of the civilized earth upon which private i 

terests have representation.” There was a long deep pause 
that never has been broken yet. .(Laughter.) They coul 

not do it and I could not do it. They were dumbfounded and 
I was converted, and with the zeal of Saul of Tarsus I hav 
gone out in the highways and by-ways and preached the wis 
domand the patriotism of the President upon that point. H: 
was right. (Applause.) There was no more reason why thc 
banks of this country should have been permitted to select 
members on the Federal Reserve Board to supervise thi 
banks then there was that the railroads should have bee 
permitted to select members of. the Interstate’ Commerc: 
Commission to supervise the railroads of this country. Whe 
I made that statement in defense of the currency bill on th: 
floor of the House, a Republican ‘minority leader, who had 

great deal to do with the drafting-of the Interstate Com 
merce Commission law, said: “Why does the gentleman 
from Virginia pretend to contend that the Interstate Com 
merce Commission has as much power over the railroads as 
this Federal Reserve Board has over the banks?” “Why,” | 
said, “I not only contend that, but I contend that the Inter 
state Commerce Commission has infinitely more power over 
the railroads than the Reserve Board has over the banks.’ 
“Well,” he said, “the gentleman does not know much law. 

I says, “not being a lawyer, that is natural, but I know som: 
facts.” (Laughter.) I took the Interstate Commerce law that 
he drafted then and there and convinced him that his law 
governing the Interstate Commerce Commission has infinite], 
superior powers over the railroads as compared to the pow 
ers possessed by this Board over the banks. One question 
was asked if it could compel one railroad to loan its assets | 
another. “Why,” I said, “it is doing it every day of th 
world. It compels one railroad to accept traffic that it ma 
not want from another; it compels any railroad to perm: 
other interstate commerce railroads to use their rolling stoc 

whether they want to or not; it not only does that, but tha 

commission can make a rate for railroads and they have t 
accept that rate whether they want to or not; the Feder 

Reserve Board has no such power over the banks of thi 

country; it does not touch the individual banks in its spir' 
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ndependence or in the operation of its business until that 
lividual bank wants credit at a regional reserve bank. 
rhe abject of the contention was to frustrate our purpose to 
equire one regional reserve bank in time of dire necessity 
ing emergency to go to the assistance of another regional 
reserve bank. They said that was confiscation, Why, that 
‘<s the crux of the whole system; that is the thing that they 
have been contending for for twenty years, and they did not 
iknow that they had it when they got it. We have presented 
them a system of decentralization in ordinary times, but in 
:imes of ‘stress we centralize the entire strength of a great 
banking system by one regional reserve bank going to the 
assistance of another regional reserve bank in times of emer- 
gency. (Applause. ) q 
~ When I spoke in New York in the presence of seven 
hundred bankers and business men in response to Mr. Van- 
derlip of the greatest bank in America, I asked him that 
question and I pointed out to him that in 1907 one officer 
of the United States government upon his individual discre- 
tion, and exercising his individual powers, took forty-three 
millions of dollars of money belonging to the American peo- 
ple out of the treasury at Washington and planted every dol- 
lar of it down in Wall Street to save a New York situation 
and nobody chirped then about the definition. There is not 
a power possessed by the Federal Reserve Board of seven 
that has not been exercised for fifty years by one man in 
this country—one of two men—this very power. of compell- 
ing one regional reserve bank to rediscount the gilt-edge com- 
mercial paper of a weaker bank in time of stress is anal- 
ogous to the power possessed by the treasurer of the United 
States—the secretary of the treasury of the United States— 
to transfer public funds from one point to another upon his 
sole discretion, and tomorrow Secretary McAdoo can take 
every dollar of government bonds in New Orleans and plant 
them in New York. He can take ever® dollar of government 
deposits in Chicago and transfer them to San Francisco, and 
then these people were contending against the secretary of 
the treasury from exercising the power that the secretary of 
the treasury had exercised, and they raised a great rumpus 
about permitting the Federal Reserve Board to extend the 
reserve requirements when they desired-——this power that has 
been exercised by the comptroller of the currency for fifty 
years. There is not a national bank in America that cannot 
tomorrow go below its reserve 50 per cent, yes 95 per cent, 
and there is no power on earth that can make it restore its 
reserve except the comptroller of the currency, and he can- 
not do it except upon thirty days’ notice, and yet these gen- 
tlemen who have lived under a system for fifty years that 
permitted the comptroller of the currency to suspend reserves 
for thirty days raised a greater cry when we propose a sys- 
tem by which the secretary and the comptroller of the cur- 
rency and these other associates could do it. I sometimes 
wonder how the banks have made such a lot of money with 
so little information on the subject of banking. (Applause. 
Laughter. ) 

I do not want to weary you. Then bankers sought to 
prevent this legislation by saying that the notes—that the 
currency provided was fiat currency. You know if there is 
anything on the face of the earth that the sensible American 
business man shies at and detests it is fiatism—a fraudulent 
currency, and Mr. Vanderlip, the president of the National 
City bank, the greatest bank upon the western hemisphere, 
went out to Chicago and delivered an address before a busi- 
ness men’s association there in which he denounced these 
notes as fiat money. Why, gentlemen of the hardware trade, 
there is not one single solitary element of fiatism about the 
notes. There is not one semblance of fiatism about the notes, 
and I said to Mr. Vanderlip in that same New York address 
that he was in a humiliating position of being unable to point 
to a lexicographer on earth to justify his definition of these 
notes. I pointed out to him that not 1 per cent of the Amer- 
ican bankers would agree with his definition of the notes 
and to the further fact that he could not find a financial 
writer on a newspaper in his own town who would agree 
with him. Fiat currency is a currency that depends purely 
upon the taxing power and good faith of the government 
that issues the notes; but what have we here provided for 
these notes? Why, in the first place, they should have a 
gold reserve of 40 per cent behind him. For every one hun- 
dred dollars of these notes issued there must be forty dollars 
in gold—solid gold cash—in the vaults as a reserve behind 
the notes. Then we have provided a secondary preservation, 
dollar for dollar, of short time gilt-edge commercial paper, 
and I want to say to you that there is not any better security 
on this earth, not even the bonds of this government, better 
security than the short time commercial paper of the Amer- 
ican tradesman. (Applause.) So that before one dollar of 
these notes may be issued there must be behind it one dollar 
and forty cents of security—forty cents in gold and’ one dol- 
lar of the commercial paper of the American merchant trades- 
man or manufacturer; and in addition to that these notes 
are made the first and paramount lien upon all the assets of 
the regional reserve banks, including a double liability of 
stock-holding banks. Superadded to all these securities, we 
have put behind the notes the endorsement, the good faith, 
the honor, the taxing power of a nation. 
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President Gladding: I wish to propose, on behalf 
of both associations, a rising vote of thanks to the 
Hon. Mr. Glass for his wonderful and _ interesting 
address. 

The motion was seconded and unanimously carried. 

President Parker then introduced J. D. Moore, 
of Birmingham, Alabama, representing the National 
Hardware Association. 

Mr. President, I thank you on behalf of the Na- 
tional Hardware Association for the kind invitation 
to be present on this occasion and to extend our 
friendly greetings to you and to this association. I 
have looked over this magnificent audience we have 
here this morning from all parts of the country, and 
have noticed with what interest and pleasure it has 
listened to this magnificent address that we have 
heard this morning, which is both interesting and 
very instructive, and even if I had prepared a speech 
I weuld not attempt to deliver it now. I would not 
want to take any of the thought out of your mind that 
has been left there. I would rather have them en- 
trenched in your mind and let you take them home 
with you. 

I am here this morning only to say that the Na- 
tional Hardware Association feels brotherly and 
friendly to the Southern Association. I have been a 
member of both associations almost from the very 
beginning—a member of this association twenty-five 
vears and a member of the National Association since 
the second year of their history. Members of this 
association are largely members of that association, 
and therefore I come to you with the greetings of the 
National Association and to tell you that they are in 
good condition and that their membership is larger 
than it has ever beer Lefore and they are prospering, 
and they asked me to extend their greetings to this 
association. I thank you for your appreciation. 


President Parker then introduced John G. 
Purdie, representative of the American Iron, Steel and 
Heavy Hardware Association. . 

Mr. Purdue said: Ladies and gentlemen, I do not 
want to take up your time, for it is much more at- 
tractive outside than listening to my address this 
morning. What I can say would not in any way inter- 
est you. I simply want to bring you the greetings of 
the American Iron, Steel and Heavy Hardware Asso- 
ciation. We work along the lines of your association 
to a great extent. I want to say that this morning I 
have realized a lifelong ambition in that I stand for the 
first time in my life south of the imaginary line known 
as the Mason and Dixon Line. I have traveled con- 
stantly over the North American continent, but have 
never been in the South. This is an occasion that I 
shall not readily forget and will be impressed indelibly 
upon me. 

We realize more and more every day that as an 
association we could not exist without the help and aid 
of our friends the manufacturers. We have always 
found the manufacturers ready and willing to come 
forward in time of need to contribute their time and 
money and their moral support to work hard with us 
for the elimination of disturbing conditions in the 
trade and for the upbuilding of the jobber as the 
legitimate distributor of their goods. 
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I thank you for your attention. 

President Parker than introduced Major W. H. 
Banks, representative of the Southern Supply and 
Machinery Dealers’ Association. 

Mr. Banks said: I have only one thing to say: that 
the Southern Supply and Machinery Dealers’ Associa- 
tion sends greetings through me to the Southern Hard- 
ware Jobbers. We had a very interesting and very 
instructive meeting at Houston the 9th, roth and 11th 
of April. We had the best attendance in years from 
Southern points. Our membership has been increasing 
about ten per cent. We hope the same has occurred 
in the Southern, and we are exceedingly glad to be 
with you once more. I thank you for the opportunity 
of addressing you. 

President Parker next introduced D. K. Swartout, 
President of the American Supply and Machinery 
Manufacturers’ Association. 

Mr. President, Ladies and Gentlemen of the Hard- 
ware Association: Your two presiding officers seem 
to have overlooked a little gem of wisdom that was 
dropped here this morning, and I think you will per- 
mit me to call your attention to it. When the clergy- 
man very kindly asked the divine blessing upon the 
ladies present he did not forget the ones that were left 
behind. It seems to me that is somewhat of a rebuke 
to these gentlemen who came here without the ladies. 
Now I am going to make a proposition. I suppose that 
most of you gentlemen are going to leave here at the 
close of this convention, and we have our convention 
next week, and I am going to ask that you leave the 
ladies here with us for that convention; and then I 
am going to ask further that you who have left the 
ladies at home go back and tell them all about this 
beautiful place and what a fine place it is to rest in, and 
then to send them down also, and I assure you they 
will receive a most hearty welcome. I am very glad 
to be here and to extend the greetings of our associa- 
tion to you. I hope you will have a splendid time. 

President Parker then introduced Mr. E. E. 
Mitchell, Morrillton, Arkansas, the newly elected 
president of the National Retail Hardware Associa- 
tion. 

Ladies and Gentlemen: Of course I am proud to 
be here. I am proud to bring to this gathering the 
greetings of the National Retail Hardware Associa- 
tion, which, as your president has just said, I have the 
honor of being at the head of at this time. You ladies 
and gentlemen of course know what the National Re- 
tail Hardware Association is. We are an association 
of the “live wires” at the plow, the fellows who pass 
their money up to those other fellows who have just 
been telling what to do with it. We are the fellows 
that gave them the money and they do not know what 
to do with it. I represent an organization composed 
of between fifteen and twenty thousand of the live 
retailers of about forty states of this Union. We are 
always glad to come in contact with the jobbers and 
manufacturers of this great country. We believe, we 
feel and know they are our friends. Sometimes they 
step on our toes and sometimes we step on theirs, but 
that is all in the course of our regular business trans- 

action and we are always glad to come in contact with 
them and for them to come in contact with us. Our 


next annual meeting is at St. Paul, about a year from 
now. I want to give you a cordial invitation at this 
time—both jobbers and manufacturers—all of you, to 
come over there and see us. I want you to look us 
over. In view of the present conditions sometimes it 
is mighty hard to meet things that we have to meet as 
retailers and we will be glad at any time to take up 
some of those problems with the manufacturers or the 
jobbers. Now, ladies and gentlemen, Mr. President, 
the members of this association, jobbers and manufac- 
turers, I want to say that I am very glad to be here 
and bring you greetings from the National Retail 
Hardware Association. I thank you. 

President Parker stated that there was no-represen- 
tative present from the Canadian Wholesale Hardware 
Association. 

Thereupon the meeting adjourned until Wednesday 
morning, June roth, at 10 o’clock. 

Now followed presentations, as scheduled in the 
official program, for the morning session of Tuesday, 
June 9, as follows: Representatives of the National 
Hardware Association, J. D. Moore; representatives of 
the American Iron, Steel & Heavy Hardware Associa- 
tion, J. G. Purdie;* representatives of the Southern 
Supply & Machinery Dealers’ Association, W. H. 
Banks; presentation representatives of the National 
Supply & Machinery Dealers’ Association; President 
E. E. Mitchell, of the National Retail Hardware As- 
sociation, Morrillton, Arkansas. 

On Tuesday afternoon, from 3 to 5, a band concert 
was given in the Casino, at 9 p. m., the conventioners 
gathered in the Greenbrier Hotel, where a dance was 
held in the ballroom. Refreshments were served. 


An executive session was held on Wednesday morn- 
ing, the proceedings, of course, being conducted strictly 
in private. The official program was followed at this 
meeting. 

A band concert was given at the Casino from 3 to 
5 p- m. and at 9 o’clock the convening members were 
regaled with a lawn fete, at which refreshments 
were served. 

Wednesday morning the convention assembled in 
executive session at 10 o'clock. 

The reading of the minutes of the previous session 
was dispensed with on motion, 

President Parker read his annual report. He con- 
gratulated the association on the splendid work of the 
past and said the future was full of promise for better 
and bigger things; that business was good, collections 
were good, and prospects were promising for fair 
crops. He said a better understanding existed today 
than at any time in the history of the association work 
in the relation of the association with manufacturers : 
that the relation of the association with retailers was 
more cordial at present than ever before. He stated 
the jobbers were more than ever being recognized as the 
legitimate channel for the distribution of the manu 
facturers’ products. He said the association now had 
within its ranks as far as known every eligible hard- 
ware jobber in the South. He expressed sorrow in 
announcing the death on January 21st, 1914, 0! 
Adolph Krauker, the senior partner of the firm o! 
Krauker, York and Moree, of El Paso, Texas, als 
on the death of Mr. W. P. Smith, at one time a mem- 
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jer of the Southern Hardware Jobbers’ Association 
and a member of the “Old Guard”; also Mr. A. D. 
Langstaff of Memphis, Tenn., who was the second 
president of the association ; also Mr. Harry B. Lup- 
ton of Pittsburgh, and also Mr. Jamieson of Alabama. 
He thanked the association for the support and co- 
operation given him during the past year. 

The secretary read his annual report. 

Reports of the Supply Committee, Metal Committee, 
Transportation Committee, Grievance Committee, 
Steel Shape Committee, Scovil Hoe Committee, and 
the Ammunition Committee were read and placed on 
file, also the report of the Executive Committee, which 
was to be taken up and discussed at a later session. 

The president appointed the following committees: 

NOMINATION COMMITTEE. 

i°, B. Dunlop, J. C. Sproule, H. W. Powers. 
AUDITING COMMITTEE. 

F. R. Simpson, A, D. Hodgson, Mr. Brooks. 
MEMORIAL COMMITTEE. 

J. A. Summers, Jr., J. W. Ditmar, Hugh Fox. 

COMMITTEE ON RESOLUTIONS. 
W. S. Pinder, Sam House, W. M. Tatum. 
PLACE OF MEETING. 

QO, B. Barker, S. C. Dinkins, J. L. Keith. 

The following telegram was read from C. H. Ire- 
land of Greensboro, N. C., who was unable to 
be present: 

Mr. T. J. Fernley, Secretary of the National Hard- 
ware Association, was invited by a special messenger 
to attend the session. On his arrival Mr. Fernley ad- 
dressed the convention briefly. He said he carried 
the best wishes to the association from the National 
Hardware Association. He said it was in the midst of 
the Southern Hardware Jobbers’ Association that he 
received his first instructions as a Trade Association 
Secretary a good many years ago, more than he cared 
to own up to. He said his association was rapidly grow- 
ing and he said he was pleased to know that the South- 
ern were meeting with prosperity. He referred to the 
late decision of the Supreme Court in relation to the 
Sherman Anti-Trust Law; that the Government had 
taken a position that was never contemplated by the 
officials of trade associations. He referred to the im- 
portance of the jobbers keeping the cost of doing 
business down as low as possible so as to meet press- 
ing competition. He said the average profits of the 
jobbers were very little above what could be secured 
in the way of interest on a good mortgage. 

President Parker called the attention of the as- 
sociation to the joint meeting with the Manufacturers’ 
\ssociation Thursday morning at 10 o'clock, and urged 
members to be prompt. 





The following telegram from Ex-President C. H. 
Ireland to President Parker of the Southern Hard- 
ware Jobbers was read before the convention at the 
Wednesday morning session an delicited much ap- 
plause. 

Mr. W. A. Parker, President Hardware Jobbers, 
White Sulphur Springs, West Virginia. 

May each breeze that kisses those beautiful hill tops 

be laden with the ozone of a genuine fraternity, each 
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zephyr borne along the corridors of your hostelry be 
redolent with the sweet perfume of a joyous fellow- 
ship, each session of your gathering permeated by 
singleness of purpose, and may the session of 1974 
prove the best and most helpful in the history*of the 
association. 

C. H. IRELAND. 

Greensboro, North Carolina, June 9, 1914. 

The convention then adjourned to meet Thursday 
morning at 10 o'clock. 

The officers elected for the ensuing year are: 

President—S. St. J. Eshelman, New Orleans, Lou- 
isiana; l‘irst Vice-President, J]. C. Bering, Houston, 
Texas; Second Vice President, Fred Orgill, Memphis, 
Tennessee; Secretary-Treasurer, John Donnan, Rich- 
mond, Virginia; Sergeant-at-Arms for Life, H. H. 
Beers ; Assistant Sergeant-at-Arms, Henry Chenoweth; 
Chairman of Entertainment Committee for Life, Irby 
Bennett. 

EXECUTIVE COMMITTE, 

W. M. Pitkin, New Orleans, Louisiana; F. B. Dun- 
lop, Fort Smith, Arkansas; O. B. Barker, Lynchburg, 
Virginia; W. C. Thomas, Tampa, Florida. 

The Southern Hardware Jobbers’ Association held 
an executive session Friday. The report of the Ex- 
ecutive Committee was taken up and discussed in 
detail. Mr. McIntosh, of Cleveland, Ohio, delivered 
an address on the progress of One Cent Letter 
Postage. 

Resolutions of condolence were presented by the 
Memorial Committee on the death of W. P. Smith, of 
Knoxville, Tennessee; A. D. Langstaff, of New York 
City; Adolph Krakauer, of El Paso, Texas; Mr. 
Roberts and George Hardy, of Alexandria, Louisiana. 

The resolutions were adopted by a rising vote. 

The Committee on Resolutions made their report, 
recommending that the following resolutions be 
adopted : 

Wtuerreas, Our Association was organized and ex- 
ists for the primary purpose of promoting the business 
interests of its members. The annual conventions are 
held in order that the members coming from all parts 
of the South may meet and exchange views, impart 
to each other new ideas, make strong weak places, 
devise better methods for service to the trade, and 
promote .-harmonious and pleasant relations in the 
hardware business from the manufacturer on down 
the line to the ultimate consumer. In order for our 
work to be well done it requires skill, experience and 
a high order of executive ability from our president 
and each and every officer of the Association. We are 
to be congratulated that our officers have measured up 
to these high qualifications in so signal.a manner dur- 
ing the past year. The splendid success of this con- 
vention is due to their ability, faithfulness and untir- 
ing exertions. While business is, and ever must be, 
the keynote of our conventions, we realize that there is 
another feature of our meeting together which is very 
valuable to us all and which is far reaching in its 
efforts, friendship, good fellowship, mutual regard and 
respect must co-exist and go hand in hand with every 
business feature, or our work here would have no per- 
manent value. The promotion of the social side of a 
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convention entails no small task on officers and com- 
mitteemen. To do this part of the work well requires 
a spirit of ever ready service, good nature, tact, and 
geniality. It requires good taste in securing the so- 
cial functions and untiring activity in seeing that every- 
body has a good time. The delightful social hours we 
have all enjoyed so thoroughly during this convention 


attest in no uncertain terms the success our officers and 


committeemen have achieved in discharging these deli- - 


cate duties which were imposed upon them. Efficiency 
experts have taught us that men do their best work 
and enjoy health and soul building recreation to the 
greatest degree when they labor and play in com- 
fortable and beautiful environments. This historic 
spot and this splendid hotel have furnished us an ideal 
setting for our convention. The ozone from these 
lofty. mountains and the sparkling waters of the spring 
have invigorated our bodies. The beautiful grounds 
and magnificent views have delighted our eyes. The 
cool and refreshing breezes have brought sweet sleep 
and rest. Therefore be it 

Resolved, By this convention, first, five grateful, 
sincere and hearty thanks of this convention be, and 
the same are, hereby extended our retiring president ; 
each of the officers and committeemen ; each one who 
has delivered an address to us; for the faithful and 
efficient manner in which they have discharged their 
duties. That our commendation of their efforts and 
services is not transitory, but will always be held in 
sweet and pleasant memory. That we feel assured 
their good work will bear much fruit to this Associa- 
tion and all it stands for in years to come, and that 
they are justly entitled to the supreme satisfaction 
of a knowledge of duty well and faithfully done. 

Second. That we appreciate very thoroughly the 
untiring efforts of the management of Hotel Green- 
brier for our comfort and pleasure and the many cour- 
tesies shown us during this convention. That we are 
grateful to the newspapers which have given news of 
our meeting to those who could not attend and to each 
and every person who has in any way added to our 
pleasure and comfort. : 

Third. That at the conclusion of this most helpful, 
successful and enjoyable convention, we each and all 
pledge ourselves to labor diligently during the com- 
ing year in the interests of the Southern Hardware 
Jobbers’ Association to the end that it may continue to 
grow in strength and usefulness. 

On motion, the resolutions were unanimously 
adopted. 

The Committee on Place of Meeting reported that 
the general sentiment of the committee was in favor 
of Atlantic City as the next place of the meeting, and 
Mr. Barker, who made the report, said, however, that 
the committee preferred to have the Association make 
known its preference. 

Mr. Moore. of Birmingham, addressed the conven- 
tion, and urged the acceptance of his invitation that 
the city of Birmingham be selected. 

Mr. Perkin, of New Orleans, spoke in favor of that 
city. 

After some discussion it was moved and carried 
that the matter be left to the discretion of the Com- 
mittee on Place of Meeting, and if they desire to do 





so they could take a poll of the membership as to the 
preference of the members at a later date. 

The retiring president, Mr. Parker, thanked the 
Association for the appreciation shown him during 
lis incumbency in office. It was stated by one of tlie 
members of the Nominating Committee that Mr, 
Parker had refused the nomination for the second 
term on grounds of health. Mr. Pitkin, the only new], 
elected officer present, thanked the Association for the 
honor conferred upon him. 

The convention now adjourned sine die. 





OLD GUARD SOUTHERN HARDWARE SALES. 
MEN MEET AT WHITE SULPHUR 
SPRINGS. 


The Old Guard Southern 
Hardware Salesmen, the 
famous institution of the 
South which has sent forth 
so many able and intrepid 
salesmen on the road, met 
at White Sulphur Springs, 
West Virginia, on Thurs- 
day, June 11, and after 
listening to the report of 
the secretary-treasurer, proceeded to the business of 
the organization. 

The meeting was called to order by the president, 
W. A. Chenoweth. After roll call and the reading of 
the minutes, George Hillman, secretary-treasurer, read 
his report. 

REPORT OF GEO. H, HILLMAN, SECRETARY-TREASURER, 

FOR THE THIRTEEN MONTHS ENDING JUNE 5, 1914. 

To the President and Members of the Old Guard: 


Since our last meeting we have lost six members, four 





W. W. Crandall, President, Old Guard. 
by death, one resigned, and one was dropped for re- 
fusing to pay assessments. On May 13, 1913, Mr. W. 
P. Smith died suddenly in Houston, Texas. Mr. Jas. 


P. Curd died in Louisville, Kentucky, September 6. 


1913, after a short illness. Mr. Thos. W. Riley, who 
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jad been in poor health for some time, died in Balti- 
more, Maryland, March 19, 1914, and Mr. G. M. Fitch 
died in Birmingham, Alabama, May 31st, 1914, after an 
‘IIness of only a few days. Checks for $250.00 each 
have been sent their respective beneficiaries and our 
president has been corresponding with the proper par- 











Frank A. Bernet, First Vice-president, Oid Guard. 
ties in reference to memorials. We have settled for 
Mr. Smith’s memorial, but have not provided me- 
morials for Messrs. Curd, Riley and Fitch. When 
these are paid for, another assessment will be neces- 
sary. 


One member was dropped by order of the chairman 


Chalmers King, Second Vice-President, Old Guard. 





of the Executive Committee for refusing to pay 
assessments Nos. 5, 6 and 7, and Mr. Wm. Taylor 
resigned, having quit the road on account of ill health. 

Four new members were elected, Messrs. Edward 
W. Lee, C. H. Bennett, George T. Price, and George 
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N. Carter. We now have four vacancies in our mem- 
bership, and there are eight applications on file. 
The financial statement shows affairs in good shape. 
A touching incident in the course of the meeting of 
the Old Guard was the beautiful address of W. A. 
Chenoweth, retiring president of the organization. 


George H. Hillman, Secretary-treasurer, Old Guard. 





The retiring chief executive of the Old Guard spoke 
as follows: 


“According to our well ordered custom, the time 
has arrived to elect your presiding officer for another 
year. 


“In retiring I desire to thank all of you for the 





A. W. Bond, Executive Committee, Old Guard. 


honor you have so kindly conferred on me by having 
made me your president for the term which now closes. 


“Gentlemen, my heart is full and I am moved with 


deep emotions and affection for all the members of 
this honored body. 
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“We have come to a period in the history of the 
commerce of this country when the man who is to act 


the part of mediator between the jobber and the manu- 


facturer must hold his place long enough to become 


eligible to membership in this body must be a high- 
class man. 





Joseph H. Grubb, Executive Committee, Old Guard. 


“The successful manufacturer or jobber must be a 
man of honor and ability to win success, and the man 
who must deal with these men must himself be a 
high-class man. 

“T regret that I have not the gift of speech and 





George H. Harper, Executive Committee, Old Guard. 


the command of language to fully express to you all 
how much I appreciate you and how I have enjoyed. 
being counted worthy to be one of you. 

“T trust to continue to merit your confidence in 
future as you have so highly expressed in having hon- 
ored me with the chief office in this noble band of true 
and proven men. 


“May this organization continue to live and make 
honorable history and may you all live to be present 
at many meetings yet to come.” 

Chalmers King made a report for the Executive 
Committee. The secretary read a number of telegrams 
and letters from members. 





Joseph M. Hottell, Chairman, Executive Committee, Olid Guard. 


The members were informed of the unselfish devo- 
tion of Fred A. Heitman, who took so much of his 
time and devoted so much of his care at the sudden 
death of W. P. Smith, a member of the Old Guard, 
who died at Houston, Texas, last year, and by a ris- 





J. H. Keating, Executive Committee, Old Guard. 


ing vote it was the unanimous motion that Mr. Heit- 
man be tendered a vote of thanks. 

Charles P. King in person thanked the Old Guard 
for the care and attention they gave him and the flow- 
ers they sent him while he was ill at the convention 
last year at Mobile, Alabama. 


It was the sense of the meeting that a letter of 
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-heer and good fellowship be sent to John S. Sanders, 
, member of the Old Guard, who is seriously ill at a 
sanitarium. 

It was moved that the names of all applicants for 
membership, that the names of the proposer and en- 
dorser be sent to all members before acted upon. 

The constitution was amended so that all applicants 
for membership shall have traveled five Southern 
states instead of three states as heretofore. 

An amendment to the constitution was made, do- 
ing away with the membership committee, and making 
the advisory board act on all applications for mem- 
bership. Upon motion, adjourned to meet at 10 o’clock 
Thursday morning. 

The Old Guard Southern Hardware Salesmen’s As- 
sociation was organized on June 18, 1908, at Hot 
Springs, Arkansas. 





W. A. Chenoweth, Retiring President, Old Guard. 


The following were elected officers for the ensuing 
year: W. W. Crandall, president; Frank Bernet, 
first vice-president ; Chalmers King, second vice-presi- 
dent, and George H. Hillman, secretary-treasurer. 

EXECUTIVE COMMITTEE. 


Joseph M. Hottel, chairman; -A. W. Bond, George 
H. Harper, R. P. Boyd, J. H. Keating, J. H. Grubb. 


CONVENTIONALITIES. 








When President Gladding was talking at the joint 
session Tuesday morning he very sincerely touched 
upon the history of the South and said that the South 
had made hardware history. He referred to the Old 
Guard and said that to be present at the Southern 
meetings was “like coming back home again.” He 
very cleverly brought out the fraternalism that existed 
among the trade in the South and said there was a 
“friendship trust” that could not be broken by 
Congress. 

The train which arrived Tuesday morning, bringing 
most of the Eastern delegates, did not carry the equip- 
ment that one would suppose, for there was no club car 
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attached. It was impossible to secure a seat in the 
smoking compartments after 7 p. m. Monday, but 
anywhere from eight to fifteen smokers were com- 
pelled to stand up and “enjoy” their smokes. 

Mineral waters are aplenty at a million dollars a 
bottle, but nothing else was available, except that dur- 
ing the late evening “two good old souls” were dis- 
covered who had the real “water” in their grips, and 
Messrs. S. & S. were elected honorary members for 
life for their foresight. 

One man on the train whose habits were supposed 
to be good, used the mineral water to cool off by tak- 
ing it externally while enjoying the several smokeless 
tunnels. He said it was the only way he could keep 
cool. 

Some of those men who had the prizes won before 
the golf tournament was started had alibis galore 
after the prizes had been awarded. 

Efficiency, efficiency, 100% efficiency was every- 
where noticeable at White Sulphur by its absence. 

The beautiful souvenir program of the Jobbers’ As- 
sociation was a work of art and were in great de- 
mand and Uncle Sam reaped a harvest in carrying 
them to the homes of the delegates, as many were sent 
by first-class postage. 

Many wives and daughters were present at the con- 
vention and they added greatly to the entertaining 
features. In the evening the many handsome gowns 
worn added greatly to the ballroom scene. 

The promoters of the golf tournament insisted that 
every man partaking in the event should show a cer- 
tificate that he attended every session, and this demand 
was adhered to in every case. 

The Southern Hardware Jobbers’ Association was 
fortunate in having at its head such a man as W. A. 
Parker. His paper read at the joint session Tuesday 
contained many figures pertaining to the South. Such 
men as Mr. Parker are responsible for the growth of 
the South, which has been phenomenal. He is a thor- 
ough association man and his work during the year 
has set a mark for his successor. 


President Mitchell of the National Retail Hardware 
Association was called upon to say a few words at 
the joint session, Tuesday. He not only can say some- 
thing when-he talks, but he can be heard, as his voice 
is consistent with the character of the man. After a 
long talk with Mr. Mitchell on the veranda, a manu- 
facturer later said to a group, “There is a level-headed 
man and knows what he is talking about.” 


At the card party which was held at the new Green- 
brier Hotel, on Thursday, three tables played 500. 
Mrs. C. K. Anderson of Chicago carried off the first 
prize, which was a beautiful sterling silver vanity 
purse. Nine tables played auction bridge, Miss Mc- 
Cratty won a handsome sterling silver mesh bag, while 
Mrs. Will Graham and Mrs. Thomas B. Coles were 
awarded a pair of sterling silver candle sticks and a 
sterling vase, respectively. 

The golf tournament at White Sulphur Springs 
was won by G. Wayland Smith, of Oneida, New York, 
defeating W. R. Hill, four up and three to play. Com- 
plete winners: G. Wayland Smith, W. C. Pollard, 
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Bartlett Greene, W. E. Diehl, W. H. Booth, J. K. 
Wilson, H. H. Tucker, David Halstead, W. K. Stone, 
A. W. Peck, Walter Huff. Runners up:  W. R. Hill, 
W. G. Yantis, C. L. Riereson, James Hutchinson, 
C. F. Braffett, F. S. Kretzinger, A. B. Reinhart, F. W. 
Keidel, Alvin W. Smith, S. C. Morrison, Jos. W. 
Hottel. Consolation winners: S. Clark, C. F. Austin, 
P. E. Heller, W. W. Lyons, W. A. Graham, W. A. 
Parker, Jr., Guy Mitchell, J. H. Grubb. 





GOLF TOURNAMENT AT WHITE SULPHUR 
SPRINGS. 





The golf tournament arranged for the enthusiasts 
of that sport at the convention at White Sulphur 
Springs proved to be one of the most entertaining fea- 
tures ever arranged for a hardware convention. Both 
young and old participated and some of the older men 
surprised some of the apparently more active members. 
The qualifying match was held Tuesday afternoon 
and 88 participated and these were made into eighths, 
which were played off on Wednesday afternoon, the 
semi-finals were played off Thursday afternoon and 
the finals Friday. On Tuesday a gold medal was pre- 
sented to the highest gross score and this was won by 
Sheffield Clark, whose score was 78. 

In all there were 32 prizes, the first prize a beautiful 
loving cup going to the winner of the first eighth. The 
runner-up in each eighth also received prizes. 

In Wednesday's match Wayland Smith made a 71, 
which is said to be the best score ever made on the 
links. 

HENRY H. BEERS RETIRES—WILL BE MISSED 
: IN THE TRADE. 





A conspicuous figure at the Southern Hardware 
Jobbers’ Convention, at White Sulphur Springs, West 
Virginia, was Henry H. Beers, affectionately known 
throughout the trade as “Harry” Beers. 

Mr Beers, who a number of years ago, was elected 
sergeant-at-arms for life of the Southern Hardware 
Jobbers’ Association, fulfilled the duties of his post 
at the recent convention, with every evidence of his 
old-time vigor, alertness and activity. 

It was not without regret that the trade learned, 
some time ago, of the virtual retirement from active 
work of Harry Beers, who for forty-seven years has 
sold goods to the Southern hardware jobbers. 

The career of this veteran hardware salesman has 
been fruitful, and certainly not uncharted by events. 
Born at Richmond, Virginia, November 16, 1840, he 
was fit material for the defense of the South in the 
great civil conflict which broke out in ’61. Shortly 
after the fall of Fort Sumter we find him enlisted in 
the Twenty-first Virginia Confederate Regiment, un- 
der command of Stonewall Jackson. He remained 
with his outfit the entire period of the Civil War, and, 
at its close, was mustered out of service with the rank 
of Quartermaster. 

He now faced the world under entirely different 
conditions from those which had surrounded him in 
his youth in the Southland. He-went to New York 
City and affiliated himself with the hardware import- 


ing. firm of Chichester & Company, 55 Beekman 
Street. He remained with this concern until the year 
1866, when he transferred his services to Beam & 
Murray, 55 Cliff Street, remaining with this firm for 
thirteen years. After spending a year with Alfred 
Field & Company, of the same city, he made another 
change, this time associating himself with Wiebisch & 
Hilger and remained twelve years with this concern, or 
until 1892. 

Mr. Beers now returned to his native city, Rich- 
mond, Virginia, and established himself as a manufac- 
turers’ agent for the hardware line, and to this day he 
makes Richmond his home. 

It was about this time that Mr. Beers, together with 
some of his fellow workers, founded the “Old Guard” 
Southern Salesmen, of which he was the first presi- 
dent. 

Later on Mr. Beers associated himself with Guy 
Mitchell, retiring secretary-treasurer of the “Old 





Henry H. Beers. 


Cuard” Southern Hardware Salesmen, the title of the 
firm henceforth being “Beers & Mitchell.” 


In recognition of his long and eminently useful serv- 
ice, Mr. Beers was presented with a special gold but- 
ton at the 1913 convention of the Southern Hardware 
Jobbers’ Association held at Mobile, Alabama. 

Harry Beers is an inveterate baseball fan. He has 
for long made the great national pastime his favorite 
hobby. As a rooter he is among the most enthusiastic. 


A Southern gentleman in every sense of the word, 
Harry Beers belongs to that somewhat restricted cate- 
gory of men whose ability lies not only in the power 
to make friends, but, furthermore, to hold the friend- 
ship of men while life endures. Courteous and chiv- 
alrous to a fault, his career stands as a beacon light 
on the distant horizon for men of the younger gen- 
eration who contemplate salesmanship as a profession. 
Salesmanship is the better for having had Harry Beers. 
Such men as he elevate the profession by ennobling 
their own lives and the lives of their fellow men. 
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Keep Abreast of the 





Springtime Important Period for Hardware Dealers 


By Wma. T. GorMLEY. 


Changing Seasons— 











GARDEN HOSE 

There are so many points and angles which go into 
the efficient and successful distribution of hardware 
that it would easily take 
up a large volume, were I 
to treat minutely of the 
subject; and this, of 
course, | have no intention 
of doing. I have always 
been impressed with the 
fact that the hardware 
dealer who fails in busi- 
ness does so more because 
of ignorance of the hard- 
ware business than by rea- 
son of no other flaw in his make-up. 

I have ever been firmly of the opinion that the 
young man who enters the employ of a house during 
the earlier years of manhood, remaining with this 
institution while he is constantly adding to his store 
of knowledge and practical equipment, becomes in 
the course of time a far more valuable asset to his 
employer than could hope to be the clerk who enters 
the service of the same house after, graduating from 
another. 

The reason for this is obvious. Each hardware 
store has its own peculiar ideas about the conduct of 
business, its own rules as to the handling of trade 
and of merchandise, and a well defined policy for the 
general management of the institution. 

In other words, you might say that a hardware 
store is very much like an individual. I do not sup- 
pose that there are two hardware stores in the United 
States that are exactly alike in all particulars, just 
the same as there are no two faces exactly alike in the 
United States. 

So that, to return to the subject of the distribution 
of goods from the retailer’s standpoint, or, in other 
words, salesmanship, it will be readily seen that the 
clerk who has received his training in the store with 
which he is still identified, is of particular value to his 
employer. 

I might say in this connection that upon employing 
a clerk who is already a finished product, it has been 
my experience that it takes about a year to break him 
in to my way of seeing things and doing business— 
a year given over to the constant effort of trying to 
make him forget that he is not still working for the 
other fellow, but has in fact changed employers. 

I had no intention of wandering into a discussion of 
salesmanship when I began this subject. But I find, 
as I go along, that salesmanship and a knowledge of 
merchandise go hand in hand, and, moreover, that it 
would be well nigh impossible to treat of one without 
speaking of the other. 

We have reached the season of the year when the 
thrifty fellow who has an eye to the up-keep of his 








home, hies him to the basement and yanks out the old 
garden hose. With a chill shiver of fear running up 
and down his spinal column, he adjusts it to the water 
plug and turns on the stream. It is at this moment 
that he must learn and decide whether another hose 
must be purchased for the new season. 

I dare say there is no other item in the long list of 
hardware commodities that causes so much disappoint- 
ment, suspicion and accusations as does the garden 
hose. You have but to stand at the entrance of a 
garden hose department, some day after the summer 
season is on, and the strain of the water pressure has 
begun to make itself felt in the hose, to appreciate 
the truth of what I am saying. One after another, 
all day long, you will see disgruntled customers lug- 
ging in their hose, or else leaving “call orders” at the 
complaint desk. 

They think very naturally that they have been sold 
inferior hose. 

The truth is, the salesman did not ascertain from 
the customer the degree of pressure to which the hose 
would be submitted. 

And this the clerk should always do. 

Hose is made on the principle of strength against 
pressure—of resistance. 

There is no hose that is bad or rotted when still in 
its original condition, as is commonly but fallaciously 
supposed by a great many customers. 

Necessarily the stronger hose is thicker and has 
taken more material in the making. 

Let us take, for instance, four different lengths of 
garden hose, selling at $5.00, $6.00, $7.50 and $10.00, 
respectively. 

If you were showing the line to a customer who 
told you that he had heavy pressure, but wanted a 
cheap hose, you should exert yourself to point out the 
fallacy of such an investment on his part. For it 
goes without saying that the $5.00 hose would soon 
break under the strain of a heavy pressure, as would 
also do the $6.00 ones. As you would come up to 
the higher grades the resisting power of the various 
qualities of hose would, as a matter of course, in- 
crease. 

But it is folly to hurry through a “cheap” sale for 
fear of losing the customer altogether, as too large 
a percentage of hardware clerks are in the habit of 
doing. 

There is not a customer in a hundred whose con- 
fidence and faith may not be won by a quiet and truth- 
ful talk on quality. 

If I have any particular suggestion to make aside 
from those which apply to general salesmanship in 
this matter of selling garden hose, it is this, that ex- 
treme care should be taken by the hardware dealer or 
the hardware clerk to thoroughly post all customers 
on the question of pressure. 

The life of a garden hose will be determined every 

















































































bit as much by the degree of pressure to which the 
hose is submitted as by the quality of the materials 
that went into the construction of the hose. 

I believe that we are getting further and further 
away each day from the quick sale idea which was only 
too prevalent some years ago and, for that matter, is 
not by any means extinct as yet. 
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REEL PATENTED. 








James D. Adams and August G. Johnson, Mones- 
sen, Pennsylvania, have secured United States patent 
No. 1,098,655 for a 
reel, which they 
have assigned to 
the Pitt s- 
burgh Steel Com- 
pany, a corporation 
of Pennsylvania. 
In a reel of this 
description there is 
comprised end members each of which consists of a 
single piece of wire bent to form without intersecting 
three or more radiating arms, and tie-rods having 
loops at the ends thereof engaging the inner ends of 
said arms. 
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PENNSYLVANIA TURBINE RAINMAKER. 





The Supplee-Biddle Hardware Company, Philadel- 
phia, Pennsylvania, are the manufacturers of a sprink- 
ling machine known as the Pennsylvania Turbine 
Rainmaker. This sprinkler is built so that the water 





is distributed evenly over an area of 300 to 500 square 
yards. It does not swamp the lawn at its center of 
working, as is the case with other sprinklers. It is ad- 
jiustable for producing a very fine spray, or heavy or 
medium showers from its center of working to the 
extreme edge of the surface covered. 

The Pennsylvania Turbine Rainmaker has been 
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thoroughly tested, and is said to be invaluable for 
large lawns, baseball grounds, putting greens, tennis 
courts and market garden crops. 

By referring to the illustration it will be observed 
that the well-known turbine principle is introduced in 
the construction of the Pennsylvania Rainmaker. 

The greatest area may be covered simply by adjust- 
ing the wheel so that the water jet engages only the 
iongest paddles. A finer diffusion of water or an entire 
breaking up of water into spray may be had by further 
adjustment of the wheel. 

Full particulars concerning this original Rainmaker 
may be had by writing to the manufacturers. 


+o 
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CLIPPER LAWN MOWERS. 








A line of lawn mowers is manufactured by the Clip- 
per Lawn Mower Company, Box 10, Dixon, Illinois, 
that is said to be the only kind that 
permanently exterminates weeds 
from lawns. The Clipper lawn 
mower works on the same principle 
as the hay mower. It is built in such 
a manner that the wheels do not 
roll down the standing grass before 
the cutting mechanism reaches it. This makes it pos- 
sible for the grass to be cut evenly while in an upright 
position. The height of the grass is immaterial. The 
manufacturers assert that the “Clipper” requires little 
more power to cut grass two feet high than it does 
to cut two inches, and it cuts closely in the mowing of 
irregular surfaces and spaces between posts of fences, 
walks and shrubbery. 

The accompanying illustration shows a perspective 
view of the Clipper lawn mower. It will be observed 
that the cutter bar is directly in front of the wheels. 
The small gauge wheels at the sides are for the pur- 
pose of regulating the height at which the grass is to 
be cut. On account of the peculiar construction of 
the “Clipper” nothing escapes its grasp—weeds, dande- 
lion and plantain, being cut as evenly and closely as 
grass. 

The “Dixon” a light running heavy duty lawn mow- 
er and the “Pony,” a mower constructed on the same 
principle as the “Clipper,” are also manufactured by 
the Dixon Lawn Mower Company. Interesting litera- 
ture describing these lawn mowers will be sent by the 
manufacturers on request. 
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TRADE-MARK PATENTED. 


The “Clipper.” 








Peter Ludwig Schmidt, Elberfeld, Germany, has 
secured United States patent No. 68,855 for a trade- 


, mark in Class 23, for cutlery, ma- 
Old Stan-bi chinery, tools and parts thereof. 

66.655 The particular description of goods 
to which the trade-mark will apply is razors, scissors, 
pocket-scissors, and pocket-knives. Peter Ludwig 
Schmidt claims use of this trade-mark since January, 
1912. 


Nothing is more easy than to clear debts by borrow- 
ing.—Dr. Johnson. 
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ADVERTISING CRITICISM AND 
COMMENT 


Helpful Hints for the Advertisement Writer 








The hardware dealer who pays for valuable space 
in newspapers so that he may make known the fact 
that he has certain articles for sale, should see that his 
advertisement is written carefully and displayed ap- 
propriately. This advertisement of the Barrett-Hicks 
Company, which occupied a five-inch double column 
space in the Fresno, California, Republican, Febru- 


| Garden Hose, Rakes, Weeders,. 
Lawn Mowers and Other Things 
You’ll Need in Garden Work 


The things you will need in your garden work this spring 
—such things as lawn mowers, rakes, hoes, trowels, weeders, 
whee] barrows and other tools are here in great variety. You 
will find the tools that make your garden work easy. 





No matter what you need for 
garden work you can depend on 


finding it here. We haye gar- 





den hose at many prices. The 


quality of it is beyond criti- 


“Se i 
cism. 


Barrett-Hicks Co. 
1031-41 I Street 


ary 17, 1914, demonstrates the advisability of adver- 
tising a certain article or group of articles of the same 
class, without mentioning other hardware which the 
advertisers undoubtedly handle. 

Although the advertisement, reproduced herewith, is 
excellently written and contains cuts which clearly 
illustrate the sort of tools required for garden work, 
there is much room left for improvement. The cut of 
the crossed rakes appearing at the top of the adver- 
tisement is of sufficient strength to attract the atten- 
tion of readers who may be in need of tools with 
which to work their gardens. As the keynote of suc- 
cessful advertising is brevity, the three lines appearing 
below the cut of the rakes are absolutely superfluous. 
A much better effect would have been obtained if 
those three lines were omitted entirely and the four 
words, “things you will need” were displayed in large 
type directly beneath the cut. The list of garden tools 
appearing in the first paragraph of the reading mat- 
ter should have been printed in bolder type and dis- 
played in tabulated form, with the cut of miscellaneous 
gafden tools appearing beneath. By this method much 
space would have been saved and the several strong 
selling points incorporated in the last paragraph could 
have been displayed more prominently. Such asser- 
tions as “the quality is beyond criticism,’ and “we 


have garden hose at many prices” are without doubt 
worthy of more prominence than that afforded by 
eight-point type. 

An improvement of value would have been the addi- 
tion of the name of the city, for the benefit of out-of- 
town readers, who are usually the largest buyers of 
garden tools. 

* * xk 

The good points in this advertisement of A. J. 
Sauve are practically obscured by the use of a head- 
line that was seasonable two months prior to the pub- 
lication of this ad. 

Even were the heading one that would attract at- 
tention, the advertisement is not one calculated to 
draw a large amount of business. 

As a general rule, when writing a retail advertise- 
ment it is better to leave out detail that has a ten- 
dency to tax the patience of readers. If an attempt 
is made to describe the article exploited in the ad it 
should be done in a specific and concise manner, in 
order that this product should be identified from 
others of the same class. 

In the advertisement reproduced herewith the 
writer exploits an electric washer with a swinging 
ringer and folding tub stand. These being the most 
noteworthy features of the washing machine, it is 
doubtful whether a very large percentage of the 
women readers paid much attention to the advertise- 
ment. 

The line “It pays for itself in one year, and makes 
you some money” is worthy of more prominence than 
accorded it. Redeeming features of this ad are the 
statements “Guaranteed for 3 years” and “30 days 
free.” 

A two-inch double-column space in the Crookston, 
Minnesota, Times of February 17, 1914, was used to 





Why Not Start Out The New Year 
BY PURCHASING 


An electric washer with swinging wringer and folding 
tub stand. It pays for itself in one year, and makes you 
some money. 


Guaranteed for 3 years. 30 days Free Trial 


A. J. SAUVE, Hardware. 


display this ad. As Crookston has approximately 1o,- 
ooo inhabitants, the exact location of A. S. Sauve 
would not be amiss. Another feature which detracts 
from the appearance, therefore the selling ability of 
this ad, is the use of five distinct styles of type. 

. aren 


Talk with your man, not at him, or to him. 
sasiaitdltalitanesecumionioenoen 


To him nothing is possible who is always dreaming 
of his past possibilities —Carlyle. 
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HEATING AND VENTILATING 








IN DEFENSE OF MECHANICAL VENTILATION. 





It is a good many years since steam engineers dis- 
covered that the boiler chimney could be superseded by 
mechanical draught ; and that not only was the draught 
so produced completely under control, but that consid- 
erable economies were obtainable thereby. Yet today 
there are still a very large number of boiler plants 
depending upon the chimney draught. Similarly it 
is a good many years since the first crude attempts 
were made to control the ventilaitng air current sup- 
plied to public buildings; indeed in which it can be 
said that the ventilation is what it should be. There 
has always been a prejudice against interfering with 
what are called natural conditions; and this has been 
particularly true in the case of ventilation. 

Every dweller in our big towns knows how greatly 
the atmosphere is polluted by smoke from the nu- 
merous chimneys, and often by the vapors from vari- 
ous manufactories, and how trying are its vagaries, 
when left to itself. Investigation has shown that it 
is when the humidity of the atmosphere is high that 
the conditions are trying. Comparatively high tem- 
peratures and equally very low temperatures are easily 
borne, if the humidity is low. Great Britain, by its 
geographical position, is exposed to continual changes 
in the condition of the atmosphere. At one period 
southwest winds blow for days together, and as they 
have come over a long stretch of the Atlantic Ocean 
and were at a high temperature when they started 
their journey, they arrive heavily laden with mois- 
ture. ° At other times winds from the northeast to the 
southeast prevail for days together, and as they were 
at a low temperature when they began their journey, 
and have come over only a short stretch of usually 
cold sea, they arrive cold and dry. As their tempera- 
ture rises they produce that peculiar drying effect 
which is so trying to many individuals and does so 
much harm to vegetation. 

The idea has arisen that it should be possible, in 
large buildings at any rate, to counteract these at- 
mospheric variations, to deprive the air of the dirt 
and other noxious constituents it contains, and to de- 
liver it to the rooms in which men, women and chil- 
dren have to work at a temperature and a humidity 
representative of the best living conditions. To ac- 
complish this end the old plan of ventilating by open 
windows is abandoned, for an open window consti- 
tutes a leak in the air circuit, and is as troublesome 
to the ventilating engineer as an “earth” is to the 
electrical engineer. The whole of the air entering the 
building is passed through some form of apparatus 
that will clean it and at the same time deliver it to 
the building at whatever temperature and humidity 
may be decided upon. The usual method is to erect 
a shaft or chimney by the side of the building and 


carry it to a sufficient height. to ensure that the dirt 
from the road does not enter the air current. It is 
connected with the building by an opening in the outer 
wall, usually in the basement. A fan is fixed in the 
orifice in the wall, which is usually circular, and con- 
trols the quantity of air passing into the building 
merely by the variation in its speed. The fan is 
nearly always driven by an electric motor, the speed 
of which can be varied at will. 
METHODS OF CLEANING. 


At the bottom of the shaft a cleaning apparatus is 
fixed, through which all the air is made to pass on 
its way to the fan. One form of cleaning apparatus 
that is used at the Birmingham General Hospital, 
where the Plenum system has been adopted with 
great success, consists of a screen of kaiar matting, 
which is kept continually wetted by water trickling 
over its surface from a perforated pipe above. Peri- 
odically the matting is flushed with water, and occa- 
sionally also it is thoroughly cleaned by the aid of a 
hose. Another method, which has also met with great 
success, and a modification of which has recently been 
adopted for cleaning the air used for cooling electric 
generators, has been adopted at the Manchester School 
of Technology. There a number of pipes are fixed 
in the air shaft, and fine sprays of water issue from 
perforations in them, the result being the formation 
of a mist. The air passing through the mist is cooled 
and cleaned. The dirt from the atmosphere of Man- 
chester is precipitated in sufficient quantities at the 
bottom of the air shaft at the School of Technology 
to be taken up in a shovel. 

There are other methods of cleaning the air, but 
the two described above are fairly representative. In 
all of them water broken up into small particles plays 
an important part, and some method is adopted of 
causing the dirt and other noxious materials either to 
be trapped as by a screen, or to be deposited, while 
the cleaned air passes on. 

DISTRIBUTION OF AIR. 

Inside the building a number of ducts lead the air 
to the different wings, similar ducts, branching out 
from them, leading to individual.rooms. Again, there 
are two methods of dealing with the air on its way to 
the different rooms. The usual method is to provide 
one duct for each part of the building, leading from 
the entrance chamber into which the air is delivered 
by the fan, and to submit the current of air passing 
to each duct to such heating and other appliances as 
may be necessary. In the other method, which is 
adopted by the Manchester School of Technology, two 
ducts lead to each room, one containing warmed and 
treated air, and the other air at a lower temperature. 
There is a valve in each room, by which the proportion 
of warmed air and air at ordinary temperatures may 
be varied, according to the requirements of those who 
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in the room. In some buildings a thermostat 
maintains a constant temperature by varying the posi- 
‘on of the valve. 

At the entrance to each duct leading to each wing 
of the building it is usual to place a grid of steam 
pipes, and the air in passing over them is heated to 
vhatever degree may be desired. In the Birmingham 
General Hospital the temperature is kept at 63° F., 
both night and day, winter and summer. In other 
huildings it is varied according to the time of the year, 
etc. The cleaning apparatus referred to above, in 
vhich water is employed, controls the humidity of 
the air- current to a certain extent. It will be remem- 
bered that the capacity of air for absorbing the vapor 
ot water increases with its temperature, and at a 
somewhat rapid rate; and that the quantity of mois- 
ture actually absorbed varies with the tension of the 
vapor already present in the air, and with that of the 
vapor that is being formed from any water in contact 
with the air. The humidity of the air entering the 
ducts can be increased by the aid of either a very fine 
water spray or by a small jet of steam. The air pass- 
ing through the cleaning apparatus has its tempera- 
ture reduced to that of the water employed. 

In cold weather the temperature of the air enter- 
ing the receiving chamber will be low, and when it 
enters the ducts leading to the different parts of the 
building its temperature will rise and its humidity 
will fall. There should be no difficulty, however, in 
controlling its humidity in the manner described. If 
should be understood also that with a properly in- 
stalled system of mechanical ventilation the air not 
only in the whole of the building, but in any particular 
room, can be made to conform to any required condi- 
tions, so that, in hospitals, for instance, one ward can 
be warm and moist, another warm and dry, and a 
third cold and dry, and so on. 

't is also quite a simple matter to add ozone to the 
air current as it enters the ducts, and this is done at 
a number of establishments in London and in one of 
the “tube” railways. The method of applying the 
ozone is very simple. An ozonizer, usually consisting 
of an electrical condenser that is being rapidly charged 
and discharged by an alternating current, has air 
forced through it; a certain proportion of the oxvgen 
of the air is thus converted into ozone, and the ozon- 
ized air current is delivered to the duct leading to 
each part of the building, at any convenient point 

INTERCHANGE OF AIR. 

An important point in connection with the efficient 
ventilation of the different rooms is the method of 
leading the air into each room and carrying it away 
again. It should be understood that not only must 
the whole of the air entering the building be treated 
as described, but all the vitiated air must be carried 
away out of the building. The best method appears 
to be for the air to enter the room at about 8 feet 
above the floor-line, or for it to be delivered from 
ducts pointing vertically in such a manner that it will 
reach that height, and to be carried away from the 
room by separate ducts, the openings of which are 
fixed a little above the floor line on the same side. A 
method adopted in several of the rooms at the Man- 
chester School of Technology will illustrate the ar- 
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rangement. The old fireplaces are there, but are not 
used ; and the air is led into the rooms above the fire- 
place at about 8 feet above the floor line and is car- 
ried off by the chimney. Careful experiments made 
when the Plenum system was being fitted at the Bir- 
mingham General Hospital showed that, with all other 
exits closed, air entering in the manner described 
finds its way out by exits at the floor line, and in 
doing so traverses pretty well the whole of the room. 
Where the chimney cannot be used, outlet ducts lead- 
ing to a separate shaft, which again leads to the outer 
air above the roof, are provided. The great object 
to be accomplished is the delivery of the vitiated air 
to the outer atmosphere at as great a distance as pos- 
sible from the air which is entering the building.— 


The London Times. 





PLAN FOR PIPING RANGE BOILER. 
AMERICAN ARTISAN, 
Chicago, Illinois. 
Johnson Brothers & Sassee, of St. Charles, Minne- 
sota, say they are having some trouble about getting 
hot water through hot water boiler from kitchen range. 
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Sketch Showing Method Used in Piping Kitchen-Range Boiler. 


They have not shown how they have it connected, but 
I am confident that when connected as shown on en- 
closed sketch your friends will be pleased with results. 
Sincerely vours, 
CHas. SMITH. 


Chicago, Illinois, June 8, 1914. 
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CLOD-HOPPERS TODAY. 





The farmer today is a man who mixes knowledge 
and science with the seeds he plants and the big crops 
he harvests. Life on the farm has become more 
pleasant and profitable so that men of the cities are 
seeking the land. 

The words “clod-hopper” and “hay-seed” have dis- 
appeared from our vocabularies. They belong to a 
time that was. The reaper has made the lowlands 
rich, has educated the many, and is giving bread and 
clothes to those that toil. No longer does the world 
stand still—waiting to be fed—Edwin L. Barker. 
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PRACTICAL HELPS FOR THE 
TINSMITH 








PATTERNS FOR TAPERING ROOF JACK. 





BY O. W. KOTHE. 
During the dull seasons roof jacks are often made 
up for stock and this drawing shows how to lay out 


indefinitely. From all points in roof line project hori 


zontal lines to the slant side lines as shown between 
points 7-7’. With dividers set to point X and each of 


these points as radius strike over arc or point ont: 


line of similar“number as in point 7’-6’-5’-4’, etc. 
Pp 7 
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PATTERN 
FOR FLANGE. 


those that set on a pitched roof. First draw a center 
line as X-4” of side elevation, and then draw the roof 
line to the required pitch after which measure up the 
height and strike the half section “A.” Draw the side 
lines to the center X, and divide “A” in any number 
of equal spaces, which are then squared up to top line 
1-7 and from these points they are extended as radial 
lines to roof line, as in points 1”-2”-3”, etc., which 
establishes the points to develop the pattern for -taper. 

Set dividers to X and 7, and using X as center 
strike an arc indefinitely ; then step off the stretchout 
on this are as I-7 in this case, and draw radial lines 





























Patterns for Tapering Roof Jack. 


which gives the points to draw line thrcugh, which 
finishes the half pattern. Before the opening for 
flange can be laid out the back elevation must be drawn 

















nd for this ¢stablish the point X’, and redraw the 
alf section “A” with all its points as B. Then draw 
he radial lines downward indefinitely. Now from all 
ioints in roof line of side elevation square over lines 
nto back elevation indefinitely, and where these lines 
intersect the radial lines as in points 1-2-3-4-3’, etc., 
irace a line and you have the true miter line for back 
of elevation. 

Now for the pattern with dividers pick the distances 
1”-2”; 2-3"; 3”-4", etc., from roof line and step it 
off as I-2-3-4, etc., in pattern. Draw your stretchout 
lines and from all points in miter line of back elevation 
drop lines thus cutting lines of similar number in 
stretchout as in points 2’-3’-4’, etc. Trace a line 
through these points and you have the pattern for 
opening finished. Laps for seaming must be allowed 
extra to suit the kind of seams to be made. 


~— 
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ORNAMENTAL DESIGN FOR FLEXIBLE 
ROOFING PATENTED. 


Solomon H. Gold- 


berg, Chicago, has 
secured United 
States patent No. 
45,836 for an orna- 
mental design for 
flexible roofing, as 
shown in accom- 


panying illustration, 
which he has as- 
signed to the West 
Coast Roofing and 
Manufacturing 





45,836 
Company, Chicago, 
Illinois. 
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PARKER’S DAMPER CONTROLLING DEVICE 





Commendable features of the sheet metal worker’s 
specialties supplied by the Parker Supply Company, 
511 West 45th Street, New York City, are the sim- 
plicity of their construction and the ease and economy 
with which they are installed. 

A problem that the trade constantly has to contend 
with is the binding of dampers in heavy smoke pipes. 
This trouble is due to the fact that the dampers which 
must of necessity roll on ball-bearing bushings strike 
the sides of the pipe. A device which has met with the 
approval of the trade is Parker’s Damper Ball-Bear- 
ing Bushing. This contrivance permits the damper 
to work easily, yet prevents it from binding. It is 
made of malleable iron and can be bent to fit either 
square or round surfaces. The ball-bearing feature of 
this bushing moves the damper smoothly and takes off 
all the strain which the damper puts on the pipe. It 
is quickly installed and cannot get out of order, on ac- 
count of its simple construction. 

Parker’s Damper Rod Clips are practical little 
things, which the manufacturers claim to have solved 
the troublesome problem of attaching the rod firmly to 
the damper without drilling, and consequently weak- 
ening the rod. They are made for square rods of %, 
Y, %, % and %-inch sizes. 
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Another economical labor-saving specialty — is 
Parker’s Damper Quadrant which is a perfect and 
practical device for controlling dampers and deflectors. 
It is made of malleable iron and attachable to either 
square or round ducts. 

According to the manufacturers, Parker products 
are used in many of the largest and finest buildings in 
the world, among them being the Woolworth Building, 
Metropolitan Museum of Art, and Municipal Building, 
New York City. 

The Parker Supply Company have an assortment of 
literature fully describing the many economical and 
labor-saving features of their damper-controlling de- 
vices, which they will be pleased to send to the inter- 
ested. 
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TIN OR COPPER FOR CORNICE GUTTERS? 





AMERICAN ARTISAN, 
Chicago, Illinois. 

Gentlemen: We have a customer who wants us to 
install cornice gutters made of the best possible mate- 
rial, preferably copper. We know nothing about cop- 
per gutters and would like to hear from brother tin- 
ners through AMERICAN ARTISAN relative to the supe- 
riority of tin or copper for cornice gutters, as we want 
to get the best material for this job. 

Yours truly, 
MEIER BROTHERS. 

Henry, Illinois, June 6, 1914. 


~~ 
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NOTES AND QUERIES. 








BISMUTH. 
From Thomas S. Pallard, Plainfield, Indiana. 
Kindly tell me where I may procure bismuth. 
Ans.—Merchant & Evans Company, 310 North 
Sheldon Street, Chicago, Illinois; Mallinckrodt Chem- 
ical Works, St. Louis, Missouri, and United States 
Metals Refining Company, 42 Broadway, New York. 
TRAVILLA HEATER. 
From Siove Dealers’ Supply Company, 157 West Water 
Street, Milwaukee, Wisconsin. 
Kindly give me the address of M. Travilla, who 
manufactures the Travilla Heater. 
Ans.—M. Travilla, Quincy, Illinois. 
KELSEY WARM AIR GENERATOR. 
From George B. Riedl, 2925 Madison Street, Chicago, 
Illinois. 
Kindly tell me where I can secure a Kelsey Warm 
Air Generator. 
Ans.—Kelsey Heating Company, 301 James Street, 
Syracuse, New York. 
WISE FURNACE COMPANY. 
From Chas. Lang, 312 North Warren Street, Helena, 
Montana. 
Kindly inform me of the address of the Wise Fur- 
nace Company. 
Ans.—Wise Furnace Company, Akron, Ohio. 


Men, like bullets, go farthest when they are smooth- 
est.—Richter. 





ee 


I hold that gentleman to be the best dressed whose 
dress no one observes.—Trollope. 
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THE SALESMAN’S CREED. 


To respect my profession, my company and my- 
self. To be honest and fair with my company, as I 
expect my company to be honest and fair with me; 
to think of it with loyalty, speak of it with praise, and 
act always as a trustworthy custodian of its good 
name. To be a man whose word carries weight at my 
home office; to be a booster, not a knocker; a pusher, 
not a kicker; a motor, not a clog. 

To remember that success lies within myself, in my 
own brain, my own ambition, my own courage and 
determination. To expect difficulties and force my 
way through them; to turn hard experience into capi- 
tal for future struggles. 

To believe in my proposition heart and soul; to 
carry an air of optimism into the presence of possible 
customers; to dispel ill temper with cheerfulness, kill 
doubts with strong convictions and reduce active fric- 
tion with an agreeable personality. 

To make a study of my business or line; to know 
my profession in every detail from the ground up; to 
mix brains with my efforts and use system and meth- 
ods in my work. To find time to do everything need- 
ful by never letting time find me doing nothing. To 
hoard days as a miser hoards dollars; to make every 
hour bring me dividends in commissions, increased 
knowledge or healthful recreation. 

To keep my future unmortgaged with debt; to save 
money as well as earn it; to cut out expensive amuse- 
ments until I can afford them; to steer clear of dis- 
sipation and guard my health of body and peace of 
mind as my most precious stock in trade. 

l‘inally, to take a good grip on the joy of life; to 
plav the game like a gentleman; to fight against noth- 
ing so hard as my own weaknesses, and to endeavor 
to grow as a salesman and as a man with the passage 
of every day of time. 

This is my creed. 

‘| WILL WAIT UNTIL MY BUSINESS IM- 

PROVES.”’ 





“Mr. Blank, you tell me you like my line, and will 
he ready to buy it as soon as your business improves. 
f am much obliged for your kind opinion about my 
line, but I think you have overlooked one point. It is a 
business-bringer—not an extravagance to be afford- 
ed at some future time when you are well enough off 
to gratify expensive wishes. 

“You say that the goods I sell are satisfactory in 
every particular, and well worth the money. Thanks. 
3ut let me tell you they aren’t worth a rush to you 
unless they are a means to the end of improving your 
business by bringing custom into your store. If they 
can do this—and they can—they are worth everything 
to you now. 

“Tf business needs to be improved, there’s only one 
thing that will do it, and that is—sales. The goods, 
that will sell fast, and at a liberal profit, are the best 
means you can adopt for improving business condi- 


tions. 
“Let me tell you a little story which I think illus- 
trates my point: There was a man I knew who could 


never get up nerve enough to give his very naughty 
little boy a licking. No matter how many windows that 
boy broke, or how many cats he threw down the wel), 
or how often he blacked his sister’s eye, the old man 
would craw! out of licking him by saying that Johnn, 
was too little; he guessed he’d wait till he got bigger 
when it wouldn’t hurt him so much, and then give him 
one terrible thrashing to pay off all old scores. 

“Well, that boy kept growing older; and no better, 
and yet the old man never got at it. He was tender- 
hearted, and thought he’d wait till Johnny was more 
experienced, and then may be he’d ‘know better’ oi 
his own accord. 

“Johnny got experienced fast enough. But it wasn’t 
just the sort of experience that his father had figured 
on. After he’d forged the old man’s check he was 
sufficiently experienced in pistol practice to shoot and 
kill the policeman who tried to arrest him. Johnny is 
doing life sentence now. I expect if the old man had 
to do it over he’d lick the youngster into a state of 
regular blessedness. May be the boy would grow up 
and be a credit to his family, then. 

“Now you're waiting for your business to improve 
before you give it the stimulus it needs before it will 
improve. | infer that if you won't buy my line until 
business has swung ‘round and is all that you want it 
to be you won’t buy other. men’s lines for the same 
reason. You are deferring the correction which any 
business needs, just as Johnny did, when it is not all 
that it should be. By and by it will be too late. People 
will begin to say, after a while, that your competitors 
have newer and more attractive goods. Business never 
will improve under these conditions. 

‘“Aren’t you sparing the rod and spoiling the child 
in this case, Mr. Blank? By economizing in the matter 
of a little profitable outlay now, aren’t you endanger- 
ing the future of your business.”—D. C. H. in Michi- 
gan Tradesman. 





HIS BEST. 
AMERICAN ARTISAN, 
Chicago, Lllinois. 

Gentlemen: I wish you would kindly send the 
AMERICAN ARTISAN to my old address again. 

Hoping to receive my “best” journal again this com- 
ing Monday, I remain. 

Yours very truly, 
Jot Moun, 
Crandon, Wisconsin, Box 271, May 18, I9g14. 
SM wee a Se A 

Some men, says E. P. Ripley, President of the 
Atchison, Topeka & Santa Fé Railroad, have “zeal 
without knowledge, and enthusiasm without sanity,” 
and George F. Swain, LL.D., adds that in these days 
there is an increasing tendency to regard book-knowl- 
edge as the equipment of experience. That tendency 
in his opinion is pernicious. We shall in time learn 
the fallacy and danger of this; but, in his opinion, at 
the present time great harm is being done by taking 
too seriously, in questions of politics, government, 
economics, finance and business, and sometimes in 
engineering, the opinions of theoretical men whose 
advice we would not think of following in the conduct 
of our own private business. 
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NEW PATENTS. 
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1,098,378. Sash-Fastener. Thomas E. Gray, Clarksburg, 
W. Va. Filed March 25, 1914. Serial No. 827,187. 

1,098,381. Spirit-Level. Abraham Lincoln Hartley, Eu- 
gene, Ore. Filed Sept. 12, 1912. Serial No. 719,970. 

1,098,437. Electric Heating Device. William S. Hada- 
way, Jr.. New York, N. Y. Filed Sept. 13, 1911. Serial No. 
649,124. 

1,098,446. Lemon-Squeezer. 
lvn, N. Y. Filed June 26, 1913. 

1,098,555. Washing-Machine. 
ence, Kans. Filed April 29, 1912. Serial No. 693,976. 

1,098,568. Hydrocarbon-Burner. John R. Green, Okla- 
homa, Okla. Filed May 31, 1913. Serial No. 770,976. 

1,098,571. Square-Rule. Paul Fred Haase, Kansas City. 
Mo. Filed Aug. 19, 1912. Serial No. 715,925. 


Henry H. Johnson, Brook- 
Serial No. 775,990. 
Harry Budd, Independ- 


Filed 


1,098,572. Sad-Iron. Ralph E. Hart, Geneva, Ind. 
Nov. 26, 1913. Serial No. 803,221. 
1,098,591.. Gate-Hinge. John C. Schee and Montraville 


A. Lyons, Farmington, Iowa. Filed Feb. 27, 1913. Serial 
No. 751,077. 
1,098,601. Door-Lock. 
Okla. Filed July 25, 1913. Serial No. 781,057. 
1,098,618. Window and Door Screen. Samuel 
Pitman, N. J., assignor of one-half to Vernon D. Clark, Pit- 


man, N. J. Filed Aug. 26, 1913. Serial No. 786,659. 


Frank L. Wardroper, Oklahoma, 


Downs, 


1,098,634. Gage-Hinge. Haden J. Neighbors, Roseburg, 
Ore. Filed March 10, 1914. Serial No. 823,696. 


1,098,648. Can-Opener. Henry Till, Los Angeles, Cal. 
Filed Oct. 10, 1912. Serial No. 725,096. 


1,098,696. Punch. George L. Thom, Brooklyn, N. Y., 
assignor to William Wallace McLaurin, Brookfield, Mass. 


Filed Feh. 10, 1913. Serial No. 747,441. 

1,098,708. Orchard-Heater. Clayborne 
drew Armstrong, Rialto, Cal. Filed Sept. 2, 1913. 
787,797. 


3yron and An- 
Serial No. 


1,098,799. Eddie O. Higdon, Chicago. 


Liquid-Percolator. 


Ill. Filed March 17, 1913. Serial No. 754,714. 
1,098,801.  Spirit-Level. William J. Hughes, Chicago, 
Ill. Filed Dec. 27, 1913. Serial No. 809,073. 


Screen-Frame. William W. Watson, James- 
town, N. Y. Filed May 12, 1913. Serial No. 766,956 
1,098,885. Hinge. James David Daniel, Linden, Tenn 
Filed April 2, 1914. Serial No. 829,032. 
1,098,886. Sad-Iron. Alfred H. Davies, Cleveland, Ohio, 


assignor, by mesne assignments, to The Sixth City Iron Com- 
Filed Feb. 19, 


1,098,857. 


pany, Cleveland, Ohio, a corporation cf Ohio. 
1912. Serial No. 678,539. 

Washing-Machine. Isaiah D. Buck, Phila- 
assignor to William Smedley and George Now- 
Filed 1912. Serial No. 


1,098,937. 
delphia, Pa., 
land, Philadelphia, Pa. 


705,980. 


June 26, 


Philadelphia, 
Philadelphia, 


Ventilator. Joseph A. Hodel, 
»f one-fourth to Alfred Hors‘ield, 
Pa. Filed Jan. 4, 1913. Serial No. 740,140. : 

1,098,978. Clothes-Pounder. Adam Schott, Oakland, 
Cal. Filed Dec. 16, 1912. Serial No. 737,064. 
Window-Screen. Henry C. Wolf, Catawissa, 
Serial No. 764,906 
Enos Cornelius Frisk and Ed- 
Wis. Filed May 28, 


1,098,948. 


Pa., assignor 


1,099,003. 
Pa. Filed May 1, 1915. 
1,099,033. Utensil-Knob. 
ward Christian Anderson, 
1913. Serial No. 770,342. 
1,099,052. Paring-Knife Attachment. Henry D. Jones, 
Ashtabula, Ohio. Filed May 7, 1912. Serial No. 695,699. 
1,099,072. Washboiler. John H. McCune, Kaw, Okla. 


Somerset, 


Filed May 28, 1913. Serial No. 770,415 
1,099,105. Lock Mechanism. Henry G. Voight, New 
Britain, Conn., assignor to The American Hardware Cor- 


Britain, Conn., a corporation of Connecticut 
Serial No. 755,101. 


poration, New 
Filed March 18, 1913. 
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WEEKLY REPORT 
OF TRADE AND THE MARKETS 








STEEL. 

There has been a slight improvement in the steel 
market during the past week. Enquiry is of a broader 
and more substantial character than has been experi- 
enced for some time. 

Less general, but covering a goodly portion of the 
trade, is the receipt of heavy orders and in no case is 
the actual booking of business at a lower rate than 
thirty days ago. 

The change is not momentary for such a condition 
does not normally present itself in June. When April 
and May pass without any appreciable improvement 
in conditions, it can confidently be expected that the 
improvement is likely to run for the balance of the 
month at least. 

July is known to be a generally impossible month. In 
a year of great activity, this month is fairly active, 
but in uncertain times like the present, July has never 
made an appreciable showing. 

In view of this, a lull is naturally to be expected 
next month, although if June continues to be active, 
buyers may continue to place orders in July. 

The market is not accompanied by stiffening of 
prices. On the other hand, prices are the lowest that 
have yet been heard of. 

Considerable of the encouragement that lent itself 
to boost the market during the past week came from 
the railroads who have ordered over 10,000 cars and 
the bureau of construction and repair of the Navy 
Department who will take bids and several hundred 
tons of bars, for the various navy yards. 





‘COPPER. 


The copper market is extremely dull and stagnant to 
an alarming degree. 

Statistics for May show a decline in domestic de- 
liveries from 63,427,633 pounds in April, to 55,592,170 
in May. The present outlook is not of a character to 
stimulate much buying. 

Although producers have not changed their asking 
price, it is believed that they are prepared to make 
concessions in order to secure business ; but the market 
is so dull and apathetic that there is no business of- 
fered. 

Current prices in New York are: Prompt and June: 
Prime Lake, 14.12% to 14.37%. 

Electrolytic, 13.85 to 13.95; Casting, 13.70 to 13.80; 
July and August: Prime Lake, 14.12% to 14.37%; 
Electrolytic, 13.85 to 13.95; Casting, 13.70 to 13.80. 

There is practically nothing being done in the for- 
eign copper markets. 

In London first bonds remain firm at £65 10s for 
electrolytic. Sales of the most skimpy character are 
being conducted at this price. 


LEAD. 

There has been very little change in the lead market 
during the past week. While the demand is irregular, 
producers seem to be well supplied with orders and are 
making no efforts to force sales at current prices. 

They are unwilling to make concessions, so that the 
buying is conducted along very skimpy lines. 

No immediate relief from prevailing conditions are 
promised as this is the usual period of the summer 
dullness. 

The prices are: 

June: New York, 3.90; E. St. Louis, 3.82%. 

July: New York, 3.90; E. St. Louis, 3.80. 

Retail lots: New York, 4.10. 

Spot: New York, 3.90; E. St. Louis, 3.80. 

Trust: New York, 3.90; E. St. Louis, 3.82%. 

There was a considerable increase in both receipts 
and shipments during the past week at St. Louis. 

Receipts were 93,680 as compared with 54,830 pigs 
for the preceding week. 

Shipments from St. Louis were 48,130 pigs against 
30,540 for the preceding week. 

Ore prices are firm, there being no change in the 
Joplin lead ore market during the past week. 

Prices are $45 to $46 per ton of 80 per cent lead. 


SPELTER. 

The spelter market at the several important centers 
is slightly lower; but it is noted that there are no signs 
of real weakness. 

Buyers can place orders at St. Louis as low as 4.95. 

Neither buyers nor sellers are showing much activity 
and the market is left to take care of itself. 

The consumption of spelter appears to be at its 
lowest ebb; but a further reduction in prices is pre- 
vented by the expectation that the output will be re- 
duced. 

Existing prices are quoted as follows: 

June 5, 7% to 5.10 at New York, 4.92% to 4.95 
at E. St. Louis. 

July, 5.10 at New York, 4.95 at E. St.. Louis. 

August. 5.1214 at New York, 4.97% at St. Louis. 

Retail lots 5.35 at New York. 

Prompt shipments 5.10 to 5.20 at New York, 4.92% 
to 4.95 at St. Louis. 

Receipts at St. Louis for the past week more than 
twice as much as for the preceding week. 

The London market is at a standstill, prices there 
being quoted slightly lower than here. 





SHEETS. 

A better tone seems to prevail in the sheet market. 
Inquiries during the past week have been broader and 
of a more substantial character than have been ex- 
perienced for the past two months. In several in- 
stance it is known that consumers have voluntarily 
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Prices are very low and to encourage the enquiries 
that have prevailed during the past few days, the mills 
iave shown a tendency to do some closer figuring. 

It is doubtful whether the mills will quote lower 
prices than 2.75 on galvanized sheets and a 1.80 on 
sheet mill black. 

There has been no increase in sheet mill operation, 
as the demand is still not so great as to demand it. 
The production remains at about 65 per cent of capac- 
ity. 

Prices quoted are: 

Black sheets, 28 gauge, 1.80-1.90; Galvanized, 28 
gauge, 2.75-2.80; Tin mill black, 28 gauge, 1.80-1.85; 
Blue annealed, 10 gauge, 1.35; Painted corrugated, 
pound, 2.00-2.10; Galvanized Corrugated pound, 
2.80-2.90. 

The London market reports very unfavorable con- 
ditions, the mills there suffering from lack of orders. 


TIN. 

The tin market although very sluggish, is being close- 
ly watached for interesting developments. 

Neither buyers nor sellers are showing the slightest 
inclination to do anything. 

Sellers are shy on account of the approaching rate 
decision. A favorable decision will no doubt be fol- 
lowed by a complete change in sentiment. 

For tin will become peculiarly sensitive to such a 
change, as it is known to be a large bear interest 
abroad. 

Very little is said concerning the increase in outfit 
for the future, more attention being paid to the decline 
in prices. 

The prices are: 

Wholesale, 30.75; city delivery, 30.70; ton lots, 
31.00; June: Wholesale, 30.70; July: Wholesale, 30.75. 

Although there is a scant supply of spot tin and this 
is concentrated in a few hands, the demand is so low 
that even the prevailing low prices quoted above fail 
to liven up the market. 

It is the consensus of opinion that the heavy stocks 
in China—estimated to be about 3,000 to 3,500 tons— 
will have a tendency to drive prices still lower in the 
foreign market. 


TIN PLATE. 


Tin plate mills are operating almost at full capacity 
although there has been a slight decrease. 

Leading interests have been running at 94 per cent 
of capacity for several weeks past. 

The regular tin plate mills have cut down their out- 
put of tin mill blacks, with the result that tin mill 
blacks are now quoted the same as sheet mill black— 
1.80 to 1.85. 

Tin plate is quoted at 3.30 to 3.40 for 100 pound 
cokes; but very few sellers are looking for prompt 
business. 

For prompt and future business the present prices 
are: Coke tins: 14x201 C. 3.55; 14x20, 100 pound, 
3.40; 14X20, 95 pound, 3.35; 14x20, 90 pound, 3.30. 

Eight pound coated : 20x28, 200 pound, 6.60; 20x28, 
214 pound, 6.90. 


The general outlook of the pig iron markets in most 
of the centers is decidedly more cheerful than has been 
the case for some time past. 

Prices are low and the market in general is in favor 
of buyers. 

There is a continued activity in the pipe market, one 
large concern making a total purchase of 150,000 tons 
of southern pig iron within a ‘week. 

The Buffalo market was characterized by the book- 
ing of orders for 25,000 tons, the largest week’s total 
in the past three months. There have been no varia- 
tions of prices in the Buffalo market during the past 
week. 

There is considerable dullness in the Cleveland mar- 
ket, but shipments are being made to thé foundries 
right along. A good percentage of the sales are being 
made at $13.00. 

Pittsburgh sales have been fairly heavy during the 
past week or so. Although some sellers were asking 
$13.50 furnace for number 2 foundry and malleable, 
both grades could be disposed at $13.90. 

The prevailing prices are: 


PITTSBURGH. 


CO SS ae er en ee ..$13.75@14.40 
0 are 13.40@13.65 
Bessemer ...... Sepiefanss 2 hee Muh oe Ae Sea 14.90 
vale Ba San arb tinea ie Satan /eck emo 13.90 
ET re ee one ice ee en 14.15 
Southern No. 2 15.15 
Southern forge oe ate anaes Si. x 14.15 
PHILADELPHIA, 
No. 2 foundry, Northern .$14.50@14.75 
ER SE SO rr ar ya ee re 14.00 
Basic te ae 14.00 
ee i 21.00 
Middlesboro No. 3 at dock . 15.00@15.25 


CHICAGO. 


No. 1 foundry, Northern........ 


sda vied woe ope 
No. 2 foundry, Northern.......... 2 


5 
14.00@ 14.25 


vO; oo sommdry, NOrhern.. «0.606.600. 13.50@13.75 
No. 1 rounaty, Southern... ... 266.6455 15.10 
Ney 2 OMMGEy, SOUUHOFR. . 2.2.5.5. ce ee as. 14.60 
No.3 toundry, Southern... .. ... 2. 6... es ees. 14.10 
Gray forge Southerf................. 13.60 
0 aa ee eee 14.00 
heme superior charcoal ..... 2... 6.06. ..cc ose 16.25 


BIRMINGHAM. 
..$10.25@10.75 
10.25@10.75 
9.75@10.00 


9.25@ 9.75 


No. 2 foundry i it eee 
Lo Ree | er le ee ar 
No. 3. foundry 

Gray forge 


Matthew Addy & Company’s market report, June 
13, 1914, says: 


There is much more activity in iron. Sales recently have 
been large and inquiry is better. Iron for pipe foundries has 
led the procession. Basic is also in demand. The unsatis- 
factory part of the business is that prices are still at the 
bottom. At today’s prices iron masters are having difficulty 
in exchanging old dollars for new ones, and in consequence 
there is a steady reduction in output. Two Southern Ohio 
furnaces are booked to go out in a few weeks, and in every 
iron making district more and more furnaces are becoming 
idle. It is a remarkable situation, for with the promise of 
abundant crops the iron industry should be running 100 per 
cent full, whereas to tell the exact truth, it is today on a 
basis of not to exceed 60 per cent. The only real comfort 
to be found is in the certain knowledge that this state of 
affairs cannot continue forever—there must soon be a great 
change for the better. Hope for the future is strong, but 
that is the best that can be said. Many optimists predict a 
decided change for the better within ninety days—in fact, 
there are all kinds of favorable views—but there will be no 
real happiness until prices go up. 

The whole iron trade is grinning over Mr. Underwood’s 
weak attempt in the House to justify the new tariff as far as 
regards iron. It was a pitiable spectacle to see him fall so 
far short of the truth and make statements that everyone in 
the business knows to be misleading, to say the least. 
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Current Hardware and Metal Prices. 


AMERICAN ARTISAN AND HARDWARE RECORD 


is the only 


publication containing Western Hardware and Metal prices corrected weekly. 


- 








METALS. LEAD 
mpage PAD cteadiee ssa dveenek $4 10 
SP eee ey eet Pree 4 60 
N asinasal (White) brands (in less 
than 100 fb. lots), per Ib........ 7c 
FIRST QUALITY BRIGHT 
PLATES. Sheet. 
Pull colle........5 per 100 Ibs. $6 20 
Per Box} Cut coils......... per 100 lbs. 6 25 
IC aR OR $6 90 
IX Pe rr 7 65 
IxXX Ew 8 45 ALUMINUM. 
(4 8" aera 9 25 
Te BONED. «6 soc sce cs sen 10 10] Carload lots. 
IC Re ere .13 80] No. 1 Pure Ingot...... per Ib. $0 23 
IX RES eee” te LS ae ee 7 34 
IXX RS be sleed yt caste ised 16 90 
xxx ot , Pee .18 50 
eee de % Se .20 20 TIN 
ner  ) Se eae per lb. $0 34 
COKE PLATES. | ae ie = 35 
Cokes, 180 Ibs....... 20x28 $ 7 80 
Cokes, 200 Ibs....... 20x28 8 00 
a 216 lbs. ...IC 20x28 8 30 
Cokes, 270 lbs....... IX 20x28 10 00 HARDWARE 
' 
PIG IRON. 
Northern Fdy., No. 1....... .$15 00 
Northern Fdy., No. 2.......... 14 50 
Northern Fady., See . $4.25 ADZES 
Southern Fdy., No. 1..... 16 10 ’ 
Southern Fdy., No. 2.......... 15 85 Cerpenters’. 
Southern Fdy., No. 3....... 15 60 re er er 40% 
Lake Sup. Charcoal. .... MER 
Malleable............ 3 14 50 . 
Coopers’. 
. ane OND. cs x'a< sadn adeeb ee Mea 15% 
BLUE ANNEALED SHEETS. WE iss suns ins sonenbew ber 15% 
deg SO ee per 100 Ibs. $1 95 
No. 12... ....-per 100 lbs. 2 00 : 
a ree per 100 lbs. 2 05 Railroad. 
| er ee ee) ee eee eee ye. 40% 
ONE PASS COLD ROLLED BLACK Ship. 
No. 18-20.. ..per 100 Ibs. $2 15 ee re eee 40% 
No. 22-24.. PERSE, 2 208 “WOON is és oéncennd bons teheee 15% 
No, ae ge -_per 100 Ibs. 2 25 
i ee ...per 100 lbs. 2 30 
ae .per 100 Ibs. 2 35 AMMUNITION. 
GALVANIZED. Caps, Percussion—per 1,000. 
Le OTS per 100 lbs. $2 65 4 L., Waterproof, 1-10s........ 47c 
No. 16-20... 50<0<< per 100 lbs. 2 80 SD hed iors wy dake Oe aienkee eae 35¢ 
ot Sa per 100 lbs. 2 95 Masket FPO e Oe Cee 68c 
_ See per 100 lbs. 3 10 
PIS. per 100 lbs. 3 25 
ay per 100 lbs. 3 40] spelis, Loaded— 
Ri keh 20 + 0e.0% > & DT ‘ : 
meals por eee Loaded with Black Powder..... 40% 
Loaded with — gga ec om 
medium grades.......... 40 y 
POLISHED SHEET STEEL. Loaded with Smokeless Powder, 3 
PN isin ac dcus per 100 Ibs. $4 55| high grade........ 40 & 10 & 107%, 
eee per 100 lbs. 4 65 
PEO MI swsee seen ce per 100 lbs. 4 75 |. winchester: 
yr ee per 100 lbs. 4 85 Smokeless Repeater Grade. .40 & 5% 
Smokeless Leader Grade 40&10& Ov 
DE POE on oo x cae nnseusas W/, 
SMOOTH STEEL. 





Per 100 Ibs | Gun Wads—per 1,000. 





Wood's Smooth, 9 ae cahong * 4 Winchester Gun Wads......... 15% 
as és No. 25-26...... 3 10) 
os ‘ abies 2 be | Powder. Each. 
DuPont’ s Sporting, ee $5 25 
4 kegs.... 2 90 
“ “s : 
PATENT PLANISHED SHEET DuPont's Canisters, : aoe.- . ‘= 
IRON. “ oii... 15 
“ > 
Patent Planished Sheet Iron, “ Smokeless drums... 7 4 
SOUURE:.. scacesees sosibune $9 50 « ‘ re Ally rete 
ig 2 10-can drum 4 86 
79 "T° . = ¥ o }-kegs... 3 12 
PATENT PLANISHED SHEET “ “ pS ta 54 
STEEL. 
Dickey Planished Sheet Steel...... 84 Shot 
Drop shot, sizes smaller than 
SOLDER. B 25-tb. bags, per bag.. . $1 85 
XXX Guaranteed he sini .perlb 2J}c ee on apg sizes, anne 
Commercial § & § . “ 19h] Buck shot, 25-M. bags. per bag 2 20 
ee. See “ Wée Chilled shot, 25-tb. bags, 2 20 
SPELTER. ANCHORS. 
In Slabs.............-2..2..+++.+.-5$C! Expansion Screw Anchors........ 60% 
SHEET ZINC. ANVILS. 

SSO, da dcxcadeteewaniie dso $7 50) Trenton, 70 to 80 Ibs...... 9ic per lb. 
Less than Cask lots..... $7 75 to 8 25' Trenton, 81 to 150 lbs......94c per Ib. 
COPPER. ASBESTOS. 

Copper sheet, base......seeeeees 19%¢ Board and Paper.......... $3 00 Cwt 





AUGURS. 
Boring Machine Pe VS PORT ee EK 70% 
Ps os wae Cheon acca ued 50% 
Ceo SIG Fs oes ss He hoe 70% 
Hollow. 
Bonney’s—list $30.00...... 75 -- Ag 
ne en eee 
Post Hole. 
Digwell, 8-inch....... er doz.12 50 
Iwan’s Post Hole and Well... 40% 
Vaughan’s, 4 to 9-in...per doz. 6 60 
Ship. 
Ford’s, with or without screw. . .50% 
Snell’s 40-5% 
AWLS. 
Brad. 
No. 3 Handled....... per; doz. $0 40 
No. 1050 Handled. . 95 
Shouldered, assorted 1 to 4, 
I err ef per gro. 3 60 
Patent asst’d, 1 to 4.. = 70 
Harness. 
I ea a - 95 
NE, a cakcke needy 4 90 
Peg. 
Shouldered.......... “ 1 50 
FEE Ea - 65 
Scratch. 
No. 1 handled....... a 5 40 
No. IS, socket han’ld. nian doz. 1 25 
No. 7 Stanley.. 1 75 
AXES. 
Boy's Handled. 
Lippincott, 3 tb.. nee; doz. " 00 
Marshall Falls City.. 6 00 
Broad. 
Plumbs, Oy eee 334% 
= rrr fs 
¥ Firemen’s (handled), 
>= 0544s Oe SeoeD 00 
Plumbs, Miners’ (handled) “ 9 00 
Single Bitted (handled). 
Blood’s Champion........... $12 00 
Blood’s Dull Finished........ 10 50 
n llggaa ercessee 8 7S 
Pee eee 75 
Perfect PPouniior: Forest Clipper 10 00 
Single Bitted (without handles). 
Blood’s Champion........... $9 50 
Blood’s Dull Finish.......... 9 00 
0 a reer 7 25 


Double Bitted (without handles). 

Blood’s Champion, 3} to 4} lbs. 
are te et per doz. 11 50 
Flint Edge ceeds % ri 9 75 
Perfect Premier. . - 11 00 
The above prices on axes of 3 to 4 Ibs. 
are the base prices. 

34 to 44 lbs. advance 25c. 

4 to5 Ibs. advance 50c. 

44 to 54 lbs. advance 75c. 


BAGS, PAPER NAIL. 


Pounds..... 10 16 20 25 
Per 1,000...$2 50 375 450 500 


BALANCES, SPRING. 
Of PE OS PEE OOS 40% 
IN, F alantid Ree « dncee nis wale 20% 

BARS, CROW. 


Pinch or Wedge Point, per cwt.. $3 25 


BASKETS. 
Clothes. 
Small Willow........ per doz. 7 00 
Medium “ .....0.. Pa 8 75 
Large YL aetaviess - 10 50 
Galvanized Iron. }4bu. 1 bu. 1} bu 
re $3 50 500 675 





BEATERS. 
Carpet. Per doz. 
No. 13 Tinned Spring Wire...$ 0 9) 


No. 11 Spring Wire coppered. | 3 
No. 10 Preston. ...., pp Soe 30 


Egg. Per doz 
No. 50 Imp. Dover......... $0 / 
No. 102 “ “tinned... 9) 
No. 150 “ ~ (ic... 2 30 
No. 10 Heavy hotel tinned... 2 10 
No, 13° oy ape ey 
No. .46: 7% “ cu. a OO 
me 16: ™ wang? Vue we 

BELLOWS. 

aa on aes cn EEE TEE 65% 

Hand. 

Ee Pee. per doz. 7 50 
GIs A sis va caste 5 9 40 

Moulders’. 

eer ery ns 12 60 
BELLS. 

Call. 

3-inch Nickeled Rotary Bell, 
Bronzed base...... per doz. $5 00 

Cow. 

a Pee Poe 60% 
ee See POC 65&10% 

Door. Per doz. 
New Departure Automatic... $6 50 
Rotary. 

3 -in. Old Copper Bell....... 4 00 
3 -in. Old Copper Bell,fancy. 6 00 
3 -in. Nickeled Steel Bell.... 4 50 
34-in. Nickeled Steel Bell.... 5 00 

Hand. 

Hand Bells, polished....... 40& 10% 

White Metel............-«s.: 40% 

DERE Ors 0 Shs aiedaene 30% 

oy Pe, ee PET 40&334% 

| ER ee ee 334% 
Miscellaneous. 


Church and School, steel alloy... .50% 


Farm, lbs... 100 
aes $190 2°40 3°35 4 75 


BEVELS, TEE 


Stanley’s, rosewood handle, new 
ee eae et ere ae vets 
Stanley's iron handle............Nets 
BINDING, OILCLOTH. 
RE Ae pea ee BO SI, cat 75% 
DEE in civic Varn cae e huss reWs cos 70% 
ee Se 75% 
BITS. 
Auger. 
Extra Double Spur.. . .70&10% 
Ford’s Car and Machine.. . .40&10% 
eS a Pesos 50% 
Os oe. Sra eae ae 50% 
Russell Jenning’s.......... 30& 10% 
Clark’s Expansive.......°%.... 65% 
Steer’s “* Small list, $22 00. .25% 
= “ Large “* $26 00. .25% 
SN OS ss aces Vp aatea dias 50% 
Ford’ ms Ship Auger pattern 
Gare 5c epee aver esetiakes 50% 
GO i oungBlas the RE Wied od oe 15% 
Countersink. 
No. < Wheeler’ s. oe doz. $1 60 
No. “a 2 40 
American Snailhead.. “- 1 10 
ose ; 1 20 
” Oe. ee 1 00 
Mahew’s Flat...... <i 90 
™ eee % 1 40 
Dowell. 
Russell Jennings........... 308&10% 
Gimlet. 
Standard Double Cut.......... 40% 
German Pattern..... per doz. $0 60 
NS PT or ny 65 
IN css Sta dese os te ™ 80 
RG ina tt bith on’ és 15% 
Countersink......... = 1 30 
Reamer. 
Jenning’s Square..... “5 2 50 
Standard Square..... = 2 00 
American Octagon. . = 1 75 
Screw Driver. 
No. 7 Common...... ~ 55 
No. 1 Triumph...... ¥ 1 25 





ta 
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BLACKING, STOVE. (See Polish). BROILERS. 
BLADES, SAW. ae, 2 ee 70% 

Butchers’. No. Geua, Self-basting, 90 doz. $2 50 
Standard, ? & l}-in........... 35 
Clock GpWtRGsis'c.descssceseess 35 BUCKETS. 

Stat. ccc vseebescvcdsseravcss 15% Pump, Rubber. _ 
OEE dis v caseeieecs per gro. 5 

Hack. : & CN na Geceswcases # 4 75 
Disston’s...+.++++eeeeeeeres 25&5 Champion........... “ 7 50 
FUOR Hs sere ztes Sena a cee Victor ia “ 9 25 
Staaf. oc cccscvcteoesoqoceade 0 Cale | Sa “ 

; ee feths gin 4 xa e.- om 
Wood. 

Ne ee oz. $2 40] Well. 

Dosen’ 's—No. 6, 16, 3b & oa, 4 75| Galvd, Qts 10 12 14 
Tris. 06 Sa -c6s ok ae antes S$ 50] Per dos....... $290 325 340 
Wooden, top ear, plain, per doz. 4 00 
BLOCKS. swivel, 5 10 

Snatch. 10H 
Wades <5 sis eb hnutiaws 70&10% BUCKS, SAW. 

Steal, § cu dos sara Waewam eta re: per doz. $2 40 

Tackle. P sehen BURRS, RIVETING. 

Iron Strapped............. 10% Cc 
opper Burrs only.............. 
Com. Beth... +. 6. .eererereees 607% Tinners’ Iron Burrs only....... 65888 
BOARDS. BUTTS. 

Stove. 

, . : ee ERS I ee ee 60&5% 
Wabash Coystal, ....0+.- Net Prices Wrought Brass (New List)... 50& 10% 
Wabash Oriental......... ~ - 

Wabash Mosaic “ Wrought Steel, Bright............ 65% 
Wabash Delft Enameled .. “ Wrought Steel, Japanned.......... Net 
Wabash Art Inlay....... es CALIPERS. 
Wash. 
I cc dcliinte 4 aes aed 4 7 35% 
No. 760, Banner Globe, oe 2 50 Inside and SE. f Sarsars ha5.08 5% 
se. das. Manas Globe (single ns SS SA ae ere are 30% 
0 (ek neces een hee ns r doz CALKS. 
No. 862, White Hen, yo Logger’s Boot. 

Ee ee eee per doz. 3 75 ‘ : S 
No. 800, Brass King.. “ 3 30 —— nm. Co.'s), per M..... $3 75 
ne teen eee ny 3 28] Shoenberger............ per Ib 5c 
No. 964, Royal Blue, oan Bessemer Pee aS i a\s.s iw wihers 4}c 

per doz. 3 25 CE ee 7 ¢ 
ee Pee ee rete eee 8ic 
BOBS, PLUMB. CANS 

Carpenters’. eo tel 

: olstein. 

No. 2. iron pvdk onde per doz. $0 60 ay 300 301 302 
| Sages a gee. : A ~ 
Ne Sead L328] Perdoz.s20 25 22 70 23 95 
No. 4, epee a PPP 04 4 40 Gem Pattern. 
No. 113, brass lated. 2 110 Nos..... 400 401 402 
No. N30, nickel plat’'d “ 1 50 Gels. 's 5 8 10 

Per doz..$17 75 2025 21 45 

BOLTS. 
Illi Pattern. 

Carriage, Machine, etc. oe, E.2 £3 
Carriage, }x6 and sizes smaller eee 8 10 

and ng de sons eiaey .75&10% Per dozen........ $23 50 26.50 
Carriage, sizes larger and long- 

er than RRS ee 70&10%| Jersey Pattern 
Machine, }x4 and sizes smaller NOS........2205. 80 81 

pee pp aaa 10% | Se . 8 10 
Machine, sizes larger and long- 10% a Ce $23 00 27 00 
a... ae CAN OPENERS. 

NC hia a &.5 0 200-0 ks b> de Oh 80&10% | See Openers. 
Ere ror rye 75% iP 
Wagon Box Strap............. 70% CAPS, GUN. 

Mortis, Door. See Ammunition. 

SN oid. 's be a wla.e de ewe 60% CARPET STRETCHERS. 
Gem, bronze plated............ 20% | See Stretchers. 

Barrel. CARRIERS. 
tes 5b ins 6 aoe eNO ters Hey. 

Wrought................4- 70 Diamond, Regular......each, $3 85 
Wrought, bronzed.......... 50&10% Diamond, Sling........ “ 7 00 

Flush. Myers’ Imperial........ _ 3 85 
re oe 40&10% Myers’ Clover Leaf..... 2 4 00 

Spring. CARTRIDGES. 

I vac 6. vd kn 34.0015 75&10% See A eee 
Wrought, heavy..........- 70& 10% ee Ammunition. 

Square. CASTERS. 

I awn uc seNc ees 00a ORT ae '— Ball Bearing.. 50& 10% 
Seer errr 10% ee Ball Bearing...... on 
ee ees eseeeesesresreeeeeeeseses oO 

BORERS. Common Plate. 

Angular. POET 5.65555 eae nays ss 0% 
Miller's Falls........ per doz.$13 78 a Seen 
Sil borers, No. 51 wb Philadeiphia Plate, new list... .60% 

Bung. pts fartin’ {See ee ee 60% 
Enterprise Mfg. Co.’ s a :. ber 4 INA <0 die cate wale 75&10% 

No 2&5% 
CATCHERS, GRASS. 
BOXES Carroll's, No. C... ..per doz. $4 25 

Mail, No......... 1 2 10’ —e s, 

Breet aes 1 2 3 
Per OS re $3 50 5 00 15 00 a py "$5.60 «5 75 6 25 

Miter. Nos. : 4 5 6 
New Langdon.............. 15&5% Per doz...... $675 950 1000 
a, RRR eer 307 aby ee 
RR aes each, 1 50 CHAIN AND CHAINS. 

Breast Chains. 
BRACES. eiediesh, . doz. Pairs, $5 75 

Fray’ s Genuine €pcefford’s........ 60%] With Covert Snaps: 5 00 
“Nos. 66 to 146...........50%] WithSlide........ “ 3 25 
~ No. ase vere eres $3 + Without Slide... .. ” 2 85 

OS ee eee eee 2 
wt eM OMG oes ao piss van 3 30. Bright Ox Chains. 
#-in., $7 25; j-in., $5 45 per 100 lbs. 
BRACKETS. “3 vn Site Pp 

Hay-Rack. Cable Coil a 
Wenzel 's No. 1. per doz. $9 50| Inch. ‘ i 

nee s ie So foe ee) Par iebibe. si6 30 8 00 7°00 6 20 

Shelf. Inch. } 

Per 100 ths. 6 00 5 90 Fi 5 65 
Clover Wrought Steel.......... oo See 
SE FR ovo 6 cece cccncced 65%! Perl0Otbs........ 5 4. 5 ss 5 ds 


Cable Log Chain- 
Aaa 25c per 100fb. on Cable 
oil. 


Coil Chains, German Pat. 


a eae es 70% 

od LY A er as ee 664% 

EE Ay Sees S 65% 
German Pat. Halter Chcins 

OM Be Fa gms ci eats 663% 

Ms ss ad a vv eae 65% 

NG S555 aoe 6% nadie anced 60% 
German Machine Chain. 

3/0—2/0O—1/O—1. ............ 50% 
Picture Chains. 

Light Brass, 3 ft..... pet doz. $0 50 

Heavy Brass, 3 ft. 75 
Pump Chain. 

Galvanized, per 100 lbs...... $5 50 
Safety Chain. 

ee eae ae 65% 


Sash Chain. (Morton's) - 


Steel, per 100 ft. 


RE a ee ae eee $1 20 

aL hale eS hard Rh ck es se's wa bs 1 60 

Dita kisie delves parade x dus 2 40 
Copper 

ESS A a, Ap ee a ae 2 00 

Rak died kaw oa ss Sa. Wcralera eve 2 70 

DR daGetaedeleneseaaceesact 3 35 
Champion Metal 

oR a eee 3 00 

oe Son wand een ae ae 4 50 
Cable Sash Chains 

SS eee ee 35% 

ia cc nss cdecctauseeeeake Fe 
Special Steel Loading = 

OS eae ¥ 

Per 100ibs:$16°00 13°80 13°50 


Stretcher Chains. 


¥s-in., $8 50; 3-in.,$7 75 per 100lbs 
Tie-Out Chains. 
NUNS a oe son ig baad an ue 70&5% 


Trace Chains. 
Western Standard. 


AR ree per pair, 30c 
a a EOE = 34c 
DOR *S Cement «  33e 
OS Sree ~: 38c 

Add 2c per pair for Hooks. 
Add 2c for Twist Link. 
Wagon Stay Chains. 
Pee vs i 
Per 100 lbs....$6 50 600 5 50 


CHALK, CARPENTERS’. 





Saw Filers, 


Disston’s list, $30.00........... 30% 
Stearns’, No. 0, $3.50; No. 1, 
$11.50; No. 3, $5.00 doz. 
Wentworth’s, No. 1, $6.25; No. 3, 
$8.75. 
CLAWS, TACK. 
Cast, wood hdle....... per doz.45@60c 
Forged steel,wood hdle. . $0 80 
ae = 1 00 
MIs dias Grek oarccans ¥- 50 
CLEANERS. 
Drain. 
Iwan’s Adjustable.............55% 
Iwan’s Stationary........... 40&5% 
Pot. 
| a per doz. $0 7¢ 
Side-Walk 
SEE, 2 sie a 9's dee overs per doz. $3 25 
+ "> 2 re eee: 65&5% 
CLEAVERS. 
Family. 
Beatty’s, Inch 7 8 9 
Per doz......$8 75 9 75 10 75 
[SS ae per doz. $2 25 
Butchers’. 
ay a 25% 
CLEVISES 
Mg. waks hivanuntlasnaes 6c fb. 
CLIPPERS. 
MENG Gos s.s ckdbicawenedes« $1 90@4 75 
CLIPS 
MER exiles sane Rosen aed aes .65&5% 
Damper. 
Stamdlard.. 0. cece cece per doz 70c 
i 38c 
FROM 5. ccccasecsavecess = 17c 
CLOTH 
Emery. 
a eee. 
WME a oid oe hae om oealn waa 50% 
Hardware Wire—full rolls (100 ft.) 
2 to 3, incl., Galv.—in full roll. “a 4 
4 and 5 ee 
rere zs 3 30 
f° ee = 4 00 
Screen Wire. 

12 mesh, painted, per 100 sq.ft. 1 20 
COCKS AND FAUCETS. 
Compression Plain Bibbs......... 65% 
Lever Bibb Cocks........... 65% 
Compression Hose Bibbs. . . 50, 1085% 


Telegraph Faucets (new list) . 
Racking Cocks (new list) 








EEE Gre lice bass wR 6 per gro., 80c | Co pression Lock C’ks (new list) . 60% 
| SEE 8 70c | Andrew’s Brass Faucets.......... 70% 
Wee. ...5; Pre 60c | Angle Plug Faucets, per doz.... $0 85 
Common White School Milk Can Faucets, per doz.2 60—4 20 
Crayon..........00- 1l¢e| Petroleum Faucets.............. 70% 
CHARCOAL. COLLARS, STOVE PIPE. 
PS eivadgaetspacss per bag, 95c 
Inches.... 5 6 7 
CHECKS, DOOR. Plain Tin, per gro$1 90 240 3 50 
Blount................+.++++-+-30% | Japanned Tin “ 300 350 4 25 
Se ere ear 30% | Lacquered Tin “ 360 420 4 80 
CHIMNEY TOPS. COMBS, CURRY. 
Iwan’s Volcano. ............-.-+! 50% many Per doz. Nos. Per doz. 
P . oc . $0 37 299....$1 05 
CHISELS. il 60 320°. 85 
Box. 15 1 90 390.... 1 35 

Encies...... 10 12 14 39 90 53? 1 20 

Round, per dous3 00 3.50 3 80} gg °°" 115 620. pte 

Flat 400 500 5 50, Bote * S + he 

108 80 1400.... 1 40 
Cold. on — 

Good nade § in. and COMPASSES. 

Nite asagennes os per Ib., 13¢'C arpenters’.. 0.0. o ccc eee 60% 

Sacler size, ‘per doz... ....e.eee | Pencil—Faber's. .per doz. $1 00 
Socket, Framing and Firmer. =” . 

CR ea ck cis osiwacs ences 75&10% COPPER—See Metals. 
Tanged, Firmer. : ; COPPERS. 

Wa handles... ike cece ees 20% | Soldering. 

i ere .....per tb. 344c 
Choppers, See Cutters, Meat. 1} tb 314 ke; 2 tb *  30}c 
3 tb and larger......... “ 28¢ 
CHUCKS, DRILL. - 
Goodell’s, for Goodell’s Screw oe CORD. 
Drivers... per doz. $6 25; 4 *<ture. _ : 
Yankee, for Yankee Screw White Wire (new list).........85% 
RS cosa. c asiwia's.s6g eee 5 00) Sash. 
Regal Brand per fb. 35c 
CHURNS. Puritan Brand.. . “ 25e 
— : ‘ss CORKSCREWS. 

a e $390 460 4 85|Walker’s.................000083 334% 
Balke, BAsrel..... cc ccecccscne 65&74% | Williamson's Regular. 40&10% 
Common Dash, Williamson's Forged Worm. . 50% 

. Se 5 6 

Per doz...... $9 00 1000 10 80 COTTERS, SPRING. 

Urion, Gal..... : 7 10 . ; : 
tec a aN $375 4 ‘35 5 40| All sizes (new list).... .90% 
CLAMPS. COUPLINGS, HOSE. 
Adjustable. Bes wa $ 100 
pee i y | orass....... ..per doz. $ 
[> .30% aos Piated.. Py 85 
ters’. 
_ | _ 25%] | COVERS, WAGON—See Tents. 
ia. ; : ‘ P CRADLES, GRAIN. 

Sh x > ss, }-in., .42 : 

eon belie i Sige ”_s 90c Morgan’s Grapevine. ..per doz. $22 25 


So A ST Al AO 
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CRAYONS—See Chalk. 


CROW BARS. 
Pinch or Wedge Point...... per fb. 33c 
CUTTERS. 
Glass. 
Se ray er doz. $0 75 
Smith & Hemenway Co........ 50% 
eee 40% 
Meat. 
Ratenpion. Nos. 5, 10, 12, 22, 
CS ROT ee 
No. 202, list, $1.50 ea...... 40873% 
Pipe. 
Saunders’, No. 1 2 3 
er $0 75 1 20 3 80 
Slaw and Kraut. 
3-knife Kraut........ per doz. 11 50 
1-knife Slaw......... = 1 735 
2-knife Slaw......... re 2 50 
Re. eee ? 7 7a 
DAMPERS, STOVE PIPE. 

ON ee ee ee 
IRS ois con vakeaesonncnee 50% 
DIES AND STOCKS. 
IRS ccna ceo asks aeaeee 40% 
DIGGERS. 

Post Hole. 
ee eres wer, doz. $9 25 
SS Se eee 9 00 
BING i's 's'ng yin <ecoes - 7 50 
ee, eee * 10 25 
Iwan's Split Handle. 43 7 50 
Iwan’s Perfection. ... 9 00 
Iwan’s Hercules pattern “ 10 00 
ee See eee or 17 00 
See also Augers—Post Hole. 
Dividers, Wind..............65&10% 
DOOR CHECKS—See Checks. 
DOORS, SCREEN. 


j-in. 4-panel, painted......Net prices 
1}-in. 4-panel, painted... .. 4 
14-in. 3-panel, naturel pine, 


Re Core 


DOOR HANGERS—See Hangers. 


“ 


DRILLS. 
ns: on bak cake des tumaee 65% 
Dischontthd’ Tats... ios. 60 bek 60% 
Breast. 
Fray’s No. 9......... each,$ 1 75 


Millers Falls No. 12..... “ 2 00 
Hand. 
Goodell’s Automatic, 
1 


Nos. 0 3 3 20 
Perdoz. $7 75 11 50 12 50 11 00 
Goodell’s Single Gear, per doz. 15 75 
Millers Fs alls “i 12 75 
* Double“ . 15 25 
Reciprocating. 
PPT per doz. 16 50 
Bit Stock. 
re Sa ae eee 65% 
DRIVERS, SCREW. 
Standard..... Rate Scioto . .65&10% 
SO _ RR Ee rere J -60% 
NR ac vind su ows 4 once ee 
Champion Pattern. ..........00% 70% 
Clark's Interchangeable. ... . .2-- 30% 
Spe ee ....00% 
Reed's eos. nea ee 45&5 % 
Goodell’s Spiral. . .50, 10, ‘582% 
Yankee Ratchet........... ‘ % 
os *“*  Spiral.. ‘ $0808 
Smith & Heminway ets caess 40&5% 


EAVES TROUGH, GALVANIZED. 
Terms, 2% for cash. Factory ship- 
ments generally delivered. 


See also conductor pipe and elbows. 


EGG BEATERS—See Beaters. 
ELBOWS—Stove Pipe. 
Adjustable Store. 
Inches. . 5 6 7 
Smooth, per doz:$ $0 80 090 1 25 
Plan'd 200 225 290 


Corrugated Stove. 


mn 
fo.) 


Inches... 7 
eam, per doz: ‘$0 75 090 1 30 


Pol’d 1 40 165 2 35 

Plan’ a, - 2 25 299 378 
Four-Piece Stove. 

Inches ... 5 6 7 


Smooth, per doz: $0 60 065 095 
Planished “ 1 75 195 25 


ELBOWS—Conductor Pipe. 


Galvanized Steel, Tin and Terne, 
Round Corrugated. 





Subject to discount. 


EMERY CLOTH—See Cloth. 
EMERY, TURKISH. 


Wood Pails. 
Frazer's, 15 tb, 80c; 25 tb, $1.30 each. 
Hub Lightning, 15 tbh, 55c; 25 tb, 


5-Ib 70c each. 
A pkgs. kegs kegs,| Tin Cans. 
No.60 to 150, per: Sib. 6c 4c 4c Chamellene Graphite, 
Ser i SS ee 3c 3 ee ee ee ee $9 50 
3 Sg | ee ar eee. 25 09 
(ENAMEL, IRON. 5 tbh. PCF BTOSS. . wc ww cccvee / 00 

A-B Iron Enamel, 3 doz. case, GRIDDLES. 

NOR ST a aan koa per gro., 15 <4 PNG. PS pours acaeel 334% 

GRINDSTONES. 
EXTRACTORS, PIG. Family. 
See Forceps, Pig. See 6 x 10 
Per doz...... Wie. 9 73. 32 
EYES. Loose. 

Bright Wire Screw—See Goods, B. Ww. Ss ok des ence $22 00@$23 00 

oe be ahaa ee kane 60, 10&5% Mounted. 

NE 4 c's Glee a ane BS 85&10% Ball Bearing... 1 2 3 

ee eee 0 eR $3 75 360 335 

Common Bear’g 1 2 
FASTENERS, STORM SASH. Each......... e335 315 3 00 
Schroeder's cotk ae kiowal per, doz. $0 85 GUN WADS. 
ON | eee 1 15 (See Ammunition). 
FAUCETS—See Cocks. ie HAFTS, AWL. 
rad. 
FILES AND RASPS. ian Common............per doz. $0 19 
a oe eee ere 70% Peg. 
Nicholson’s— Cc e 
ee eee 22 

pent gg 1 ee ee Tee 10% Patent, plain top.. - 50 

Black Diomond.. 1.22.2... 710% | Patent. leather top...“ = 

ON PTO TET TR bade t | Sewing. 

Great Western............. 1 “ 

Kearney & Foot........... 75&10% ae, ee we “ FS 

+n a eee aha eee hn dae ones at eee 

BI dn oc e wetnve celta 10° 

J. Barton Smith... |... | .738&10% HALTERS. 

X-F Swiss Pattern......... 40& 10% _ oe te eeeee es -per doz. $ . = 
ES ere ee. ee Le =4 
ee ESC COS OE a 75&10% | Leather, rope tie... .. ¥ 8 50 
Se ee sr ee, 70% | Leather, leather tie... "ae 


HAMMERS, HANDLED. 








FLUE STOPPERS—See Stoppers. ain Miaiee 
og 
FORCEPS, PIG. eS is meta bcp Wee Nate ak OU 50&10% 
MOOR: oo» ss 'ce~ ss ate OO Mee. BS FER ates « oan eck cassie ubbasas 50&10% 
Whisson’s Imp......... " 5 25 | Farriers 
a oes aeasesscecceccesecees 40&10% 
FORKS achinists 
Barley. ey 3.<\y5y baled me oe eee 60&5% 
Steel, new list... .....essees 60&10% | Nail. 
Wood, 4-tines........ tT EE lil. 0 aks ev ts wen oe .40&74% 
de Sere per. doz. “ - 
Hay SG 6c awe alan <2 
2-tINE. eee e eee e eens peded | May Oils os -3085% 
\ eee eee 50&10% Riveting. 
+ ee DET 5, ayes san Aine op peeG 40% 
Digging re Aimee - 658&5% | cpio 
eye ane tin Soe eles ie _: Ser eee ormene per doz. $1 25 
Header Tack. 
DRE. <6 cnccaveveekaa ween 60&5% All Iron r doz $0 35 
Be tenet eee teenies 60&5 7% Pol'd Iron, Hickory hdl or 50 
Manure. —_ ae Inlaid : va 1 ‘we 
, agnetic..... 2 
SAME. 5 esa vansenecererneenes's 60%] Per doz....... $070 080 1 ‘00 
GAUGES. NN eee per doz. 4 75 
Butt and Rabbet. HAMMERS, HEAVY. 
Cream Pail. Heavy Hammers and Sledges. 
Fairmount.......... per doz. $3 75 bee S Wik. 6.6 ope. st hay 104% 
Marking, Mortise, etc........... 5 Ibs. and over............ 75810 
Sen iis «.adb sok eee il Nets | Masons’. 
Saw. Single and Double Face. . . .70&10% 
Wire. HANDLES. 
og Pr aise Pe eT 25% | Auger. 
E Common Assorted... .per doz. $0 55 
GIMLETS. os ~erreee Nos. 1 & 2, 
Di ey eae eee 5@40%| _ perdoz................:. 4 75 
creeed 35@40% Site *, " Adjustable SF Ae per set, 1 35 
GLASS, WINDOW. pT EEE AS PPCRPT eer e retirees 
Ee ea ee ...++--90&20% Chisel 
SOUR i ise sin eted aise . - -90&25% ae . 
— 7 sod’ Tanged, Firmer, Assorted, 
? 33c; Large, 38c per doz 
3 i GLASSES, LEVEL. Hickory, Socket Firmer, Assorted, 
: -inch tee eee eens .per doz. $0 70 27c; Large size, 30c per doz. 
2}-inch............. 55! Applewood, Tanged, Firmer, As- 
B sorted, 34c; Large, 42c per doz. 
Bul GLUE Applewood, Socket, Firmer, As- 
ulk a a” per doz. $0 30 
OS Say i528 65's per lb. 18] Coal Pick............ 40% 
ig” Sa ee c : i aie mtg Alas a at bis 
Lite... “  164c Drifting SS er ee eee. 40% 
Liquid. File, assorted, 13c; Large, 16c per doz 
Army & Navy...............: 40% | Hammer. 
Le Page's— Adze Eye........ per doz., 36 to 75c 
MER OEE sks idaoutde neha nee oe 374% Blacksmiths’... .. 40c@75c 
List “B" Gant tek since dee < deaee 334% Machinists’....... sae 45c@80c 
List Cees e eee ne eee eeeens %o| Hatchet............ 4 40 
GOODS Hay and Manure Fork...........35% 
EE TO 5 Secneds cake acseore ee errr er 35% 
Ree pee per doz. $0 75 
GREASE, AXLE. | Re “ 80 
Wood Boxes. Screw Driver 
Diamond ieee acane se per gro. $5.50] Acsorted..........-. “ 37 
PROPS Oe 50 arge “ 48 
Hub —~ Te pgnin ns bint Bee et ey es 
bee nabedessedd coerce 6 75 Shovel and Spade...........244., 35% 


HANGERS. 
Barn Door. - 

U. S. Rolled Bearing... .. y, 
Matchless... ... . Bp tt “Soa 10%. 
Storm King............... 60° 
Works Basis 222200000000 

agner’s Adjustable....._. 70& 10°; 

Warehouse Big Twin........ 4 

Conductor P. 
Iwan's Perfection............. 50% 
Eave Trough. 

Ns SP eee 5 

on gaa yess ee a % 
vie AEA PTET TEE Oe 334% 
Parlor Door 

ORM Sie edss o's er set 75 
Ives’ Improved...... ee “4 60 
Lane’s Standard. .... se 3 50 
Lane’s New a: 5 3 10 
Le Roy Noiseless. . ” 4 00 
een a MERE 40& 10%, 

HASPS. 
mung, Wied, oo oo mus ss. 40% 
With Staples—See Staples. 
HATCHETS. 
Ge). Su eetnits ont bawesces 50% 
Cast Claw....... per doz. $1 10@1 35 
SE ir a as 1 25 
i ae ae 30% 
HAY KNIVES. 

See Knives. 

HAY RACK BRACKETS. 
Wenzleman’s No. 1.. d 9 
Wenzleman’s No. 2.. Peibgk. vein 9 6 

HINGES. 
Blind. 
Clark’s Gravity . per doz. sets, $1 05 
ah RS MOL I Oty 65% 
Shepherd's Noiseless, for Wood 
SAMs 655 iw ks «00d per doz. $1 05 
Gate. 
RS: 2 3 
Hgs & Ltch, doz. $2" 50 325 425 
Hinges only “ 200 2 50 ; 
Latchs only. 90 90 a 
Knuckle......... per doz. prs. $6 00 
BRO he's cire sis a sets, 6 75 
Superior........ o peg. DF 50 
Screen Door. 
Gost feeb: fi 3.550255, gross $6 50 
Ws ctiesoksutemmes < 6 75 
Spring. 
ON Sain sce g a's 6 oS hb cceueee 50% 
SOND ok a blew ag Pats os &5%, 
ae Dbl. Acting. . “4081085 

NEP ee er ee as 259 
Ideal Detachable... .per gro. $11 00 
SS EIR ahs cd ali A 
OE OS eee per gro. $7 20 
a. Meare Wat tae Oatea hee. =! 20% 

Wrought Iron. 
A, ESCO ee ee ORs VO 
Light Strap Hinges.. .65&10% 
Heavy Strap Hinges. . Sa Peoria 70% 
Lfont T Sites. on... ks. esas 60% 
Heavy T Hinges........... 40&10% 
Extra Heavy T Hinges....... 664% 

Screw Hook and Strap. 

6 to 12 in. - per 100 tbs. yo 
14 to 20in....... 4 00 
yeh ey eeere ee g 3 75 

Screw Hook and Eye 
Pb. onli s «3 per 100 tbs. $6 75 
BD din scoters RE 7 75 
DUNS ties 0% oe emaed 4 “sf 975 
HOES 
NEE eT es eee 70% 
Grub. 
RST a a rang eee 
EN per doz. $5 00 
Ladies’ and Boys’............. % 
BR ea ER: 73 
i k,n 60%, 
WOON oc set avink Vaab er ewsaee 70% 





HOOKS. 

And Eyes 

an aka wee ais chak Setaen 60% 

nt SR ey Soe: 70% 
Re Pee per gro. 80&10% 
Belt. 

ee ea tn eee 70&5% 

i os edi see Bw ee 65&5% 
Bench. 

See Stops, Bench. 





OoOnuwd 


Oo 


_ 
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box. 


Inch...<+- 





10 12 
Per doz.. sr 90 210 225 265 
Bush. : 
Common Axe Handle, per doz. $7 00 
Chain. 


Inch 


1&¥5 i 
Pr 100 $7 60-8 10 975 1150 12 60 
Clothes Lines. 


Japanned.......... per doz.22c@24c 
Galvanized........ - 40c 
Coat and Hat. 
Cast Iron....... per gro. 72c@$1 50 
Gem WaeQa oac0.0sdhaekcweates 80% 
Conductor. 
Malbeaahi's ss cicues's Con cstiaces 25% 
Wrowtlits ccc siaue so Fas acne 20% 
Corn. 
Cc ona riveted, painted 
Fact Sinha ea or per doz. $2 25 
Little ee ae > 3 25 
Gate. 
See Goods, Bright Wire. 
Grass. 
Common. Nos. 2 3 1 
Por GOR. :6654% $1 50 1 60 1 70 
Qareiivase. +s sss per doz. 1 75 
SR eh ne <q 0 
Hammock 
With plate.......... per doz. 50 
With screw.......... bie Ee 
Lambrequin, or Drapery, pe 
ery Serer 50% 300% 
Potato and Manure............. 663% 
Screw. 
WGN. 4 580 e aah 6 vnc kta ccnncia 85% 
(See Goods, Bright Wire.) 
A Ra eee per Ib.54c 
HOOPS, TUB. 
Blestie. osc. per case of 3 doz. $2 25 
HOSE, GARDEN. 
Coupled. 
per ft. 
Velvet, 3 ply—?” guar. press .... 74$c 
Eclipse bs an ea eee 
Diamond “ pi eee. e 
Geneva, “ a rigs a 
Illinois, = of ees ae 


COTTON COV. RUBBER HOSE. 
High Grade-?”’-guar. press.400 tbs. 11}c 


Special ‘“* oO 
Leader “ i 4 
HUSKERS. 

Boss. 
Nos...» B E 200 
Per doz. .$2 00 2 00 1 75 80 
tc as P K 
Per gro. .$5 40 600 600 10 50 
| th ae 3000 Oo 
Per gro........ $3 50 9 00 24 50 
SS 60 59 64 68 
Per doz..$2 15 2 15 85 1 45 
Brinkerhoff’s. 
Sas aN is so d-swake dacs ae $14 40 
IRON. 
See Metals.—First column. 
IRONS 
Curling 
Re per doz. $0 40 
a ee eee 50 
| oe CE ee Bs 58 
oo, ee % 70 
BES Sun op icses Z 1 25 
“RRS = 70 
Plane. 
pe ee 20&5% 
Sad. ° 
oS Serre per doz. $11 00 
Common, polished, per 100 ths. 3 75 
No. 70 Asbestos bs eval $1 20 net. 
es ng ws 1 35 net. 
Common, nickel ae Eee 5 25 
Chinese ere: - -per doz. 7 40 
Laundry, No. 1...... af 5 75 
Laundry, No. 2...... My 6 25 
Mrs. Pott’ s, 
No. i See cannes per set; 93 
No. 5 90 
No. 30 = “ 1 00 
No. 55 T. a so 96 
Tailors’ Sad....... .per Ib. 54 
Tailors’ Geese....... ™ 54 
Tuyere. 
Single Duck Nest. per, doz. £5 25 
Double Duck Nest. . 6 25 
os caeevive cs ‘each... 2 60 
JACKS. 
IN ates sok o.ok 0 bai 0 kes oh 70% 
Wagon. 
EG Hots F254 Soneds Babevenss 50 
Oilver, % 
Si hibes ws daca 0 00 





Standard, 
i ee Te Pees 1 2 
aS rar $0 60 1 00 
Wilcox, 
RO 504 « 3 
Eech..... $0 &5 1 20 2 90 
KETTLES 
Bn A fa a ne a 15% 
IIE 5 (alii ate: 5's %, ota's\ diarahiey 40&5% 
SG ai Wha g 4546 as << a 0 39" per tb. 27c 
DSS 5 arG aR WAG a cov axseokwed 65% 
SE SS ee 
KNIVES. 
Beet Topping. 


Clyde, 9-in. Scimiter Blade, dz. ra 85 
RR Sa cas bee ke wo ba 40 


CMI, oc sc oss cnealeee ri 
Corn. 
SE Pree per doz. $1 75 
OE er . 
MPEG Sek ances a 3 00 
MINE So's wovcccs 9 220 
Drawing. 
Standard......... (New List)...50% 
See ara 136 
Barton’s Carpenters’........... 
Folding Handle............. sash 
Hay. 
American, Sickle pa. . -doz. $10 50 
Canton, Sickle Edge. . 8 25 
NN Sd Sold bb Sic 6 es ‘s 8 00 
Iwan’s, Sickle Edge.... “ 9 50 
Iwan's, Impv’d Serrated “ 10 00 
Lightn’g, Holt’s Genuine “ 6 50 
Lightning Pattern... Ke 6 00 
Wadsworth’s Sp’r Point. “ 9 00 
Hedge. 
ON 2, 6s aos. per doz. $6 00 
| RS rae = 3 7S 
Mincing. 
Common, Single..... os 60 
Common, Double.... = 90 
Streeter, 4-blade..... 03 1 30 
Streeter, 6-blade..... S 2 00 
Puity. 
Common. . per, doz. #0 60@1 00 
Lander’s...... 1 40@1 75 
Scraping. 
Beech Handle........ 75@1 00 
NN“ re 5 25@6 00 
KNOBS. 
Doors. 
8 ES ae per doz. $ 80 
eS See fs 90 
Bate oad abe nating sy 90 
LADDERS. 
Common Long. 
| RS er 9c@14c 
Extension 
ee re ae 14c 
Step. 
Common, per ft... ... ose cesess 7}c 
Common, with Shelf, add 10c. 
Keystone.. Bley 2, said Ode ee ale d. x 15c 
Triumph, per Re ied ee ..20¢ 
LANTERNS. 
Bull’s Eye Police. 
3 -in. Flash Light.. per | doz. $9 00 
2j-in. Regular..... 7 50 
3 -in. Regular. . os 8 00 
Tubular. ’ 
pete & Tame... os... 05. Net prices 
LEADERS, CATTLE. 
ee Bese 2 3 
eee $0 $5 070 275 
LEATHER, LACE. 
_ SP Re ere 334% 
Sides. 
Ex. Quality....... per sq. ft. $0 27 
LEATHERS, PUMP. 
Valve and Plunger..............10% 
LIFPT?2S. 
Stove Cover. 
Coppered.......per gro.1 75@3 65 
_" Saae - 55 


Alaska, Coppered “ 4 00 


Alaska, Nickeled 7 5 00 
Transom. 
ee 80% 
LINES. 
Chalk. 
Twisted in = a oe 
Nos. 4 8 9 
Gro.$1 50 2 00 2 25 250 3 00 
Twisted in 50- ~ balls. 
{Se 2 3 4 
Per doz..... 25e 30c  35c 4c 
Braided in 20- > — 
Sa 2 3 
Per doz. “29 25¢ 3le 35c 
Mansons’, in 100-ft. hanks. . doz. 80c 
Clothes. 
ni ee per doz. $0 95 
ES A oe * 1 15 
OE Se < 1 40 
OO ea te 2 15 
$0-ft. Cotton........ 9 a 
50-ft. Braided Cotton. “ 25 





LINING, STOVE. 
WIG C5 wane nn cicee per crate, 42c 


MACHINES. 
Without With 


Boring. 
Augers Auger 


Angular... “per, doz. $3 00 4 40 
Upright. . 2 60 4 00 
Leather Riveting. 
Chicago, Pomeroy... .per doz. $9 0 
ON Saree a 2 06 
eas x2 2 00 
Little Giant......... oo 3 00 
Pony, Pomeroy...... 2 7 20 
Washing. 
ihe hx cas +s ncheay 5 25 
NL eae Scania die 6 00 
Ot Sar 6 50 
po eee 12 00 
MAIL BOXES. 
See Boxes. 
MALLETS. 
Carpenters’. 
Fibre Head, ae. “per, doz. $5 00 
Medium: 5 75 
a “*  Large.. ” 7 00 
Round Hickory...... ? 2 25 
“  Lignumvite.. . ‘ 4 00 
Square Hickory...... a 2 50 
Lignumvite... “* 4 75 
Tinners’. 
Applewood.......... ~ {7 
ea “* $1@1 50 
Hickory, Sheet Iron. . “n 1 50 
MATS. 
Door. 
National Rigid......... 50&10&5% 
Acme Steel Flexible... .......333% 
Stove. 
ee per gro. S 25 
een eres 50 


No. 1 Asbestos Toasters, or 
wire - covered Stove Mats, 


with handle....... per doz. 1 10 
No. 2 Asbestos Toasters, with 
SRS are? per doz. 60 
MATTOCKS. 

Esp ak ducer cade s o's Sse 70% 
| ST ae ee pee 60% 
MAULS. 

Tron, Ibs.... 10 13 16 18 

Per doz...$4 00 450 5 25 5 60 
Wood Face, lbs.... 10 12 14 
ee $5 00 5 50 600 


Wood Choppers’. 
ake Super’r & Oregon Pat, 75&5% 


MEASURES. 


3p 
Galvanized, doz. . coke 2 
Japanned, 2 


MILLS, COFFEE. 


Enterprise. . wa ties 
ae ee ee 
Arcade...... 40-123&23% 


. -25% 


MITRE BOXES. 


See Boxes. 
MOPS 

ge ee per doz. $3 15 
Handled Cotton. 

Pounds... 1 1} 2 

Per dozen.$2 00 235 265 3 25 

MOWERS, LAWN. 

Gladiator—B. B. 

eee 16 18 20 

Each...........$6 50 725 8 00 
King Universal—B. B. 

Each..... $5 25 575 600 
Inches..... cs 16 18 
Big Giant......... 3 50 390 4 25 
Little Giant... sn oe 26 ‘275 
NAILS 
Cut Steel... .tates, $2 00 
MN 9 tig ci 0:0 satus . 2 15 

Wire. 
ee BN, wbx 6 82's $1 90 
Carload Lots. ae A 1 73 
Cement Coated.......... 1 65 
Horse Shoe. 
Ia oidudo acces . .55&5% 
EE eg 26 6 o's ced on caenela 15% 
oS 
NS ia ccs anse es 20&5% 
eee eer 30&5% 
See SAE iccics per lb., net, 104c 
Picture 
ks oho wen aca ce as 25% 
do oc awe tei 85% 
NI eiteedbacaeannenenev's 3% 





NAIL PULLERS. 


See Pullers 
NAIL SETS. 
See Sets. 

NETTING POULTRY. 
Galvanized before weaving... .80&20% 
Galvanized after weaving..... 80&15% 
Ce SOs cs ck os 2 65&5% 


End Cutting. 


Stubb’s Pattern, Inches. 5 6 
Per dozen....... $4 65 6 75 


End and Diagonal C eiiles, 


Swedish Side. Inches... 5 6 
ee $450 5 75 
Hoof. 
ay 8 s. 40&10% 
- &@ B.. 55&5% 
NOZZLES. 
Hose. 
Genuine Gem. per doz. $3 90 
Magic. ™ 3 60 
ee * 3 00 
NUTS, HOT PRESSED. 
Square Blank. 
sae + _ 2. £9 
. 93¢ Be G6hc Sic Sic Se 4¥c 


Seucre tr 
a ee 
124¢e 10kc 8c 7ic 63c 63c 6c 
. 5-tb. boxes, add 4c per tb. to 
above prices. 


OILERS. 
Chase Pattern. 


Brass and Copper....... ....10% 
| eee ave ade ae 
Engineers’. 
5 ete an Apes eee 
rr: =e per doz. $2 00@ Po rs} 
Machine. 
Ore a doz. $0 58 
Copper Plated Steel. ss 1 00 
SD eee 60% 
jJapanmed............ --65&75c 
OPENERS. 
Box. 
Inches. . 12 14 
i a per, doz. $5 50 6-00 
Round.... 350 380 
Can. 
Delmonico....... ..per doz. $1 30 
Never Slip.......... = 65 
Crate. 

Vc@ B.."....<: Pe = 5 75 
OUTFITS, COBBLING. 
Combination... .. ..per doz. 11 00 
Economy...... : = 4 65 
eee 1 9 75 
PADLOCKS 
| Eureka......... 40&10&5% 
7) ee ee ee -60&5% 
PAILS. 

Cream. 

14-qt., without gauge, per doz. $3 20 

20-qt., = as - 3 80 

20-qt., with gauge. . - 4 50 
Sap. 

10-qt., Galvanized, per 100. ..$20 00 

12-qt., v2 _ sao an ae 

14-qt., “= 7 oe ee 

10-qt., IC Tin . 11 00 

12-qt., “ og 15 00 

ia, “ “ - 17 00 
Stock. 

Galv’d, qts. 14 16 18 20 

Per doz...$3 90 410 500 5 50 
Water. 

Galvanized...qts. 10 12 14 

Per doz... $1 50 165 1 85 
Wood. 

Cable, 2-Hoop per doz. $1 90 

Cable, 3-Hoop i 10 

Cedar, 3-Hoop “ 3 15 

Standard, 2-Hoop ~ 2 00 

Standard, 3-Hoop 2.25 

PANS. 

Dripping........ 65% 
Fry. 

Common 75&109 

Acme... ... 60% 
Roasting. 

Paxton, 

Nos a 2 3 
Per doz.$4 75 575 650 7 50 
Neverburn 4 00 450 5 50 6 00 


Savory, No. 200. . per doz. $9 00 


PAPER. 
Building. 
Plain. per 100 lbs. $1 45 
Tarred. = 1 55 
Tarred Felt. 7 


No. 20, Red Rosin. . 
No. 30, Red Rosin... 


Sand and Emery. 


1 
-per roll, 35 
Pr} 5 


5 
Gibmas low list, 50% 
sini : 50% 


Wrapping. 


Pees eererenee 


..perlb. $3 75 
> se 5 


N> e 


3 
2 


_— 


| 
| 
| 
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PARERS. 
Apple. 
Bay State...........per doz. 13 00 
Turntable. . : i 7 00 
White Mountain ‘i 5 oc 
Reading... 7 


Potato. 


Goodsell’s Saratoga, 10} in., dz.6 50 
Goodsell’s Saratoga, 5 in., dz. 5 50 


“ 


ee eee eee 75% 
Drifting and Poll Ride cee 70% 
Plaats, Railroad. ........+..2:. 75% 
ES os can 0 tan eus veda eee 70% 
PINCERS. 
Carpenters’, cast steel. 
Inches.... 6 8 _10 12 
Per doz...$2 00 260 295 375 
Blacksmiths’... <i ae oe 
Heller’s...... BO ins ta see 40% 
PINS. 
Clothes. 
Common. ...per box of 5 gro. $0 75 
Hoyt'’s. iy on Ke 31 
if ee ‘s “a 70 
Picket. 
Fluted, 15-in. per doz. $1 00 
Fluted, 21-in.. , = 1 60 
ee ae patch ars _ 1 90 


PIPE. 
Conductor. 
Standard Gauge Conductor Pipe, 
plain or corrugated. 
.80% 


BR Oss oe « 
In —.. 7 75&10% 
'L. to Dealers:— 
Terms 60 8 2% Cash 10 days. 
Factory shipments generally delivered. 


Lead. 
PL Soca e eee . per tb. 7 i 
DMEM i Sc ctaga ves +b 

Stove. 
Acme—Inches. . 5 6 7 


Smooth, per jt 8c 8ic 10ic 
Planished, “* ..30c 31 38c 
Peorlets—Ganocth. 7#c 8c 9ic 


Polished. ......144c 15$c 18 c¢ 

Planished......28 c 3lc 354c 
Made-up—lInches. 5 " Ges 3 

Smooth........ 7ic 8c Qc 


7 to 6 in. Smooth Tapers, pr. jt. .11¢ 
27¢ 





6 in. Smooth T’s 
7 to 6in. Planished Tapers... ..45c 
Yale Patent Lock Pipe—Stove. 
5” 6” > ied 7” -6"" 
—Cents- 
Battle Axe, Blue.. 7 7? .60OC9 103 
tonto, “ .. 78. 6a 20- ai 
Peerless, si 74 8} 10 11 
Duplex, ae 11 13 14 


Yale, Rus. Fin 15 16 17 18 

Duplex, Planished 29 31 37. 338 

Galvano, Gal. .15 .° 27° 
If wanted m nade up, add per joint 

for grooved, Ic; rivete” lc. Crating 
m.°de-up pipe extra. 


Wrought Iron Gas Pipe. 


4@j-in., black.. 
i@ $-in., black. 


discount, 60% 
oh 10,10&5% 


-in. to 6-in., black *t 70% 
ay to 12-in., black. es 624% 
4@}-in., galv anized 42% 

@}-in., galvanized. 50% 

-in. to 6-in., galvan "4 574% 
7-in. to 12-in., galvan’d 45% 

PLANES. 

Sargent Iron Bench... se .60% 
Stanley Iron Bench............. Nets 
PLATES, TIN. 

See Metals in Column 1. 


PLIERS. 
Giant, Bution’s—80% off list. 


Cutting. 


Bernard’s. . ae 
SS : . 50% 


Upper End and Diagonal Cutting 
Swedish Side .70% 
Utica Drop Forge & Tool Co... Net 

Fencing. 

Black Bull........ 


Farmers’ Choice 8 00 

a ee . 8 25 
Flat and Round Nose 

a ee re 30% 

SNORT 2k 's «wos be See 65% 

OO SSE Peers rn re 50% 

ee ey st ee" 50% 
Gas.—Inches' 7 8 10 12 


Per doz...$3 00 3 50 450 5 59 


Tinners’ 
POs Picea 5 occ anketaweuart '% 
| eee eae each, 5$c 
PLUMBS AND LEVELS. 
SEES ERE er er ey RPE Nets 
BEG. inxGala dan oa cuca es oni 40% 
ee RP eer ah or games 25% 
Davis’ Inclinometer....... 15% 


POINTS. 
Drive Well Points............ 75&5% 


POKERS, STOVE. 


Wr't Steel, str’t or bent, per doz. $0 55 
Wr't Steel, wood hand’ls 80 
Nickel Plated, coilhand’ls “ 65 


POKES, ANIMAL. 
Cracker Jack, wr’t steel, per doz. 


POLISH. 
Meta 
Black Silk, No. 50, 4-gallon, 


per doz. $7 00 
Black Silk, No. 60, 6-oz. cans, 


per doz. 1 00 
Black Silk, No. 70, 1-pt. cans, 

per doz. 2 25 
Black Silk, No. 80, 1-quart, 

per doz. 3 75 


Black Silk, No. 90, 1-gallon 
per doz. 12 00 


Shoe. 
| ho ar per doz. . heetur *~ 
A eS 0 Te tater eC, 
ty "re ey 55c@$1 "3 
Imperial........ per gro.......5 00 
Stove. 
Black Eagle, 1-fb. cans, pr. gr..$15 00 
Black Silk— 
Sere $0 70 
Paste, 5-oz. cans. . . per doz. 75 
Paste, $-Ib. cans... * 1 00 
Liquid, }-pt. cans. . a 1 00 
Liquid, 6-0z. cans. . ™ 75 
3- .- ed » alae Iron ; ae 
Black Tack, 2 ?-Ib. cans. “ 9 25 
Dixon’s Cafb. of Iron. “ 5 75 
Nickel Plate......... 4 50 


POPPERS, CORN. 
Round or eat Atte -per doz. $1 00 
Square, 2-qt.. 1 
Eyre rte in 3 


83 


POTS, FIRE. 


Clayton & Lambert's, each $4 00@6 00 
oN a eer kes: each, 6 25 
a aca Sin caeen each,$6 75@8 50 


POWDER. 
See Ammunition. 


PRESSES, FRUIT AND JELLY. 
Enterprise Manufacturing Co... ..25% 


PRIMERS. 
See Ammunition. 


PRUNERS. 
Disston's Pole... per | “ae $6 50 


Henry's Improved... .. 5&10% 
Water’s Improved. = 80% 


PULLERS. 
Cork. 
OR eer oe each, $3 10 
Phoenix... Spry: 1 40 
Quick and Easy...... “ 2 70 
Nail. 
0 SS .per doz. 10 80 
Giant Pattern....... #6 9 00 
Se re as 9 00 
Tack.—Giant.......... > 40 
PULLEYS. 
Awning—Jap'd................. 60% 
ef ER ar oes rey 50&10% 
Hay Fork. 
Iron. Wneei, 5-in..... per doz. $1 75 
Wood Wheel, 6-10... . 1 £0 
Wood Wheel, 6-ii:- -" ass knoi, 
af Site .» .per@es. 2 3S 
Hot House— tap" d Sulewacwe oe VE 10% 
ee. RSs er 60% 
Side—Jap'd.. Swear. eKits eee 50&10% 
Sash. 
i eee per doz. $0 18 
Common-Sense, 2-in. . “5 20 
Empire Pattern, 2-in.: “ 20 
a Serer a 20 
A ie oa ¥ 25 
PUMPS. 


Pitcher Spout. 
N 


1 
ee $1 00 1 15 
Spray. 


. 
o 
a 
nN 
os 


3 
130 1 70 





| Ee aaa per doz. 14 50 
Cyclone, tin......... = 3 40 
Cyclone, copper... ... oe 6 75 
2 hae a 9 00 
Tittle Giant......... each 2 25 


PUNCHES. 
Conductors’. : 
DG Eee sinutadeuowed per doz. $2 50 
FE or eee per fb. 19 
Saddler s’. 


-per | doz. 60c@70c 


Common.... 
Good 72c@84c 


In Bladders. 


Strictly pure.....per 100 tbs. $3 60 
RAIL. 
Barn Door. 
Peateniess, $40. . 5. cei ee 2¢ 
NN BOER. 6 oss 06 3 ph cos 3c 
I ES os hic Speen cdceee 4c 
Sliding Door. 
Painted steel............ per ft. 44c 
Bronzed wrought iron... .per ft. 8ic 
RAKES. 
Coal or Wood.......... per doz. $5 20 
Garden. 
Re ere er a 664% 
A Ae er ace ery or 70% 
Malleable Iron, heavy......... 60% 
Hay. 
MUN. o's lasek bho a es $2 20@$2 40 
Lawn—W ood. 
Per re per doz. $3 25 
Automatic.......... - 5 25 
Lawn Queen......... ea 2 75 
Jumbo, 36 teeth..... . 6 00 
RASPS—See Files. 
RAZORS. 
NOS ds Ko iryisin's se natooie 50% 
— PR ene ee ee 50% 
Ris aukih's Dak xe aw kalo Meeks See 30% 
Tree Ps piticwixs coo ets oa bat % 
RAZOR STROPS. 
ere eer eee 50% 
REGISTERS. 
(All Sizes). 
depened. Bronzed & Plated..... 75% 
ite Porcelain Enameled....... 70% 


Solid Brass and Bronze Metal... .40% 
Single Valve (Baseboard and Side- 
BD sw saaewabsscames erst iced 75% 
REGISTER FACES. 
Japanned, Bronzed and Plated, 


456 to 14514... ccc cccevcct’s 75% 
ig eee 80% 
Heavy Round Gratings.......... 75% 
White Porcelain Enameled....... 70% 
Solid Brass or Bronze Metal...... '% 
RING 
Bull. 
OS erry te 24-in 3-in. 
ae ate: 160 $2 00 


Rea’s Improved Self- 
Piercing copper, doz. 2 00 seman 

Steel, per doz......... 90 1 00 

Nickel plated....... ; 


and Ringers—Hog. 


Blair’s Rings. ....... per doz. $0 58 
Blair’s Ringers....... ee 75 
Brown’s Rings....... a 50 
Brown's Ringers..... rz 80 
omen Ringers... es 1 60 
Hill’s Ringers........ ee 70 
Hill’s Ring, boxes... . * 55 
Major Rings....... re 60 
Perfect Ringers...... ? 1 20 
Wolverine Rings..... a 1 40 
Wolverine Ringers. . . 8 80 
Fruit Jar. 
UE 4 A-gicluinh & 0m Kies per lb.....30c 
Key. 
Split, round......... per doz. $0 17 
Split, square...... ‘th 32 
Ball, sound.......... ~ 40 
RIVETS. 
and Burrs. 
ee she th ckw ccna 408:10% 
Coppered Iron.......... 60&10&5% 
RG i a0. bu 4.94 on oe 70% 
| SOT Pee ee per tb. $0 10 
Slotted er per doz.40c@45c 
Tubular. 
Nes. i and 2 assorted sizes, doz. 45c 
RIVET SETS. 
See Sets. 
ROPE. 
Cotton. 
, 5-16 in. Com. on reels. per | Ib. 114c 
t: 5-16 in, Com. in coils. . 12 ¢ 
4, 5-16 in. Imp’ in coils.. ~ es 


Sisal. 
tet Ouality......... lle 
Hardware Grade, rates, per tb... 10}c 
Pure Manila. 
is wy 12 AR per tb. 144c 
ardware Grade, rates... " Soe 





RULES 
NE Fo oss ees < Kos eae ee Nets 
NS Ee ee ae tare Nets 
SASE WEIGHTS. 
See Weights. 


SAWS. 
ett 
SNE 2 «4b old ob 0ck tp ceee 30 
bn 3 oss. v0 se knwee eee 4G 
NOR, biiG'sa's ¢xn5 +n cRee 259 
Butchers’. a 
CR a Oe Tile. 40& 107, 
pn tne 5 PE Sea 0%, 
Circular. ; 
ha... if NED ep AL boro ee 50% 
Reta 2.6 25.5... Bee ee, 
| SCE ee eee .50& 10% 
RR oe 
Compass. , 
MURS a \ 5 bhi ee gl ee 
Common per ‘doz. $1 35@81 60 
neh RES Lee eer ears 25% 
Cross-Cut. 
"| ON Rese Cnet ea ete, i 35% 
Re Re eS 45% 
NES > ss seas ch soe ees ae 30% 
Dehorning. 
es iid 5 5h wesd per doz. $5 75 
a SS ms 5 75 
ag 
SN rs Swe bse Ges aie eee 50 
Hack. i 
(RS he eee 30% 
MTN es COO occ Salou dale 5% 
I a Gite oo 8c sn ax SRS 50% 
FRET SIN ae ee 25 () 
Hand and Rip 
oo 9 BA ree ee 35% 
ret Pe ee o 


Disston’s Nos. A D8, 12, 76, 112, 
D100, and 120 (new list)... .. 25% 


Keystone SU ee ere ies 30% 

Enterpirse, hand..... per doz. $5 00 

Our Saw, hand....... 4 00 

Oni Gee 9... 06.65 4 50 
Keyhole—Disston’ Bis seks. wean =,” 

G48 s Ss kban she ceed 35% 
Narrow Band. 

5 oS oa pad ve pc-nl a CO 50% 

en, g TE era ee 30% 
NS 5 iP adals cols b0.c< cv ed 40% 

See 40% 
Panel. 

an, fh A oe 

ow ae ree 30% 
Pruning. 

ere. eee 

ee ee 25% 
Rift. 

UMEII 5 a5 s'els bps bins 0's 2108 

oe rere ee 45% 

_ 

NN, 5» dia hiss a's ox r doz. 50 
Clover leaf.......... gs " 00 


SAW BUCKS—See Bucks. 
SAW SETS—See Sets. 
SAW TOOLS—See Tools. 


SAW FRAMES 
Common, plain. ..... sat doz. $1 25 
Common, painted. . ~ 1 70 
SCALES. 
Counter. 
SE a Reel ae 40&10% 
Platform. 
Ei oe ee a 50% 
SCISSORS 
NE ss eek a crwatb sca ad Vanes 60% 
SCOOPS. 
Grain. 
}-bu. “‘Hercules’’. .per doz. 13 70 
l-bu. “Hercules”. . 15 00 
SCRAPERS. 
Box. 
EOE i. oes as per doz. $4 00 
Cabinet. 
Cast Steel..... ...per doz. 60c@75c 
Road. 

Cubic ft. 45 vay 7 5 3 
Without run’s, ca $4 00 375 350 
With runners,ea. 4 25 400 3 75 

SCREEN DOOR HINGES. 
Cast 900s. c:. ... ers gross, $6 50 
Ts tee Fae 9 6 75 

SCREWS. 
Bench. 
Iron, inches. . 1 1} 1} 
3 674 420 5 25 
Wood, white maple... per doz. 3 67 
Hand—Wood........... 65% new list 
OTR cas ceteastcadixcees 70&5% 
SP re. eee ee 70% 
Lag or Coach — all sizes, gimlet 
ON Eee Pe Erte 75&10%, 
a 
OR. 5a a's D as oe ee 8 
Per doz.. 18c 20c 26c 30c 23c 25c¢ 
Wood. 
fh See 874&5&10' 
2 Se Re 85&5&10 
Pu. tea......:..... 82445810% 
F. H. — SOS A nr Pee 808&5& 
R. H. Brass........... 774858 105% 
R. H. Nickel Plated: | 177489810% 
SCYTHES. 
Be Ve Be, grass........ per doz. $8 00 
Clipper, grass.......... i 8 25 
Clover Leaf Dutchman. fe 7 50 
Honest Dutchman..... By 7 50 
Lg. Oa "= + 50 
SHAVING SETS. 
Smith & Hemenway............. 60% 
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SETS. 
‘Round, common..... per doz. $0 33 
Square, common..... 3 42 
Octagon,common.... “ 33 
No. 5, square........ “e 75 
( up point, knurled. . ~ 75 
Rivet 
Farmet@isdeseesy sss per doz. 7 rg 
ee. SPP POT PIN ee ee 
SGw. 
Aiken’s Pattern...... per doz. $3 50 
Common Lever...... ie 1 20 
Disston’s Monarch... as 6 50 
Disston’s X-Cut..... sae 12 00 
German....csccerveces 1 50 
Leath’8 asst aeecses 80 
Nash's pT, Ser 3 15 
Nash’s X-Cut........ at 4 20 
Stillman’s Lever....... it 1 30 
Stillman’s X-Cut.. ™ 2 50 


SHARPEN ERS, SKATE. 


Diamonll 53 Veose 0.05.09 per doz. $1 60 
Smith & Hemenway...........++- 20% 
SHAVES, SPOKE. 

Tron. .s0+s ater per | doz. $1 2 S04 85 
Wood. : 5 <saten ss 4 Ba 

SeanlOY Gis iwicks avers ei ccncsgys 
Goodie Cxckceaaee ea sates Ie 
SHEARS 

Pruning. 
Buckeye, No. 1...... per doz. $5 75 
Buckeye, No. 2...... se 7 40 
California Pat., 9-in. sa 3 20 
California Pat., 10-in. re 4 00 
Draw Cut, No. ne oa 13 75 
Draw Cut, No. 4.. rs 16 50 
Henry's Pat 0 Ol 14 012 
Per doz...$1 40 210 290 2 80 
COG chad at een 4.4.2 per doz. $4 00 
Sheep—No. BBA 
InCMRBes os 50 we 6 64 7 
Reg. Grip...... $11 25 1150 12 00 
Nar. Grip. doz. 1100 11 25 12 25 
Re PP er rec Pere. 60% 
Tinners’'—See Snips. 


SHEAVES, SLIDING DOOR. 


Common. 
IRE: ois ssivaes 3 4 5 
Paras. 6s wtieed $0 60 075 1 10 
Hatfield's. 
Par Ghiincs ida $0 90 130 2 20 


SHELLS—See Ammunition. 
SHELLERS, CORN. 


Unity psswadbtiens . <5 per doz. $6 75 
SHIELDS. 
Expansion Bolt Shields.......... 60% 
SHOES. 
Conbehan viinns 00.56 6 cce ves 60& 10% 


SHOT—See Ammunition. 
SHOVELS AND SPADES. 


*No. 2, Woodford. . “per, doz. $5 = 

No. 182.. ney? 

Ames’, new list. .... ‘Discount, 154% 
er doz. 


Nev eh, hollow bek, blk. hig 75 


National. . 4 75 

Buckeye. . - steed 10 00 

Mohawk... “ i 2 9 00 
Drain. 

Iwan’s Perfection.............50% 
Railroad, etc. 

Black Diamond. . .per doz.$12 00 

ce eee 7 5 75 

ee eee vei 8 75 

SE eee ere a 5 40 

Se ry 9 50 

Hollow Back........ - 4 75 

Ames’, new list... .. Discount, 124% 
Snow. 

| 5S ene $1 65@$9 00 
Alaska Steel. 

D-Handle........%.. per doz. $3 50 

Long Handle........ r 3 00 

SINKS 

Cast Iron. 

Se hha sec ec csee 50&10% 

Enameled, White.......... 50& 10% 
Wrought Steel. 

Painted, new list........ 40&10&5% 


SLEDGES—See Hammers. 
SNAPS, HARNESS. 


Oe a are ee 334% 
German Pattern..............30&5% 
pe Soe eee 60% 
SNATHS. 
Double Ring, Bush.....per doz. 8 25 
Patent Loop, Bush..... 50 
Patent Loop, Grass.. * 6 75 
SNIPS, TINNERS'’. 
et Se 40&10% 
TCR oe So Wins cig Sb aitip 18 40&10% 
4a ee ee ee pe PTE e eee 50% 
SOLDER—See Metals. 
SPRINGS, DOOR. 
Perfect. 
| Serre 1 2 3 4 
Per doz..... 30c  4235e 80640c 54c 
Reliance. 
er doz...light, $1 15; heavy, $2 50 
Star. 
Per doz...light,90c; heavy, 1°35 
ai is 0's 6% <'0 0 per doz. 1 20 
Warner’s No. ....... 1] 13 
a, . $0 75 1 35 





SQUARES. 

Steel and Iron.......... 40% new list 
(Add, for bluing, $2.50 per _ net.) 
EOE Se Seek a eee 

RS ee ; 

|” SS Pa Nets 

Tr bang Se ee J 

Be Sal no he whe 4. per doz. $6 00 
Winterbottom’ “eer ee * 70% 
SQUEEZERS, LEMON. 

Common Wood........ per doz. $0 70 

Porcelain Lined, Wood.. sa 1 25 

Boss, malleable iron... . = 1 20 

Iron Frame, porec’n bowl “ 1 90 

Iron Frame, glass bowl.. 7 2 35 

Little Giant, tin’d iron. “ 4 00 

Drum, japanned....... ~ 3 60 

Drum, nickel plated... . = 4 50 














TAPES, MEASURING. 


I os wes ss wa os dans cone 0% 
eee 40% 
Patent Leather..................20% 
| Se Seeraaee 25% 
Lufkin’s Metallic............... "30% 
TEE BEVELS—See Bevels. 
THERMOMETERS. 
2! per, doz. 80c@$ 1 25 
Wood Back.... $2 00@ 12 00 
ae ” 12 00 
TIES. 
Bale. 
EPEC 80&5% 
Fide CU Is ic cas sccce 70% 


Cow—See “‘Chains.” 


Bind STAPLES. 
ind. 
| See per tb. 9}@9ic | TOOLS, SAW. 
BP DMD So ee cere “ 8 @8}c ees I ities: veo < 40% 
=x . | Miniature. 
Fepclished ner 100 tbs. $2 00| Smith & Hemenway........... 25% 
Galvanized....... = 2 30! 
Nelling. | TRAPS. 
Galvanized....... per 100 tbs. 4 00 Sargent’s Game. 
Wrought. TN sade as 60.ae'ew man 75% 
Wrought Staples, Hasps and oe SS. Serre 70&5% 
Staples, Hasps, Hooks and CS ies as nee eet « 70&10% 
Staples, and Hooks and ole. 
ED a tien sexs 80& 10& 10% | ae per doz. $6 00 
CS 75&10% | Mouse and Rat. 
pce —— | EE oe $2 25 
OD SA oe 4 00 
STEELYARD. Sure Catch Mouse.......... 30 
Discount 25%. Sure Cate Rat... ... 0.2000. 75 
Delusion Mouse............- 90 
STONES. 
Axe. 
Hindostan per tb. 53@7 c |p, TROWELS. 
“ 9}c rick. P 
Washita o 3a ¢| Clover Leaf.................53 30% 
Emery 60% @60&5% nc NS, kita a te 0,08 ae —s 
Oil—Mounted. eee ae 
Arkansas Hard......per doz. $23 00 pjasters’. 
Arkansas Soft.......  “* gS OO a 40% 
Hindostan.......... pert. Gi@6i1 Distan’s.............c0sce- 25% 
Oil—Unmounted. ,; pont 2. ee ey oy 
= = ...-per tb. $2 = 
rkansas Soft....... 1 TRUCKS 
Lily White......... “ 40 es 
oe a ae € A) ae each. $2 75 
OS SST Se Fee ee eee. 0& 10% 
TA a 40 i ao l 2 7 
Scythe Half Ironed.....$3 00 3 85 5 50 
Black Diamond........per gro. $8 00 Full Ironed...... 345 450 6 45 
RNG. Kc doles ees’ P 4 25 
Gem Corundum...... ee: 7 50 TUBS, WASH. 
Green Mountain..... = 4 50| Standard, Wood. Ex. 
aa “3 7 00 | 2 wi large 
guinastes gs ahs ~ 6 00 Per doz...$5 00 © 00 700 9 50 
) | 7a 3°75 Dowell. 
STOPS, BENCH. Per doz... 5 35 635 700 9 50 
iss’ Cedar. 
ee nek sts « Re * 00)  Perdoz... 6 10 7 10 7 90 10 80 
STOPPERS, FLUE Indurated. 
55 5 013 5 
Corre per doz. $0 40 as 8 9 8 ° 
EE Tere ree a 45 | Galvanized. 
Gem, flat, painted... . x 85 ae 1 2 3 
Gem, cor’d, decorated 70 PUTS 6 500 00% 470 550 625 
ae = @ a 
ar “* —70@8: — 
Skinner's Common Sense 80 TWINE. Per th 
STOVE PIPE—See pipe. _ ply Cotton Wrapping ia jiele tale a 
. i oe A See seb easetingel Cc 
STOVE BOARDS—See Boards. i: ae Extra eeveipe... ae 
: @ > Vv rappi c 
STOVE POLISH—See Polish. "4 Wrapping ca Vrapping. 6 
Td 45 : “ cones... ..25c 
STRAPS. aa “ “2 " si . .25¢ 
. a ? 
0 eee per, doz. prs., $1 80 india J ‘ P +. ba Pas taons entra 
ee 60@70 : “ = “he doz. 75c 
cee Se . are l6c 
STRETCHERS 3- ad ye }-Ib. er 15c 
Carpet. Jute Wrapping, }-Ib. balls .14c 
ee per doz. $3 90] Jute Wool, 1-Ib balls.............. 94c 
ON Se ee <4 5 25 
Malleable Iron....... s 70 -“- ase as 
DR oanecws sexs | 5 6 30 INOS... eeeeee snes ‘ . 
pee “ 450 Soft . -per tb. 32c 3lce 30c 
ee 32c 383 3le 30c 
'Vire. Hard “ 3c Se 33c 
N. S. Elwood’s.......per doz. $6 00 Staging, 2 -tb. ball, size 21..... .264¢ 
O. S. Elwood’s... . 6 00 x Saeetre | oe - 264c 
Little Giant. . a 534 oy 27......264¢ 
Safety......... “ 10 00 Bagging Dice detalles 23c 
Siac Laver... “ 6 25 3- -ply, * :.. in hanks. 18c 
Canton Tackle Block. i 9 50 z ee ae a 
Warner's........... 6 25 + is Silver Finsh, in hanks.. .37c 
SWIVELS. Fodder or Lath. 

Malleable Iron......... per lb. $0 10 LM) AMG... eee serene ee eeeee 6ic 
Wrought Steel......... per gro. 4 50 200 serand.... 16. +. sees eeeee ees “=e 
TACKS VISES. 
J eee oy. 4 Ake See ea eee a, 4 

Sn oe aa dl 4 See 85&20% | Phoenis ral Slid 

Bill Posters’ Cut... '90&50% yas Oval = ™ 4 - 

Blued Carpet......... RS ih gee, Sa A, = 
Peet Oat. oa. ececiels 90& 10% Each..... $1 25 150 1 a 
eer eee ree 90&10% | Parker’s Parallel... .. 20% 
Upholsters’ Cut.... .90&40% | Parker’s Victor......... 20% 
Upholsters’ Wire........ .90&10% | Parker’s Swivel Base...... ee. 
2 SS ee 90% | Parker’s Re-inforced.............20% 
SS Cates sess cok ones per th., 34c | Parker’s X Series................20% 
LIS sn sass slows Coren’ 70% | Parker’s Combination............ 20% 
2s a @ wedinnp eee 70&5% | Solid Box. ...........-.++000: 40&5% 
Hungarian Nails........... ss. 75% @iiiiemson'’s Universal........... 60% 





| Standard O. G. cast iron, 





WARE. 
Stove Hollow Ware. 
Plain or So agua Pr ee ve 5 
Ground Ware. eee weds d 45 
Enameled Ware.............. 331% 
ES “Sera 60&5% 


Country Hollow Ware, per 100 ths. $3 00 


White Enameled Ware. 
Maslin Kettles............ 60& 10% 
Neverbreak Flat and Round 


Bottom Kettles........... 60&5% 
Covered Ware. 
Tin'’d and Turn’d. .35&10% 
| 2a ees . .458&10% 
| Glue Pots. 
Tinned. We ara +cat > Newel ...25% 
ORE ieee aaa 30% 
Enameled. 


Cherry Blossom and Chrysolite.50% 
WASH BOARDS—See Boards. 
WASHERS. 


er Ib. 2 
Ww oe a iron in bulk, per ib . 
n i 
9c 6ic Sc Se 4ic ake 
Weegnt steel in S-tb. boxes, per Ib.: 
In. A . Se § ‘ 1 


I 
4ic 


10c 7c 6c S§ce Se Se 43e 
WEDGES. 

oS pre ner doz. $0 30 

Gatling... « «.. = th. 103 

Ss steam ance See acs < 8 

WEANERS. 

Calf. 

Fuller’s, per doz.. .$2 00 to $2 50 

Tyler's Safety, per doz. 1 85 to 2 40 

Carroll's, per doz eer 3 00 to 3 75 

Hoosier, per doz. . 3 S0to 4 60 

Shaw Perfected...... 3 O00 to 3 75 
: WEIGHTS. 

MOONE dics civgtaws per tb. 24c 
Sash—f.o.b. Chicago....per ton, 23 00 
WHEEL BARROWS. 
Common Railroad......per doz. 17 00 
Heavy Railroad........ 6 24 00 
Panama Steel Tray..... " 39 00 
Klondike Steel Tray.... ™ 28 00 
WHEELS. 

Corundum wee. . 708 1085 

Emery...... 75&5% 

Well. Ins... 8 0 12 14 
Per doz..$3 00 420 5 40 15 00 

WIRE. 

Barbed. Painted. Galv'd 
Carloads, per 100 Ibs. $1 83 $2 18 
Less than car 1 95 2 25 

Brass. 
en | _ CC ie ae re 20% 
In 1-fb. spools, new list........50% 


Broom—Tinned. ... ...60&10&10& 10% 
Cable—Same price as ‘Barbed Wire. 


Copper. 
OR Oe eer 20% 
1-Ib. spools, new list.. .50& 10% 


Fence—Smooth. 
Nos. 6 to 9, An’eal’d pr 100 tbs. $1 80 
Nos. 6 to 9, Galv’d, 2 20 


Hair—New List....... . 60% 
Market. 
Bright, full bdles....... 75&5% 
Bright, broken bdles.. 70% 
Coppered, full bdles...... 70% 
Coppered, broken bdles... . 65& 10% 
Tinned, full bdles....... .75& 5% 
Tinned, broken bdles.. 65& 10% 
Picture—In coils....... 80% @ @ 208:10% 
In 5-fb. spools....... per lb. ....26ce 
WRENCHES. 
Acme Standard............ 50& 10% 
pe ee 90c net 
Always Ready........... .. 50% 
Agricultural.............. 75&5% 
Ellis Adjustable.......... .. 5% 
Malleable “S"........... per tb. 08c 
MR co be cdcewivesa “*  08c- 
_ eee 75&10% 


Bemis & Call’s: 
Adjustable S, 40&5%; Adjustable $ 


Pipe, 40&5%; Briggs’ Pattern, 
40%; Combination Bright... .50% 
Steel Handle Nut.......... -50&5% 
Combination Black..........50&5% 
Merrick Pattern......... S085 % 
Double End Adj. S......... 40&5 
WRINGERS. 
No. 500, Royal........ per doz. 33 00 
No. 350, Universal. .... o 29 00 
No. 300, Novelty...... r 29 00 
No. 310 Keystone. ote ie 29 00 
No. 100, Rival......... 25 00 
No. 380E, Uni ee 34 00 
No. 790, Guaran 38 00 
No. 770, Bicycle 34 00 
No. 110, Gu arantee ; 33 00 
No 110, Dom estic 29 00 
No. 110, Brighton.. 25 00 
No. 740, Bicycle - 34 00 
No. 22, Guarantee. . 33 00 
No. omestic 29 00 
No. i 25 00 
No. = 22 50 
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ADVERTISERS’ INDEX 


ALPHABETICAL LIST 
Afton Co., Te. Bac nc cc cisvscesedsves 


North Bros. Mfg. 


CLASSIFIED INDEX 


Barb Wire. 


American Steel & Wire Co., 
Chicago, Ill. 


Boiler Graphite. 


~ Joseph Dixon Crucible Co., 


Jersey City, N. J. 


Boilers—Steam. 
Boynton Furnace Co., Chicago, Ill. 


Schwab & Sons Co., R. J., 
Milwaukee, Wis. 


XXth Century Heating & Vent. Co., 
Akron, O. 


Boiler Handles. 
Berger Bros, Co., Philadelphia, Pa. 


Brass and Copper. 
Hussey & Co., C. G., Pittsburgh, Pa. 


Cans—Garbage and Ash. 
Rochester Can Co., Rochester, N. Y. 


Carpenter’s Tools. 


Co., 
Philadelphia, Pa. 


Smith & Hemenway Co., 
New York, N. Y. 


Stanley Rule & Level Co., 
New Britain, Conn. 


Castings—Aluminum, 
Moser Pattern Works, Newark, 0O. 


Ceilings. 
Berger Mfg. Co., Canton, O. 
Canton Art Metal Co., Canton, O. 
Friedley-Voshardt Co., Chicago, Ill. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Chimney Caps. 


Standard Ventilator Co., 
Lewisburg, Pa. 


Conductor Pipe. 
Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, 0O. 
Canton Art Metal Co., Canton, O. 
Clark, Smith Hdw. Co., Peoria, Il. 
Dieckmann Co., F., Cincinnati, Obio. 
Friedley-Voshardt Co., Chicago, Ill. 
Milwaukee Cusepnting Ce., 
Milwaukee, Wis. 


Wheeling Corruga Co., 





American Bell & Fdy. Co........... 9 
American Furnace Co.............++ 6 
American Sheet & Tin Plate Co...... 78 
American Steel & Wire Co........... 86 
American Wringer Co.............. 85 
Auer Register Oo... .....--e-eeeees 13 
Berger Bros. Co......----+--eeeeers 89 
Berger Mig. Co........-----0++005 81-82 
Berns, OttO. .....nccccccccccsccces 80 
Mortedhh & CO... 22s ccc sccssncccece 82 
Black Silk Stove Polish Works....... 12 
Boynton Furnace Co.............-- 
Brauer, A. G., Supply Co........... 15 
Bullard & Gormléy Co.............. 92 
Burlington Blanket Co............. 87 
Canton Art Metal Co.............. 79 
Central Stove & Furnace Repair Co.. 15 
Champion Stove Co........-.++++4- 4 
Clark, Smith Hardware Co........ -. 87 
Clayton & Lumbert Mig.Co......... 81 
Cleveland Castings Pattern Co....... 15 
Cleveland & Buffalo Transit Co...... 15 
Clipper Lawn Mower Co..........-- 80 
Cooper Oven Thermometer Co....... 13 
Cope, Geo. W., Stove Pattern Works. 15 
Danville Stove & Mig. Co........... 8 
Delta File Works..........--+-+55: 89 
Detroit & Cleveland Navigation Co.. 15 
Dieckmann Co., Ferdinand......... 77 
Diener Mig. Co., Geo. W...........- 81 
Dixon, Jos., Crucible Co..... _-0saau 75 
Double Blast Mfg. Co.............. 80 
Dreis & Krump Mfg. Co............ 82 
Du Pont Powder Co................ 83 
Eagle Woodenware Mig. Co.........- 89 
Enterprise Mfg. Co. of Pa........... 84 
ge ee 3 
Priedley-Voshardt Co............... 80 
res peer ee See 82 
Furnace Supply & Mig. Co.......... 12 
Gerock Bros. Mfg. Co.............. 80 
Globe Ventilator Co...............- 81 
Hanson & Van Winkle Co., The...... ll 
Harrington & King Perforating Co... 79 
Haynes-Langenberg Mfg. Co........ 16 
DME EID, cues pbdesenseensseanee 13 
Henry Furnace Co., T.E............ 1-6 
as BE TEs 50 bck k oe sseeonn 82 
IS EE, occ. cc ses cdc cecccscteee 90 
I Bs Gi Be oon ccc cawensacc 78 
PS BOG y 4 0.0.00 ve wncinsvracds 77 
Reem BrOthess......ccccccccccssces 81 
I, Wee gcc ptccsccncecetess 88 
een TRIN Os 5 onc c cc nccacceas 2 
SI, Bs Dain occ sc ccccessetdcte 81 
I TOE GD. 0 5 a. 066 os ctrctenee 90 
Kirk-Latty Mig. Co. .......ccccsece 12 
La Belle Iron Works...............- 79 
Lalance & Grosjean Mfg. Co........ 87 
PL A Sins cep onsace par aeas 13 
Rae SUIS Sic oo nc cccduse sics 90 
Lye, Comkiie, & OO... 6.2 ccccccccces 80 
Meyer Furnace Co............e006. 5 
Meyers Mig. Co., Fred J...........- 89 
Meyer & Bro. Co., F..........+.06: 10 
Michigan Safety Furnace Pipe Co.... 9 
Milwaukee Corrugating Co,.:>....... 91 
Monroe Foundry & FurnaceCo...... 9 
Moser Pattern Works.............. 15 
Ss Wea Msc kas wap c.cks encase 78 
Munsell, Co., Eugeme............... 1 
National School of Pattern Drafting.. 75 
Niagara Machine & Tool Works...... 82 
Nickel Plate Stove Polish Works..... 13 
North Bros. Mig. Co..........c000- 89 
Oliver Iron & Steel Co.............. 88 
PG orto snocasca ees’ 12 
Dis Sob RuAb nee 85s peas ann ed 74 
Quality Stove & Range Co.......... 2 
Quincy Pattern Co................- 15 
Richard Wilcox Mfg, Co.... ....... 90 
OEE. sp cv encesccseseave 80 
Robinson Furnace Co.............. 4 
Rochester Can Co...... ‘ 87 
Scheibie & Moncrief Heater Co...... 9 
Schwab, R. J. & Sons Co............ 6 
IG han Sicheene dn ns baseos g 
ig CD, 080 on csccnensentes 12 
Smith & Hemenway................ 91 
Standard Ventilator Co............. 81 
Stanley Rule & LevelCo............ 86 
NN cs bpcpccscuteavdesed 89 
Sullivan & Geiger Co............... 7 
hs Biba se 6dbbKn sxc ceckene 75 
Symonds Register Co.............. 13 
Taylor & Boggis Fdy. C............ 88 
XXth Century Heating & Vent.Co.. 8 
Van Range Co., John.............+. 4 
Vedder Pattern Works.............. 15 
Walworth Run Foundry Co......... 11 
WU ig ta on vesescccsccessive 82 
Weller Patter® Oo... ......ccccccees 15 
Wheeling Corrugating Co........... 7 
WEED IOs cb awesecsvcscncce 8 
Wooden Ventilator Co.............. 13 
Wrought Irom Range Co............ 7 


eeling, W. Va. 

Cornices. 
Canton Art Metal Co,, Canton, 0. 
Friedley-Voshardt Co., Cantona, O. 


Cornice Brakes. 
Bertsch & Co., Cambridge City, ind. 


Dreis & Krump Mfg. Co., 
Chicago, Ill. 


Niagara Machine & Tool Works, 
Buffalo, N. 


Crayons—Lumber, 


Joseph Dixon Crucible Co., 
Jersey City, N. J. 


Crimping Machines. 
Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. 


Cutlery. 


Smith & Hemenway Co., 
New York, N. YX. 


Cut-offs—Rain Water. 


Milwaukee Corrugating Co., 
Milwaukee, Wig, 


Sullivan-Geiger Co., The, 
Indianapolis, Ind. 


Dampers. 
Parker Supply Co., New York, N. Y. 


Door Hangers, 


Richard Wilcox Mfg. Co., 
Aurora, Ill. 


Drills. 


Smith & Hemenway Co., 
New York, N. Y. 


Dynamite. 


Du Pont Powder Co., 
Wilmington, Del. 


Eaves Trough, 
Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, O. 
Canton Art Metal Co., Canton, QO. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Elbows—Conductor Pipe. 
Dieckmann Co., F., Cincianati, Ohio. 


Milwaukee Corrugating Wv., 
Milwaukee, Wis. 


Electro-Plating Outfits, 


Hanson & Van Winkle Co., 
Newark, N. J. 


Elevators, 
Kimball Bros. Co., Council Bluffs, la. 


Enamel Ware. 


Lalance & Grosjean Mfg. Co., 
Chicago, Il. 


Explosives. 


Du Pont Powder Co., 
Wilmington, Del. 


Fencing—Wire, 


American Steel & Wire Co., 
Chicago, Ill. 


Files. 
Delta File Works, Philadelphia, Pa. 


Flag Pole Holders. 


Enterprise Mfg. Co. of Pa., 
Philadelphia, 


a 
~ 
is 


Furnaces—Hot Air, 


American Bell & Fdy. Co., 
Northville, Mich. 


American Furnace Co., 
St. Louis, Mo. 


Boynton Furnace Co., Chicago, Ill. 


Danville Stove & Mfg. Co., 
Danville, Pa. 
Haynes-Langenberg Mfg. Co., 
St. Louis, Mo. 


Henry Furnace Co., T. E., 
Cleveland, . 





Kelsey Heating Co., Syracuse, N. Y. 


Meyer Furnace Co., Peoria, 
Monroe Fdy. & Furn. Co., 

Monroe, Mich. 
Robinson Furnace Co., Chicago, |). 


» Scheible, Moncrief Heater Co., 


Cleveland, 0. 


Schwab, R. J., & Son Co., 
Milwaukee, Wis. 
Smith, Chas., Chicago, 11), 
Smith Co., Chas., Chicago, 111, 
XXth Century Heating & Vent. C. * 
Akron, 0. 
Wise Furnace Co., Akron, 0. 


Wrought Iron Range Co., 
St, Louis, Mo. 


Furnace Pipe and Fittings. 
Meyer & Bro. Co., F., Peoria, 1)). 


Michigan Safety Furnace leg Co., 
Detroit, Mich. 


Furnace Rings. 
Furnace Supply & Mfg. Co., 
Cleveland, 0. 
Walworth Run Foundry Co., 
Cleveland, 0 


Furnaces—Soldering. 
Allen Co., L. B., Chicago, I)! 
Bernz, Otto, Newark, N. J. 
Clayton & Lambert Mfg. Co., 
Detroit, Mich 
Diéner Mfg. Co., Geo. W., 
Chicago, I1l 


Double Blast Mfg. Co., 
North Chicago, Il. 


Ringen Stove Co., St. Louis, Mo. 


Furnace Repairs, 


Brauer Supply Co., A. G., 
St. Louis, Mo. 


Galvanizing—Cold, 


Hanson & Van Winkle Co., 
Newark, N. J. 


Hardware Jobbers. 
Bullard & Gormley Co., Chicago, III. 
Clark. Smith Hdw. Co., Peoria, Ill. 


Hardware Specialties. 


Diener Mfg. Co., Geo. W., 


Enterprise Mfg. Co. of Pa., 
Philadelphia, Pa 

Johnson, Wm., Newark, N. J 

Lufkin Rule Co., 


North Bros. Mfg 
Oliver Iron & Steel C 
Richard Wilcox Mfg. Co., 
Smith & Hemenway Co., 
Stanley Rule & Level Co. 


Stuber & Kuck, 
Taylor &, Boggis Fdy. Co., 


Heaters—Water. 
Smith Co., Chas., Chicago, Ill. 


Household Utensils, 
Stuber & Kuck, 


Ice Cream Freezers, 


North Bros. Mfg. Co., 
Philadelphia, Pa. 


Ice Shredders. 


Enterprise Mfg. Co. of Pa., 
Philadelphia, Pa. 


Iron Enamel. 


Black Silk Stove Polish Works, 
Sterling, Ill. 


Nickel Plate Stove Polish OCo., 
Chicago, Il. 


Kitchen Utensils. 

Lalance & Grosjean Mfg. Co., 
Chicago, Ill. 
Meyers, Fred J., Mfg. Co., 
Hamilton, 0. 


Staber & Kuck, Peoria, Il. 





Lyon, Conklin & Co., Baltimore, Md. 


Clipper Lawn Mower Co., Dixon, II. 
Chicago, Ill. 


Saginaw, Mich. 
. Co., 
Philadelphia, Pa. 
50.5 
Pittsburgh, Pa. 

Aurora, Ill. 
New York, N. Y. 


New Britain, Conn. 
Peoria, I). 


Cleveland, 0. 


Peoria, Ill. 
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Lawn Mowers. 
Clipper Lawn Mower Co., Dixon, 11. 


Lawn Sprinklers. 


terprise Mfg. Co. of.Pa. 
saat ‘Philadelphia, Pa. 


Linemen’s Tools, 
smith & Boney Co 
e 





Ww York, mm. 2. 
Lubri + ros phit 
J b Dixon ay 
— rsey City, N. J. 


Machinery—Buffing and Polishing. 


Hanson & Van Winkle Co., 
Newark, N. J. 


Metal—Perforated. 


Harrington & King Perforating Co., 
Chicago, [il. 


Metal Polish. 


Black Silk Stove Polish Works, 
Sterling, Il. 


Nickel Plate Stove Polish Co., 
Chicago, Il. 


Metal Shingles. 
Canton Art Metal Co., Canton, 0. 


Milwaukee Cones. Co., 
Iwaukee, Wis. 


Wheeling Curngniies Co., 


eeling, W. Va. 
Mica. 
Brauer Supply Oo., A. G., 
St. Louis, Mo. 


Munsell Co., Pm 
New York and Chicago. 


Miters. 
Friedley-Voshardt Co., Chicago, Ill. 


Milwaukee Corrugating Co., 


Mil waukee, Wis. 


Nuts and Rivets. 


Oliver Iron & Steel Co. 
Pittsburgh, Pa. 


Ornaments—Sheet Metal. 
Canton Art Metal Co., Canton, O. 
Friedley-Voshardt Co., Chicago, Ill. 


Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Pads—Horse Collar. 


Burlington Bianket Co., 
Burlington, Wis. 


Paint—Silica—Graphite. 


Dixon Crucible Oo., Jos., 
Jersey ‘City, Ky. d. 


Polish. 


Stove Polish Wks., 
Sterling, Ill. 


Black Silk 


Polishing Materials. 


Hanson & Van Winkle Co., 
Newark, N. J. 


Powder. 


Du Pont Powder Co. 
Wilmington, Del. 


Pumps—Vacuum, 
Leiman Bros., New York, N. Y. 


Punches, 

Bertsch & Co., Cambridge City, Ind. 
Johnson, Wm., Newark, N. J. 
Niagara Machine & Tool Works, 
Buffalo, N. 


Weiss & Co., H., New York, N. Y. 


Rasps. 
Delta File Works, Philadelphia, Pa. 


Smith & Hemenway Co., 
Rew York, N. Y. 


Registers. 
Auer Register Co., 


Symonds Register Co., 
St. Louis, Mo. 


Wooden Ventilator Co. 


Cleveland, O. 


East Palestine, Ohio. 
Roasters. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 
Rolls—Forming. 


Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y 


Roofing Flange—Adjustable. 
Hessler Co., H. E., Syracuse, N. Y. 


Roofing—Iron and Steel. 


American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Berger Mfg. Co., Carton, 0. 
Canton Art Metal Co., Canton, 0. 
Friedley-Voshardt Co., Chicago, Ill. 
Inland Steel Co., Chicago, Iil. 
La Belle Iron Works, Steubenville, 0 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Sykes Company, The, Chicago, IIl. 


Wheeling Corrugating Co., 
Wheeling, Ww. Wa. 


Rope—Wire. 


American Steel & Wire Co., 
Chicago, II. 


Rules, 


Lufkin Rule Co., Saginaw, Mich. 


Saw Sets and Saws. 


Smith & Hemenway Co. 
New York, he £ 


Schools—Sheet Metal Pattern 
Drafti 


National School of Sheet Metal Pat- 
tern Drafting, St. Louis, Mo 


Screens—Perforated Metal, 


Harrington & King Perforating Co., 
Chicago, [IIl. 


Screws. 
Parker Supply Co., New York, N. Y. 


Screw Drivers. 


North Bros. Mfg. Co., 
Philadelphia, Pa. 


Sheet Metal Tools, 
Bertsch & Co., Cambridge City. Ind. 
Fuller, Otis L., Goshen, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Weiss, H., & Co., New York, N. Y. 


Sheets—Black and Galvanized. 


¥. American Sheet & Tin Plate Co., 


Pittsburgh, Pa. 
Canton, O. 
Chicago, [lL 


Berger Mfg. Co., 
Inland Steel Co., 


La Belle Iron Works, 
Steubenville, 0. 


Milwaukee Corrugati Co., 





ukee, Wis. 


8y)kes Company, The, Chicago, Ill. 
Wheeling Corrugating Co., 


Wheeling, Ww. Va. 
Sheets—Planished, 

Sykes Company, The, Chicago, Ill. 
Sheets—Vismera, 


Inland Steel Co., 


Sifters—Ash. 
Diener Mfg. Co., Geo. W., 

P Chicago, Ill. 
Rochester Can Co., Rochester, N. Y. 
Sifters—Flour. 

Meyer Mfg. Co., Fred J., 
Hamilton, Ohio. 
Skylights. 
Canton Art Metal Co., Canton, 0. 


Skylight Gearing, 
Weiss & Co., H., 


Slating Nails. 


Hussey & Co., C. G 


Soldering Irons—Self Heating. 


Statuary. 
Friedley-Voshardt Co., 


Steamship Lines. 


Cleveland & Buffalo Transit Co., 
Cleveland, O. 


Detroit & Cleveland Navigation Co., 
Detroit, Mich. 


Stoves and Ranges. 
Champion Stove Co., 


Foster Stove Co., Ironton, 


Quality Stove & Range 


Ringen Stove Co., St. 
Van Range Co. 


Stove Patterns. 
Cleveland Castings Pattern Co., 


Cleveland, 0. 
Cope Patterns Works, Geo. W., 

Detroit, "Mich. 
Moser Pattern Works, Newark, 0. 


Stove Pipe and Fittings. 
Hemp & Co., St. Louis, Mo. 


Stove Polish. 


Stove Polish Works, 
Sterling, Il. 


Brauer Supply Co., A. G., 
wad St. Louis, Mo. 


Dixon Crucible ~ < Jos., 


Black Silk 


y City, N. J. 
Nickel Plate Stove Pelle Co., 
Chicago, Il, 





Chicago, Il). 


New York, N. Y. 


“Pittsburgh, Pa. 


Lyon, Conklin & Co., Baltimore, Md. 


Chicago, Ill. 
Gerock Bros. Mfg. Co., St. Louis, Mo. 


Cleveland, QO. 


| Danville Stove & Mfg. Co., 
Danville, Pa. 


Ohio. 


Co. 
Belleville, Ill. 
Louis, Mo. 
Jobn, Cincinnati, O. 


Wrought Iron Range Co., 
St. Louis, Mo. 

Stove Bolts. 
Kirk-Latty, Cleveland, 0. 


Quincey Pattern Works, Quincy, Ill. 
Vedder Pattern Works, Troy, N. Y. 
Weller Pattern Co., Quincy, Il. 


Stove Repairs. 

Brauer Supply Co., A. G., 
St. Louls, Mo. 
& Furnace Repair Co., 
Chicago, Ill. 


Central Stove 


Stove Rivets, 


Kirk-Latty, Cleveland, 0. 


Stove Rods, 


Kirk-Latty, Cleveland, 0. 


Tapes. 


Lufkin Rule Co., Saginaw, Mich, 


Technologist. 


Hooper, C. N., Dubuque, Ia. 


Thermometers—Oven. 


Cooper Oven Thermometer Co. 
Pequabuck, Cona. 


Tin—Perforated. 


Harrington & King Perforating Oe., 
Chicago, IL 


Tinsmith's Tools, 
Bertsch & Co., Cambridge City, 
Dreis & Krump Mfg. Co., 
Chicago, IL 
Goshen, Ind. 
Saginaw, Mich. 
Baltimore, Md. 


& Tool Works, 
Buffalo, N. Y. 


New York, N. Y. 


Ind. 


Fuller, Otis L., 

Lufkin Rule Co., 
Lyon, Conklin Co., 
Niagara Machine 


Weiss & Co., H., 


Tinplate. 

American Sheet & i Plate Co. 
Pittsburgh, Pa. 
Berger Mfg. Co., Canton, 0. 

Milwaukee Corrugating Co., 
Milwaukee, 

Wheeling Corrugating Co., 

Wheeling, W. Va. 


Wis. 


Tinware, 
Stuber & Kuck, Peoria, Ill. 
Tools—Garden, 
Clipper Lawn Mower Co., Dixon, fl. 


Torches. 
Allen Co., L. B., Chicago, Tl. 
Bernz, Otto, Newark, N. J. 
Clayton & Lambert Mfg. Co., 
Detroit, Mich. 
Diener Mfg. Co., Geo. 


W., 
Chicago, Ill, 
Double Blast Mfg. Co. 

North Chicago, mL, 
Lyon, Conklin & Co., Baltimore, Md. 


Transportation—Steamship. 
Cleveland & Buffalo Transit Co., 
Cleveland, 0. 


Detroit & Cleveland Navigation Co., 


Detroit, Mich. 
Ventilators. 

Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, O. 
Bicalky Fan Co., Buffalo, N. Y. 
Friedley-Voshardt Co., Chicago, II]. 
Globe Ventilator Co., Troy, N. Y. 
Iwan Bros., South Bend, Ind. 
Kernchen, J. C., Chicago, Il. 


Milwaukee Corrugating Co., 
Milwaukee, 

Standard Ventilator Co., 
Lewisburg, Pa. 


Wis. 


Water Fronts and Backs. 


Central Stove & Furnace Repair Co., 
Chicago, 1). 


Wire, 


American Steel & Wire Co., 
Chicago, [ll 


Wringers. 


American Wringer Co., 


New York, N. Y. 
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Wants and Sales 


HELP WANTED. 


SPECIAL NOTICES. 








For paid yearly subscribers 
AMERICAN ARTISAN AND 
HARDWARE RECORD will insert 
under this head advertisements of 
six lines WITHOUT CHARGE. For 
employers wishing to secure em- 
ployes, parties desiring to purchase 
business, business for sale, partner 
wanted, to exchange, etc., not exceed- 
ing fifty words the price to non-sub- 
scribers is one dollar per insertion, 
payatle in advance. To clerks and 
tinsmiths looking for situations, the 
price to non-subscribers is fifty cents 
per insertion. Those who respond to 
these announcements please mention 
that they ‘‘READ THE ADVERTISE- 
MENT IN AMERICAN ARTISAN 
AND HARDWARE RECORD.” 








PATENTS U. S. and Foreign Patents 
secured. Trade Marks Reg- 
Astered. Patent Validity and Infringement Opinions. 
Consulting Expert HERBERT £. PECK Patent Attorney 
Estabiished 1895 WASHINGTON,D.C. Barrister Bidg 








BUSINESS CHANCES. 


— 








For Sale.—Hardware_ stock, hot-air 
heating and sheet metal contract shop; 
will invoice about $4,000. Illinois ss 
about 25,000. Paying business. od 
reason for selling. Address A-28, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 24-3t 

Wanted.—A $3,000.00 to $10,000.00 stock 
of hardware. Prefer Northern Illinois or 
Kastern lowa. Give full particulars of 
stock in first letter. Address A-29, care 
of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. 

24-3t 

For Sale—Tinshop in a ‘ood live 
town, plenty of work, fine location,. cheap 
rent, good reasons for selling. Address 
Geo. N. Frisbie, Wellsville, Missouri. 23-3t 

Exchange for a clean stock of hard- 
ware in a town of 2,000 to 20,000 oo 
tion, a good 160 acres of black land, three 
and one-half miles from market in North- 
ern Indiana. Give full particulars of 
stock in first letter for further particu- 
lars about the farm. Address Box 153, 
‘Culver, Indiana. 23-3t 

For Sale—Six 20x20 Cast Iron Register 
Faces, two 30x30 Cast Iron Registers, 
one 30-in. Round Register Face. Slightly 
used. All for $12.00. Address C. C. 
Bruscke & Son, Good Thunder, Minne- 
-sota. 22-3t 

Well equipped tinshop wants something 
in the sheet metal line to manufacture. 
Address Thos. F. Maher, 4432 West Har- 
rison Street, Chicago, Mlinois. 22-3t 

Wanted—Second hand, up-to-date fix- 
tures for a hardware store, such as 
shelving, wall cases, elevator, window 




















‘fixtures, office, etc. Address O. R. Gates, 


Independence, Iowa. 22-3t 








HELP WANTED. 








Wanted.—Good, all-around tinner who 
can do some plumbing. Address Bishop 
Hardware Company, Dowagiac, Michigan. 





24-1t 

Wanted.—All-around tinner, especially 
for roofing and spouting. State age, ex- 
perience and wages expected in first let- 
ter. No boozer need apply. Address 
Lock Box 200, Durand, Wisconsin. Es 





Wanted —Honest and sober man to 
clerk some in hardware store and take 
charge of tin shop, able to figure and in- 
stall hot-air and hot-water furnaces. 
State experience and salary wanted in 
first letter. Married man preferred. Ad- 
dress Norton & Rosencrans, Rowley, 
Towa. 24-3t 





Wanted.—Good, all-around tinner, sober 
and not afraid of work; one who can do 
some plumbing. None but good man need 
apply. State experience and wages ex- 
pected. Address Wahler Brothers. 2549- 
53 North Halsted Street, Chicago, =. 

24-3t 





Wanted.—A good tinner; steady job. 
Godda wages; nine hours; no booze fighter 
wanted. State experience and wages 
wanted in first letter. Address Leach & 
Thompson Company, Spencer, stan ‘ 


~ Wanted—Competent sheet metal work- 
ers at once. Chemistry Building, Ames, 





Iowa. ae 24-3t 

Wanted — Tinner, at once, at good 
wages. Address H. M. Beimler, Grand 
Rapids, Wiscorsin. __24-8t 





Wanted—Competent foreman who un- 
derstands tin and galvanized iron work. 
One who is sober and steady worker. We 
work four and five men the year around. 
A good job for a good man. Address 
Gross & Jacobs Company, Stevens Point, 
Wisconsin. 23-3t 


Wanted—An A No. 1 helper in tinshop. 
One who is willing to work for our inter- 
est. Good pay to the right man. Write at 
once to Holmes & Gulbrandson, Austin, 
Minnesota. 23-2t 


Wanted—A tinner and plumber, one 
that understands heating. Will pay good 
wage to right man. No boozer need ap- 
ply. Address Haber & Wright, Sanborn, 
lowa. 23-3t 

Wanted—A first class man capable of 
doing tinning, plumbing, steam and hot 
water heating, must be sober and reli- 
able. Address A. T. Taylor & Son, 21 
North 6th Street, Indiana, sas omelit ~~ 3 

Wanted — A first-class sheet metal 
worker. Good position for the right man. 
Address Warning Sheet Metal Company, 
Oshkosh, Wisconsin. 22-3t 

















SITUATIONS WANTED. 








Position wanted in ventilating works 
by steady, sober, married man, 28 years 
old. Experienced sheet metal worker. 
Served trade in England twelve years, six 
months’ experience in ventilating shop. 
Willing to start as helper in good firm to 
prove ability. Address Mr. E. Lees, 398 
Redwood Ave., Winnipeg, Manitoba, Can- 
ada. 24-3t 

Situation Wanted—By a good all around 
tinner, extra good on hot air furnace work 
or any work pertaining to the tinner’s 
trade. Don’t drink. Address Alex Erick- 
son, Guckeen, Minnesota. : 23-3t 


Situation Wanted—By a first class 
plumber, steam and hot water fitter, twelve 
years’ experience. Sober and _ steady 
worker, can do any class of work, can 
figure plumbing and heating contracts and 
can install them with a profit to my em- 
ployer. Address A-25, care of AMERICAN 
ARTISAN, 910 South Michigan Boulevard, 
Chicago, Illinois. 23-2t 

Situation Wanted—A No. 1 lead worker, 
sheet metal worker, plumber. Steady 
position. Address A-27, care of AMERI- 
CAN ARTISAN, 910 South Michigan 
Boulevard, Chicago, Illinois. 23-3t 

Situation Wanted—By a first-class tin- 
ner; am thinking of making a change 
and would like to locate in some good- 
sized town in Wisconsin. If you are look- 
ing for a good, all-around steady man, 
answer this ad. Address A-24. care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 22-3t 


Situation Wanted—By a good _ sheet 
metal worker who can make all kinds 
of tinware, and do general sheet metal 
work, pattern drafting, also cornice and 
skylights, warm air heating, in and out- 
side work. Have had twenty years’ ex- 
perience, am steady and sober. Speak 
English and German. Would be pleased 
to hear from desirable party where there 
is no labor trouble. When answering 
give full particulars regarding wages and 
number of working hours per day. Onty 
steady work and fair wages will be con- 
sidered. Address A-21, care of AMERI- 
CAN ARTISAN, 910 South Michigan 
Boulevard, Chicago, Illinois. 22-3t 

Situation Wanted—By first-class me- 
chanic with eighteen years’ experience as 
tinner and hot air furnace man with uw 
St. Paul or Minneapolis firm who wishes 
a steady, capable man. Address A-2?2 
care of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, ——. 

-2t 


< 

















NOTICE OF RECEIVER'S SALE. 





Court of Common Pleas, Sandusky 
County, Ohio. 
Cc. R. Callaghan, et al., 
Plaintiffs, 


vs. 
The Conway Steel Range 
Company, et al, 
Defendants. | 

Notice is hereby/ given that by virtue 
of an order of the Court of Common 
Pleas, made on May 21, 1914, we will 
offer for sale at public auction on the 
30th day of June, 1914, at 10 o'clock a. 
m. on the premises in Bellevue, San- 
dusky County, Ohio, the following de- 
scribed real estate and personal prop- 
erty of The Conway Steel Range Com- 
pany, towit: 

Situated in the city of Bellevue, Coun- 
ty of Sandusky and State of Ohio, and 
knewn as a parcel of land bounded as 
follows: Beginning at a point where the 
west line of Lawrence street, if extend- 
ed, would intersect the south line of the 
right of way of The L. S. & M. S. Ry.: 
thence southerly on a line which is a 
continuation of the west line of Law- 
rence street 260 feet; thence wester! 
parallel with the south line of the right 
of way of said railway 650 feet to a 
point which is 260 feet south of the south 
line of the right of way of said railway; 
thence north 260 feet to a point on the 
south line of the right of way of said 
railway; thence easterly 650 feet to the 
place of beginning; said real estate being 
appraised at $8,000. Also raw material 
and partly completed stock appraised at 
$3,919.77; general merchandise appraised 
at $553.29; tools and machinery, ap- 
praised at $841.80; also maintenance sup- 
plies appraised at $222.45; miscellaneous 
assets, appraised at $120.80; office fix- 
tures, appraised at $138.00; templets ap- 
praised at $100; patterns, appraised at 
$2,500.00; making a total appraisement 
of $16,396.11. An itemized appraisal of 
all of said property may be examined at 
the office of said company or by calling 
upon the undersigned receivers. 

Terms of sale cash. No bid of less 
than two-thirds of the appraised value 
of all of the property as a whole will 
be accepted. 

Sale to be subject to confirmation by 
the Court of Common Pleas of Sandus- 
ky County, Ohio. 

G. A. WRIGHT and 
F. A. KNAPP, 
Receivers. 
Parkhurst & Vickery, Attorneys for Re- 
ceivers. 24-2t 


SALESMAN 


We want a mantorepresent us in South East 
Kansas and South West Missouri on our line of 
stoves, ranges and general stove supplies. Trav- 
eling experience not necessary, but applicants 
must have some knowledge of the stove business. 
State salary expected and age. Reference re- 
quired. Address Salesman, care of AMERICAN 


ARTISAN, 910 South Michigan I , 


| 
| 
No. 13938 





cago, Il. 





FOR SALE 


Up-to-date hardware in Iowa town of 
5,000 people, only two hardwares doing 
good business, best of reason for selling. 
Address B-100, care of AMERICAN 
ARTISAN, 910 South Michigan Blvd., 
Chicago, Illinois. 23-ufn 


DO YOU WANT 


To sell your business for cash? Send us a brief 
description and we will advise you if we can 
handle it. Our charges are less than 1%. Our 
system of service means quick results. Address 
System Service Company, Houser Building, St. 
Louis, Missouri. 22-ufn 








Situation Wanted — By an all around 
tinner and furnace man; seventeen years 
in business, 37 years old, married, of 
good habits, wants a steady position all 
year around. Address A-23, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Jllinois. 22-3t 


Situation Wanted—By tinner, twenty 
years’ experience at in and outside fur- 
nace and job work. Address C. A. Storck. 
819 North State street, Chicago; Illinois. 

22-3t 





SALESMAN 


For Oklahoma and Western Arkansas to call on 
the stove and hardware trade, to sell an up-to- 
date line of gas ranges and heaters, steel ranges, 
coal and wood heating stoves, oil stoves, ovens, 
and general stove supplies. State salary expected, 
experience, age and reference. Address Sundries, 
care AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 24-It 
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SPECIAL NOTICES. _ 
SALESMAN 


Fo1Virginia, Maryland and Delaware to represent 
apres sym of sheet iron air tight wood heat- 
ng stoves, steel ranges, also a full line of coal heat- 

ers, oil stoves, Ovens, stove pipe, elbows and gen- 

eral stove supplies. Reference required. State 
salary expected, age and experience. Address B-2, 
-are of AMERICAN ARTISAN, 910 South cow a 
igan Boulevard, Chicago, Illinois. It 


WANTED 


SALESMAN that calls on furniture trade 
tosell up-to-date line of stoves for Chicago, 
Wisconsin, Indiana and surrounding ter- 
ritory on 5% commission basis. Address 
B-1, care of AMERICAN ARTISAN, 
910 South Michigan Boulevard, Chicago, 
Illinois. 24-2 














WANTED 


to hear from owner of good 
hardware store for sale. Ad- 
dress D. F. Bush, Minneapo- 
lis, Minnesota. 


WANTED 


Four experienced salesmen in selling sheet 
metalwares. Excellent opportunity for 
capable salesmen. References required. 
Address Elliott Manufacturing Company, 
Warren, Illinois. 214t- 


SALESMAN 


for State of Texas, to represent a manufacturer 
of stoves, ranges, oil stoves, gas ranges, gas 
heaters, ovens, stove pipe, elbows, etc. Appli- 
cants must be familiar with stove and hard- 
ware trade. State experience, salary expected, 
age and give reference. Address Texas, care of 
AMERICAN ARTISAN, 910 South —, 
Boulevard, Chicago, Illinois. 4-It 


17-3ts 








SPECIAL NOTICES. 


FOR SALE OR RENT 


At an unusual bargain, com- 
pletely equipped new foun- 
dry especially suited for light 
grey iron castings and stove 
plate; also patterns for full 
line of coal and gas stoves. 
Big opportunity for experi- 
enced man without much 
capital. The Lattimer Stove 
Company, Columbus, O. 54.;; 


WANTED 


General lines on com- 
mission basis selling to 
retail hardware dealers, 
tinners and cornice mak- 
ers. Address B-78, care 
of AMERICAN 
ARTISAN, 910 South 
Michigan Boulevard, Chi- 
cago, Illinois. 











4-ufn 





J. Woodruff & Sons, Salem, Ohio, have 
a number of very desirable range and 
stove patterns for sale, all fallow-boarded 
and ready for the sand, Two series steel 
ranges, three of cast ranges, coal or wood 
cooks, wood cooks, three series oaks for 
coal, wood or gas, gas heating, cannon 
for school houses and large buildings, 
small cannon, laundry, and box stoves, 
Machinery and tools for stove making, 
A complete nickel plating plant. Going 
out of business. Address J. M, Woodruff, 
Salem, Ohio, 23-2t 


SPECIAL NOTICES. 


SALARIED POSITIONS 


We have calls for tinners, plumbers, salesmen, 
clerks, stenographers, etc. If you wish a position 
we can place you. Write ror particulars—places 
you under no obligations. System Service Com- 
pany, 703 Houser Building, St. Louis, Mis- 
souri 22-ufn 














BOOKS AND PATTERNS 








SHEET METAL WORKERS’ GUIDE. 
—A collection of rules and diagrams for 
describing the most useful patterns or- 
dinarily required, preceded by chapters on 
Sheet Metal Work, Solderimg, Geometry 
as applied to Sheet Metal Working. By 
W. J. EK. Crane. Price, 60 cents. With 
AMERICAN ARTISAN 1 year (52 issues), 
$2.25. Address Daniel Stern, 910 Sou 
Michigan Boulevard, Chicago, Tl. 








A SHOW AT SHO’ CARDS.—By At- 
kinson & Atkinson. Valuable instruction 
in this necessary art, combines best meth- 
ods of various experts. Contains 300 
pages illustrated with 120 designs, and 
35 alphabets. Cloth, $3.00. With 
AMERICAN ARTISAN i year (52 issues), 
4.35. Address Daniel Stern, 910 South 
Michigan Boulevard, Chicago, II. 


FURNACE HEATING.—By Wm. G. 
Snow. This book treats authoritatively 
and fully all matters pertaining to the in- 
stallation of furnaces. Furnacemen, tin- 
ners and builders who do furnace work 
will find their work simplified by its use. 
Cloth, $1.75. With AMERICAN ARTISAN 
1 year (52 issues), $3.25. Address Daniel 
Stern, 910 South Michigan Boulevard, 
Chicago, lil. 








Metal Roofing and Siding. 

Corrugated Sheets, painted 
or galvanized. 

Metal Window Frames and 
Sash, glazed with wiredglass. 

Skylights. 

Skylight Gearing. 

Price list and estimates fur- 
nished upon request. 


The Sykes Company 


030 West 19th Place 
CHICAGO, ILL. 








FOR RENT 


Property consisting of one-half of C'ty 
block. Foundry 285 ft. by 80 ft, Five- 
story warehouse. All adjoining P, & R, 
R. R, siding, in Reading, Pa, Building 
suitable for foundry purposes and light or 
heavy manufacturing, Address Mt, Penn 
Stove Works, Reading, Pa, 23-4t 





Back Numbers Wanted 


I would like to secure the following 
copies of AMERICAN ARTISAN: 


1903 — January 17 
February 14 
May 2 
October 10 
December 12 

1904 — July 9 
October 1 
December 3 

1905 — April 1 
April 22 
July 8 

1906 — June 2 


and would appreciate it if anyone 
who has any or all of them would 
communicate with EXPERT, care 
ef AMERICAN ARTISAN, 910S 
Michigan Blvd., Chicago, Ill. 23-u¢p 





WANTED 


We are in need of a foreman 
in our shop to handle‘ a small 
number of men. Must be a practi- 
cal sheet metal worker and be 
capable of superintending assem- 
bling of heaters. Will give right 
man good wages or a working 
interest in the business. Apply at 
once. Economy Stove Company, 
2-4-6 Oregon Street, Polo, Ill.  22-3t 








DIXON’S 


GRAPHITE PIPE JOINT 


COMPOUND 


A mixture which never hardens or setse 
prevents corrosion and rust joints, 
lubricates the threads and makes 


joints easily opened at any time. 
Send For Booklet 18 
Made in JERSEY CITY, N. J., by the 


Joseph Dixon Crucible Co. 


Established 1827 














™ LEARN PATTERN DRAFTING” 


shall GOVERN 


You can, 


as 


SHEET METAL 


in this country. 


PATTERN 


in any way. 


THE NATIONAL SCHOOL, ° 





if you will; 
Home Study courses in Pattern Drafting give you 
the most thorough and systematic training possible 


Men of trained ABILITY always have and always 


the UNTRAINED MECHANIC, 


‘‘WHERE DO YOU STAND?”’ 


Our 


you will, if you try. 


Full particulars sent you Free, without obligations 
“Do you want them?’ 


Nopeiote:” 3553 Olive, St. Louis, U. S. A. 


Proprietor 
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|_ OPEN HEARTH 






































Base Mater ial Stock. Products are made up promptly from 


Gauges __All workable gauges based upon U. S. Gauge 


Finishes the Standard. The weight of a galvanized sheet 


Wor kmanship and Accessories are made regularly from ductile 


F acilities and six big Store Warehouses and at a number 


Prices of the products, as it is possible to market the 


Requirements want the goods. We can satisfy you in every 


WHEELING CORRUGATING COMPANY, Wareumle W.VA. 


NEW YORK CHICAGO PHILADELPHIA 
ST. LOUIS KANSAS CITY CHATTANOOGA on 











ROOFING, SIDINGS 
ACCESSORIES 


__Crescent Open Hearth Steel Sheets, Regular 


special analysis steels or ‘‘irons’’ as desired. 


Table of Act of Congress, March 3, 1893, and its 
accompanying conditions. (See Catalog No. 


290, page 9). 


___Black, Galvanized or Painted. Galvanized is 


is 2} ounces per square foot heavier than the 
same sheet in the black, less the loss from 
‘“‘pickling’’ which prepares the surface of the 
black sheet for the protecting coat of spelter. 


__All Crescent Brand Sheets, Roofings, Sidings 


Open Hearth Steel, well coated, formed, finished, 
inspected and packed insuring first class prod- 
ucts in every respect. 


—__Large stocks at two mills, two finishing factories 


of smaller distributing centers, place us in posi- 
tion to give the kind of service you want. 


——As low, consistent with the cost and the quality 


stock. Our profits are but a very reasonable 
percentage of the cost, and are never a burden 
to the buyers of our line. Customers of many 
years’ experience with Crescent Brand products 
will back up our claims. ; 


—_Send memo of what you need and say when you 


respect. Address the nearest office for prompt 
and courteous attention. 


BRANCH OFFICES AND STORES: 











Sales Offices: 
Dallas Denver Detroit Los Angeles : 
Portland Salt Lake City San Francisco Seattle 











OPEN HEARTH 
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Welcome to Our City! 














RE YOU contemplating attending the Annual Convention of the 
National Association of Master Sheet Metal Contractors, which 
is to be held in Cincinnati on June 16, 17, 18 and 19, 1914? If you 
are, we want you to be sure to accept our hospitality while in our city. 
You can make our office your home. Our telephones and stenog- 
raphers will always be at. your command. Have your mail addressed 
to you in our care and you will get it promptly. We will have an 
Information Bureay where you can find out, anything about. the City, 
Hotels, Theaters, Streets or Locations. In ot-her words, we will be 
glad to be of any assist.ance to you at, all times. Be sure to see us 
Convention Week. 








The Ferdinand Dieckmann Company 


1180 Harrison Avenue “se CINCINNATI, OHIO 


If Steel Roofing is ever 
Discredited, blame the 
fact upon Skinned-weight 
poor quality products, not 
upon Steel Roofing itself 

OU, as sellers of Roofing and Siding, have 

everything to gain by championing the 


cause of Honest Steel Roofing, sold honestly, 
at its actual weight. 


Your influence must be inflexibly against the fellow who sells 29 gauge or worse as “standard,” 
because you know that one gauge stolen from the weight of a sheet steals half its rightful life as a roof 


or as a siding material. 
Inland Steel 
Roofing and Siding 
Is sold by the Pound 


And you get exactly what you pay for. 








It is a tough workable steel, free from impurities, and the GALVANIZING STICKS. 


It is your best defense against every attack made against Steel-Roofing, because every Inland 
Roof you sell is a public testimonial to the lasting qualities of good Steel Roofing. 


Let us quote you for immediate acceptance before prices advance. 


INLAND STEEL COMPANY 
First National Bank Building, Chicago 


Works, Indiana Harbor, Indiana 
Branch Offices: ST. PAUL ST. LOUIS DENVER DALLAS | MILWAUKEE 
Ices: Pioneer Building Nat'l Bank of Commerce Bldg. 1618 Stout Street Praetorian Building Majestic Building 
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When You See 


| This Red Stencil : 


on a bundle of Galvanized Sheets you know that it signifies: | 

















_PITtgbURGH i 
oA KEYSTONE gad® 


A strong, pliable, easy working sheet with a perfect coating. 


A sheet that has a proper amalgamation between the coating | 
and the base plate of Copper Bearing Open Hearth Steel. ‘| 








A sheet that is unequalled for long life, satisfactory service and it 
efficient protection. i 
Write today for our free booklet, “‘Copper in Steel—The In- 4 
fluence on Corrosion.” it 

i 

| 

Z 


American Sheet Tin Plate Company 


General Offices: Frick Building, Pittsburgh,Pa 


= DISTRICT SALES OFFICES: 

Chicago Cincinnati Denver Detroit New Orleans New York Philadelphia Pittsburgh St. Louis 
Export Representatives: Unirep Srates Steet Propucts Company, New York City 

Pacific Coast Representatives: Unitep States Sree. Propucrs Company, San Francisco, Los Angeles, Portland, Seattle 












































PLECKER’S CORRUGATED EXPANDING CONDUCTORS 


HAVE NO CROSS 
agar . Will not burst 

MADE OF GA 

VANIZED IRON IN when full of ice. 

10 FT. LENGTHS. 


THE CLARK-SMITH HARDWARE CO. - = « PEORIA, ILLINOIS 

















‘The “CENTENNIAL” 
“Rain Water Cat - Of ae 







Light in Weight—Low in Cost 
Mullins Sheet Metal Statuary ee 


The only single 
made to fit Corru- 
gated and plain pipe 
and which can be used A 
without extra pipe or gage 





Cut-Off 


is just as enduring as cast or sculptured work, and often more 
artistic. It is much lower in cost, while its light weight permits its 


use where castings would be impractical. 


We will guarantee to repro- 


duce faithfully any sculptor’s model or artist’s design. Our exclusive 
stock designs afford an almost endless variety to select from. 

We also manufacture Artistic Metal Tile Roofing, Skylights, Cornices, 
Finials, Store Fronts, Metal Ceilings and Walls, and Sheet Metal Work of every 
description. Special discounts to the Trade. 

MULLINS Fireproof Win- 
dows are approved by the 
National Board o! Underwrit- 
ers, and lower fire 
insurance rates. 


Our shipments are prompt. 

We will gladly and promptly 

submit estimates on Archi- 

tects’ drawings. Write 
for catalog, 









THE W. H. MULLINS CO., 209 Franklin St., Salem, Ohio, U. S. A. 


Write for beautiful, illustrated book, “‘The Blue and The Gray.’”’ Free. 








elbows. 


For sale by all 
| leading jobbers 


ee only 


THE SULLIVAN-GEIGER CO, 
| §01-509 Madison Ave., indianapolis, Ind. 














| C. G. HUSSEY & C0. 


Rolling Mills and Office 
PITTSBURGH, PA. 


Manufacturers 


Sheet Copper Bottoms Roll Copper 
Tinned and Polished Copper 
Nails Spikes Rivets Conductor Pire 
Eaves Trough E!bows Shoes 
Mitres, Etc. 


Branch Warehouses in New York, 
Chicago, St. Louis and San Francisco 


























MOE Meo 
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LABELLE 





La Belle pipeis 


recommend- 


ed to all pipe 
users who ap- 
preciate uni- 
formity of 
quality and 
accuracy of 
thread. 


We make 
standard pipe 


in all sizes up 
to FZ" 1. D., 


using the very 
best wrought steel 
for the purpose. 


La Belle pipe for 
oil country use is 
of recognized high 
quality and de- 
pendability. 


LA BELLE IRON WORKS 


General Offices: Steubenville, Ohio 


Works: Works: 
Wheeling, W. Va. Steubenville, Ohio 
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PERFORATED METALS 
OF EVERY DESCRIPTION 


MANUFACTURERS OF 


Perforated Steel Plates and Sheets (Black and Galvanized) 
Perforated Sheet Copper, Brass, Bronze, Aluminum, 
Lead, Zinc, Monel Metal and Other Alloys. 
Screen Plates and Sheets for Ores, Coal, Stone, Cement, 
and all kinds of 
Grain Cleaning and Sorting Apparatus 
For Centrifugal Linings, Filter Press Plates, Drying Floors, 
False Bottom Strainers, Extractor Baskets, Revolving 
Screens, Shaking Screens, Chute Screens. 
Grilles and Ornamental Screens for Radiators, Ventilators, 
Air Vents, Heat Vents, in Private and 
Public Buildings, made to suit local requirements. 
Perforated Tin and Brass of Standard Sizes carried in stock. 


Anything in Perforated Metal. e 


Lee a & KING ot © 


ORT H ey yg _ CH 














I) 














Charcoal Iron Ternes 


Tin Plate 


“CANTON” 





5 Metal Shingles 0 
1 Improved Steel Ceilings, ei 
: Skylights & 
13} Special Sheet Metal Work & 
rs of all kinds > 
= 

Q 

U 

= Large stocks carried at Factory a 
= and our Branch Houses. 5 
. Get Our Prices. Write for Catalogs E 
0 

% The Canton Art Metal Co. » 
= Formerly % 4 
g The Canton Steel Roofing Co. 5 

Binsin ee 

cvetend Sheets ” Black Sheets 





: 
| 
Pai. 
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Money 
Making 


Features 














SELF GUIDING 


There are two new features of Berger’s Classik Steel | 
Ceilings which certainly make it worth while to 
add them to your line. ; 

The bead is made extra long in shape of half an | 
oval, reinforcing the ceiling plates at joints, fitting | 
snugly over under-lapping bead, making a tight and | 
perfect fitting joint. | | 
The top of nailing button is counter-sunk, forming a | 
self-centering, self-guiding, never-slip nailing point. | 
These features assure a considerable saving when ||| 
erecting. li] 
This means quicker work and better results. 

There is money in it for you, so get in touch with us 
right away. 


The Berger Mfg. Co., Canton, Ohio 


For the best service address nearest branch. 


New York St. Louis — 
Philadelphia Minneapolis | 
Boston San Francisco } 


We also manufacture Ferro-Lithic and Multiplex Reinforcing Plates, | 
Metal Lath, Roofing, Eaves Trough and Conductor Pipe, and Sheet 
Metal Building Products of all kinds. 























Gerock 
Bros. Mfg. Co. 


Sheet Metal 
Ornaments 
end Statuary 


Detail Work a Specialty—Ask for Catalog 
1227 S. Vanderventer Ave., ST. LOUIS, MQ. 











THE 


NEW MARVEL 
Self-Heating Soldering Iron 


CAN ALSO BE USED 


as a 


BRANDING IRON 
by simply removing the copper point and inserting the 
Brander. Any design Brander will be furnished. 

Only 2c a day for fuel. Weighs only 4} Ibs. 
Send for full particulars. 


Lon, @iktin& @ilne 





FRIEDLEY-VOSHARDT CO. 


MANUFACTURERS OF 


Architectural Sheet Metal 


Ornaments, Statuary, etc. 








All Kinds of Stamped and Spun Work 
Art Metal-Ceilings and Side Walls 


One Trial Will Convince 
Send for Architectural Sheet Metal Catalog No. 31 
Factory, 761.771 Mather Steet" ~ CHICAGO, ILL. 
RESULTS ARE WHAT COUNT 


and you can obtain them by using a DOUBLE BLAST GASO- 
LINE Fire Pot for indoor and outdoor work. 


B WHY? 


They always burn with a steady blue 
E flame. 

A tinner can heat his irons as fast as he 
¢ can cool them. 

They can be generated outdoors on a 
A windy day. 

They are noiseless. 
U They are the only Fire Pot with an inde- 

pendent generating valve. 

There are no springs on the pump to get 

S out of order. 





No heatis wasted with a DOUBLE BLAST 
E _sFire Pot. 


Try one. The Fire Pot will demonstrate 
that it will do all we claim for it. Leading 
jobbers are handling them. Write us for circu- 
lars and prices. 


DOUBLE BLAST MFG. CO. 


No. 25—Tinner’s Fire Pot. North Chicago, Illinois 








THE TINNER’S FRIEND 


“QUICK MEAL” Soldering Furnace 


Quick, Powerful and 
ent Durable 

Heavy Brass Tank 
with Brass Pressure 
Pump. Will Heat any 
size Soldering Iron, 
Suitable for bench or 
outside work. Special 
price made to tinners, 


‘ 9 
RINGEN STOVE CO. wamtctrers 'st. Lovrs, mo: 























Conductor Pipe, Eaves Trough, 


We also Manufacture 
ae 
Stove Pipe, Elbows, etc. Baltimore, Md. 





: ’ 

Be DON’T YOU WANT TO BE A 

If so, you must use first class tools. Use none other 
than the “ALWAYS RELIABLE” torches and 
furnaces. 

_ We have been in business since 1876 and all mechan- 
ics who have used our goods know that they are what 
we recommend them to be. 

Each article is tested twice before leaving our factory 
and is guaranteed to be in first class condition when 
received by the user. : 

We manufacture the largest line of gasoline and 
kerosene furnaces and torches and plumbers’ tools. 

Your nearest jobber will supply you at factory 
— or we ship direct if cash accompanies the 
order. 
Write for our new catalogue today, it’s free. 


#0: OTTO BERNZ, NEWARK, N. J. 
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NEW ALLEN SODERING TOOL 


Only 2c for 8 hours’ use 


An ALLEN 1} lb. tool does more and better work than an 
old style 6 lb. one. 


Any desired temperature can be uniformly maintained with- 
out difficulty. 


Copper Tips for NEW ALLEN SODERING TOOL 


New features for keeping copper tip clean--cool handle 
~ -interchangeable 99% pure copper tips. 


To be obtained from all reliable hardware and sheet-meta 
supply houses or send $4.00 for trial tool with No. 1 tip. 





Sodering stick, paste, salts and liquid. 
In the soderman’s game since '93. 


Made in Chicago, U. S. A., by 


L. B. ALLEN CO., meorporatea 


4555 North Lincoln Street 


An Unchallengeable 


Record of Success 


Has been attained by 
NEW ROTABLE STAND- 
ARD VENTILATORS. 
They are a sure cure for 
smoky chimneys. 
Low in cost and 
high in quality. 


Write for particu- 
lars at once. Delays 
are dangerous. 


STANDARD VEN NTILATOR Co. 


Lewisburg, Pa. 








mei 4 s World Ventilators 


Made with either 
Metal Hood or 
Glass Top. 


Built on Scien- 
tific principles. 


Mechanically 
perfect. 





Made in a great variety of sizes suitable for 
private dwelling or the largest factory. 


Write for catalog. 


The Berger Mfg. Co., Canton, Ohio 





The “TORRID” 


Square Furnace 


The most economical and 
hottest on the market 


Noiseless, odorless and smoke- 
less in operation. Our No. 10 *S 
has the greatest range in heating 


of any furnace made, namely 3 
to 12 lb. coppers, indoors or on 
a roof in cold and windy 
weather. Order of your jobber 
or we will ship direct for $6.50 on 30 days’ approval. 


GEO. W. DIENER MFG. CO. 
400-416 Monticello Ave. - CHICAGO, ILL. 


THE MOST POPULAR FIRE POT ON THE MARKET 
IS CLAYTON & LAMBERT NO. | 


The tank is made of heavy, galvanized iron, 
and will’ withstand hard usage. The burner is 
made of generator metal, and is swivelled, 
allowing the user to place it in any position 
desired. It gives a perfect blue flame of in- 
tense heat, using but little gasoline. The top 
section can be removed and the base, with 
burner, used as a Torch or open fire. Order the 
No. 1—you will be perfectly satisfied. 


All leading jobbers will supply at factory price. 













Send for Catalog—it's free. 


CLAYTON & LAMBERT MFG. CO. 


No. | Fire Pot DETROIT, MICH., U. S. A. 








The last word in 
Natural Ventilation 


<“AREX” *AiREXHAUST 


Absolutely STORMPROOF 


Manufactured J. C. KERNCHEN 


107 So. Dearborn Street, CHICAGO 














The “GLOBE” Ventilator 


The “GLOBE” in COPPER, GALVANIZED 
is built on IRON and with Glass Tops 
honor and sold for Skylight purposes. 


Absolutely Storm Proof 


For Perfectly Ventilating 
Schools, Churches, Halls, 
Mills, Factory and Audi- 
ence Rooms of Every Char- 
acter. 








SMOKY CHIMNEYS 
CURED 


“Globe Ventilated Ridging” 


Patented and Send for Pamphlet 


Trade-Mark 
Reg. U.S. Pat. Off. Manufactured by 














“COME UP AND GET OUT” 


The agers Revolving Chimney Top actually 
creates suction in every chimne y on which 
it is mounted. It compels the smoke to 
come up and get out. 












It pulls better than the American Arti- 
san or we would have had your inquiry 
for prices and a trial order before now. 

You don’t need to order the complete 
tops, just the iron mountings, and make 
the hoods as you need them ac- 
cording to patterns furnished 
with all orders for the mountings. 

Write soon. We'll answer 
quickly. 


IWAN BROTHERS 


Exclusive Mfrs. South Bend, Ind. 
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You Can Obtain Better Work 


By using RAPID SLITTING SHEARS. They are of the highest grade, 


both in material and construction. 
quality of your work. 


This type of RAPID 
SLITTING SHEARS 
is mace in three sizes. 
No. 25 has a 25-inch 
throat, No. 36 a 36- 
inch throat, and No. 
48 a 50-inch throat. 
Will cut irregular 
shapes and reverse or 
serpentine curves. 





Will lessen your labor and better the 


No rough edges if you 
do your cutting with 
RAPID SLITTING 
SHEARS. All edges 
are as clean as if they 
had been cut with 
square shears. Cuts 
holes in center of 
sheets without cutting 
through edges. 


RAPID SLITTING SHEARS No. 25 


For further information and illustrated booklet, address 


Dept. A 


OTIS L. FULLER, 


- Goshen, Indiana 








Don’t get 
the idea 
that the 


Chicago 
Steel 
Brakes 


are high in 

price just 

because they 

are the high- 

est class brakes made. Oh, no. They are sold at a very reasonable 

cost. You will be surprised how low. 8-foot for 16-gauze and lighter. 
MADE IN ALL SIZES. 








DREIS & KRUMP MFG. CO., Halsted and 29th Streets, CHICAGO ! 


_— 



















Up-to-date Methods 
Are cheapest as well as best. 


That is why the McGUIRE AD- 
JUSTABLE ROOF FLANGE has 
met with so much favor. It 
lessens the work of the installer. 

McGUIRE ADJUSTABLE ROOF 
FLANGES are made in Copper 
and Galvanized Iron. No. 1 is 
made to adjust from one-half 
to one-fourth pitch and No. 2 is 
made to adjust from one-third 
pitch to flat. Can be used on 
roof of any pitch. Union Made, 


# adid NOW! | 


Hi) 


Send for illustrated cir- 
cular and price list. It i. 


will be sent to you by cMGUIRE ADJUSTABLE 
return mail. ROOF FLANGE, No. 1 
One-half to one-fourth pitch. 


H. E. HESSLER CO., Syracuse, N. Y. 


~, 


TOOLS FOR SHEET METALS 


INCLUDING 
Slip Roll Former 


Tinners’ and Roof- 
ers’ Tools, Shears, 
Punches, Presses 
and Dies, Can- 


Making Machinery 








Made by 


NIAGARA MACHINE & TOOL WORKS 
BUFFALO, N. Y. 








Skylight Gearing and 
Chain Lifts 


Tinsmiths’ and 
Plumbers’ Tools. 
Cornice Makers’ 
Toots. Copper- 
smiths’ Tools. Pipe 
Threading Ma- 
chines. 








Second-Hand_ Tin- 
ners’ Machines 
; Bought and Sold. 


Hand Punch for No. 10 Iron. 


H. WEISS & CO., 7 “ESF stex 











TREADLE SHEAR 


This TREADLE GAP SHEAR is made 
in all standard sizes for No. 14 and lighter 
gauge sheets. With it, sheets can be 
squared, trimmed or slit. 

We make a complete line of shears, 
punches, and bending rolls, all sizes, for 
hand or belt drive. Write for Catalog “F”. 








BERTSCH & COMPANY, Cambridge City, Ind. 











~_ 


— 
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You Can Always 


SELL DU PONT POWDERS 


HE name “‘DU PONT” is so widely known amongst shooters 
that dealers are able to make a quick and sure sale. Don’t 
overlook ‘‘sure sale,’’ Mr. Dealer. The sportsman buying 

shells loaded with DUPONT, BALLISTITE or SCHULTZE 
SMOKELESS or DU PONT BLACK POWDER, leaves your 
counter confident of the quality of the powder. You know you've 
sold him the powder that’s sure to satisfy,—he will not come back 
with complaints about poor powders. 


Every Shooter Knows Their Reliability 


You will find three out of four calls to be for DU PONT POWDERS. Every 
new shooter is influenced by what other shooters do. So many remarkable 
scores have been and are now made by shooters using DU PONT POWDERS, 
the new shooter decides he will shoot DUPONT, BALLISTITE or SCHULTZE. 
Sell him the load he wants. Satisfy him. Tie him to your store. The store 
which sells DU PONT POWDERS is the sportsman’s headquarters. 








KEEP THIS IN MIND WHEN 
YOU SPECIFY LOADS FOR 
SHOT SHELLS: 


“I want DU PONT POWDERS.” 


Do this and your stock will move fast and every 
shooter is a satisfied customer. 

















FOR BOOKLETS DESCRIPTIVE OF SPORTING POWDERS AND FOR TRAPSHOOTING CLUB 
PROMOTION HELPS, WRITE TO SPORTING POWDER DIVISION 


DU PONT POWDER CO. 


E £3. EEF S he. D 18 02 
WILMINGTON, DEL. cae 
J Mawulllite 
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Better Your Business 
By Selling the Better Grade of 


“ENTERPRISE” 


LAWN SPRINKLERS, ICE SHREDDERS and FLAG 
POLE HOLDERS 


~_— All Hardware Specialties bearing the word 
ss “ENTERPRISE” are the kind that mean 
repeat orders. This is the result of the quality 
of all “ENTERPRISE” Products. Our 
, many years of specializing on Hardware Spec- 
__ Jalties, together with our modern equipment, 
feeb k ible and insure mechanical perfection 
LAWN SPRINKLER  ™ake possible an p 
No. | in every article we make. 








Moderate 
in Price 


High in 
Quality 





“ENTERPRISE” _ 
ICE SHREDDER 
Nos. 33 and 34 


Many Hardwaie Specialty Dealers all over the 
country are making a great success of “ENTER- 
PRISE” Products. You can do the same if 


you take time to investigate. Our latest catalog 





will be sent to you for the asking. Write for “ENTERPRISE” 
Mis FLAG: POLE 
y HOLDER No. 98 


We Also Manufacture 


Meat and Food Choppers Cobbler’s Kits Beef Shavers Measuring Faucets 
Motor Choppers | Cherry Stoners Coffee Mills Electric Mills 


THE ENTERPRISE MFG. CO. OF PA. 


PHILADELPHIA, PENNSYLVANIA 


176 N. Dearborn St. 530 Golden Gate Avenue 29 Murray Street 
Chicago, IIl. San Francisco, Cal. New York, N. Y. 
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Drains Clothes 
Water In may be wrung 
Either to either 

Direction side. 





Packed 2 and 4 in a case 


For use on Stationary or Round Tubs. 


When you buy Horse-Shoe Brand wringers you may 
depend upon it, because we give you our word, that you 
have not only the very best wringers, but also wringers 
possessing all of the latest improvements, and that there 
are no better wringers made by any one. 


When you sell Horse-Shoe Brand wringers you fur- 
nish your customers wringers that are warranted by us 
(with certificate) to give good satisfaction, and you have, 
therefore, the right and are justified to sell at a price that 
will yield you a fair profit. 


(Copy of our latest Price List will be sent upon request). 


THE AMERICAN WRINGER CO. 


99 CHAMBERS STREET, NEW YORK 
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The Greatest 
Galvanizing Discovery 


of the Age 


HE American Steel & Wire Com- 
pany is the first to develop a PERFECTLY 
GALVANIZED WIRE. It has a thicker coat. 
a quality more refined, and a deeply adh@Bive contact 
of the zinc and the steel that solidly unites the two 
metals, highly flexible without injury, and having a 
finish and weather resistance unequaled—a thoroughly 
galvanized wire. 
This is put into 





Banner Poultry Fence brings big and 
quick profits to dealers, and great satisfaction to 
customers. 


Banner Poultry Fence is a true woven 
wire fence and not a netting. Larger wires without in- 
creased cost. It is made of 15 and 17 gage wires instead 
of 19 or 20 gage wires as used in old style fabrics, and 
has 22 wires in 4-ft. height, 16 wires in 2-ft. height, 
making a poultry fence of minimum close space and 
ammense strength. 


Banner Poultry Fence Wire is hard, 
stiff and springy. It carries a coat of zinc put on by 
the latest method—a discovery, a real improvement 
in galvanizing—a zinc covering more lasting; 7¢ stays on. 

Banner Poultry Fence costs about the 
same as poultry netting in the principal selling sizes, 
despite the use of heavier wires. The close spaced 
wires are at the bottom where needed, with gradually 
increased space at the top where close spacing is not 
necessary. Graduated spacing means a saving which 
is put into larger wires without iucreased cost to dealer 
or consumer. 


Banner Poultry Fence saves in cost 
of erection, because it requires fewer posts, while top 
and bottom rails are not needed to keep the fence in 
shape. 

Banner Fence makes a neat construc- 
tion, and forever does away with the ragged, saggy 
appearance of old style fabrics. 


FRANK BAACKES, Vice Pres. & Gen, Sales Agent 


American Steel & Wire Company 


Chicago, New York, Worcester, Clevelend, Pittsburgh, Denver. 
Export Representative: U. S. Steel Products Co., New York. 
Pacific Coast Representative: U. S. Steel Products Co., Sen 
francisco, Los Angeles, Portland, Seattle. 




















N° 386 


Stanley 





Jointer Gauge 


FOR IRON PLANES 





The STANLEY JOINTER GAUGE 
is designed for use in connection with all 
sizes of Iron Jack or Jointer Planes. 


It is a tool that will enable the work- 
man to plane bevels of'any angle between 
30 and 90 degrees, or to square up the 
edges of boards with extreme accuracy. 


All parts except the knob, are of 
metal, and the joints and bearing sur- 
faces are machined. 


The method of attaching same toa 
Plane is such as to insure its being abso- 
lutely rigid when in use. 

A hole is bored in each end of the 
gauge so that a wood face of any desired 
size may be attached, thus providing a 
bearing surface longer or wider than the 
face of the gauge itself. 

The tool is so constructed that it may 
be attached to either side of the Plane 
making it equally adaptable for right or 
left hand work. 


The wooden knob forms a convenient 
grip for the hand of the workman and 
can be placed at either end of the gauge. 


All metal parts are nickel plated. 





Show this new Gauge to your Woodworking 
customers. Tell them what we tell 
you here. You will find them 
to be greatly interested. 





STANLEY Rute & Levet Co. 
New Britain. Conn. U.S.A. 
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The Greatest Variety 


of Heavy Garbage 
Cans on the Market 


SEND FOR CATALOGUE 
OF THE 


“IRON 
HORSE 
BRAND” 


Galvanized 
Metalware 





FLARING CORRUGATED 
GARBAGE CAN 


Ash Cans—Truck Cans 
Oily Waste and Rubbish Cans 
Pails—Wash Tubs, etc. 


Rochester Can Company 
ROCHESTER, NEW YORK 

















PAT-SEPT-20-1910 


“VENTIPLEX” 


An ideal collar pad for work horses; porous and 
airy; keeps the shoulders cool, comfortable and free 
from sweat, sores and galls. 


A nation-wide demand has been created for these 
pads. Farmers and other horse owners will come to 
you for ‘*VENTIPLEX’’—so stock up now; it means 
dollars to you. Write us now. 


BURLINGTON BLANKET CO. 
BURLINGTON, WIS. 








For Thirty Years 
the Standard 


AGATE 
NICKEL-STEEL 
WARE 


al } y . 
Al) ivi 4 i i 3 


Py 47) ys! 
Saute 7 4 





The superiority of Agate Nickel- 
Steel Ware over all other makes of 
culinary utensils consists largely in the 
fact that the enamel is so hard that the 
fusing point is not reached until the 
nickel-steel of which the articles are 
made is about ready to melt, thereby 
combining with the pure vitreous com- 
position and forming a clinch and per- 
fect union. No heat or acid can destroy 
that joint. 


Agate Nickel=Steel Ware is double 
coated with a hard vitreous covering, 
presenting a smooth, highly polished and 
beautifully mottled gray surface. 


MR. DEALER:—Do you realize the 
prestige of handling wares that are the 
best? Every customer that buys Agate 
Ware from you is satisfied —he will 
come again. He knows you give Value. 


Send for catalogues and 
prices at once. 


Lalance & Grosjean 


Mfg. Co. 


1900 So. Clark St., CHICAGO, ILL. 
NEW YORK BOSTON .- 
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IRON AN 


ESTABLISHED 1863 
PITTSBURGH, PA., U.S. A. 


BOLTS, NUTS RIVETS, WASHERS 
PICKS, MATTOCKS AND GRUB HOES 
CROWBARS, WEDGES, FORGINGS 
Telephone and Telegraph Pole Line Hardware 


Wagon Hardware 


By 


STEEL CO. 











oo 




















{ SINGLE-FOUR 
and SIX TUBES 





| THE QUALITY LINE 


Also Saddlers’ Drive Punches 
Round, Square and Octagon Shank 


: § 


Manufactured by 


WILLIAM JOHNSON 


Hedenberg Works, 





NEWARK, N. J. 


CATALOGUE ON REQUEST 

















BUILDERS’ 
HARDWARE 


LIGHT GRAY 
IRON CASTINGS 


DAMPERS AND 
DAMPER CLIPS 


OIL AND 7 
GAS STOVES 


FURNACE LAMPS 
MOLASSES GATES 





WRITE FOR OUR COMPLETE CATALOG 


THE TAYLOR & BOGGIS 
FOUNDRY C0. 


Chicago Sales Office: Cleveland 


62 E, LAKE STREET 








= 
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mate to either style. 





You Can Take Either 


GEM or LIGHTNING 
FREEZER 


Both bear the proud record of more than a 
quarter century of service which satisfies. 
The kind that helps to create confidence in the 
dealer who hands them out. 


Order now from your jobber for shipment when 
you like. Add the BLIZZARD as a good running 


North Bros. Mfg. Co. 


Philadelphia, Pa. 











Genuine 


HUNTER’S 
SIFTER 


is constructed of the 
best and strongest 
materials. The body 
is one piece of extra 
heavy tin. Our un- 
breakable joint pre- 
vents the handle 
from breaking off. 
The entire sifter 
can be taken apart and cleaned without the least trouble. 





You can get them from your jobber. All genuine 
have ‘“‘HUNTER’S SIFTER” stamped on the front. 


THE FRED J. MEYERS MFG. CO. 
Beckett Street HAMILTON, OHIO 


STAY IN FLUE STOPPER 


The springs of the Stay In 
Fuel Stopper are spread against 
the sides of the flue by turning a 
screw. This holds it tightly 
against the wall. It cannot be 
blown or jarred out. 








Made in two styles, the plain, 
flat Stay In Flue Stopper that 
can be papered ove’, and the 
regular decorated style. 


Write for Catalog NOW 


STUBER & KUCK, Peoria, Il. 








Eagle Mop Wringers 


bear the reputation of being 
the BEST, and will under 
all circumstances give best 
results and absolute pro- 
tection. Not with boasting 
pride, but with a feeling of 
satisfaction, we again point 
to our record—14 years be- 
fore a criticizing public, and 
not a dissatisfied customer. 
It is the privilege of truth 
to make itself known. 


The EAGLE MOP WRINGER is the original 3 roller 
Mop Wringer. Its tested true Merits of Quality brought 
out imitators and infringers. An imitation is never as 
good as the original, therefore be sure it is the EAGLE 
brand you handle. There will be more EAGLE MOP 
WRINGERS sold this year than ever. 





Get your share. 


THE EAGLE WOODENWARE MFG. CO. 


Sole Manufacturers 
Hamilton, Ohio. 




















FOR CONDUCTOR PIPE 
ALL SIZES 


FOR BRICK OR 
wooD 


Made of the best malleable iron 
and first-class in every way. 





Send for catalogue. 


BERGER BROS. C0., sire: 227 tron sireet 


Warerooms and Factory: 100-114 Bread St., PHILADELPHIA, PA. 





























heipelacianly 


The file you will eventually use 


DELTA FILE WORKS 


Philadelphia, Pa. 


New York Office: 
260 West St. 


Chicago Office: 
DELTAX £2 E. Lake St. 


The highest grade file made 
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Designed for the best class of 


residences 





The sliding doors of the country mansion or the city brownstone 
ought to be “‘ in tone’’—which in this case means silent—with no tone at 
all! There should never be squeak or squeal, rumble or roar, nor trouble 
of any sort. We illustrate the hanger that exactly fills the bill. 


Richards-Wilcox 


House Door-Hanger 


It’s a silent-rolling hanger—made battleship strong, and watch works 
accurate. 

Regular R-W track wood-lined for silence. | Wide tread wheels that 
run on a hatful of steel ball bearings. Simple adjusting device in both 
hangers and track all the more effective because of that simplicity. 

Prices that meet the situation. 


ichards- Wilco 


MANUFACTURING Co. Fa 


| AURORAILLUSA.|S 





















OF KIN 


HAVE JUST BEEN MARKEDLY IMPROVED AND YET SELL AT THE OLD PRICE. 


All of these tapes now have a positive-action push button opener for the winding handle “CHALLENGE” and ‘‘CHALLENGE 
a JUNIOR” leather cases are now steel lined throughout. 


Our Tapes have an unequalei resutation for accuracy, 
hence more of them are in use than all other makes. 


There Always Will Be More Selling Argument In The Name 


Than You Need To Sell [UFKIN Tapes. 


THE [UFRIN, (fPULeE Ca New York London, Eng. Windsor, Can. 


“CHALLENGE” AND “CHALLENGE JUNIOR” 





“RIVAL” AND “RIVAL JUNIOR” 
Measuring Tapes 


[UFKIN 


SAGINAW, MICH. 












15 


























Re 





inland waters of the re ag In service 












THE GREAT SHIP “SEEANDBEE” 
Length 500 feet; breadth 98 feet, 6 inches; 510 staterooms and parlors | dating 1500 


gers. Greater in cost—larger in all pro rtions—richer in all 


une 15th, 


Magnificent Steamers “SEEANDBEE,” “City of Erie” and “City of Buffalo” 


Daily -CLEVELAND and BUFFALO — May ist to Dec. 1st 


Leave Cleveland ° . 8:00 P. M. 

Arrive Buffalo - - 6:30 A. M. 
(Central Standard Time) : 

Connections at Buffalo for Niagara Falls and all Eastern and Canadian Points. Railroad tickets 

reading between Cleveland and Buffalo are good for trai 

your ticket agent for tickets via “, & B. Li 


THE CLEVELAND & BUFFALO TRANSIT CO., Cleveland, O. 


Fare * 3 00 


Elevators 


DAILY BETWEEN | 


OT SUrPAL 


Hand Power: 
Send for Circular 
Kimball Bros. Co. 


1031 Ninth Street, Council Bluffs, lowa 


Kansas City Office 
717 Commerce Bidg.. v 














a | 
? Improved, Quick and Easy 
Rising, Steam, Electric and 


Kansas City, Me. 





C.N. HOOPER, *iore'* 
wrasnvs,. TECHNOLOGIST 














ssf 


Leave Buffalo - - 8:00 P. M. 
Arrive Cleveland ~ - 6:30 A. M. 


ne, Write us for 


than any st on sunt cme builds and starts new plants, improves 
quality and reduces cost, in t 


already established. 

















rtation on our steamers. Ask 
dsome illustrated booklet free. 


gend circulars and prices. 











— 
me then, 








x 10, Dixon, Ib. 





TheCLIPPER 


There are three things that de- 
gor our —— andelions, 
ntain, and Crab Grass, 


should have them — if he has 
noz, drop us a line and we wil} 


r Lawn Mower Co. 











You know what is advertised—so do others; ’nuff said. 
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Few words have 
been more 
abused than 
“Guarantee.” 


Owing to its 
flexibility, the 
trade and the 
user have insist- 
edonsomething 
more definite— 
more sub- 
stantial. 





following distinct assurances. 





SMITH & HEMENWAY CO.., INc. 
OFFICES Two YEAR FACTORIES. 


NEW YORK, N, ¥.. IRVINGTON, WN. J, 
150 Chambers St., B © Ni D HILL, N. H. 
Certify, that the RED DEVIL Bonded Tool, packed with this bond, carries with it the 


First. —That there is no flaw or defect in the material 
Second—That the workmanship is of the highest grade attainable 
Third —That it is free from any inaccuracy in adjustment 
Fourth —That it will give absolute satisfaction to the purchaser for two years 
Whereas, Smith & Hemenway Co., Inc., making the foregoing rep ions, bind themselves to wit: 
Warranty, If the said “RED DEVIL” Bonded Tool covered by this bond, at any tiaie within two years 
fails to meet the above stipulations in any particular, Smith & Hemenway Co., Inc, agree unconditional! ly 
to replace with a new tool or adjust the same so as to give two years service. 


“J an Witness Wherepf, the makers of this Bond SMITH & HEMENWAY CO. Inc. 
ve affixed hereto their signatures , > 
‘ahem AS 7 











oF ef el eh of ter eae 


ee tet ‘Be -B 


cA DS DS De Tee 


The bonds 
packed with 


“Red Devil” — ‘Tediy: 


” “ce 





buts’”’ or ‘‘wherefores’”’ in the 


? eé 


leave no room for doubt. There are no “ifs,” ‘‘ands, 
“Red Devil” guarantee. ‘Red Devil’ tools are honest, honest in material, finish, service, price 
and construction. That is what has made us the largest manufacturers of linemen’s, 
electricians’ and mechanics’ tools in the world. 


SMITH & HEMENWAY COMPANY, Inc. 
151 Chambers Street ws ss NEW YORK CITY 


Send for sample ‘‘Bond’’-and new net illustrated Trade Price List 














OTEEL: CEILIN CS 
Ai; 


e vo 
or ODE FALL E33 ; 
Y ARE PERFECT IN 
_ QUALITY, DESIGN & WORKMANSHIP 





SEND FOR CATALOG 


Milwaukee Artistic Metal Ceiling Company 


@RANCH; KANSAS CITY, MO. MILWAUKEE. WISCONSIN 
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— 
NO ORDER NO ORDER 
TOO LARGE TOO SMALL 
a ad 














When a prospective purchaser wants an 
article you haven’t in stock, can you tell 
him definitely when you will have it? 


That is the question every hardware dealer cannot answer YES to. We 
pride ourselves with the fact that ALL dealers buying from us CAN. 
Don’t you think it is worth while to investigate this fact? All orders 
received by us, no matter what size, are shipped the same day they are 
received. Send us atrial order and we will show you that we can 
stand the acid test of service. By this we meanthat we are ina position 


to deliver the REST GOODS at a GIVEN PLACE inthe QUICKEST 
TIME | 


LET US SEND YOU A CATALOG OF 


SPORTING GOODS and FISHING TACKLE 


GENERAL and BUILDERS’ HARDWARE 
or MECHANICS’ TOOLS and CUTLERY 


BULLARD & GORMLEY COMPANY 


ge HOLESALE HARDWARE 


173-175 North State Street 8-10 Couch Place 7-9 East Lake Street 


CHICAGO, ILLINOIS 





See pia 

















CW 





STAI 
ventila 
fail. 
VEN’ 
patien 


VEN 











